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Daily balances 1 
desired. 


Does the work of 
three bookkeepers. 


Lightens the labor of 
keeping office records 
and insures accuracy 


It straightens out your office tangles 
and does your work your way 
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SOFFICE APPLIANCES is a news and technical trade journal, 
serving the entire industry of office equipment. It covers the 
manufacture and distribution of office machinery, office devices, 
office furniture, office supplies and the entire range of commer- 
cial stationery. Its comprehensive news reports of the industry 
and its valuable special articles upon subjects germane to its 
field have given it unusual prestige It serves a clientele com- 
posed of managers and agents for the various office machines, 
devices and supplies, commercial stationery dealers and many 
f the largest corporations in the United States. It also reaches 
some dealers in fifty-four other countries who deal in American 
office equipment. 


fADVERTISING RATES upon application—only articles of 
ffice equipment or directly related products eligible 


{SUBSCRIPTION RATES payable in advance, in the United 
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vears, $3.00. Canada—one year, $2.50: two years, $4.00 For- 
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American gold for one year and $5.00 for two years Remit- 
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xr Chicago, Postoffice or Express Money Orders, or in American 
Postage Stamps or Currency if sent by registered mail. 


Entered as Second-Class Matter. July 8, 1905, at the 


{The ownership of OFFICE APPLIANCES is vested solely 
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either directly or indirectly connected with the business it repre- 
sents, has any share in its ownership or voice in shaping its 
policy, which has in view at all times the best interests of the 
field it serves. It aims to discuss all subjects fairly, and to 
furnish its readers reliable information concerning the progress 
and development of the office appliance industry. It will answer 
any questions germane to its field to the best of its ability, and 
it asks its readers in all parts of the world to aid it with in- 
quiries and suggestions, to which it will give prompt and earnest 
consideration 


{CHANGE OF ADDRESS. Subscribers may have their mail- 
ing addresses changed as often as desired. In ordering such 
changes it is necessary that both old and new addresses be 
given. 

SCONTRIBUTIONS are invited upon any topics of interest to 
this trade. All accepted manuscripts will be paid for at space 
rates. Unaccepted manuscripts will not be returned unless post- 
age is enclosed by the sender. Correspondents should give their 
names and addresses, which will be withheld from publication 
if cesired. 


Postoffice at Chicago, Ill., under Act of March 3, 1879 
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Calculating Machines. Macey Co., _. ay 115 pti ——— Co. le oe ee 2 Se 148 
Erie Calculator Co. ......... . 89 Shaw oa P OGs. vo» 140 rf eS ae er Phe ses eeneonnnans 48, & 
Gece te ae A 4 Wabash Cabinet Ce. The Sas mperial Methods OO, ciccvvcsccescvoncnes 
Meilicke Calculator Co. ........ "100 Wagems her ey eo 105 mseeer Cavs The ifn a “Wide tetas cia Fo 116 
Monroe Calculating Machine Co. 125 Yawman & E rbe Mfg. | >. 76, 77 R33 see Arte Foresters ©0. os<<svosss tiny _ 
een tenes a Sh 918 Desk , a, 16, 77, 183 Shaw- Walker OO. \rcscskogsanbade seat 140 
66eeed-dgeun 3 esks. fabash Cabinet Co. ....cscesossascacsvnt aan 
Card Cases, Bentley & Gerwig Furniture Co .. 64 Wagemaker Co. ..-cccscescacendavs sttuuen 105 
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Cash Registers. mete. he A Bro. Co., The 151 Yawman & Erbe Mie. Oar. «> cases 76, 77, 185 
ational Cash Register Co., The 7 sng lewoou lesk Co. . 156 ili 
nae ; “ ; . Th 8 Excello Products Corp’n : 206 Filing Specialties. 
—— Pads and Cushions. Franklin Mfg. Co., The 131 Advance Paper Box C0.....+s0+:+s++++++9 168 
“¢ onomy Seat Co. seeeees idee a Gunn Furniture Co., The 147 Bushnell, Alvah, & C0....++seeeesserreees 116 
Felt Products Mfg. Co...... , “108 Imperial Desk Co. ** Soy Diemer, John F., 00. ..0.sccccsssssissesve . 80 
Ne Ges E. TS RRP SS Jasper Manufacturing Go: er a Oe., ° BMG. é ositiwedbseedeun 169 
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Chairs. National Desk Co. 479 Macey Co., The ..ssccccssceseseccssscvse 115 
Comaies Wis. COs -.+icxcisaneneas 36 Olsen Company, 0. C. S 200 Security Envelope Co. .......++0eeceeeeees 157 
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Weis Mfg. Co 107, 108, 
Yawman & Erbe Mfg. 
Finger Pads. 
Davol Rubber Co. : 
Floor Coverings, Office. 
Congoleum Co. .... 
Fountain Pens, 
Beaumel, D. W., & Co., Inc 
Conklin Pen Mfg. Co., The 
Farrell & Hosinger Co. . 
New Diamond Point Pen Co 
Parker Pen Co., The 
Sals Brothers ........... 
Sheaffer, W. A., Pen Co 
Waterman, L. E., Co.. 
Furniture Finish Solution. 
Campbell, M. L., Co.. 
Furniture Pads, Office. 
Reach, A. L., Textile 
Giass Desk Pads. 
Chicago Mirror & Art Glass Co 
Fox, Geo. E., & Co.. 
Polar Mfg. Co. . 
Ravenswood Office Specialties Co 
Gold Peas, 
Acme Gold Pen (Co 
Gaydoul Gold Pen Co 
Gummed Tape. 
Gumnmed Products Co 
Index Tabs. 
Aigner, G J., & Co 


Inks, Adhesives, Etc. 
CE SO TED cc ncccccussecces 
Commercial Paste Co., Inc., The 
Davids, Thaddeus, Ink Co.. In 


General Eclipse Co, ae 
Higgins, Chas. M., Co.. 
Salz Brothers 
Stafford, S. S.. In 
Underwood, Jobn, & Co 
Inking Pads. 
Fulton Specialty (+ : 
Peerless Carbon & Ribbon Mfg. Co 
Inkstands. 
General Eclipse Co 
Knickerbocker Inkstand Co 
New Martinsville Glass Mfc. Co 
Sengbusch S- Inkstand Co 
Key Purses and Rings. 
Adams, Henry T., Mfg. Co 
L. A. W. Novelty Co.. 
Letter Distributors. 
Bristow, Stanley Kh 
Imperial Methods Co 


Kohlihaas Co., The 
Letter Openers. 

Bircher Co., Ine., The 

oO. K. Mfg. Co., The 
Lockers. 

Terrell’s Equipment C: 


Van Dorn Iron Works Co 
Loose Leaf. 

Accounting Devices Co 

\dams, Henry T., Mfg. Co 


Barrett Bindery (Co 
Koorum & Pease Co 
Fr. B. Manufacturing Co 


Hano-Weinkrantz Co. 

Hleinn Co,, The . 

le Febure Ledger Co 

McMillan Book Co. 

Plew & Motier Co. 

Proudfit Loose Leaf Co 

Sheppard, ©, E.. Co 

Stationers Loose Leaf (Co 

Yenacity Mfg. Co., Ine., The 

rrussell Mfg. Co ; 

Wilson Jones Loose Leaf ¢ 
Map and Tack Systems. 

Brude Mapring Co. 

Educational Exhibition (« 
Memo Devices. 

Gallantiere, D. A.. & Co 

Hallomax Co Ine 


Robinson Mfz. Co 
Moisteners. 

Argus Mfg. Co. ..... 
Mohier, A 

Sengbusch S-C Inkstawl Co 
Mucilage Bottles. 
Seattergood, H. W., Coa 


Numbering Machines. 
American Numbering Machine Co 
Traut & Hine Mfe. Co 


Paper. 
Biglow, L. H & Co... In 
Crane, Z. & W. M 
Dexter, C. H., & Sons In 
Raton, Crane & Pike Co 
Elsinore Paper Co., In 
Empire Paper Co. 
Esleeck Mfg. Co 
Hampshire Paper Co 
Hano-Weinkrantz (Co. 
Sonthworth (Co. : 
Weston, Byron, Co. 


Paper Fasteners and Clips. 
American Clip Co. ... 
Argus Manufacturing Co 
Buffalo Automatic Mfg., Co 
Bump Paper Fastener Co 
Detiance Manufacturing (o 
Eveready Mfg. Co. 

Graff, Geo, B., Co 
Machine Appliance Corp 
Midland Steel Products (Co 
Noesting Pin Ticket Co 
©. K. Mfg. Co., The 

Peet Bros ‘ 

Rivet-O Manufacturing Co 


109, 


Co rer, | 
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183 


77, 
ee 
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Patents. 
E. G. Siggers 

Pen and Pencil Clips. 
Ansonia Novelty Co., The 
Argus Mfg. Co. : 
Salz Bros. . 
Van Valkenburg, L. D 


Pencils, Cedar, 
American Lead Pencil Co 
Dixon, Joseph, Crucible Co 
Faber, Eberhard ...... 
Pencil Exchange, Inc., The 


Pencils, Thin Lead Magazine. 
Conklin Pen Mfg. Co., The 
Hoge Mfg. Co. . 


New Diamond Point Pen Co 
2 _  eaaarerr a 


Sheaffer, W. A., Pen Co 
Stickney, C. A., , 


Pencil Printing Presses. 


United Pencil Co., Inc., The 
Pencil Sharpeners. 

Automatic Pencil Sharpener Co 
Penholders. 


Dixon, Joseph, Crucible Co 


Faber, Eberbari 

Miller Bros. 
Pens, 

Esterbrook Pen Mfg. Co 

Hiunt, C., Howard, Pen Co 

Turner & Hatrison Pen Mfz., Co.. 
Pins, 

Crescent Brass & Pin Co 
Portfolios. 

Century Leather Crafts Co 


Cleveland Leather Goods (Co 


Yawman & Erbe 


Postal Scales. 
Pelouze Mfg. Co. 
Triner Sales Co. ... 
Triner Seale & Mfg. Co 

Publications. 
Campbell-Howes, T. H., 
Impressions Pub, Co. .. 
Mon ' 


ub. Co 
Bureau 


Punches. 
Defiance Mfg. Co. 
Hunt, J. F. 
Machine -Appliance 
Nelson. C. R. & W. . 
Rivet-O Manufacturing Co 


Push-Pins. 
Moore Push-Pin Co, 


Ribbons and Carbons. 

Apter Bros. Mfg. Co 
American Manifold Products 
Ault & Wiborg Co. 
EE ee ee cs tide ‘ 
Buckeye Ribbon & Carbon Co., The 
Carrib Mfg. Corp. 
Carter's Ink Co., 


Corp n 


. r h e 


Columbia Ribbon & Carbon “Mfg. ¢ o. 


Crown Ribbon and Carbon Mfg., Co 
Du-Ra-Bul Carbon & Ribbon Co. 
Guertin, The E. F., Co.. 

Manifold Supplies Co. 

MeFarling Sales Co. . 
Miller-Bryant-Pierce Co 


Mittag & Volger 
Neidich Process Co. 
Old Town Ribbon & Carbon Co. 


Peerless Carbon & Ribbon Mfg. Co 


Phillips Ribbon & Carbon Co 


Ribbon & Carbon Products Co. 
Snelling & Son ........ 
Standard Carbon & Ribbon Co 
Union Ribbon & Carbon Co 
U. S. Typewriter Ribbon Mfg., Co 
Webster, F. S., Co 

Rubber Bands. 
Faber, Eberhard 
Vuleo Rubber Fabrics Co 

Rubber Stamps. 
Fulton Specialty Co 
Meyer & Wenthe 
Quality Stamp Co. 

Rulers. 
Adams, Henry T., Mfz. (*% 
American Mfg. Concern 
National Rule Co., The 

Safety Deposit Boxes. 
Barshal Co.. The 
Cary Safe Co 

Safes. 
Cary Safe Co., The 
Globe-Wernicke Co., The 
Macey Co., The ‘ 
National Safe Co., The 
Safe-Cabinet Co., The 
Shaw-Walker Co. .... 
Steel Equipment Corp'n.... 
Van Dorn Iron Works Co... The 
Yawman & Erbe Mfg. Co 78, 


Second-Hand Office Machinery. 


Adding Machine Corp'n.... 
Chicago Safe & Mdse. Co. 
BOONES Gb Us sevacscoece 


New England Adding Machine Co 
Rebuilt Multigraph Exchance 
Times-Into Co., The 


Shelving. 


Terrell’s Equipment Co 


Mfg. Co Tt, 











Sign Markers 
Hellesve Hans Il 


Signals. 
Graff, 
Yawman «& 


Stamp Affixers. 
Sealograph (« 
Service Machines Co. 
Standard Stamp Affixer 


Stands, Metal, for Office Machines 
Adjustable Table Co. 
Fowler-Manson 
Metallic Construction Co 
Simplex Steel Stpe. & Mfz. ¢ 


(eo i Co 


Erbe Mfg cr 


Stapling Machines. 
Acme Staple Co., Ltd 
Defiance Mfg. Co 


Hotchkiss Sales Co 


Machine Appliance Cor] 
Stationery. Embossed and Engrave: 

American Embossing Co 

Kihn Brothers 


Engraving Co 
John B., Co 


Stauder 
Wiggins, 


Stationery Cabinets. 
Imperial Methods Co. 
Terrell’s Equipment Co 
Wagemaker Co. 


Stenographers’ Note Books 
Boorum & Pease Co 
Rockwell-Barnes Co 


Tables, 
Furnas (Otfice Furniture ¢ 
Mutschler Bros. Co. 
St. John’s Table Co. 
Udeil-Predock Mfg. Co. 
Van Dorn Iron Works (: ! 


Telephone Attachments. 
American Electric Co. 
Cleveland Phon-Arm Co 
Colytt Laboratories 
Kellogg Switchboard & Su}; ‘ 
MacDonald-Jensen Co Ine 


Time Stamps and Recorders. 
Automatic Time Stamp (+ 
Melind, Louis, Co 


Type, Typewriters. 
Ames Supply Co 


Thorp & Martin Typewriter ¢ 


Typewriter Cabinets. 
Byron Typewriter Cabinet (« 
Toledo Metal Furniture Co 


Typewriter Specialties and 
American Roller Grip Co 
Ames Supply Co. 
Azora Rubber Co., 
Clarotype Co., The 
Cleanall Typewriter 
Elsinore Paper Co 
Hano-Weinkrantz Cv 
Morton Mfg. Co. 
Munson Supply Co. 
Nielson Supply Co 
Peco Mfg. Co 
Peertess Key 
Platen Shop 
Pierce Sales Co 
Smith & Chapeck 
Speed Key Mfg. Co 
Thorp & Martin Typewrit: ( 


The 


Brush ¢ 


Co Im 


Typewriters, New. 

American Writing Machin 
Corona Typewriter Co 
EHlliott-Fisher Co.. 
Federal Adding Machine Cor 
Hammond Typewriter (« 
Molle Typewriter (wo 
Noiseless Typewriter (« 
Oliver Typewriter Co 
Remingtou Typewriter Co 
Royal Typewriter Co 
Smith, L. C.. & Bro., Type 
Underwood Typewriter (« 
Victor Typewriter Co 
Woodstock Typewriter Co 


Vriter 


Typewriters, Rebvilt. 
American Writing Ma 
Rarker-Vage Co. 
General Typewriter Exchange 
Guarantee Typewriter Co. 


hine ( 


Morse Typewriter Exchange 
National Typewriter Exchang: 
Smith Typewriter Sales ( 
Typewriter Emporium 

United Typewriter Exchange | 


Wholesale Typewriter Co 


Young Typewriter Co 
Vault Doors. 
Cary Safe Co 


Visible Index Systems. 
Acme Card System Co 


Waste Baskets. 
American Vulcanized Fibre (+ 
Rarbee Wire & Iron Works 
Brewne-Morse Co. : 


Diamond State Fiber Co 

Erie Art Metal Co 

Massillon Wire Basket Co., ‘I 
Metal Office Furniture Co 
Midland Steel Products Co 
North Western Expanded Metxl 
Peerless Wire Goods Co 
Robinson Mfg, Co... 

Steel Eanipment Corp’n 

Van Dorn Iron Works Co I 


Wagemaker Co 


Sherman Cycle Mi! 


Supplies 


16S 
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188 
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202 


159 
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119 








SITUATIONS WANTED 


A MAN of wide experience with all the details of the rebuilt 
é typewriter industry and at present holding a _ responsible 
sition desires a change. Address ‘‘Progressive,’ Ap- 


Y si Office 
liances, Chicago 


' 
t 
t 


Al INSIDE COMMERCIAL STATIONERY and loose leaf sales- 

é man is desirous of making change at once, capable of tak- 

ng complete charge of loose leaf dept Twenty-four years of 

ige, 6 years’ experience, best of references. Address H 34, care 

Office Appliances, Chicago. 

BUYER OR MANAGER—Position wanted by experienced sta- 
tionery and office furniture man 12 years’ experience, 33 
irs of age. married. Prefer west or southwestern location 

\ddress K-35, care Office Appliances, Chicago 


SERVICE. 





WANTED Multigraph work: Addressing, folding, stamping, 
nailing monthly mailing lists. Prompt and efficient service 


The Multigraph Shop, F. C. Andrews, Prop., Cambridge, Ohio 
HELP WANTED > 
WANTED Typewriter and adding machine repairmen and 


mechanics for membership in the Typewriter & Adding 
Machine Mechanics’ Aid Ass‘’n, Inc., Employment Bureau, gen- 
eral information bureau. Purpose, Nation-wide organization 
\ddress 8 Nevins street, Brooklyn, N. Y., at once, for detailed 
nformatior Branches in Kansas City Mo., and in Boston 
‘ iss 


Good opening for 
exclusively In reply 


Address Z-31, care 


GALESMEN—Fountain pen, experienced. 
~ several who have sold fountain pens 
ve age, experience and territory covered. 
‘fice Appliances, Chicago. 

GALESMEN— For 
~ staple articles 
ilready 
isual 

IK 101, 


leather goods, including 
advertised patented specialty; 
Liberal commissions and un- 
previous experience. \ddress 
Chicago 


complete line of 
and nationally 
introduced to the trade 
contract offer. Detail 
care Office Appliances, 





7T JANTED—TYPEWRITER RIBBON SALES EXPERT, 
has had inside factory experience Address P 28, 
ce Appliances, Chicago 


who 
care 


W ANTED- A man with outside experience in the sale of office 
and bank equipment to establish a branch office in a large 
western city for a concern manufacturing the above lines. A 
iendid opportunity is offered to the man who can qualify. 
\ddress O 32, care Office Appliances, Chicago. 
W ANTED—City Salesman experienced in selling office sup- 
plies and stationery. Good steady position in Western 
City. Fine climate. Address M 32, care Office Appliances, Chi- 
cago. 
W ANTED—Thoroughly experienced office supply and commer- 
cial stationery man to act as manager State age, 
experience and by whom employed for past five years. What 
salary expected All applications treated confidential. Refer- 
A good opportunity for the right man to be- 


sales 


nees exchanged. 


come partner in business. Walterick Printing & Office Supply 
Co., Ft. Dodge, Iowa. 
S! LIING AGENTS on commission to sell Outlook envelopes 


“ to consumers, no objection to agent handling other lines 
ch would not conflict. State age, experience and references 
Qutlook Envelope Company, Tower Building, Chicago, Tl. 





1? PEWRITER SALESMAN WANTED—Young man with ex- 
perience to sell the Royal Typewriter in central Texas. To 


er about ten counties. Good proposition to live wire. Ad- 
ress L-26 care Office Appliances, Chicago. 
V JANTED—We are taking applications for salesmen in our 


store \lso can use energetic aggressive 
liciting. Good opportunity for the right 
treated strictly confidential. Cotterel-Ebner 
burg, Penn: 


man for city so- 
men \pplications 
Company, Harris- 


Typewriter salesman, experienced, $25.00 per week 


V JANTED 
commission Muncie Typewriter Exchange, 


salary and 10% 
Muncie, Indiana 





S ALESMEN—Specialty side line men who are convincing talk- 
“ ers to sell fifty different articles of Display Fixtures to all 

nds of business. Fifty to One Hundred Dollars a week can 
easily be No samples to carry Universal Fixture Cor- 
poration, 135 West 23rd Street, New York City 


made 





GENTS WANTED—To sell line of silver plated writing pen: 
** as side line direct to banks and corporations Madison Pen 
cr P  B. 1466, Pittsburgh, Pa 


7 


We HAVE certain territory open, and want salesmen calling 

on Office Supply Houses, and Stationers. Our goods are 
staple, and are bought all year round, and run into large sales. 
We want this carried as a sideline, and pay a good commission. 
Write us fully what other lines you carry, and what territory 





you cover. Our goods are well advertised in all the trade 

papers Hano-Weinkrantz Co., Inc., 183 Mulberry St., N. Y¥. 

City 

WANTED An experienced commercial stationery salesman, 
Cc. F. Hoeckel B. B. & L. Co., 1700 Lawrence St., Denver, 


Colorado 





ANTED—Two experienced salesmen. One for eastern Penn- 
sylvania. One for western Pennsylvania. Experienced in 
selling bank and trust company supplies. Both territories have 
been developed for years by an established house. Bigger men 
wanted to be paid bigger salaries. None other need apply. 
Address G-29, care Office Appliances, Chicago. 
ALESMEN—Opportunity to control ‘‘18-Karat,” the 100% re- 
peat office specialty; good for $100 weekly; consumer, agents, 
dealer, mail business; only few dollars capital needed; ——; 
nent business for live man in every city. Address neral 
Manager, “18 Karat’? Products Company, Maywood, Illinois. 














ALESMAN—Experienced, calling on the wholesale and re- 

tail stationery trade through the Dominion of Canada, to 
handle line of index cards, letter folders and other good paper 
products. We want a man residing in this territory as an ex- 
clusive representative who has a large following with the buy- 
ers and can do an annual business of seventy-five to one hun- 
dred thousand dollars. To such a man we offer a splendid op- 
portunity. Write full details, if at present employed and any 
other information and references, which will be treated strictly 
confidentially. Address, Brighton Products Co., Ine., 138 
Wooster St., New York City. 











FOR SALE. 





For SALE—One No. 10D Carbon coater; one No, 7 flat ream 
converter and formula for making the necessary inks, This 
machinery is brand new and sells for $3,440.00. Address The 
Globe Wernicke Company, Ltd., 222 Kensal Road, London, W. 
10, England. 





and Adding Machine 
selling, renting and re- 
Williams, 1413 Aber- 


Typewriter 
business in 
Address T. J. 


WELL- ESTABLISHED 

Agency doing a good 
pairing No competition. 
deen St., Chicago Heights, I 





ULTIGRAPHS, Dictaphones, Ediphones, Writerpresses, 
4 Mimeographs bought, sold and rebuilt like new. Multigraph 
and Multicolor ribbons, ink and platens. We save you money. 
Price, Inc., 440 South Dearborn street, Chicago. 





HE OWNER of eight patents on an electrically operated office 
appliance will sell a part interest to a person of business 
ability All appliances of this sort now on the market are 
manually operated. Will demonstrate machine to show its great 
superiority over present type. Address J-30, care Office Appli- 
ances, Chicago. - 





WE BUY for cash, rebuild and sell for about half new rice, 
Multigraphs, addressing machines, duplicators, etc, n't 
be misled by firms infringing on our name. We are the original 
Office Device Company, 154-H West Randolph, Chicago. 





new at one-third to one-half cost. 
Thoroughly rebuilt, including new type, platens, bearings, 

ete Iron-clad two year guarantee. Will ship on approval. 

Russell Earnest Baum, 33 South Broad street, Philadelphia. 


ULTIGRAPHS—Like 





ULTIGRAPH, Writerpress, ete., ribbons re-inked black, 
blue, or purple, $6 per dozen. Ajax Ink Company, 755 Monon 
building, Chicago, Ill. 





DDRESSOGRAPHS, Multigraphs, duplicators, envelope seal- 

ers, letter folders, Mailometers, supplies. Less than_ half 
price, guaranteed one year. Pruitt Company, 112-H North 
La Salle, Chicago 





AGENCIES WANTED. 








ANTED—Sole Agency Propositions covering Baltimore, Md.. 

and contigious territory, embracing a complete line of 
modern Commercial and Office equipment and supplies. Pres- 
ent obligations make it indesecreet to announce the personnel 
but this new organization of capable and responsible sales and 
service men of exceptional standing and references is going 
“through” and any manufacturer not now represented or get- 
ting satisfactory returns out of this territory who fails to try to 
get in on this chance is overlooking an exceptional opportun- 
ity Address F 33, Office Appliances, 508 Tribune Bldg., New 
York City. 





XPERIENCED STATIONERY MAN located on Pacific Coast, 
to take on one or two more lines for western terri- 

personally call on dealers throughout Washington, 
Oregon and California. Exclusive agency proposition on any 
meritorious line will be carefully Address X-30, 
eare Office Appliances, Chicago. 


desires 


tory. Will 


considered. 





UCCESSFUL SPECIALTY SALESMAN—Highest references. 

Opening office in Seattle. Desires. to communicate with 
manufacturers of office devices. Will pay cash. Address N-27, 
care Office Appliances, Chicago. 











ies of any one of these patents can be obtained by 

25 cents in stamps to E. G. Siggers, patent lawyer, 

Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances. 


1,340,251. Index. James H. Rand, North Tonawanda, 
2. 
1,340,277. Fountain pen. D. J. LaFrance and W. P 


DeWitt, Somerville, Mass., assignors to De Witt-La France 
Company, Cambridge, Mass., a partnership composed oi 
D. J. La France and Wm. P. DeWitt. 


1,340,331. Pencil. Howard L. Fischer, St. Paul, Minn, 
assignor by mesne assignment of one-half to Frank J. 
Kristofk, St. Paul, Minn. 

1,340,374. Adding machine. Geo. C. Chase, East 


Orange, N. J., assignor to Chase Adding Machine Corpo- 
ration, Orange, N. J., a corporation of Delaware. 


1,340,384. Card index system. John W. Downing, Rock- 
ford, Ill. 

1,340,410. Index. John F. Ryan, Chicago, Il. 

1,340,411. Copy and book ho!der. Henry Safford, Little 


Rock, Ark. 


__ 1,340,429. Check writer. Chas. Wendelken, Robstown, 


ex. 

1,340,469. Typewriting machine, John Waldheim, Eliz- 
abeth, N. J., assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of New York. 
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1,340,488. Typewriting machine. A. G. F. Kurowski, 
Brooklyn, N. Y., assignor to Underwood Typewriter Com 
pany, New York, N. Y., a corporation of New York 


1,340,895. Ruling pen. Max P. Herman, Philadelphia, 
Penna. 
1,340,900. Typewriting machine. A. G. F. Kurowski, 


Brooklyn, N. Y., aSsignor to Underwood Typewriter Com 
pany, New York, N. Y., a corporation of Delaware 

1,340,925. Typewriting machine. John Waldheim, Eliza 
beth, N. J., assignor to Underwood Typewriter Company 
New York, N. Y., a corporation of Delaware. 

1,340,926. Stylographic fountain pen. Chas. 
York, N. Y. 

1,341,028. Typewriting machine. John Waldheim, Eliza 
beth, N. J., assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware. 

1,341,049. Calculating machine, John C. Enberg, 
atra, Sweden. 

1,341,062. 
Wm. J. 


Weitz, New 


Skas 


Leaf projecting device 


McCarthy, Ottawa, Canada. 


for loose leaf binders 


1,341,076. Check printing machine. Chas. H. Sampson, 
Rochester, N. Y., assignor by mesne assignments, to Todd 
Protectograph Company, Rochester, N. Y., a corporatio1 
of New York. 

1,341,131. Cylindrical typewriter. David Jankower, New 
York, N.. ¥. 

1,341,267. Illuminating attachment for pens or pencils 
Chas. M. East, Boyertown, Penna. 

1,341,350. Typewriter Escapement. L. F. Worden, Nev 
York, N. Y., assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware. 

1,341,402. Stencil machine. L. A. Wernery, Brooklyn 
N. Y., assignor to Underwood Typewriter Company, New 


York, N. Y., a corporation of Delaware. 
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No. 1,365,737.—Typewriting machine; patented January 18, 1921, 
by James E. Simpson of Brooklyn, N. Y. 

No. 1,366,182.—Ribbon spool for typewriters; patented January 
18,1921, by Otto A. Hokanson of Woodstock, lIilinois. As- 
signor to Woodstock Typewriter Company of the same place. 

No. 1,365,997.—Caiculator; patented January 18, 1921, by Ivan L. 
Hoffer of Marcus, Washington. 


No. 1,365,993.—Typewriter accent key attachment; patented 
January 18, 1921, by Alfonso Hering of Brooklyn, N. Y. 


No. 1,365,994.—Typewriter accent key attachment; patented Jan- 
uary 18, 1921, by Alfonso Hering of Brooklyn, N. Y. Two last 
named patents by same patentee are designed to provide for 
the same objects. 





OFFICE 


Februar) 


Henry, Detroit, 
Chic ago, 111., 


1,341,424. Typewriting machine. H. K 
Mich., assignor to Rex lypewriter Company, 
a corporation of Illinois. 


1,341,456. Loose leaf binder. Chas. E. Beck, Balti- 
nore, Md. 
1,341,509. Pencil holder. A. Klingele, Lorain, Ohio. 


1,342,416. Borbeck. 


Lead pencil. M. O. 


1,342,459. Adding machine. W. J. Pasinski, Detroit, 
Mich., assignor to Burroughs Adding Machine Company. 

1,342,466. Typewriting machine. Geo. A. Seib, Llion, 
N. Y., assignor to Remington Typewriter Company, llion, 
N. Y., a corporation of New York. 


Oscar Woodward, 
Typewriter Com 
New York. 

Oscar Woodward, 
Typewriter Com- 


machine. 
Remington 


1,342,489. Typewriting 
Babylon, N. Y., assignor to 
pany, llion, N. Y., a corporation of 

1,342,490. Typewriting 
Babylon, N. Y., assignor to 


machine. 
Remington 


pany, Ilion, N. Y., a corporation of New York. 

1,342,504. Paper file. M. B. Johnson, Newark, N. J. 

1,342,513. Typewriting machine. Arthur W. Smith, New 
York, N. Y., assignor to Remington Typewriter Company, 
llion, N. Y., a corporation of New York, 

1,342,576. Attachment for penholders and pencils to 
assist in the practice of penmanship. Geo. T. Wride, Leth- 
bridge, Alberta, Can. : 

1,342,637. Loose leaf device. John L. McMillan, Syra- 
cuse, N. Y. 

1,342,707. Pocket accounting device. Max L. Buch- 
heim, Brooklyn, N. Y. . 

1,342,736. Fountain pen. Martin Borbeck, Sioux City, 
Iowa, assignor to Houston Fountain Pen Company, Sioux 
City, lowa, a corporation. 

1,342,766. Loose leaf binder. John Schade, Holyoke, 
Mass., assignor to National Bank Book Company, Holy- 
oke, Mass., a volu: eer trust association of co-p ears 
having as trustees is . Towne, F. B. Towne, J Towne 
and F. W. Wilson. 

1,342,833. Loose leaf binder. Frank Sutherland, Brook- 
lyn, N. \ 

1,342,838. Pencil and igniter. L. V. Aronson, Newark, 
N. J. 

1,342,940. Carriage return mechanism for typewriters. 
F. C. Breuckman and Geo. T. Arnold, Mackinac Island, 
Mich. 

1,342,941. Typewriting machine. E. Bridgewater, 
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Syracuse, N. Y., 
pany, Ilion, N. Y. 


1 342,969. ¢ ‘sicufasionn 


assignor to Remington Typewriter Com- 

a corporation of New York. ‘ 

machine, Arthur Pentecost, East 

Orange, N. J., assignor to Wales Adding Machine Com- 
pany, Wilkes-Barre, Penna. 

1,343,075. Envelope. Chas. L. Benedict, Toronto, Can. 

1,343,082. Account book. Alex. Heisterkamp, Hoboken, 


N. J. 

1,343,103. Loose leaf book. E. A. P. Wolf, New York, 
oy 

1.043,110. Combined advance discount voucher check, 
order and commercial letter, Jas. H. Camp, Ravenswood, 
W. Va. 

1,356,886. Combined typewriting and computing ma- 
chine. Henry L. Pitman, East Orange, N. J., assignor 


to Underwood Computing Machine Company, New York, 
N. Y., a corporation of New York. 

1,356,893. Typewriting machine. B, C. Stickney, Eliza- 
beth, N. J., assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of New York. 

1,356,916. Combined typewriting and computing ma- 
chine. Wm. L. Gumprecht, Hartford, Conn., assignor to 
Underwood Computing Machine Company, New York, 
N. Y., a corporation of New York. 

1,356,926. Typewriting machine. A. G. F. Kubowski, 
Brooklyn, N. Y., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of New York. 

1,357,068. Fountain pen. Geo. H. MacDonough, 
ton, Mass. 

1,358,785 


Bos- 


Sidney A. Reeve, New Brighton, 


Typewriter. 


N. ¥ 

1,358,846. Envelope. Charlie C. Hickam, Portsmouth, 
Va. 

Ra 358 8.985 Loose leaf book and leaf therefor. Geo. H. 
Potwin, Chicago, Il. 

1,359,063. Envelope. Geo. F. Hogan, Chicago, III. 

1,359,173. Adding machine. Allen A. Horton, High- 


land Park, Mich., assignor to Burroughs Adding Machine 
Company, Detroit, Mich., a corporation of Michigan. 

1,359,231. Combined typewriting and computing ma- 
chine. Clifton B. Cobell, New York, N. Y., assignor to 
Underwood Computing Machine Company, New York, 
N. Y., a corporation of New York. 

1,359,549. Hand-operating computing attachment. Doug- 
las Turner, Bing Louis, Mo., assignor to the Measureograph 
Company, St. Louis, Mo., a corporation of Missouri. 


The Service Fines of Office Appliances 1s for 
the Exclusive Use of Subscribers and 
Advertisers 





In the execution of its various commissions this bureau calls upon practically every member of the staff, 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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HENRY K. GILBERT 
PRESIDENT 
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OLIVER TYPEWRITER COMPANY 
CuHIcAGo, ILL 


Office Appliances, 


February, 1921. See page 27. 
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Charting 


N THE ofhce of the president or 
the general manager of almost 
any large concern you will find 
organization chart—usually un 
der the glass cover of a desk or 
table or displayed prominently on 
he wall. The organization chart is 
executive's chart. It has to do 
with the heads of the business. The 
connecting lines are lines of control. 
is a picture of authority. 
In the office of one man in New 
York City is a large chart of an- 
other kind. It covers a goodly por- 
tion of the wall immediately behind 
the man’s desk. He is the person- 
nel director of a large organization 
The chart he calls “The Progress 
Chart.” He might have called it 
The Employes’ Chart,” or “The 
‘ersonnel Chart.” 

There is quite a history back of 
this strange chart. like everything 
that is new and of value it 
represents a growth and is the out- 
ome of needs long felt. I can re 
late only the first chapter of this 
istory 


elise 


(One day, two or three years ago, 
. young clerk called to see this per- 
sonnel pour out his 
troubles and to seek advice. 

“T don’t think it’s worth while 
staying here,” he said finally. “T like 
this business and I'd like to stay, 
hut I’ve been here three years and 
ime is flying. There seems to be 
bsolutely no plan for people in my 
department. When I ask my depart- 
ment head what there is ahead for 
me—what job or jobs I can be pre- 
paring for—he smiles and 

good care of the job you ve 
got, and we'll take good care of you. 
There are a lot of men in this or- 
ganization in responsible positions 
vho started where you are.’ Now 
[ come to you and you tell me prac- 
tically the same thing. It may be 
quite true, but what I would like to 
see is the road they traveled to get 
there. As it is, I feel something 
like the bug that said, ‘TI don’t know 


director to 


says, 


lake 


How a New York Merchant Revived 
and Increased the Interest of His 
Force by Means of a Charted 
Course Showing Every Employe 
His Position and the Road Along 
Which He Would Advance.—By 
William Marvin Jackson. 


I’m going but I'm on my 


where g 
way.” 

“T’ll see what I can do about it,” 
said the personnel director, lamely 
“You stick tight a while and let me 
think about this. I believe | 
help you—and some others.” It 
was not an easy task, but he made 
good his promise. Some months 
after this conversation he called the 
man into his office. He 
him the road he should 
“Here’s where you are 
now,” he said, pointing to a block 
on the chart. “Here’s the next job 
for you,” he continued, pointing to 
the block immediately underneath ; 
‘and when you have been there a 
while, there are a number of poss! 
bilities for you—three, in fact, as 
vou will see by these three blocks 
Now let’s see where these three 
roads lead to 

What is the difference 
the organization chart and the prog 
ress chart? The former, as already 
stated, is an executives’ chart, the 
latter an employees’ chart. The for 
mer pictures executive positions and 
lines of control, the latter pictures 
all positions and lines of progress. 
The organization chart starts at the 
top with the president or the chair- 
man of the board of directors and 
works on down to the department 
or division heads. The progress 
chart starts at the top with the office 
boy and works on down to the 
president or the chairman of the 
board. 

Following are the distinctive fea- 
tures of the chart. It 
shows: 

a. Every distinct type of work or 
job in the organization. 

b. The number of 
gaged in each type of work. 


SS 


can 


young 
showed 
travel 


between 


progress 


people eml- 
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the Personnel of the Store 


c. The logical or most natural 
line or lines of progress in each de- 
partment, 

d. Possible or 
points. 

e. Jobs which should be filled by 
persons in the organization, jobs 
which should be filled by outsiders 
or by new help, and jobs which de- 
pend upon both sources. 

f. What is immediately ahead for 
each employee and what is the like- 
ly work of the future. 

g. .\ll jobs throughout the organ- 
ization paying the same salary, or 
having the same initial salary stand- 
ard. This is shown by the simple 
method of placing all $15.00 a week 
jobs on the same horizontal line, all 
twenty dollar jobs on a lower hori- 
zontal line, and so on. This alone 
is a most valuable feature. For as 
the personnel director remarked, 
“When I had finished my first chart 
I found some very glaring discrep- 
ancies in salaries paid. Not only 
were persons employed in different 
departments, but doing similar 
work, on different standards of pay, 
but some employees in a particular 
department were receiving more 
than others engaged in more impor- 
iant work. We have long since ad- 
justed these discrepancies. 


“It was no small job to prepare 
that picture,” he continued, survey- 
ing the chart with excusable pride. 
“T went into every department and 
made a close study of the situation. 
Some of the department heads had 
absolutely no picture in their minds, 
and in fact hadn’t given the matter 
of the progress of their employees 
much thought. Those were the de- 
partments where our turnover had 
heen worst. Which isn’t surprising. 
Other department heads showed at 
once that they had already thought 
the thing out fairly well. None had 
thought to put the picture on paper. 
When it came to the subject of 
transfers I secured the advice and 
suggestions of the executives who 


logical transfer 
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have been longest in this business. 
I also made a more detailed study 
of the work. Always the question 
I sought to answer was: What job 
or jobs does this particular work 
best prepare one for? This chart, 
then, represents the opinions and 
mature thought of the persons in 
the organization who through ex- 
perience and training have the best 
knowledge of the work of this or- 
ganization.” 

“Do you allow your employees to 


OFFICE APPLIANCES 
tions. Occasionally it may not work 
out that way, but if it doesn’t it’s 
a weakness and a reflection on our 
ability to hire and train people 
capable of carrying on our business. 
[ agree with the business man who 
said that he had rather have a man 
for one year in a job who was ¢a- 
pable of more important work than 
to have another five years who 
could never do anything better. 
“Now every time I hire a boy or 
girl or man or woman [| bring the 











fork, we will do everything we can 
to put you on the right one.’ [ think 
you il believe me when | say that 
this procedure ‘sells’ this organiza- 
tion to every new man we take on 
It instills faith. It supplies the one 
big, necessary incentive for one hun 
dred per cent effort. You show me 
the man in this organization who is 
lacking in faith and I'll show you a 
man who is lacking in ‘works.’ The 
salary paid must be right and just, 


but no man ever does his best at 





























































































































examine the chart closely?” I asked. new employee over to this chart and anything with only a dollars and 
“Tt seems to me that that might be explain it. I say: ‘Here is where cents incentive.” 
45 EMPLOYES FROM POSITION A 
DEPARTMENT X. 4 PEOPLE 
. eae it 
{ J a 
18 POSITION B=1 POSITION B-2 
3 PEOPLE. 5 PEOPLE. 
. 
ne _ 
[ I } 
, 
RO POSITION O-1 POSITION O=2 POSITION 0-3 
2 PEOPLE. 2 PEOPLE. 3 PEOPLE. | 
a 
7 
POSITION D 
a2 4 PEOPLE. 
I 
v f 1 
P SOME MAY TRANS- . 
25 POSITION E-1 POSITION E=2 POSITION F-3 
1 PERSON. PER TO DEP'T Y. 2 PEOPLE. 1 PERSOK. 
L 
T L a 
| L ; 
Se POSITION F-1 POSITION F=2 
2 PEOPLE. 1 PERSON. 
) it a 
LL 
DEP'T HEAD 
1 PERSON. 
SEE COMPLETE PROGRESS CHART. 
DEPARTMENTAL PROGRESS CHART—12 POSITIONS—31 EMPLOYEES 
It might cause you'll be located,’ and | point out In each department of the or 


a little dangerous. 


some to think more of the future 
than of the present, and imbibe 
some rather foolish notions about 


the big jobs that they are going to 
occupy.” 

The director smiled. “I’ve heard 
that before,” he said, “from some 
of our own people. Pardon me, but 
that question comes from a wrong 
conception of human nature in busi- 
ness. In the first place we want 
people who can grow—who are 
capable of traveling those roads you 
see up there. I know many a con- 
cern in this town that thinks it has 
a lot of second-rate jobs and goes 
about finding second-rate people to 
fill them ; and all the while they are 
bringing in outsiders to fill impor- 
tant vacancies. If you will examine 
this chart closely you will find that 
we depend upon our own people to 
fill all of our advanced clerical, 
semi-executive and executive posi- 


the job he is to occupy. \nd then I 
explain that we have a plan for 
every one of our employees. Not a 
hazy hit-or-miss plan, but a definite 
one. We want so far as is possible 
to let every employee see the road 
or roads ahead. That chart, you will 
note, is like the field chart of a gen- 


eral. The difference is that the em- 
ployees, occupying these various 
trenches — jobs — fight with their 


face toward headquarters instead of 
with their backs to it. “This is a 
business trench,’ J tell the new em- 
ployees. ‘You've got to occupy it, 
fortify it, and hold it against all 
odds. Meanwhile you may be scan- 
ning the road ahead and finding out 
something of the next trench, so 
that when the word comes for you 
to “go over the top” you will know 
vour ground and make yourself at 
home in your new quarters. When 
you come to a place where the roads 


ganization is an enlarged section ot 
the chart dealing with the particular 
department. The departmental 
charts are displayed prominently on 
a sort of bulletin board. Under the 
name of each job appear the 
of the persons occupying that 
and the date they entered upon the 
particular work. The departmeit 
head keeps the chart up-to-date, 
making changes of names and dates 
in pencil. When an entirely new job 
is created both the department chart 
and the large chart in the personnel 
department are changed according 


names 


} 
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ly. This does not occur often SO 
that it is not a difficult matter to 
have the charts at all times reflect 
the correct situation. 

“Do you use this chart ?” I asked 
a department head. “What good 
does it do ?”’ 


“T seldom look at it now,” he re 
plied, “only when a takes 


~han re 
Chiallye 


February, 

place in the personnel, or when 
someone is promoted. You see | 
know it by heart. I carry it in my 
mind’s eve. But it has been sur- 
prising how such a simple device 
can be so valuable and helpful. In 
the first place I used to go outside 
for persons to fill this first position 
here at the top of the chart. but 
as you will note there are two less 
important departments in the organ- 
ization which can supply me with 
beginners for this department. 
When there is a vacancy in one of 
the important positions down at the 
bottom of my chart there are pro- 
motions all along the line, leaving a 
vacancy in this beginners’ position. 
[he personnel director is notified, 
he gets in touch with the two de- 
partment heads mentioned, and the 
proper person—someone who 
reached the limit in one of these de- 
partments—is selected to come into 
this department. Usually the em- 
ployee is selected for position num- 


has 


ber two who has been longest in 
position number one. My employees 
understand that other things being 
equal the person longest in a par- 
ticular job first consideration 
for promotion to the job ahead. And 
they understand that it 1s up to them 
to make ‘other things equal.’ If I 
observe that this preferred employee 
is slipping a bit—that a newer em 
plovee is doing a little better work 

. diplomatically give him 
‘| want to give you pref- 
erence,’ I tell him, ‘but make sure 
that no one in your group gets the 
better of you.’ As a result of these 
nethods the spirit of the depart- 
ment has vastly improved. There is 
verv little explaining to be done now 
Formerly 


gets 


I very 


warning. 


when changes take place. 
| nearly always had one or more 
disgruntled employees who felt that 
something had been put 
them or that they were forgotten or 
neglected. find also that in ways 
Lest known to themselves my people 
to prepare themselves for 
ahead. When I promote 
now there is little breaking in 
Even in the case of transfers to an- 
other department we find that the 


over on 


Manage 
41 ] 
ie WOTK 


To do. 


employees manage to get a pretty 
fair understanding of the other 


work before they are changed. The 
simple: they know what 
job or jobs to look forward to, and 
in one way or another they acquire 

fair understanding of the duties 
ahead. I could tell you of other 
benefits of this system but I think 
that what I have told you will be 
convincing.” 

Supplementing the progress 
charts there will shortly be a brief 
description of the work performed 


reason 18 
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in each of the jobs shown, together 
with the concensus of opinion as to 
the particular qualifications _ re- 
quired. One complete set will be 
for the information and use of the 


personnel director, while each de- 


partment will have its own set, 
which can be referred to and 
studied at any time by the em- 
ployees. Job analysis cards have 


been made out in many organiza 
tions, but I doubt whether am 
other concern has made it a point 
to supply this information to its em 
ployees. I called the personnel di- 
rector’s attention to this point. 


y 


“Why shouldn't they know what 
the requirements for a particular 
position are?” he “Why 
shouldn't they understand that such 
and such qualifications and _per- 
sonal qualities are deemed neces- 
sary or desirable for a particular 
position? It seems to me that there 
reason why they should 

Suppose a department 
head says to one of his employees, 
“There’s a vacancy ahead of you 
but I can’t give you the job because 
you haven't the necessary qualifica- 
you can't meet the require- 


asked. 


is every 
know it. 


tions 


ments. What will the employees 
say? The natural thing for him to 
say is, ‘Well, why didn’t you tell 


me months ago what the necessary 
qualifications are—why didn’t you 
let me know the requirements?’ It 
to me that in circum- 
stances the department head hasn't 
a leg to stand on. 


seems such 


He’s got no 


come-back. 

“Perhaps it has come about un- 
consciously or unintentionally,” 
continued the- personnel director, 
“but business today, so far as the 
average employee is concerned, is a 
sort of blind man’s buff. The aver 
age employee is very much in the 
dark about a number of things 
vital to his welfare and happiness 
and progress. There seems to be a 
very strange notion in the heads of 
many employers to the 
employees shouldn't know too much 
about what is going on, about what 
is thought of them, about the pos 
sibilities ahead, about the 
nel methods and One 
would think that the slogan of some 
employers is ‘keep ‘em guessing.’ 
Which interpreted means, 
‘Keep the employees on their toes 
by instilling fear.’ 

“Now of all incentives the FEAR 
incentive is the worst. It gets the 
results. It breeds distrust 
and disloyalty. It faith 
and hope. No business is prosper- 


; 


effect that 


person 


policies. 


being 


por rest 


crushes 


ing as it should prosper where fear 


is rampant. I know the president 
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f a large concern who wields a big 
stick. Everyone is afraid of him. 
i:very executive lives constantly in 
fear of doing something wrong. 
The result is everyone sticks close 
to the beaten track. No one will do 
anything important if he can get 
someone else to do it. Initiative is 
dead. The turnover is heavy. And 
the president, who is getting old, 
wonders what is wrong. He can't 
understand why he is always loaded 
up with work, why he gets lip-serv- 
ice instead of heartfelt loyalty, and 
why his people are always leaving 
him. 


“Our whole object here is to 
inake it possible for our employees 
to have real—the best—incentives. 
\Ve want to leave no room for ig- 
norance and fear. There is every- 
thing to gain and nothing to lose 
by laying our cards upon the table, 
by being open and above-board in 
all of our dealings with our em- 
ployees. For example, we have 
some few positions that offer little 
or no opportunity for advancement. 
We used to think that we had a 
good many more such positions, but 
when we came to study the matter 
closely we found we were mistaken, 
But where we have such a position 
we make no effort to hide the facts 
in the case from the employee. We 
either hire people for these jobs, 
who for one reason or another are 
content to remain there indefinitely, 
or else we take them on with the 
understanding that after a certait 
length of time they will be trans- 
ferred to a more promising place.” 

The progress chart typifies a new 
conception of what constitutes the 
proper relations between employer 
and employee. It is expressive of 
new policies and new methods. It 
suggests a better understanding of 
human nature in business, broader 
ympathies, better opportunity for 
self - expression. It substitutes 

ision for blindness, understanding 
for ignorance, encouragement for 
repression or neglect. In effect it 
says to the employee, “Do your best 
and be rewarded,” instead of, “If 
you don’t do your best you'll suffer 
the penalty.” The progress chart 
pictures a healthy business organ- 
ism in motion. In the long run the 
growth of a business as a whole de- 
pends absolutely upon the growth of 
the individuals—all of them—com- 
prising the personnel. A business, 
no more than a chain, can afford to 
have weak links. 

The progress chart will not long 
be an unknown business instru- 
ment. 
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Getting the Advertising Value trom the Store 


HE salesman is beginning, 
middle and finish of every 


proper means of displaying 
loose leaf systems to the end of se- 
curing that most desirable thing in 
business—the order. Windows, 
store, demonstrations—all are made 
compelling inducements to buy only 
as they are made attractive by his 
genius for illustrative display. His 
enthusiasm, the sureness of his 
knowledge and application of it to 
the customers’ needs—these com- 
pose the flame that fuses the pros- 
pect into the buyer. 

No class of supplies, no specialty, 
brings the salesman into more inti- 
mate touch with the heart of his 
customer’s business than do those 
having to do with accounting. The 
salesman of accounting supplies is 
fortunate in that the need of record- 
ing the material and financial life 
of the business is beyond dispute. 
Accounting is one of the exact 
sciences, and a varied and inform- 
ing literature has been built around 
it to serve the needs of every in- 
quirer after information. The basic 
principles are stabilized, so to 
speak, and improvements in pro- 
cedure through the introduction of 
posting machines not only have not 
seriously complicated the _ sales- 
man’s efforts with troublesome 
competition, but have greatly wid- 
ened his field. 

The accounting system, as such, 
is already sold with no conscious 
effort of salesmanship. 

Its direct application, however, is 
another matter. As you value your 
reputation as a “purveyor” of ac- 
counting systems, this department 
should be in the hands of a man 
of the highest type. He need not 
have been a practicing accountant, 
though this is desirable if long 
practice has not killed sales in- 
stinct ; but it is needful that he have 
a thorough training in and knowl- 


edge of the fundamentals. There 
still persist salesmen who pride 


themselves on “bluffing through.” 
In selling accounting systems and 
supplies you must leave your pack- 
age of bluffs in the woodshed. 
Would you know a “fishy eye?” 
Try a bluff on the treasurer. A 
thoughtless suggestion, even, will 
cause you to be dumped into the 
discard. Nowhere is a “little 
knowledge” more dangerous. 

Your fundamental knowledge 
must be broadened by constant 
study of the applications and possi- 
bilities of the “posters.” I have 
looked in vain in many of the 


Loose Leaf, Properly Handled, Is a 
Wonderful Tonic for Window and 
Store Display, a Steady Payer of 
Rent and Overhead and a Great 
Little Accelerator of Profits. 


Second in a Series of Three Articles 
by H. M. Goldthwait, the First of 
Which Appeared in January Office 
Appliances. The Third Article, En- 
titled, “Furniture as the Machinery 
of Business,” Will Appear in March. 


II. Proper Display of Loose Leaf 
Accounting Supplies. 


standard works for any adequate 


‘treatment of posting machines. If 


you have carried your search to the 
limit, you have found a new and 
wonderful literature of business in 
the advertising and literature of the 
posting machine makers. This is 
“reason why” literature, a literature 
founded on fact. The basic prin- 
ciples of accounting room proced- 
ure are set forth in alluring fashion, 
and not only that, a formidable 
number of different types of busi- 
ness are treated with complete de- 
tail as to the application of posters. 
Posting machines have made count- 
less orders grow where but one 
grew before. 

In order to get the last word in 
information, I have sold posting 
machines, and the experience was a 
revelation as to the mass of in- 
formation which is not found in 
standard works. It is perhaps not 
possible for you to do this. Then 
the next best thing is to make your- 
self the “side wheel” of a compe- 
tent posting machine man. I have 
done this with several men out of 
one office, making surveys, getting 
together on our recommendations, 
drawing forms where necessary for 
demonstration, and _ getting the 
thing over as a complete story. This 
arrangement will “happen” through 
service rendered, rather than 
through any intention on your part. 

The machine posting of accounts 
receivable and payable are two only 
of the many things these interesting 
machines can be made to do. And 
the sum total of the sales possibili- 
ties is so agreeably beyond what can 
be got from similar hand posting 
supplies that any effort, however 
arduous, to inform yourself com- 
pletely will more than repay you. 
Having demonstrated your ability 
to serve, you will have the pleasure 
of having your “side kick” ‘phone 
you that he has just sold a poster, 
and would you go right over and 
get the order for the supplies? At 
times he will even sell the supplies 


for you. You willin turn open new 
prospects for him. 

You will want to learn the den 
onstration of the machine, for 
though you will leave this to the 
machine salesman, the knowledge: 
will be of great value, and you w! 
want to help with the installation 
Your own demonstration of binders 
and leaves will take anywhere fron 
half an hour to two hours, longe: 
perhaps if you demonstrate alone, 
covering customers ledger and 
statements for bank work. Natural 
ly, you will inform yourself beyond 
question as to the inner workings 
of a bank, and this applies to ever 
other type of business you will 
serve. It is vital to know, and 
also is of interest to know, of the 
somewhat extended personally co1 
ducted tour your check will take as 
you start it on its way to pay a bill 


i 


Department store work even lin 


ited to accounts receivable wil! 
prove of absorbing interest 
value. Here again you will have 


go to the inside literature of tl 


machine makers. It is likely yor 
will have to work out a good de 
of it first hand. The 
maker you represent can give you 
methods and descriptions that wil! 
carry you far. I have had the pleas 


] 4 
loose iCad 


ure of working from “one only 
typewritten manual of a district 


manager compiled through years of 


work in selling his machine. You 
may in time have a similar priv 
ilege. You may be cailed on to sel! 


supplies for several different ma 
chines, and it should be needless t 
remind you that a confidence be 
trayed will finish you as a 
wheel” salesman. 

Do not infer that you should 
tackle for a finish anything and 
everything in accounting. There is 
a line that you properly may not 
cross. Ata point to be determined 
by your survey may be indicated 
the fact that the case is one for 
practicing accountant. You are pri 
marily a salesman, building busi 
ness, and for several reasons can 
not afford to encroach on his field. 
Reaching this conclusion, franklv 
tell your prospect your findings. It 
will depend on how big you art 
whether or no you can put * over 
It will pay you to cater to the ethics 
of the accountant in this 
Some of my best orders have r 
sulted from observing this polic 
Working along these lines you will 
have wonderful opportunities for 
profit and constructive work of the 
highest type. As regards machine 


“Side 


regard 


f unary, 


methods, however, you will have to 
disregard most of the accountants. 
\side from this, you would hardly 
find it advisable as a salesman to 
tackle the accounting system, say, 
of a modern department store. 

You will also find it profitable to 
know that a complete system of ac- 
count keeping for certain smaller 
wholesale and retail lines may be 
worked out on the machine. 

lake the much abused stock rec- 
ord. All of us know concerns that 
keep a $100.00 petty cash account 
with thumb screws, but trust thou- 
sands of dollars of supplies and 
raw material to the say so of “Bill” 
or “Jim” and an annual inventory. 
If supplies on hand are not actual 
operating cash, what are they? 

The field for posting accounts re- 
ceivable has been so profitable that 
the stock record has not received 
the attention it merits, but the in- 
terest in it is vital as you will dis- 
cover if you work this field rightly. 
If possible, get a look at one of the 
machine posted stock sheets of the 
Cadillac Motor Car Company. It is 
about the limit for this form of 
record, and will open visions of 
profit and real service. The simpler 
forms posted as “ins” and “outs” 
with current balance are of course 
the standard forms, but it is well 
to know to what limits you can go. 

There are also statistical records 
requiring specially ruled machine 
posting sheets with binders and in- 
dexes, valuable to your customers 
by reason of the convenience and 
accessibility of tabulations afford- 
ing a progressive analysis of the 
business. As to the class of ma- 
chine supplies you will handle, the 
advertising pages of Office Ap- 
pliances are full of good things. 
Get the best available and go the 
limit. Your customers as well as 
the home office will alike share a 
mediocre opinion of you if your in- 
terest is divided. One of the funda- 
mental reasons why many of you 
have had to resort to “buy at home” 
campaigns is that you have scat- 
tered your efforts, coupled with an 
incomplete knowledge of the uses 
of loose leaf. 

If you have been handling shelf 
goods, taking orders as they come, 
with no constructive work done, the 
foregoing will seem like a large or- 
der to you. It isa very large order. 
Yet it is hardly half of the story. 
Hand posting methods are not by 
any means becoming obsolete. 
There are literally thousands of 
small concerns who cannot profit- 
ably use a posting machine. New 
ones are constantly being started, 


OFFICE APPLIANCES 
yet I have to meet the first salesman 
who has made a systematic effort to 
canvass this class of business in the 
interest of the smaller standardized 
systems, or adaptations of them to 
meet special needs. Made up of 
stock items they should form the 
basis of a substantial profit. The 
zeal and industry of the cash regis 
ter man, skipping no one, taking 
nothing for granted, should afford 
a profitable example. 

A useful form in arousing inter- 
est is the combination journal and 
cash sheet for hand posting. Its 
chief merit is in the immediate 
availability of figures showing the 
daily condition of the business. As 
a canvassing form for first ap- 
proach it has brought me more or- 
ders for general supplies than any 
other medium. It is useful if un- 
derstood by the good bookkeeper, 
but as an actual fact I have seen but 
one complete description for han 
dling it, and it was not published by 
a loose leaf maker. We do _ not 
blame the loose leaf people for not 
revealing the secrets of their souls 
in their catalogs, but we have 
wished they might frankly copy the 
machine makers in publishing de- 
scriptive folders of interesting in 
stallations for the use of dealers’ 
salesmen. 


The manner of display of ac- 
counting supplies is even more im- 
portant than those for filing sys- 
tems. You will want to show in 
the accounting room display men- 
tioned last month every loose leaf 
feature of interest to business. 
Have an ample consultation table, 
or two, with some of the account- 
ants’ magazines and_ literature. 
Posting machine agencies near by 
likely will be glad of another chance 
to show a machine in favorable sur- 
roundings. The set up of the room 
should show all the material of a 
representative accounting system, 
except as to actual records, not ex- 
cluding the small standardized sys- 
tem. It will enable the new buyer 
quickly to visualize his needs. Cus- 
tomers too often have almost had to 
get out a search warrant to find 
what they wanted. 

Concentrate on displays for indi- 
vidual lines of business, using the 
ever-valuable “direct advertising” 


campaign to arouse interest as for 
the filing system displays. 
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[ have perhaps subconsciously 
held up the posting machine sales- 
man as an object of emulation. If 
so, it is because he is one of the out- 
standing successes of salesmanship, 
and as loose leaf men you are vitally 
interested in what he is doing. It is 
even fair to say he is carrying more 
than his share of the load. Back of 
all his efforts is planning. Get that. 
No opportunity is passed to give him 
the most complete information. Get 
that. His movements are ordered 
by a system that offers no discounts 
for failure. Get that. And preced- 
ing him everywhere is a scheme of 
direct advertising, the purpose of 
which is to conserve his time in se- 
curing prospects for productive 
work—orders. You cannot afford 
to disregard the merits of direct ad- 
vertising. Observe the widely vary- 
ing locations of return cards, and 
your closest guess will only serve 
to convince you of the time saving 
of a method which serves you while 
your competitor sleeps. 

You have not done so well that 
you cannot do better. In one field 
under observation not so long ago 
one of half a dozen competitors did 
go per cent of the machine supply 
business. The reason by now must 
be apparent. Exclude consideration 
of experience with other depart- 
ments. The problems of this de- 
partment are not only individual as 
to loose leaf, but you will also be 
governed by the territory you serve. 
Above all, do not attempt to copy 
methods. 

If only your business imagination 
can be aroused, then we are sure of 
your interest, and interest will com- 
pel action. Encourage your sales- 
men to place their efforts on a pro- 
fessional basis, for the professional 
man is first of all thoroughly 
trained, exactly informed, success- 
ful in performance, conducting his 
affairs with a breadth that compels 
respect and attention.* 

The following treatment of fur- 
niture as the machinery of business, 
with drawings and concrete sugges- 
tions, will serve to bind this series 
together into a working policy. And 
this is the only time I shall men- 
tion three-ply drawer bottoms and 
dovetailed joints. 


*Note—“Loose Leaf Bookkeeping 
and Accounting,” by Charles A. 
Sweetland, should be a revelation to 
the new salesman as to the wide ap- 
plication of loose leaf. If not experi- 
enced he also should work through 
one of the standard commercial 
courses, by self study if necessary, 
and constantly broaden his knowl- 
edge by reading the more technical 
works and magazines, 
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ee Spirit of Business tor 192] 


friend “Average Busi- 
ness Man” was known as some 
hustler. He was after profits 
as vigilantly as a cat after a mouse, 
interested in 


N 1914 


but he was more 
wife and kiddies; then a good 
many civic matters attracted him. 


His companions said he was a great 
business getter and a wonderful 
producer. 

Six years certainly can make an 
awful difference in a fellow. Look 
at this chap in the spring of 1920. 

“Average” has grown fat—terribly 
fat. Indeed, flabby and loose of 
skin. Has to throw one leg around 
the other when he navigates. Has 
jowls on his face—puffiness under 
his eyes—a touch of gout in his 
feet—considerable rheumatism in 
his knees—wheezes when he walks 

pulse rate way up—blood pres- 
sure about two  hundred—but 
worst of all, look at his tummy! 
Even the highest priced fashion- 
able tailor could not make him up 
to look even respectable. 





Why this change in “Average”? 
Well, a word, “too much pros- 
perity,” it is said; has a chauffeur 
to drive him to and from his place 
of business, sits in his easy chair 
all day looking over orders that 
have been sent him and picking out 


the few that he will accept; ves, 
things have been breaking’ very 
well for “Average.” He no longer 
has to be a good business getter 
and a good producer. Those little 


matters are passé. 


“Averages situation 


IQ20. 


This was 
the spring of 


Vw Tos 
[Business| ORDERS 





something happened. 
Those customers’ orders stopped 
rolling in. “Average” found he 
had a big stock of goods on hand— 
more in fact than he thought he 
had; besides, he had contracted a 
lot of merchandise ahead and this 
commenced to pile on him. A 


Suddenly 


This Is a Story About “the Average 
Business Man,” Written by Murray 
H. Morris, General Manager of the 
Furnas Office Furniture Company, 
Indianapolis, Ind., and Distributed 
with Accompanying Cartoons as a 
Four-Page Folder on January 1.— 
Reprinted by Permission of the 
Furnas Office Furniture Company. 


month went by. “Average” com- 
menced to scratch his head a bit. 
His volume dropped with a dull, 
sickening thud and his profits ( ?) 
—well, he had worried about the 
Income Tax in 1919, but he began 
to console himself that it would 
not be such a big problem for 1920; 
in fact, the $50,000 he calculated 
he had earned from 1914 to the 
spring of 1920 was pretty nearly 
wiped out by his shrinkage in In- 
ventory Value during the summer 
of 1920, with an inflated expense 
account going right on without the 
sales to balance them; in fact, some 
of his creditors made him feel a 
little uncomfortable once or twice, 
and his banker politely but point- 
edly. indicated some unpleasant 
things to him. 

Friend “Average,” however, in 
spite of the mountain of fat he had 
accumulated and some enlargement 
cranium, nevertheless had a 
whole lot of good American com- 
mon sense, so he did several very 
sensible things at this critical june- 
ture. He took stock of himself, and 
as a result determined that he would 

longer continue to kid himself 
as he had been accustomed to doing 
for several years. He also talked 
the situation over with his wife, and 


of a 





to his surprise he discovered that 
she had sensed the thing about right 
long and was glad to see 
“Average” come to himself, and 
she also heartily recommended that 
a lot of useless expenses be cut out. 
She would rather have “Average” 
drive the car than the chauffeur, 
anyhow, and some of those dinner 
dances where each couple tried to 
outdress and outspend the other 
had begun to pall upon her. She 
really wanted to give more time to 
her house and to her children than 


ago, 


she had. Then “Average” went 
back to his office feeling a lot bet- 


ter. He trimmed his sails accord- 


ing to the wind, found he had a 
number of frills in his business that 
could be eliminated, was forced 

reduce his expenses considerably, 
found it advisable also to reduce 
his prices somewhat ; but, above all 
he found that he was very much in- 
terested in a lot of buyers whom he 
had rather neglected during the past 
six years. He cultivated them and 
they seemed to be pleased to renew 


old acquaintances. “Average” also 
went into the — and re 
“pW 
5) | 





and was sur 
waistline 


duced his cliet, 
find that his 


prised to 


rapidly de- 


creased. The touches of gout dis 
appeared, and people meeting him 
on the street said * ‘Average,’ you 
look fine.” In fact, he spent the 
summer and fall of 1920 in getting 


himself in the proper physical and 
mental trim and his business into a 
sound condition which some people 


called “getting back to normal.” 
[ just saw “Average” step 
through the portals of 1921, and 


believe me, you wouldn't know him 


Ile has a spring to his step, a lithe- 
ness to his body ; he has a sharpness 
about his enunciation; his eyes are 
bright and sparkling; he looks 
every inch an athlete and he said 
to me, “Old fellow, | greet the year 
1921 with keener interest, greater 
hopefulness and better spirits than 
any year for a long while. I know 
my business again; I am out in the 
shop and in the office and don't stay 


at my desk so much. I am acquaint- 


ed again with all of my customers 


and | am giving them real service. 
the kind that gives a fellow real 


and adds to 
same time 
some too 
thought of before. 
balanced up in 


pleasure in his business 
its profitableness at the 
[ have got new 
which I never 
My stocks are all 


lines. 


fine shape. My banker is well 
isfied with my condition, and my 
customers, I find, have been going 
through about the same experience 
that I have, which gives us all a 
fellow feeling.” 


“My stock of merchandise is 
low and my customers’ 
running low, so I am going 
gin to puy. We all feel that 1921 is 
going to be a great year, a 
steady, dependable year ; not 


stocks are 


to he 


good. 


a p< od 
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year for profiteers, but for a reg- 
ular run of business profits to the 
fellow who has gotten himself and 
his bus iness in fine trim to get the 
benefits of the new era.” 


asm and with confidence. His spirit 
seemed to be reciprocated by hun- 
dreds of others, and therefore I 
came to the conclusion that “Aver- 
age” had spoken the Spirit of Busi- 


—~* 





4) 
: That was certainly cheering news okt ness as it enters the new year, and 
from “Average.” I watched him ey therefore the faithful scribe records 
as he moved around among his cus- = Pp ) . these observations on “Mr. Aver- 
tomers and his acquaintances, and ooh rae @ age Business Man,” and predicts a 
they all greeted him with enthusi x healthy, prosperous year for 1921. 












































ANOTHER LITURGY 


Composed by ROBERT INGERSOLL. 


UPERSTITION is not relig- the mighty thoughts that genius 
ion. Belief without evidence has expressed, the noble deeds of 
is not religion. Faith with- all the world, to cultivate courage 
out facts is not religion. What is and _ cheerfulness) TO MAKE 
religion? To love justice, to long OTHERS HAPPY, to fill life with 
for the right, to love mercy, to pity the splendor of generous acts, the 
the suffering, to assist the weak, to warmth of loving words, to discard 
forget wrongs and remember bene- error, to destroy prejudice, to re- 
fits—to love the truth, to be sin- ceive new truths with gladness, to 
cere, to utter honest words, to love cultivate hope, to see the calm be- 
liberty, to wage relentless war yond the storm, the dawn beyond 
against slavery in all its forms, to the night, to do the best that can be 
love wife and child and friend, to done and then to be resigned—this 
make a happy home, to love the is the religion of reason, the creed 
beautiful in art, in nature, to culti- of science. This satisfies the brain 
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vate the mind, to be familiar with and heart. 





Furnished by Allan Aldwinckle of Paris, whose fine tribute 
to the anniversary of Bastile Day appeared in Office 
Applhian« es tor October, 1919. See further 
reference on this page. 





Rr 
frontispiece of Office Appliances for December was a liturgy, composed by Benjamin Franklin. And under it 


lines to the effect that it was there presented that our friends might share in its inspiration. 

Commenting upon the liturgy, Allan Aldwinckle, of Paris, writes that it is a composition of “great thoughts from an 
ghteenth century great American,” but, adds our friend, “Who needs the help of God to be what Franklin sets forth is 
t a man but a yet half-emancipated savage.” ind that is true to the extent that man is yet but half- emancipated. His 
ntire freedom will only be gained by help from a source greater than his own supply 

VW lidwinckle sends “another liturgy” with the request that we “allow that other category (for there is another cate- 
vy) to share in its inspiration “4 ind we are happy to do so. Of “another liturgy” Mr. Aldwinckle says, “Nothing more 

" spiring was ever written,” and further, that “We don’t all need the helb of God in order to have constant regard to 


mor and probity. Abraham Lincoln didn’t, for instance.” There comes the thought that the high qualities of Abraham 
Lincoln’s character were drawn from that unlimited source. 
Is not what Ingersoll said about what Franklin said? Is not the appeal for help but a different way of expressing the 


ime great desire. Every quality of life that is good is fromthe one source and is “the same yesterday, today and forever” 
Those qualities which are not qood—are they not but man’s endea to ace blish something in the wrong way? 
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Links in the Chain of the Day’s Sales 


APPOINT- 
MENTS ON 


1HE MINUTE. 


COLOR 
PREFERENCES 
IN MACHINI 
RTRBONS 


CAPITALIZIN« 
SERVICE 


PUT STREET 
ADDRESS ON 
STATIONERY 


BEIN 





NG A FEW FACTS PERTINENT TO 


ACTIVITIES IN THE DAILY BUSINESS 


OME traveling salesmen have a unique 
S way of making appointments with their 

customers which can be adapted by the 
salesman to good advantage. The trav- 
who wants to create an “atmos- 
his call marks his advance card 
for a specific hour and minute. “Will see 
you Monday at 10:01” is more effective as 
an advance appointment than the sterotyped 
“Will be in Milltown Monday, the twentieth.” 
It impresses the merchant with the fact that 
the salesman is a busy man, and punctilious in 
keeping his dates. The city salesman can 
readily tell a prospect that he will call at a 
specified minute, and in many cases will avoid 
the necessity of having to wait upon reach- 
ing the customer. This individual will usual- 


city 
eling man 
phere” for 


ly exert himself to be free to receive his 
caller at the hour and minute set. In case 
the city salesman is delayed on the way, he 


will probably find his prospect waiting, with 
a watch in his hand. The play then is to en- 
dure the “jolly” of the prospect because’ the 
salesman is late, and take advantage of his 
mental attitude, which in most cases will be 
jocular 

<-> 
merchandise by color is not a 

frequent task of the office equipment 

dealer. He has little of the concern of 
the dry goods merchant or the haberdasher 
in picking out goods of a color that will ap 
peal to his trade. Picking colors in stocking 
typewriter ribbons is a simple matter, accord- 
ing to a test made in the classes of a corre- 
spondence school. A vote was taken to show 
the preferences of students for color in the 
typewriter ribbons they used. About eighty 
per cent preferred the “conventional black.” 
Lavender was the choice of two per cent: 
green, the same; blue was the favorite color 
of seven per cent; the same ratio indicated 
liking for purple. 

The sex of the students participating in the 
test was not indicated in the report. If they 
were girls the color preference might easily 
vary according to the tone of the gowns then 
worn. 


ICKING 


<-> 
RICE objections are sometimes difficult 
P to meet. This is especially true in cases 
where an old, used machine is taken in 
trade when a new machine is ordered. The 
customer wants a bigger allowance than the 
salesman is prepared to concede. A salesman 
is quoted as having satisfied his customer in 
the following manner: 

“I could give you a little larger allowance. 
However, if I do that it reduces my profit. 
Then I can’t afford to give you so many calls 
afterward in order to render the service you 
should have.” This argument might win in 
other instances. 

<---> 
CONCERN is too large to place 


écé O 
its street address on its stationery,” 
says The Mailbag. The point made 


is that frequently a concern does not show 
its street address on a letterhead, in the belief 
that this magnifies the importance of the 


house in its own city, in the eyes of the man 
receiving the letter. There may be some jus- 
tification for omitting the telephone number 

as that may be changed by reason of the crea- 
tion of new exchanges. But the omission of 
street addresses is often responsible for de- 
lays in delivering incoming mail. In many 
cases mail is sacked for through transit, and 
the railway post office clerks are unable to 


send the mail direct to the correct postal sta- 
tion because the street address is missing. It 
must go to the local post office to be 
causing a delay. 


dis- 
tributed, 


WHAT MAKES 


FOR REPEAT 
ORDERS. 


ADVERTISING 


DEFICIENCY. 


WHAT TH! 
JOBBER 
DEMANDS 


A CALENDAR 
IDEA. 


A 


T IS related of an optical manutacturer 
| who was introducing a new type of eye 

glass frame that protected lenses against 
breakage by dropping that his retail distribu 
tors resented his innovation. They held that 
the breakage of glasses kept their business 
alive. If the new spectacle frame eliminated 


the breakage of lenses they declared that they 
might as well close shop. The manufacturer 
who met this situation changed his appeal to 
the consumer, and managed to win his mar 
ket by emphasizing another feature of his 
device. 

The stationer is fortunately not dependent 


on the misfortunes of his customers for re 
peat orders. For the most part, his stock is 
actually consumed by the user, and his sales 
are for replenishment rather than replac 
ment. The stationer’s task is to encourages 
the use of his merchandise in_ increasing 
quantities, rather than to wait the day whe1 
his customers are “out of luck.” Intelligent 
salesmanship, showing how the user can fa 
cilitate business by the use of stationery items 


will bring increased use, and thus facilitate 


repeat orders. 
<*> 
TORE windows are not the place to ad 
S vertise for help. “Porter Wanted” dis 
played in a stationer’s window suggests t 
the man on the street that there is insufficient 


help to clean the store properly. lerk 
Wanted” may repel the man in a hurry who 
hesitates to enter the store, in the thought that 
he will have to wait to get service “Boy 
Wanted” will be a broad hint to a possible 
customer that it will be some time before his 


order can be delivered. 

These instances may seem far-fetched to th 
dealer, but they are based on actual observa 
tion. The window is not a place to advertise 
for store help. New employes can be secured 
by advertising in the classified columns of the 
newspapers. Incidentally, the dealer has 
wider field to chose from, as every possible 
employe does not pass his store. A classified 


ad places the want where those interested 
will see it. 
<—-e-—> 
EVEN essentials by which the purchasing 
agent of a large jobbing establishment 
judges new merchandise presented hin 
for distribution are interesting to the retailer 


The jobber’s buyer naturally tries to interpret 

what the dealer wants, and their mutual stand 

ards are summarized in the following manner 
1. Merit of product. 

Utility. The product must meet a need 

Style of package and design 

Resale price and percentage of pri 

Seasonability. 

6. Extent of advertising to be don 

7. Specialty work to be done. 

In these points the jobber lists the 
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seven 


features which are important to him. They 
indicate the conditions which the retailer must 
meet in taking on a new line or device. It is 


quite probable that the purchasing authority 
or merchandiser of every jobbing establish 
ment has a similar list of requirements whicl 
a new line must satisfy before he will under- 
take its distribution to his trade 

<--> 


NE DRUGGIST gets double adver 
O tising service from the calendars he 
distributes, and the plan can be used 
to advantage by the stationer as well. On 


the back of each leaf of the calend pad 
he prints a seasonable advertising item ap 
propriate to the month. To make the plan 


he offers a special induce- 
bring the calendar leaf 
buy the items fea- 


efficient, 
who 
and 


doubly 
ment to those 
month by month 
tured. 
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EMEMBER the old-time clerk whose 
R ‘ocution was distinctively personal! “! 

have got just what you want... my 
stock is all out of that now.” Modern usage is 
reflective of the communal spirit—it is the day 
of “we” and “our.” The Mimeograph Stencil 
comments on “stock-in-trade phrases” that 
in be made more specific, carry more mean 
ng, add power to the sales presentation. It 
narrates an incident about Chicago 


Che steel boxes for street refuse are labeled, 


‘Help keep the city clean.” The writer pro 
osed that the phrase be given punch by a 
slight change. By substituting “our for 


the” that sentence would imply a duty and 
nspire pride. “Help keep our city clean.” 
Stock phrases and by-words need dusting 

occasionally to keep up with the spirit of the 


times. 


<—-o-—> 


UNSHINE is desirable in every store 
S Not only the illumination from Old 

Sol, but a mental attitude on the part of 
ustomers which creates a feeling of cheer 
ulness and welcom« Chis naturally elim 
inates the sour-faced individual who will 
not break his face into a smile unless he 
sees a capital order in sight, Such a man 
nay attract trade, but they are probably 
‘poker relatives.” Watch the salesmen in 
your store and note their mental attitude, 
iot only in the morning but at various 
periods during the day. Some may need a 
heart to heart talk to show them the value 
f the “sunshine attitude.” 


<-> 


APOLEON had a saying, “The Price 

of Progress inevitably Rises.” This 

applies in the advancement of trade 
is well as in affairs of state. In the prog- 
ress of man’s rights, the price has generally 
een human lives. In the uplift of trade 
the price has been in dollars, and those 
lollars have been well spent. We see cases 
f “trading up,” in which the stationer has 
onvinced a printing customer that better 
stock for letterheads is of material bearing 
in influencing customers. Progress in office 
nutfitting has eliminated the mediocre, and 
given place to the better grades of furni- 
ture and filling equipment. Progress in 
fice machinery has involved increased 
osts—but results have been improved, out- 
put has risen, quality has enhanced. So 
that even if “the price of progress inevita 
bly rises,” it is worth what it costs 


<--> 


OSITION in the display window means 
P a great deal. A department store 

learned that merchandise set close to the 
glass gets far better attention, and sells more 
rapidly than goods which may be just as de 
sirable, if, indeed, not better values. This 
suggests that in case a dealer has an over- 
stock of one kind of goods, which he plans 
displaying with other merchandise in the 
show window, it will be well to put the items 
which are heavily stocked next to the win- 
dow glass. If the rule works in every city, 
the overstock should quickly disappear 


<--0-—> 


W TINDOW displays sometimes grow stale 

before they are changed. A plan re- 
ported in the Pen Prophet is worth 
considering. The Robert Adams Book Store, 
Fall River, Mass., used a display easel on 
which was shown, opened, a new catalogue of 
fountain pens. Day by day the pages were 
turned, until the book had been read from 
“kiver to kiver” by the passers-by. While the 
plan was not adopted because the window was 
going stale, it will have the effect of main- 
taining a continuity of interest in a window 
which has not been changed within the cus- 
tomary period. 
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HAT constitutes the most expensive 
WV item in a store, was recently asked 

in The Webster Way. The writer 
made the point that it isn’t the dealer’s own 
salary, clerks’ salaries, rent, heat, light or 
other common things. 

[he most expensive thing a dealer can 
carry in stock is an accumulation of old 
stock. ‘The reader is admonished to look 
at the old stuff in the store right now. Look 


up the cost. Find out what the interest on 
the investment is to date, and the value 
of the storage space since the “stickers” 


went on the invoice book. Then sell the 
merchandise at the best price the market 
will pay. 

Then, says The Webster Way, Mr. Deal- 
er will discover what he has _ lost—or 
gained. The moral, of course, is careful 
buying, and close watching of stock items 
to prevent their remaining on the shelves 
long enough to get familiar with the clerks 


<-> 


put in a little different light by a writer 

in the Mail Bag. There was occasion to 
get in touch with the type of small busi- 
ness man whose market place is in the 
classified colums of the metropolitan daily 
newspapers under the heading of “Agents 
Wanted.” The replies indicate a strikingly 
low order of intelligence as regards corre- 
spondence ability, but after the field had 
been studied and was understood it was eas 
to conceive that business was to be had. 
Much of the correspondence came on post 
‘ards or on scraps of paper and the salu- 
tations might be “Dear Friends,” “Most 
Kind Sirs,” “Esteemed Gentlemen,” and 
other terms of endearment not customary 
in business circles. 


There is business to be had in many di- 


[pc AN OLD proposition, but has been 


rections—oftentimes in places where it is 
not expected. The great task in developin 
it is to send the line of appeal which will 
win in that field. 


<*> 


N crowded streets it is often impossi- 
O ble for passers-by to study a window 

display because the sidewalk traffic 
is so dense. Or on the contrary, an excep- 
tionally interesting window display will 
block traffic. A metropolitan store has 
solved the problem by recessing its win- 
dows. Instead of bringing the display 
windows out to the building line, they are 
several feet within that line, allowing the 
man on the street to study the window dis- 
plays in comfort. In addition, the recess 
offers shelter during a rain storm, and at 
such times the window gets more than the 


“once over " 


<*> 


ONSPICUOUS attire may be effective on 
% the race track, but it is out of place in 
selling. The Webster Way narrated two 
incidents which throw the searchlight on this 
moral. Roger W. Babson, the statistician, 
told about a man who was unable to get a 
position as a salesman, because an injudicious 
dentist planted a gold tooth in the front of 
his mouth. It stood out like the headlight on 
a locomotive and compelled people to look at 
the tooth, whether they wanted to or not. 
George C. Frolich, of the United Drug Com- 
pany, is quoted in the next case. While trav- 
eling New England as a drug salesman he 
formerly wore a white necktie, in which he 
stuck a pin with a big, green stone. It took 
some time before he realized that the eyes of 
his prospects were inevitably drawn to his pin, 
and he had to exert himself just that much 
harder to get their attention back to the goods 
he was trying to sell. 

















EBRUARY is the 
month in which 
Americans renew 

faith. It is that 
which saw the birth of 
the two greatest Ameri- 
cans, two of the greatest 
men of all time—Wash- 
ington, the founder of the 
nation, and Lincoln, its 
preserver. It is fitting 
that February 12 and 
February 22 be celebrated 
by Americans a3 holidays, 
that we may use som 
part of each of these days 
to recall the work of these 
men and to picture their 
characters. Ané@ as we re- 
flect on these matters it 
will be borne in upon our 
minds that it was not so 
much the intellectual en- 
dowments of these heroic 
men that made them 
great, as their characters 
—their sincerity, their 
moral strength and cour- 
age which enabled them 
to select a right course 
and follow it through all 
discouragement Dissim- 
ilar they were in almost 
every wav. vet singularlv 
alike in their faith in the 
right, in their belief in an 
overruling Providence, in 
their love of justice and 
their profound belief in 
the essential nermanence 
of republican institutions 


their 
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Business Show at Convention. chines, devices and supplies. Let this show be held 
in a suitable place where each exhibitor may have 


N THE news columns of this issue is the announce- 

ment of an annual meeting next month of the Mid- 
West Division of the National Association of Sta 
tioners and Manufacturers. On the day following this 
meeting the Division invites those manufacturers who 
may wish to do so to arrange a display of their prod- 
ucts. It is believed that this arrangement will be of 
value to those who attend the meeting, enabling them to 
inspect merchandise and place orders to better ad- 


such space as he requires, but all booths to be shown 
in one enclosure and on one floor, not in hotel rooms 
scattered throughout the convention headquarters. Let 
the exposition part be held under the supervision of 
some one expert in the line, such as President Tupper 
of the Annual Business Show Company, and let it 
be conducted, not as a part of the convention, but as 
a business proposition in itself, being at the same 


time an aid to the delegates at the convention by 





vantage than usual. 

Office Appliances approves the idea, but at the same 
time wishes to point out that its scope is necessarily 
not so broad as the suggestion made in these columns 
some months ago. The Mid-West meeting is more or 
less limited in scope, hence a full-fledged business 
show could not be put on to advantage, perhaps. 

Office Appliances’ idea is to hook up the annual 
convention of the National Association with a com- 
plete business show; to hold the convention and show 
in some centrally located city, devoting the entire week 
to business, with no set features of entertainment ; 
to hold three sessions of the convention—one on each 
of three consecutive days from 9:00 a. m. to 12:00. 
Let the business show be closed during those hours 
and let it be open on each of these days from 2:00 
p.m. until 10:00 p.m. Let the show continue through- 
out the week from Monday to Saturday inclusive, 
and let there be one day devoted exclusively to dele- 
gates and visitors at the convention. Let the show 
consist of an industrial exposition of the trade, ex- 
hibiting the products of every division, including ma- 


bringing them in touch with the market plac 

Putting on such an exposition would be a very im 
portant affair, and Office Appliances would undertake 
to interest the Annual Business Show Company in 
the idea and to cooperate in every wa\ 
make it one of the biggest industrial expositions of the 
times. 


+ 


possible LO 


The way to get the most attention, arouse interest 
and perform the most useful work is to hold the ex 
position in a suitable place where everyone may go 


and where all the exhibits are shown in spaces regi 

larly laid out for the purpose. Exhibiting goods in 

hotel rooms is not satisfactory, nor is it likely to be 

quite fair to all concerned, for the prosperous manu- 
| 


facturer will be tempted to reserve rooms both large 


and easily accessible for his display, while the one 
who can put but a limited sum into his exhibit will 
be obliged to content himself with smaller and less 


lurthermore, the psychology 


and 


advantageous quarters. 
f ACctiVITy 


of a big show all on one floor, with the 
variety that go with such an exhibition is a tremendous 
factor in arousing and maintaining interest. It puts 
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life into the aftair, sharpening the perceptions of the 
exhibitors and the visitors alike. 

Office Appliances makes a simple suggestion which 
an at some near day, we hope, be tried: Let the an- 
nual convention of the National Association of Sta- 
tioners and Manufacturers and a suitable business 
show be geld at the same time and in the same city 
under arrangements which will insure the proper 
functioning of each. Let this plan be given oné fair 
trial. If it doesn’t work, we shall forever after hold 
our peace 

<---> 
Law and Conduct. 

NE of the popular indoor sports of us and the 

rest of our fellow-countrymen is passing laws. 
We elect legislatures and congresses to pass laws 
whereby many things are sought to be regulated. We 
ire taxed by various bodies to whom we have given 
partial control of our pocketbooks, until a somewhat 
liberal slice of our incomes goes for the upkeep of 
our vast governmental machinery. 

But what we started out to say is: Let’s talk less 
about passing laws to regulate this thing and that 
thing. When we regulate by law the length of a skirt, 
let us remember that some other legislature may take 
1 notion to make us all go to prayer meeting Wednes- 
day evenings and deny us a round of golf on Sunday 


morning 

“There ought to be a law’ —How many times do we 
hear the expression! Ninety-nine times out of a hun- 
dred there ought not. When law covers crimes and 
the more serious misdemeanors it ought to stop. as 
a rule, for an attempt to over-regulate our conduct 
stirs resentment and breeds disrespect for law in gen- 
ral. 

We do not need more law, but better men and 
vomen whose virtue and hardihood and sound health 
of mind and body will advance them under their own 
power. Let us try to learn how to think and to reason; 
let us try to learn a little tolerance and radiant good 
will. Let us teach the things that help wherever we 
re. If we will—well, we won't need to “pass a law.” 


<—e-—> 


The Privilege of Trial. 


W' I) not here refer to trial by jury, nor to the 
ancient trial by combat, but -to that common 
practice of giving a prospective purchaser of an office 
machine the privilege of trying it out in his own office 
on his daily work. On the face of things such a prac- 
tice would seem to be fair, nor do we wish to go on 
record against the trial privilege in all its forms. 

The practice of giving indefinite trials has led to 
much abuse and annoyance and not a little expense. 
\ large selling force, each one of whom placed ma- 
*hines on trial where he couldn’t get the order other- 
wise soon tied up a lot of machines and considerable 
money represented by them. furthermore, machines 
left for trial were not always tried. In many cases 
they would lie about and collect dust, until the sales- 
man became desperate and took them away, somewhat 
the worse for the experience. To get a straight out 
fair trial of an office machine left for that purpose, 
but without any obligation to buy, was the exception, 
perhaps, and by no means the rule. There was neither 
whip to drive nor bait to tempt, unless the salesman’s 
eloquence could supply them. 

The trial privilege is a plant which grew from the 
keenest sort of competition and coming to maturity 
bore the fruit of license, ceasing to be privilege. Now 
that we are beginning to have cooperative competition 
the producers of office machines are going to find a 


way to keep what is useful about the trial privilege 
ind discard what is bad. 

\ leading manufacturer of mailing machines be- 
lieves he has found the way to manage the trial privi- 
lege. Thus far his plan has worked most satisfactorily. 
It is this: 

When a trial is demanded he concedes it, but makes 
the time limit thoroughly understood by obtaining an 
order for the machine on the regular form, with the 
following rubber stamp imprint: 

“Subject to cancellation at option of purchaser by 
written notice within ten days from date of first de- 
livery.” 

The machine is then billed on the regular invoice 
form bearing this rubber stamp notice: 

“Ten days’ trial sale. Invoice is rendered at this 
time for record purposes only. It is understood that 
the articles billed were delivered on approval subject 
to trial and that payment will be due only upon their 
acceptance. 

The foregoing method somewhat sugarcoats the 
dose, so that it is easily taken, but at the same time the 
buying official definitely commits himself to buy or 
return the machine in ten days. If written notice is 
not sent in ten days, the sale stands. Having accepted 
the machine, the prospect accepts the terms on which 
it was delivered. 

<> 
The Stock Dividend Decision. 
TOCK dividends are not income, according to a 
decision handed down by the United States Su- 

preme Court. The text of the decision is given below 
for the guidance of those who are interested. The 
case came into court bearing on the Revenue Act of 
1916. Justice Pitney delivered the decision. A dis- 
senting opinion was delivered by Justice Brandeis, 
concurred in by Justice Clark; Justice Holmes de- 
livered another dissenting opinion which was con- 
curred in by Justice Day. 

‘A ‘stock dividend’ shows that the company’s ac- 
cumulated profits have been capitalized instead of dis- 
tributed to the stockholders or retained as surplus 
available for distribution in money or in kind should 
opportunity offer. Far from being a realization of 
profits of the stockholder, it tends rather to postpone 
such realization, in that the fund represented by the 
new stock has been transferred from surplus to capital, 
and no longer is available for actual distribution. 

‘The essential and controlling fact is that the stock- 
holder has received nothing out of the company’s as- 
sets for his separate use and benefit; on the contrary, 
every dollar of his original investment, together with 
whatever accretions and accumulations have resulted 
from employment of his money and that of the other 
stockholders in the business of the company, still re- 
mains the property of the company, and subject ‘to 
business risks which may result in wiping out the 
entire investment. Having regard to the very truth 
of the matter, to substance and not to form, he has 
received nothing that answers the definition of income 
within the meaning of the Sixteenth Amendment.” 

<-> 

National Chamber on Domestic Distribution. 

ISTRIBUTION problems are to be studied by 

the new Department of Distribution of the 
Chamber of Commerce of the United States. The 
scope includes a study of activities of trade associa- 
tions at present covering the distribution fields of 
various lines. This departure should be of material 
assistance to the National Association of Stationers 
and Manufacturers in its educational work. 
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Some Problems We Face in Export Field. 
James H. Rand, Jr., President of the American Kardex 
Company, Tonawanda, N. Y., Having Returned Re- 
cently from England and the Continent, Gives 
Some Interesting Impressions. 

NOTE.—Some of the views expressed by Mr. Rand in the 
article which follows will come as a surprise to a good many 
readers of Office Appliances. In discussing this article, he 
stated that when he went to Europe he tried to keep out of 
Germany and Austria, propaganda having caused him to be- 
lieve that he could get little, if anything, to eat in those coun- 
tries, and that the ordinary routine of life was much disar- 
ranged. However, he learned that his suppositions were er- 
roneous and therefore he visited the countries named among 
others. His observations as recorded in the article are those 
of a traveler. So far as he was able to observe in the Austrian 
cities he visited, there was no evidence of the suffering and 
privation about which so much has been written. He be- 
lieves it possible and altogether probable that in remote parts 
of the country such suffering exists. Mr. Rand has no desire 
whatever to hamper the efforts of those who are seeking to 
relieve real suffering; but he believes there is much more 
suffering in China than in Europe, but that China is getting 
little aid because of poorer propaganda. He favors every 
effort to relieve distress. 

Mr. Rand observed that some Germans are infringing on 
4merican patents and trade marks, particularly those of 
safety razors, adding machines and kodaks. Cash registers 
and sewing machines seemed immune. 

So far as he was able to observe unemployment seemed 
comparatively less than in the United States, nor does it 
seem that profiteering is carried on to such an extent as here. 
As far as the traveler could see, living conditions appeared to 
be substantially normal. Prices are less inflated than here and 
production appears to be under normal rather than over. 

A meal that included everything on the menu in the hotel at 
Innsbrook, Austria, cost fifty-four kronen, or something like 
eighteen cents in United States money. The best room in 
the house—a room that would have cost as much as five 
dollars a day in the United States—cost twenty cents a day 
in Austria. 

In figuring the prices of food and accommodations as well 
as of other things, it is well to remember that prices in 
Europe are low in terms of gold, but high enough, no doubt, 
to the man who must earn the inflated currency with which 
to pay them. We go abroad with the equivalent of gold in 
our pockets—gold for which Europe is willing to pay a high 
premium. To us, therefore, European prices seem ridiculously 
low. 

A recent issue of the Saturday Evening Post commented 
editorially on the situation in Central Europe. The editor 
pointed out that there are striking inequalities in those coun- 
tries due to tradition and mental habits. Germanic ideas of 
government were highly paternal. When the system broke 
down it left no consciousness of individual responsibility to 
take its place. The bolshevik interlude has not supplied civic 
consciousness, nor has socialism provided it. Such conscious- 
ness is a matter of growth. France and England, for in- 
stance, manage to provide distribution of the necessities of 
life even to remote regions. Some of the newer countries, 
however, even with sufficient for all under a proper system, 
do not know how to meet the emergency. Communities which 
have plenty deny aid to those that have not in some cases, 
placing the burden upon outside charity 


cult struggle in export trade in competition with 
Germany and disguised German products. ~Several 
weeks of close observation of conditions in the erstwhile 
German empire compel this opinion. 

Conditions in Germany are good—for Germany. For the 
commercial interests of any other country they are the op- 
posite. It is well known that the German mark is away 
below par. German workers are getting more today than 
before the war, yet, at that, they are receiving less than 
one-third as much as American labor has received for years. 
If a German artisan for a week’s work receives what would 
approximate $9.00 in America he thinks he is well paid. If 
the mark rises in value, he will be, in fact. 

Germany set to work the day after the armistice to re- 
gain its lost trade supremacy. Now its manufacturers are 
able to underbid the industries of any other country in the 
open market because of the low wages already remarked. 

German manufacturers have opened sales agencies under 
foreign names in Holland, Belgium and Switzerland, and 
once more are capturing foreign trade in spite of the fact 


A MERICAN manufacturers are facing a long and diffi- 
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that their ports have been blockaded and their goods boy- 
cotted. They ship their goods through the Dutch, Belgian 
and Swiss agencies under names which conceal their Ger 
man origin. 

Every effort is being made to arouse the sympathy of the 
world by stories of want and suffering in Germany and 
Austria in order to bring about an amelioration of the terms 


of the Treaty of Versailles. 


oan ; > - " # 
[T'wo months’ tour of Western and Central Europ: 


mission of business as well as of pleasure is basis for the 
belief that business there has largely recovered from the 


j 


effects of the war even in countries seriously stricken, and 
that, in spite of a general impression to the contrary, virtu- 


ally all the countries of the Old World are enjoying pros 
perity. 

Despite the slump in business reported recently, it would 
seem to an observer that England is enjoying the greatest 


business in Europe. Recent developments, of course, may 
cause one to change this impression; but it is quite likely 
that the reported severe depression in British 
does not go to the foundation of things—that, in 
it is more or less transient. Next in the order of 
perity are Belgium, Switzerland, Holland and Germany 


pDusiness 
short 


pros 


note that the three countries ahead of Germany are the 
ones through which Germany is doing its foreign bus 
ness. After those four come France, Italy and Austria. It 
may seem strange to place Germany ahead of France i: 
ratio of prosperity, but such, nonetheless, is the case 


However, France is recovering gradually from the effects 
of the war, and another eighteen months will see virtually 
all her northern territory, so badly devastated, rebuilt 
and in practically complete operation, if conditions at the 
time of the writer’s visit are to be taken as a criterion 
Belgium has fully recovered so far as business is co! 
cerned, from all indications which are evident to a traveler 
Taxes are not oppressive in any of the continental coun- 
tries; the cost of living there has not increased tl 
proportions that it has attained in the United States 
Upon complete and thorough operation of the League 


of Nations may depend, to a considerable extent, futur 

trade conditions. Europeans generally are decidedly 0; 

timisticsabout the efficacy of this association, even thoug! 
he 


they be of countries which have the most to fear if the or 
ganization fails of its purpose. France is in favor of t 
covenant, but has opposed consistently the admission of 
either Germany or Austria. Leaders of other nations, less 
governed, perhaps, by personal animosity, and working 
for permanent peace, contend that the affairs of all Euro 
pean nations, including Germany, are so interlocked, finan- 
cially, commercially and politically, that it will be neces 
sary to permit Germany to join the association. They 
think, and there are many who will agree with them, that 
it is safer to have Germany in than out. 

Bolshevism, Leninism—call it what one may—no longer 
is a factor of terror to Europe. Wherever it has 
a foothold—Italy is a good example—it has died a natural 
death as soon as people have come to see it in its true 
light. Italy’s present trouble is regarded in Europe as 
something of an entertaining side-show. It will be straight 
ened out soon, in the opinion of men of responsibility 

Close contact with men of affairs in Greece, and with 
others of note in lands much interested in the Helleni: 
question, has developed the sentiment that Greece, ulti 
mately, will return to the rule of Venizelos. The people 
there sooner or later are going to learn that Constantin: 
is unable to give them the “world with a fence around it” 
as he has promised. Lack of Allied support will haste: 
his downfall. 

One is deeply impressed by the speed with which the 
war-torn countries of Europe have regained their balanc« 
In the two years since the War, even the devastated areas 
of northern France, have been 60% rebuilt. 

Outstanding among thoughts concerning the Europea: 
future is that about Germany. It is surprising just how 
far the Germans have gone in their efforts to get back 
what war and blockade have cost them. Even more sur 
prising, in fact, astounding, are the results they have ol 
tained in consistent campaigns. 

Lack of materials for German manufacture likely will 
prove an almost insurmountable obstacle in the path 
German plans. It seems, however, that German goods, of 
the sort for which she can supply the materials, will soo: 
reach the height of production which was maintained 
pre-war years. Quality is there, though thousands of 
skilled men were lost in the last six years. Experts, how 
ever, remain to guide the efforts of manufacturers i 
paths which will produce the most at least cost. Thes¢ 
it is who are supplying the ammunition for another trad 
struggle of far-reaching proportions. 
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This department 


and interest as well. 
information, advice and suggestion, we 











s one which has for a long time held a 
pages, and its interest has increased with the years. 
standards and to advance them wherever and whenever possible 
abroad increases for office equipment article: 


To our friends abroad who from time to time contribute by way of 
extend the 





prominent place m these 
It is our intention to maintain its high 
As the demand from 
of American fabrication the news and ideas 
available for this department will be sureto grow not only in volume, but in importance 


expression of our sincere appreciation. 
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Exclusive Correspondence of “Office Appliances.” 


APPLIANCES IN GREAT BRITAIN. 





London, January 17th, 1921. 


HE general industrial depression in this country tends 
T to become more acute as | write. The old year 

‘losed badly and the new year is continuing worse. 
[here appears to be no particular section that is doing 
vell. Coal mining even, where the depression had struck 
perhaps least of all, has now dropped in for it and the in 
reased production of coal that the miners are achieving 
is only leading to the mineral being stacked and not sold 
Shipbuilding, another of our staple industries, like 
getting into a worse position, despite the fact that an at 
tempt has been made to galvanize it into fresh life by a 
issue of $16,000,000 by the Cunard Company to be 


’ ’ 
lOoOOKS 


1g ) 

specifically ear-marked for shipbuilding purposes _ this 
<-e-> 

[he Government is at its wits’ ends to provide reme 

lies for unemployment and apparently has been ever 

since the crisis began. The latest State proposal is that 


those employers who are still working should put their 
1ands on short time and give the remainder of the week’s 
vork to the unemployed. Those working men and work- 
ing women who are at present fully employed do not re- 
gard this at all kindly unless it can be so arranged that 
show no reduction. 
<--— 


tne weekly wages 


ving, speaking nationally and individually, has appar- 

died down to a minimum except that a good deal of 
noney is being spent on bargains at the sales of 
clothing, etc., that are now being held by the leading dry 
goods and other stores. This money is, however, only 
veing tempted ouf by the fact that enormous cuts in prices 
have been made. Otherwise retail trade is stagnant. Food 
rices are at last showing a decided movement downwards, 
a movement which, small though it be at present, looks 
like being expedited in the very near future. This, of 
course, was preceded by a fall in the price of materials, 
and with the fall in the price of materials there has got to 
These things, it is 


boots, 


‘ome, apparently, also a fall in wages. 

believed, will be the basis of the new trade revival, but 
even then that trade revival is not expected for some 
months. In the meantime a great many important finan- 


difficult and 


ial concerns are getting into very waters, 
whilst no great failures have been announced, it is known 
it many establishments are fighting hard to keep their 
heads above water in the absence of ready cash. They 
have plenty of goods and they have extensive premises, 
the public is not parting with money for those goods. 


<{-o-> 


1 


How does all this affect the typewriter and allied busi 


ness? Net so much as might be expected. The slump is 
rtainly not so acute in this department as in some oth- 
ers. It is believed that prices have got to come down be- 


specialties will substantially improve, 


re trade im office 
i" that there already has been 


remembered 


las to he 


big drop from the best figures of the war period when 
some tremendous records were established. Movements 
in American exchange, of course, have an influence upon 
these things, but latterly these movements have seemed 
so tightly bound up with speculation that prices have not 
been affected. 

<-o-—> 

Supplies of typewriters came in well in the last month 
of the old year. Machines were imported to the number 
of 7,081 as compared with 4,986 in November and 4,391 in 
October. This brings the total imports of typewriters 
during 1920 up to 80,918, as compared with 55,864 in 1919 
and 49,288 in 1913, the last complete pre-war peace year. 
The rise in values during the war are well shown by the 
figures just published. The machines imported in 1920 
were valued, for import purposes, at $6,304,600; those im- 
ported in 1913 were valued at $2,562,850 (taking the ex- 
change at the pre-war rate of five dollars to the pound 
sterling for purposes of comparison). The total imports 
of parts of typewriters during 1920 weighed 67 tons, as 
against 42 tons in 1919 and 99 tons in 1913. 

<{-2—> 


On the export side we sent out 245 m.chines produced 
and manufactured in the United Kingdom in December; 
186 in November; and 274 in October, this trade, as it will 
be seen, being small and irregular. The total exports for 
1920 were 3,722 machines, against 1,568 in 1919 and 4,386 
in 1913. British produced and manufactured typewriter 
parts were exported last year to the extent of 37 tons, 
against 30 tons in 1919 and 8 tons in 1913, 

<--> 


Last of all we have exports from this country of foreign 
and Colonial produced typewriters and parts. These were 
shipped out in 1920 to the number of 6,741 machines, as 
against 3,667 for 1919 and 10,803 for 1913. Furthermore, 
10 tons of foreign and Colonial produced parts were ex- 
ported, against nothing in 1919 and 16 tons in 1913. All 
these figures, it will be observed, indicate a return to nor- 
mality which may or may not be influenced severely by 
is pretty generally current. 

<-> 


the depression which 


The carbon paper and ribbon trade here is showing at 
last distinct improvements in quality. This is especially 
true of the ribbons. ‘There is still a scarcity of materials, 
but this scarcity is not so pronounced as to cause a return 
to the poor quality of war-time. Ribbon and carbon prices 
have shown signs of coming down but they are still high 
as compared with pre-war figures. The materials used in 
manufacture remain expensive, but of course at any time 
now with things going on as they are there might be sub- 
stantial drops in these values. First quality goods have 
still to be paid heavily for 

<---> 

In general office equipment, concerned, say, with filing 
cabinets, office desks, and the rest, business is quiet, with, 
prices shading off. First class office furniture, however,. 
still commands good prices and improvements in efficien~ 
cy are being continuously registered. 
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The office stationery trade has kept the home market 
fairly busy and most firms had to replenish their stocks 
at the end of the year. The paper trade itself is busy. 
Prices have fallen and quotations for stock lines are often 
less than the paper costs to make today. The demand for 
printings and writings is continuous and both exports and 
imports of all sorts are increasing. Wood pulp is coming 
over in greatly increased quantities and Germany and Rus- 
sia figure in the list of exports to Great Britain. The for- 
eign branches of the paper and stationery trades have of 
course felt the slump pretty badly, but India and Austra- 
lia are still good customers. 

<--> 

One thing to be noticed about the typewriter and office 
specialty business here is that the general depression is 
not leading the regular advertisers to cut off much in the 
way of their publicity appropriations. A very effective 
campaign has just been running to popularize the new Un- 
derwood portable and this has brought out the Corona 
with a competitive campaign, also of high class quality. 
The adding machine people and the loose leaf sellers are 
good seconds and the British business public is being kept 
well-informed of every new device for its convenience and 
for the ensuring of more complete office efficiency. The 
International Advertising Exhibition recently held in Lon- 
don gave a big boost to advertising of every sort and it 
seems to have left the British public with a greater respect 
than ever for the advertised statement. 

¢o—> 

Talking of exhibitions reminds your correspondent that 
preparations are now well advanced for the next British 
Industries Fair which is to open in London next month. 
Typewriting and specialty firms will be there and it is 
believed that the exhibition will prove to be the best yet 
held. Certainly all the other exhibitions held in London, 
(the Automobile, Motor Cycle, etc.) during the past few 
months have broken all records and it is hoped the Indus- 
tries Fair will do the same. It certainly has a growing 
hold upon public attention and favor. 

<-> 

In the meantime great interest is being aroused in con- 

nection with the Efficiency Exhibition which is being or- 


ganized by the “Daily Mail” newspaper and which will 
open on February 10th at Olympia, London. Every de- 
partment of trade, from production to marketing, it is 


hoped will be represented. Every idea, method, and ap- 
pliance calculated to raise the standard of efficiency will 
have the searchlight of publicity focussed upon it for the 
enlightenment and profit of all engaged in industry. 
<> 

Many typewriting firms will be there and the Imperial 
in particular is arranging to make a very good show. In 
connection with this exhibition and in order to encourage 
the attendance of ambitious young men and women in 
business and industry the “Daily Mail” offers four 4-year 


external scholarships, each of the total value of £250 
($1,000), to British-born students engaged or about to 
engage in whole-time employment These _ scholarships 


have been arranged by the University of London, which 
will undertake the administration work in connection with 
them, and successful candidates will study for the degree 
of Bachelor of Commerce. Candidates must be 16 years 
of age or more. Two examinations will be undertaken. 
The amount of these scholarships has been fixed so that 
the maintenance allowance is low, to make certain that 
students will continue in business and thus combine train- 
ing with practical experience. The first payment to suc- 
cessful candidates will be made at the commencement of 
the session 1921-22. 
<---> 

The “Daily Mail” is always thinking out these stunts 
nowadays and apparently greatly profits by them, for its 
circulation is now one and a quarter million daily. It al- 
ready has run many popular exhibitions yearly, perhaps 
the best known being the Ideal Homes Show. 


Ribbons and Carbons in Japan. 

It is reported by Trade Commissioner H. A. Butts, of 
Tokyo, that careful inquiry into the situation has devel- 
oped the fact that there are no exports of either type- 
writer ribbons or carbon paper from Japan to the United 
States. Though during the war some carbon paper was 
exported to Russia, China, and the South Sea Islands, 
that which is now manufactured by the Toyo Art Paper 
Manufacturing Company and the Koku-Kosha Company, 
of Tokyo, is now marketed principally in Japan. This 
inferior quality. It is learned from 


carbon paper is of 


S Febr 1921 


are not only ceasing to 
that they are 


they 
themselves, but 
American mak 


ribbon manufacturers that 
manufacture the ribbons 


using almost exclusively those of 





Typewriter Markets of Far East. 

There is a very good market for rebuilt typewriters in 
Madras, India, according to Consul Dawson With the 
present general prosperity of the country, there are a 
number of new firms entering business, many o 
limited capital, which prefer to purchase a good 
typewriter rather than a new one, if they are of compara 
tively recent models and of the standard American makes. 
It has been difficult to get machines of good quality With 
an agency in good hands, possibly 150 machines could be 
sold. Most of the machines in use are of American make, 
but British typewriters are now being offered 

Consul Robert L. Keiser reports from Colombo that at 


f them of 


rebuilt 


present there is little market for rebuilt typewriters in 
Ceylon, the difference between the selling price of a_new 
machine and one rebuilt being so small that prospective 
purchasers prefer the new machine. If, however, com- 


panies could furnish rebuilt machines at a pricé that would 
enable Colombo distributors to make a greater difference 
in the prices of old and new machines, a considerable 
business could be done in the Ceylon market 


Second Brussels Commercial Fair. 


The second Brussels commercial fair will be held April 
4-20. The classification of exhibits includes paper and 
cardboard, books and office utilities. Belgian consulates 
throughout the country are provided with application 
blanks and printed matter and can give detailed rma- 
tion regarding entries. Exhibits will enter Belgium under 
a temporary transit permit, without bond. Goods which 


+ 


are not returned to the country of origin at the se of 








the fair, will pay customs duties, 
Mr. Wareham Returns Home. 
\ letter recently received by Office Applia an 
nounces the safe arrival in England of George Wareham 
t the Apsley Envelope Mills of John Dickinson & Co., 


England Mr. 














Ltd., Hemel Hempstead, Herefordshire, 
Wareham assured us that his voyage home was unevent- 
ful and not up to his horrible anticipations of December 
on the Atlantic ocean. For two or three days the ship 
rolled about distressingly, there was some fog off New 
foundland and a’ sleet storm in the English channel, but 
the boat arrived at Southampton only about six UTS 
behind its schedule. 
GEORGE A. WAREHAM 

Mr. Wareham expressed his sincere appreciation of the 
courtesies extended to him by the members of the trade 
in the United States, and closed his letter with sor brief 
comment on conditions in England. 

New Typewriter Ribbon Factory at Prague. 
Otokar Cihak, formerly at Vienna, Austria, has removed 


to Prague, where he has organized the Patria Typewriter 
Ribbons Manufacturing Company, Ltd., with a capital of 
500,000 crowns. The address of the company is Prague- 
Smichov, Dvorakova 1274, Czechoslovakia. The necessary 
machinery has been installed and we are informed that 
the company is prepared to turn out its products such 
quantities as may be required. 

(Continued on 


Page 141.) 
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: icn’s : exports many other natural products, such as cotton, or- 

Glimpses of South Africa’s Charms. poe _ tan bark, gold and BL aie The manufacturing en- 

Through the courtesy of A. Tunley & Company, Johan terprises of the Union are growing in importance. Some 

nesburg, South Africa, we have received a copy of the of the products are mining machinery, ships, automobile 

British South Africa Annual for 1920-21 It is a hand tires, mechanical rubber goods, alcohols and etheral prod- 
some publication of 220 pages, 11x15% inches, with a ucts, motor fuels, fertilizers, chemicals, etc. 


Agriculture is conducted 
ona large scale, under mod- 
ern methods. Several im- 
portant stock raising enter- 
prises are conducted, blood- 
ed cattle being a specialty. 

A number of the illustra- 
tions demonstrate how our 
English cousins manage to 
transplant the atmosphere 
of the mother country to 
their colonies. All the out- 
door recreations have been 
developed in South Africa, 
opportunities for recreation 
being limitless. Pictures of 
some of the mountain roads 
show excellent  construc- 
tion, and the automobile is 
always in evidence. 

Big game hunting gets a 
goodly share of space in the 
South African Annual. 
Hunting there is an enter- 
prise for red-blooded men 
and high power guns. Ele- 
phants, lions, leopards, hip- 
popotami, rhinoceroi, bears 
and wart hog are the lure 





ara which leads the hunter into 
j 7y, > the wilderness. 
Se Be - ae = — .The original attraction of 
iN South Africa which brought 
GARDNER STREET, DURBAN. POST OFFICE ON RIGHT; RAILWAY STATION BUILD the whites was its precious 
INGS IN THE BACKGROUND From The British South Africa Annua 


metal and diamonds. Gold 
and diamonds are still a 
process cover symbolizing South Africa’s greeting to the large factor in the production of the colony, but agricul- 
world. A draped female figure erect on a rocky sea shore ture, well diversified, plays an important part in the mod- 
has her arms extended in gracious welcome The work ern resources of South Africa. The book devotes much 
was produced complete by the proprietors and publishers, attention to both mining and agriculture. 

Hortors Limited, Cape 
Town Works The com- 
pany is a consolidation of 
W. E. Hortor & Company, 
Ltd., and Whitehead, Mor- 
ris & Company (S. A.), 
Ltd It is sole agent for 
Underwood typewriters and 
Globe-Wernicke filing sys- 
tems, and does a _ general 
business in stationery. 

Considerable space, and 
many illustrations, are de- 
voted to the scenic beauties 
of the Cape The life and 
exploits of Leander Starr 
Jameson, an intimate asso- 
ciate of Cecil Rhodes, clari- 
hes many points in the de- 
velopment of British South 
Africa which have been mis- 
understood in the. United 
states. 

Sections of the book are 
devoted to representative 
parts of the South African 
states. Various historical 
features are given and also 
some interesting narratives 
of life and sports. The book 
deals with the Union of 
South Africa, Rhodesia, 
Beira, Manica, Sofala, Lou- 
renco Marques and Portu- 
guese East Africa. 

The produce of South 





= . INAUGURAL PARADE ON ADDERLEY STREET, CAPETOWN, NOVEMBER 20, 1920. 
Africa ‘is varied, partaking : “EeP ome 
. . - rom the Britis South Africa A 
of the characteristics of the 
temperate and sub-tropical f A 
zones. Its diamonds are cherished by all, and appreciated rhe South African Annual is a splendid piece of work- 
by those fortunate enough to possess. them. South Africa manship, both as regards its preparation, and the execu- 


anges, grapes, peaches, tobacco, wool, sugar, wheat, maize tion It is a testimonial to the publisher’s craftsmanship. 
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Victor Typewriter Company in New Hands. 
New York Interests Purchase Control of Typewriter Con- 
cern from Jnternational Correspondence Schools. 


Everly M. Davis, 48C Lexington avenue, New York, 
N. Y., is announced as the purchaser of the stockholdings 
of the Victor Typewriter Company of Scranton, Pa. As- 
sociated with Mr, Davis are Andrew G. Loomis, 480 Lex- 
ington avenue, and Mayne R. Denman of Scranton, Pa. 


Mr. Davis and Mr. l.oomis have been elected directors, 
and Mr. Denman, who was vice-president in charge of 
sales, has been elected president of the company. It is 


understood to be the plan of the owners to seek a new 
location where facilities Tor the expansion of the factory 
and the factory personnel are most promising. Three 
cities in New England have already offered factory ac- 
commodations; St. Paul, Syracuse and Utica are negotiat- 
ing for the plant; Chicago capitalists are said to be inter- 
ested in negotiations with a view to locating the factory 
here, while an offer has come from Indianapolis. In the 
meantime Scranton is making strenuous efforts to retain 
the factory. President Denman visited Chicago on Janu- 
ary 20 and 21, leaving for In- 


Presenting the Important News of the Month, With an 
Interesting Report of the Notable Activities 





and adequate producti ; 
this machine 


With a new tactory 


market. 
expected that the claims of 
vigorously to the attention of the public. 

Everly M. Davis has been interested in typewriters for 


will be broug 


many years, and is also well informed concerning adding 
machines, in which he takes a keen interest. 
Mayne R. Denman, the new president of the Victor: 


Typewriter Company, who has just succeeded Ralph E 
Weeks in that position and also as 


1 


president of the 


Victor Typewriter Sales Company, has been in the type 
writer business about twenty-three years. He started 
with the Smith-Premier in 1898 and remained five years 
with that company. He then went with the Underwood 


Typewriter Company, with whom he remained nine years 
heading offices in Scranton, Reading, Atlanta, Memphis 
Pittsburgh and other places. Immediately prior to the 
war and for a time after war was declared, Mr. Denmaz 
was with John Underwood & Co. as head of the Chicag 
branch of the bookkeeping machine department whet 
that part of the business had offices in the Westminste 
building 6n Dearborn street. For several years Mr: 
Denman has been at the head of the sales department ot 
the Victor Typewriter Company, where he has made 
fine record as an efficie1 


t eN 





dianapolis and the east on the 


ecutive 











latter date. It is stated that 
one of his purposes on this Receivers for International 
trip was to investigate factory Money Machine Co. 
propositions offered by differ The International Mone 
ent cities. Machine Company, Read 
The present Victor plant ing, Pennsylvania, manufac 
adjoins the building of the turers of International pay 
International Correspondence roll machines and _ Interna 
Schools on Poplar street, tional visible adding and list 
Scranton, Pa. In December ing machines, passed into re 
the plant closed for inventory, ceivers’ hands on January 12 


reopening on January 3. The 
present factory is quite un- 
able to meet the demands of 
the sales department, so that 
a greater production is urg- 
ently required. It is hoped to 
bring production up to 200 ma- 
chines a day as soon as a fac- 
tory and a force of operatives 
sufficiently large for such a 
production can be brought to- 
gether. 

Heretofore a _ considerable 
part of the production of Vic- 
tor machines has gone into the 
export trade, the requirements 
of which have taken and con- 
tinue to take about all the fac- 
tory can turn out, despite the 
excessive rates of exchange. 
Indeed, Office Appliances is in- 
formed that foreign dealers 
would absorb many more ma- 
chines than they do if a greater 


MAYNE R. 
President 
Typewriter 
Which Has Started on an 
Independent Career and Is 
No Longer Connected with 


the I. C. S. 


Man. 











Company, 


Mr. Denman is 
an Experienced Typewriter 


filed i1 the 


Application was 

Federal Court, Eastern Dis 
trict of Pennsylvania, by cred 
itors, requesting the appoint 
ment of a receiver; the com 


pany acquiesced in this appl: 
cation. 

The receivers appointe d have 
been given full power and au 





thority to operate the plant 
and maintain the sales and set 
vice organization to sustain 
the rood will. 
Mr. M. L. Faweett, the Get 
eral Sales Manager yf the 
DENMAN. New Company for the pa two 
the Victor vears and under whose effi 


cient work sales have 
fifty per cent, wi on 
tinue to represent the receiv 
ers in complete charge of sales, 
both domestic and foreign, as 
well as advertising and service. 
Several offers have come to 
Mr. Fawcett to head sales or 
ganizations, but he has _ re 


ncreased 
11 


over 








production were assured. The 
domestic market has hardly 
been touched as yet, though 


the new Model 10 Victor was 
built with special reference to 
ne home 


sponded to the wishes of the 


receivers that he remain in his 
present position 


While sales have greatly in- 











the requirements of tl 
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ased in the past two years, p! ind other pro work with his dut the sales department and general 

ms have faced the company which only a complete r fice Upon the disability of Mr. Slemin, Francis J. 

gal ization can overcome Yawman undertook carry out the policies and achieve- 

Plans are under way for the reorganization of the com ments of his chief and acquitted himself well under the 
on a sound financial basis and Mr. Fawcett will, in increased responsibilities 


reorganization 
Company was Capi 
mmon and $1,500,000 
yximately $2,000,000 in 
1j 
i 


idition to his other duties, assist in this 
he International Money Machine 
ized for $5,000,000: $3.500.000 « 
eferred. Of this amount, appr 
nmon and $100,000 in preferred ar: 
It is rumored that large financial backing has een st 


1 for the reorganization 


ng 


outstan¢ 





Changes in “Y. and E.” Executives. 
Vhen ill health compelled Charles Slemin to relinquis] 
ve duties as sales manager of the Yawman and Erbs 
Manufacturing Company, it was hoped that a prolonged 


est would restore his health so that he could again direct 
he distribution of the company’s products. He has mad 
good progress in the fifteen months which have elapsed, 


ut his physicians have counseled against his undertaki: 





CHARLES SLEMIN, RETIRING SEC 
RETARY, YAWMAN AND ERPE 
MANUFACTURING COMPANY 


id position. Mr. Slemin continues as vice president 
the company 

Francis J. Yawman, the eldest son of P. H. Yawman, 
is been elected sales manager by the board of directors. 

le has been engaged in various capacities with the Yaw 
an and Erbe Manufacturing Company for the past twen 
two years. By coincidence, his connection with the 


mpany parallels in years that of Mr. Slemin as sales 





rr. J. YAWMAN, re. G. ERBE 
SALES MGR SECRETARY 
ver Mr. Yawman’'s business career with “ Y. and 


1898, starting in the drafting d« 


through the book 


EK.” began in September, 


irtment, and advancing successively 


keeping, pay roll, shipping and sales correspondence de 
partments. His first active selling work was begun in 
903 at the Philadelphia branch The following year he 


where he re 
personal as 


is transferred to the New York office 
mained until appointment as chief clerk and 
sistant to the sales manager. Ten years ago he 
official family as carrying 


became a 
this 


bye r of tine 


secretary, 





has been appointed secretary of the 
Manufacturing Company, succeeding 
His initial connection with the com- 
pany was in the machine department in 1903. In a few 
is placed in charge of the electro-chemical de- 
for which his schooling prepared him. 
superintendent in 1905, directing im- 


Frederick G. Erl 
Yawman and Erb 
Francis J Yawma! 


years he WW 
partment, a position 


He became issistanil 





yrtant changes in the mechanical equipment and build- 
ings of the several factories. Mr. Erbe retains supervi- 
sion of electrical construction and maintenance work of 
the plants in conjunction with his secretarial duties 


New Head for Oliver Typewriter Co. 


Henry K. Gilbert Succeeds the Late Lawrence Williams 
as President of Well Known Typewriter Concern. 





In 1912 it was farthest from the thought of H. K. Gil- 
bert, whose likeness appears on the frontispiece of this 
1umber, that a litt'e more than eight years later he would 
step into the presidency of one of the principal typewriter 
ompanies of the United States. He had already finished 
a successful business career and at early middle age he 
had decided to retire, taking his wife and three sons to 


Europe for hoped would be a prolonged holi- 


day. They did in reside abroad for two years, taking 
a place at Oxford, England, and spending the summer of 
1914 amid the historic scenes of that ancient town, but 


made it desirable for them to re- 
turn to the United States. They reached Chicago and re- 
newed thei: here in the winter of 1914. 

Mr. Gilbert’s activities had centered about the manufac- 


the outbreak of the was 


ré side nc<¢ 





ture of railway supplies, motors, etc., and as trustee for 
several eastern people he had successfully reorganized 
some middle western machinery concerns, selling them at 


a satisfactory figure In the course of his business he had 


come into contact with the typewriter manufacturing busi- 
ness, in which he took keen interest. After his return 
from Europe the Oliver Typewriter Company made him 
a proposition to join the organization as assistant to 


in charge of advertising, general pub- 
This he accepted in the 


President Wi 


licity and sales promotion work. 


lliams, 


fall of 1916, since which time he has been continuously 
with the Oliver, adding the duties of vice-president to his 
other activities His position has made him the virtual 
general manager of the company, and no more fitting 
choice for the presidency of the organization could be 
made 

Mr. Gilbert is a native of Massachusetts, but commenced 
his business career in Chicago. When a young man he 
became secretary to the vice-president of the Chicago, 
Burlington & Quincy railroad. After several years in this 


uditor of the Crane Company, with 
remained for some time, but finally resigned to 
treasurer and later vice-president of 
the Sargent Company, manufacturers of railway supplies. 
Subsequently the company was divided, one part going 
with the American Brake Shoe & Foundry Company and 
the other with the American Steel Foundries Company, 
both of which concerns Mr. Gilbert was instrumental in 
becoming treasurer of the former and western 


position he be camic 
whom he 


- : 
take the position of! 


organizing 
manager fo 
\fter a number 


1 ee 
the lattet 


of years in the 


foregoing positions he 


became a ckholder and secretary and later vice-presi- 
dent of P ps sre Company, manufacturers of railway 
supplies, motors, etc of Chicago and Harvey, Ill. Later 
he sold out his interests and took the trusteeships above 
mentioned 


Royal Typewriter Company Election. 


The annual meeting of the board of directors of the 


Royal Typewriter Company, Inc., was held at the home 
office, 364 Broadway, New York, January 6. The follow- 
ing@ ofthicers were elected 

H. H. Vreeland, chairman of the board of directors; 
Geo. Ed t president; E. B. Hess, vice president; 
C. Bes president: C. J. Haggerty, secretary; E. 
Cc. Fi isurer; F. J. Carney, assistant treasurer. 





Export Office for Clemetsen Desks. 
The Clemetsen Company, desk manufacturers oi Chi- 
have opened a branch office and export department, 
Battery place, New York. 


1 1 


with full lines on display, at 17 
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Detroit Office Appliance Managers Plan for 1920. 
Annual Meeting of Association Elects Officers and Lays 
Out Work.—Important Educational Activities 
Planned. 
useful organizations in 
Detroit Office Appliance 
meeting and elec- 


One of the most aggressively 
the field of office appliances is the 
Managers’ Association, whose annual 
tion of officers was held not long ago. The plans of the 
association for this year include work that cannot fail to 
be of permanent advantage to the business community. 
Part of this work is directly in line with the stated ob- 
jects of the association, and a part of it is purely educa- 
tional scope and character. 

Part of the work which the association will undertake 
this year is unique and the opportunity to perform the 
service is a distinct and emphatic tribute to the organiza- 
tion and to the men who compose its membership. This 
opportunity arises from a request from the Rev. Henry 
W. Otting, S. J.. regent of the School of Commerce and 
Finance of the University of Detroit, that the members 
of the Office Appliance Managers’ Association conduct a 
series of lectures on office management before the 
school’s senior class of ninety members. This the 
ciation has consented to do, and C. J. Nochtigal, Detroit 
manager for the Globe-Wernicke Company, has been del 
egated to arrange the course, which will consist of fifteen 
lectures. Mr. Nochtigal has already spoken before th« 
seniors on two occasions. 

To make the course thorough and cause it to cover as 
many angles of office management as possible, each lec 
ture will be delivered by a different man, all to be oftice 
appliance managers and members of the association. The 
lectures will open early in February and one lecture a 
week will be given until the course is completed some time 
in May 

Each lecturer will demonstrate some office device or ma- 
chine with which he is most familiar, outlining its theory, 
its practical use and application, and explaining its part 
in advanced methods of office management. The lectures 
will be entirely educational, with no thought of selling 
any particular machine or device. 

This course will be a part of a general educational cam- 
paign planned by the association. Similar lectures by the 
members of the organization will be delivered in other 
schools in Detroit whose courses of study lend themselves 
to the consideration of business methods and _ practices. 

At the annual meeting of the association referred to in 
the first paragraph the following officers were elected: 

President, M. John Joyce. The Rand Company, Inc.; 
vice-president, L. L. Blake, Dalton Adding Machine Com- 
pany; secretary-treasurer, Carlos Wittenmyer, the Comp- 
tometer Company. The directors are A. J. Boudreau, 
Amberg File & Index Company; E. W. Moreau, Thos. A. 
Edison, Inc.: George H. Thom, Gregory, Mayer & Thom 
Company; W. N. Whittenmore, Duplicator Manufacturing 
Company. 

The association is one of the branches of the Retail 
Merchants’ Bureau of the Detroit Board of Commerce, 
and includes in its membership practically all of the De- 
troit representatives of nationally-known office appliances. 
The association was organized in June, 1920, since which 
time the membership has grown te a present total of for 
y-three. Messrs. Joyce, Blake and Moreau, mentioned 
above, originated the idea of the association and were ac 
tive in the initial work of its creation. 

Plans have already been formulated whereby Detroit 
business offices will be kept informed of the newest eff 
ciency ideas and devices which appear on the market from 
time to time. 

One of the fundamental objects of the association is to 
promote clean competition among the members who han 
dle kindred lines, and to exchange ideas which will aid 
buyers of office equipment in the selection and installation 
of devices which will best meet the individual require 
ments of each. 

Membership is open to any Detroit representatives of 
reputable merchants and manufacturers specializing in the 
marketing of standard office devices and specialties, but 
only one representative from each house is eligible. No 
person dealing primarily in second-hand equipment is ad- 
mitted to membership. 

The association meets on 
the rooms of the Detroit Board of 
whose official publication, The Detroiter, some of the 
foregoing facts were taken. In that issue Mr. Joyce com- 
mented as follows on fhe work of the association 

“Business men are coming to realize more and more the 


asso- 


noon of each week in 
Commerce, from 


Friday 


AP 
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benefits derived from organizations for dealing Vit pt 
lems common to groups in various lines. Our organiza 
tion has a number of plans in view which will undoubt 


edly produce better methods of marketing t ap 
pliances, and we also plan a course in salesmanship for 
the benefit of our salesmen. The association, of yurse, 
likewise promotes a spirit of friendship among its mem 
bers.” 


W. L. Stickney Leaves Typewriter Field 


After thirteen years’ connection with the Remington 
Typewriter Company, W. L. Stickney has resigned to en 
ter a different field. Lately he had charge of the Chicago 
office. March 1 he becomes vice president and general 
sales manager of the American Bank Machine Company 
with headquarters in Chicago. His wide circle of friends 
will be pleased to learn that he has not moved very fat 
from his old activities. In his new connection Mr. Stick 
ney will work in the savings bank field. 

The American Bank Machine Company encourages 
thrift by systematizing saving, and making it attractive 





Its syst@m revolves around a stamp vending machine 
The company was in active operation before the war, but 
restricted itself at the request of the Government, so as 
to leave the field free for promotion of the sales of thrift 
stamps \ number of banks, scattered throug it the 
W. L. STICKNEY 

country, are now successfully using the syste! Mr 
Stickney’s plan is to inaugurate a national selling cam 
paign, which will cover the United States thoroughly, and 
extend into Canada and Mexico. 

The device furnished by the American Bank Machine 
Company is known as the Automatic receiving teller 
Banks which adopt this service have an enormous field 
available, which was developed during the period when 
all America was enthused over the purchase of war sav 


ings stamps, and their juniors, the twenty-five-cent thrift 


stamps. 


H. A. Smith Typewriter Co. Receiver Raperts, 
W. E. Wider, Harry A. Smith Type 
writer Company of states that he is just 
completed the inventory and 
erty of that company, with the 


receiver for the 
Elkhart, Ind., 
appraisement 

following resul 


7 t Mr 1 
yT | op 


; 


Group 1. Group 2 
Real estate, sid- Tools, jigs and 

ing and_ build- fixtures .. $ 45,086.26 
Meee Bret Ek pes patterns 500.00 
Machinery and . W. parts part 
equipment 34,858.00 ly shinantited 9,000.00 
Factory supplies 2 53752 Dies ..... 66,047.10 
Office furniture.. 924.00 Finished parts 47,028.99 
Miscellaneous 3,411.00 Raw material 7,470.64 

-- Brass patterns 4 800.00 
$123. 730.98 
$179,932.99 
Total assets included in Groups 1 and 2 $303,663.97 

The receiver explains that the assets in Group 1 ar rt 
necessarily pertinent to the typewriter business and prob 
ably could be readily sold. Group 2, however, consists of 
assets which are applicable only to the manufacture of 
the Harry A. Smith typewriter. 

The company’s liabilities are approximately $180,000 
$150,000 of this sum being a first mortgage lien and 
$30,000 owing to general creditors. 

The foregoing list of assets does not include the patents 
of the company. These, the receiver states, will be ap 
praised and added to the total given above. 


The receiver desires to sell the business as a gou con- 


short cuts. Che cover design is of 
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cer! If this can be done—and the probabilities are that 
it can—the business will pay out dollar for dollar with a 
probable balance for division among the sto kholders 
The company makes a very good machine and its real 
estate and equipment are first class in « very respect 


Margaret B. Owen Weds. 


Margaret Benedict Owen, daughter of Mr. and Mrs 
William B. Owen, was married Friday, December 24, to 
Lieutenant Raymond Farrington Tyler of the Flying 


Corps of the United States Naval Reserve Force at the 
Church of the Transfiguration in New York City 

The foregoing announcement will interest the many 
friends and admirers of Miss Owen throughout the United 
states, W ho have followed her remarkable career as a type 
writer champion since her advent in typewriting contests 
something more than five years ago, when, in October, 
1910. she won the Novice contest at the business show in 


} } 


New York From that time on she traveled at the head 





MARGARET OWEN TYLER, as Of- 
fice Appliances Readers Knew Her 
When, as Margaret Owen She 
Held the International Typewrit- 
ng Championship. 


near the head of the processiot In 1911 she advanced 
to the amateurs and won second plac« in 1912 she won 
the Amateur contest with a record of 116 words per min 
ute. eclipsing the professional record of the previous year 


and winning the purse of $1,000 offered by the Business 
Show Company. The following year she made first place 

the professional class with a record of 125 words. In 
1914 she advanced her record to 127 words, winning sec- 
ond place, but in 1915, 1916 and 1917 she held first piace 
with the remarkable record of 136, 137 and 143 words 


per minute. For the last three years Miss Owen has held 
second place, the champion winning by the breadth of a 
: 

naif 


\ charming and gracious personality and keen intelli 
gence have won Miss Owen hundreds of friends during 


the years she has been a participant in typewriting con 


tests. She has traveled extensively for the Underwood 
l'ypewriter Company, demonstrating speed work in many 
ties. Office Appliances joins all other friends in cordial 
0d wishes to the bride and hearty congratulations to 
Lieutenant Tyler 


Becker Forms Law Parinership. 


‘eal Dow Becker, president of the Hammond Typewrit 
Company, has formed a partnership with Charles E. 
general practice of law The name of the 


17 


\ 


Kellev for the 


new firm is Kelley & Becker and their offices are at 366 


Madison avenue, New York, N. Y 


A Book on Figure Short Cuts. 


\n attractive booklet on short cuts in figure work en 
tled, “As the Crow Flies,” has just been issued by the 
Monroe Calculating Machine Company. 
it is a handy book containing approved methods for 
shortening and simplifying every day figure work It is 
in two parts, the first part consisting of various short 
its for handling figure-work mentally or by pencil and 
paper. The second part describes interesting machine 


striking simplicity 


Changes in Crown Stationery Company. 

lo facilitate the handling of business the Crown Sta- 
tionery Company, 12 West 17th street, New York, N. Y., 
has organized its manufacturing facilities as the Crownolo 
Manufacturing Company. This enterprise will be in charge 
of David Umanoff, who will also have administrative charge 
of the entire business lhe retail store will be under the 
control of Sidney and Mickey Umanoff. The upper stories 
be occupied by the manufacturing de- 


of the building will 
partment 
Iowa-Frye Company Moves. 

The lowa-Frye Company, Des Moines, Iowa, exclusive 
handlers of typewriter ribbons and carbon papers, have 
removed from 200 Eighth street to larger premises at 215- 
217 Fourth street, at which address the company occupies 
the entire lower floor lhe present space is about three 
times that of the old location. Two telephones and a 
Ford delivery service promote despatch in handling the 
business lhe company has been in existence about nine 
years 


Kalamazoo Stationers’ Educational Meetings. 

he Clark Paper Co., of Kalamazoo, Mich., holds open 
meetings to which all interested are invited. The general 
public has responded well, and lectures on furniture, loose 
leaf, sales, filing methods, pencils and other subjects are 
“Pop” Taylor, of the Shaw-Walker 
Company, was one speaker. 


generously attended 


Adding Machine Concern Removes to New Site. 


The Duco Adding Machine Company announces that 
they are preparing to remove all their facilities from the 
former location at St. Louis to a new plant at Kirksville, 
Mo., increasing the productive capacity of the factory ap- 
proximately 300 per cent. 


Illinois Manufacturers Recruiting Members. 


The Illinois Manufacturers’ Association, George Mey- 
ercord, president, is conducting a membership campaign 
among the manufacturers of Illinois. The present mem- 
bership is 2,200. It is associated with the Chamber ot 
Commerce of the United States. 


Ehman in Charge of Heinn at Chicago. 
Harry Ehman. who has been a salesman in the Chi- 
cago office of The Heinn Company, 307 Boyce building, 
is now manager. He succeeds Robert Hare, who was 
obliged to go West for his health. 








H. Lee Treadwell, who has been in the Chicago terri- 
tory for Walden’s, has gone to New York, where he will 
be connected with the American Paper Merchant and the 
Ben Fran Monthly. 





Trade Specialist Goes to South America. 
Gregory H. Illanes, a successful office equipment man 
who travels extensively in Latin-American countries, Spain 
and Portugal, recently returned from those countries, after 
1 profitable trip. He plans to sail again next month for 
South America 


Increased Production at Neenah. 

The installation of additional equipment in various de- 
partments of the Neenah Paper Company, Neenah, Wis., 
has enabled the mill to increase its production sixty per 
cent. 


Will Handle Office Supplies and Stationery. 
The Hall Print Shop, Ellwood City, Pa., after April 1 
will handle a complete line of office supplies and sta- 
i connection with their printing business. 


English Typewriter Man in U. S. 

Walter F. White of the Multo Typewriter Company, re- 
built typewriters, Northampton, England, arrived in New 
York on January 25. He left soon for California, but is 
expected to return before many weeks. 


tionery 





The American Writing Machine Company has an- 
the price of its Century No. 


nounced a reductio1 
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Dameron-Pierson Co. Sales Organization Holds 
Dinner. 


The regular annual dinner of the Dameron-Pierson 
Company’s sales organization of New Orleans, was held 
on the night of January 18th. The organization was 
started by-the sales department eight years ago with five 
charter members. Its purpose was to increase co-opera- 
tion in the sales department and to allow the salesmen to 
get in closer touch with all the departments 

Three of the six country salesmen attended the dinner, 
and gave interesting talks on the conditions in their re 
spective districts 

Mr. Harpold, manager of the stationery department, and 
Mr. Pearce, manager of the mail order department, ex- 
plained the co-operation their departments were ready to 
offer. Mr. Jones, manager of the furniture department, 
was unable to attend, and Mr. McDiarmid, manager of 
the safe department, was away on a visit to the Art Metal 
factory. Mr. Dameron in his talk, stated that every part 
of the organization must function during the coming year, 
if it is going to achieve the aim in view. Mr. Pierson 
made a very interesting talk on the importance of sales- 
men educating themselves in the practical sale of their 
goods. He made a fine comparison of the salesmen to 
other professional men. The doctor and the lawyer, to 
keep up with modern progress, read and study. Likewise 
the salesman must use his spare time reading the trade 
papers and catalogs in order that he may also be able to 


Building” was given by Edward Killian, pres 
Killian Department Stores of Cedar Rapids 
Dancing and games concluded the events of 


Underwood Sub-Branches Gather at Chicago. 


Representatives of sub-branches at Rocktori \uro 
and Joliet gathered at the Chicago office of the Under 
wood Typewriter Company for an all-day session Jan. 15 
[The morning was devoted to special topics After lun 
cheon Charles L. Estey -gave a splendid ginger-up sales 
talk. The men had a spirited bowling contest from 4 to ¢ 
Dinner was served at the Terrace Garden, Morrison H 
tel. There were thirty-six present. This is the first oj 
portunity George W. McClellan, manager of the Chicas 


1er 


office had to get his sub-branch forces toget 


I 
were placed under his jurisdiction in September, 1919 
( 


“1 


Mr. McClellan has displayed one of the 


since the 


hicago Ir 


une’s mottoes, “1921 Will Reward Fighters,” in a prom 
nent place in the Chicago sales offices, and says that ! 
men are proving the accuracy of the axiom 
Hoskinses Hold Annual Meeting 

The Wm. H. Hoskins Company, stationers and office 
outfitters, 902-906 Chestnut street, Philadelphia, held their 
annual meeting Tuesday, January 25, at which time the 
following officers were elected: Charles H. Marshall 
president; Robert O. Drake, vice-president; Arthur B 


Eaton, secretary-treasurer; Charles R. Hoskins 











ANNUAL DINNER OF THE SAI 
LTD., NEW 


talk to his customers intelligently and offer them real, 
constructive information along their lines. If they do 
not do this, says Mr. Pierson, they will very soon find 
themselves out of the running. 

Mr. Fischer, superintendent, spoke on the manufactur- 
ing end of the business which is a very important factor 
of the Dameron-Pierson organization. Mr. Eaton, the 
auditor, by reason of illness, was unable to attend. Mr. 
Freret, manager of the credit department, explained the 
importance of salesmen getting references on all custom- 
ers wanting to open an account 

The dinner was considered an enjoyable one, even 
though old John Barleycorn has long since left the fair 
city of New Orleans on his permanent trip to Cuba 


Get-Together Meeting by Cedar Rapids Concern. 


Among the successful meetings recently held by sales 
and executive staffs of commercial stationery houses was 
that of Morris Sanford Company—“The Mullin Stores” 
of Cedar Rapids, lowa. This meeting was held in Decem 
ber, and was attended by members of the firm and em 
ployes to the number of fifty-seven persons. 

The meeting was held in the large dining room of the 
Chamber of Commerce in Cedar Rapids, where a four 


course dinner was served. After dinner short talks were 
made by the officers of the company and the heads of 
various departments \ thirty-minute talk on “Business 


» EXECUTIVE STAFFS OF THE DAMERON-PIERSON COMPANY 
RLEANS, LA.—Tuesday Evening, January 18, 1921. 


secretary-assistant treasurer. In addition t 
who serve on the Board, the following di 
elected: Wm. H. Hurlburt, Anne D. Ormist 
QO. Marshall. 


Waterman Veterans Dine. 


The Ten-Year Club of the L. E. Waterma 
enjoyed its annual dinner February 10 at tl Ar 
Club. The organization numbers 150 of the W 
staff who have been in the service ten years 01 


Directory of Illinois Manufacturers. 
Che Illinois Manufacturers’ Association, 1424 | 
born Bank Building, Chicago, Ill., has publis! 
tory of Illinois manufacturers. It was primarily 
for distribution among the members of the Ass i 
a limited number of copies is available to ot 
book is 6x9 inches, 1400 pages, bound in flexib! 


Chicago Association Annual Dinner. 
Che annual dinner of the Chicago Stationers’ 
tion will be held February 16 at the LaSall 
Reservations may be made through Julius Biehl 
of the committee on arrangements, care Stevens 
& Company 


assistant 


Associa 
Hotel 
hairma! 


Maloney 





ANNUAL DINNER OF THE EXECUTIVES AND STAFF 


Atlanta Stationer Holds Sales Convention. 


executives and salesmen of the Foote & 
mpany of Atlanta, Ga., held an annual three days 
nvention late in December, winding up the proceedings 


ne Davies 


sales 


th a lively and enjoyable dinner at the Piedmont hotel 
Thursday evening, December 30 
Che convention was a series of “get-together” meetings 
ong the officers, managers and salesmen of the com 
pany. The subject assigned for discussion during the final 
ufternoon and evening was “co-operation,” upon which 
men vomen from each department gave brief 
The famous “Half Quire,” made up of some of the com 
ny’s best male voices, sang popular songs between the 
rses during the dinner. Mr. Foote, Mr. Davies, Mr. 
oper and Mr. Harland, officers of the company, were 
each presented with a twenty-dollar gold piece set with 
iamonds in token of the good will of all the emploves 


Dancing ved the dinner. 


Boston House Celebrates Forty-first Anniversary 


Thorp & Martin Company, office outfitters and sta 
ers, of 66 Franklin street, Boston, Mass., observed the 
y-first anniversary of the founding of the company by 

ner served the night of Jan ao at 3 uNng’s Hotel 

d the tables were the executives of the company, all 
urtment managers, the Boston city salesmen, and the 
agers and salesmen from the branches located in other 
s of New England 
ter a substantial dinner William A. Carrie, veteran of 

y sales staff, assumed charge as master of ceremo 

ind introduced General Manager H. Brooks Crosby. 
atter ga most gratifying review of the 1920 busi 
ir exceeding anything the house had ever done in 








OF THE FOOTE & DAVIES COMPANY, ATLANTA, GA. 
other years, and gave his reasons carefully and explicitly 
for expecting that 1921 will make records much more 


gratifying 

He also made announcement of the increase in the cap- 
ital stock of the company, and of the recent acquisition of 
two floors in the building adjoining the present store on 
the north, for an extension of both storage and public sale 
space. 

Brief addresses in lighter vein were given by Herbert M. 
Blizzard and Arthur Glennon of the city sales staff; Ros- 
coe D. McKeen, manager of the filing and furniture de- 
partment, and Allen Randall, manager of suburban branch 
establishments 

In the intervals between speeches there was singing by 
a trio of salesmen, James McGovern, Frank Shea and 
Charles Burns, with George H. Morris at the piano. 

Vocal solos were given by John Quinn, harmonica num- 
by Harold Winchenbaugh, piano numbers by Clif- 
Morse, and a solo dance by Harry Adams. 
God-speed was extended to Clifford Morse, leaving the 
to enter another line of work. 

Dickie the 


bers 
ford 


sales fore € 


R was chairman of committee in 


Marsh’s Sell Interests in Ideal Stencil Machine Co. 
J. W., E. J 


and Walt. Marsh announce that they have 


disposed of their interests in the Ideal Stencil Machine 
Company of Belleville, Ill, and have resigned their posi- 


treasurer, assistant 
ré spectiy ely. 


tions as secretray 
advertising manager, 


sales manager and 
heir plans have not been announced, They express to 
friends and their thanks for past courtesies 
and vy the hope that the bonds of friendship that now 
prevail will continue. Personal mail may be addressed to 
J. W. Marsh, 1101 Olive street, Belleville, Ill. 


associates 


O1C¢ 








FORTY-FIRST ANNUAL DINNER, 


THORP 





& MARTIN COMPANY, BOSTON, MASS. 
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Taylor Heads Dictaphone’s New Omaha Branch. 


A. A. Taylor, for some years district distributor of the 
Dictaphone in Omaha, Neb., has been made manager of 
the new branch office which was opened there on Janu- 
ary 1. The establishment of a branch office was made 
necessary by reason of increased business in Omaha and 
elsewhere in Nebraska, as well as in Iowa and part of 
South Dakota included in the Omaha jurisdiction. 

Omaha and Council Bluffs will be covered by salesmen 
working from the Omaha headquarters, but Mr. Taylor 
will appoint dealers in outlying cities. Dealerships are 
already in operation at Des Moines, Lincoln and Sioux 
City. 

For a number of years Mr. Taylor has taken a promi- 
nent part in the civic and industrial affairs of Omaha, 
particularly in the “Onward Omaha” movement. It is a 
source of satisfaction to his friends to know that his con 
scientious labors on behalf of his house have been re- 
warded by advancement. 

C. K. Woodbridge of New York, sales manager of The 
Dictaphone and president of the National Association of 
Office Appliance Manufacturers, called on Mr. Taylor 
January 10 on his way to the Pacific Coast. Mr. Wood- 
bridge’s 1921 message to his organization expresses belief 
in a successful year and a conviction of the rapid growth 
and expansion of the office appliance industry. 


Illinois Stationers and Booksellers to Meet. 


The sixth annual convention of the Illinois Stationers 
and Book Sellers association will be held in Rock Island, 
Illinois, May 3, 4 and 5. The Tri-City Stationers asso 
ciation, composed of the stationers of Davenport, la., 
Rock Island and Moline, Ill, will have charge of the 
arrangements. The following local committees have been 
appointed: 


Banquet—A. G 
Mac- 


Finance, Entertainment, Program and 
Carlson, Moline, chairman; Bruno Zoeckler, M. H. 
Arthur, F. S, Fidlar, Davenport. 

Invitation, Publicity, Hotel, Automobiles, Printing 
P. S. Palmer, Rock Island, chairman; D. S. Hansen, Mar 
tin R. Carlson, Moline; E. M. White and W. W. Fidlar. 
Davenport. 

Ladies’ Reception Committee—Mrs. M. R. Carlson, Mo- 
line, chairman; Mrs. D. S. Hansen, Mrs. P. C. Schofield, 
Mrs. A. G. Carlson, Moline; Mrs. P. S. Palmer, Mrs. E. 
O. Vaile, Jr., Rock Island; Mrs. M. H. MacArthur, Mrs. 
E. M. White, Mrs. Bruno Zoeckler and Miss A. C. Gooch, 
Davenport. 

\n interesting program will be prepared and it is hoped 
that the attendance will be large. All stationers are in 
vited. It is expected that the meeting will be of particu 
lar interest to members of the trade in Illinois and east- 
ern lowa. 


Interesting Exhibition. 


From January 21 to 26 inclusive an exhibition was held 
at the Connecticut State Armory at Hartford under the 
auspices of the Agricultural and Industrial societies and 
associations of the state. This was the third annual ex- 
hibition of the kind. One of the most attractive booths 
at this exposition was that of the Underwood Typewriter 
Company, which demonstrated correspondence machines, 
bookkeeping machines, fan-fold_ billing machines and 
portable typewriters. Speed demonstrations on the type- 
writer were given every evening by H. G. Pfrommer, and 
on the evening of January 26 C. V. Oden of the Under 
wood’s New York office, made an appropriate speech. 
Robert B. Cone, manager of the Hartford office, and as 
sistants, were in constant attendance at the booth. 





A Pin-Ticket Catalogue. 

The Noesting Pin Ticket Company, Inc., Mt. Vernon, 
N. Y., have just issued a new illustrated catalogue and 
price list covering their entire lines. They state that 
there will be no reduction in prices in 1921 other than the 
somewhat marked reductions noted throughout the new 
catalogue, which will be mailed only on request. It is 
possible, they state, that some, if not all, of the temporary 
discounts noted will presently be discontinued. 


National Blank Book Co. Has New Sales Manager. 


Chester H. Harris, formerly with Proctor & Gamble, 
will become manager for the National Blank Book 
Company of Holyoke, Mass., on March 1. Mr. Harris has 
had much valuable experience in sales and advertising 
work 


sales 


AP 
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An Example of Early Advertising. 
“When Advertising was Young” is the title of a most 


P. Russell, published recently in 

In this article the author shows 
that the American form of advertising back 
to the birth of the republic, and that many concerns 
are numbered among the leaders in their respective 


interesting article by C. 
Printers’ Ink Monthly. 
almost 
whicl 
helds 


goes 


are among the pioneers in advertising. Perhaps the most 
striking example of an early advertisement is the ons 
here reproduced requesting the ladies to encourage Amer 
ican paper manufacture by saving and selling their rags 


The date of the advertisement shows it to be 120 years old 
The printer who set it was evidently a man « good 
taste who made the most of what he had to work with 
The men who signed the advertisement famous 
among the founders of the paper making industry in this 
country. The name of Zenas Crane is almost susehold 
word, for the Crane papers are used everywhere 
Continuing his discussion of early advertising Mr. Rus 
sell shows well presented advertisements dated as f 


bec iin 





Americans ! 
Encourage your own Manufaffories, 
and they will Improve. 
Lapis, fave your RAGS. 


S the Subfcribers have it 

in contemplation to creé&t a PA- 
PER-MILL in Dalton, the cnfuing 
{pring ; and the bufinefs beimg very ben- 
eficial to the community at large, they 
flatter themfelves that they thall meet with 
due encouragement. And that every wo- 
man, who has the good of her country, 
and the intereft of her own family at 
heart, will patronize them, b faving her 
rags, and fending them t-) their Manu- 
factory, or to the neareft Storekceper— 
for which the Subfcribers will give a gen- 


erous price. 
HENRY WISWALL. 
ZENAS CRANE, 
OHN WILLARD. 


Worcefler. Feb. 8, 1801. 











AN APPEAL 
INTEREST.—AN EARLY 
VERTISEMENT 


TO ENLIGHTENED SELI 
SARLY CRANE Al 


back as 1790. Then from somewhere he dug up that old 
picture of the Flying Dutchman, Jr., advertising a sulky 
plow, proving of course that the Flying Dutchman, Jr 
made it a pleasure for both men and _ horses plow 
up sod. 

\ fine piece of engraving of the Civil War period was 
reproduced advertising Du Pont’s gunpowder One o 
the first advertisements of W. L. Douglas shoes was 
shown. 

Mr. Russell notes that in 1834 Joseph Dix founder 
of the Jos. Dixon Crucible Company, advertised in the 
Salem, Mass., Register. He established the business 1 
Salem in 1827. After it had been moved to Jersey City 
Mr. Dixon also advertised the business in the Jersey Ci 
directory of 1854. 

The style of advertising has changed much, and for tl 
most part for the better, though it would be hard indeed 


Wiswall, Crane 


to improve upon the simple dignity of the 
and Willard announcement. 


Corporation Stock Matter in Court. 
Thomas H. Ryan, holder of fifty shares of preferred and 


twenty-five shares of common stock of the Federal Add 
ing Machine Company has charged fraudulent diversio 
of stock and assets in the New Jersey Court of Chancery 
He claims that certain officers have utilized stock a1 


assets for their personal advantage. 


Steedman Heads N. Y. Kiwanis Club. 
Steedman of the Royal Typewrit 
1 president of the Ki ( 


James E. 
last month 


New York. 


was elected 


in 


is 


is 
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An Interesting Anniversary. 


On January 15 Charles D. Rice, factory manager of the 
Underwood Typewriter Company at Hartford, Conn., 
elebrated his twentieth anniversary as member of the 
Underwood staff His factory associates, in recognition 
of the event, presented him with a bouquet of forty Ameri 
in beauty roses, with a card inscribed as follows 

“In recognition of twenty years of accomplishment. 
| h ‘Rose of Achievement’ is accompanied by a ‘Rose 

Anticipation and Best Wishes’.” 

{nother bouquet was presented by Leon P. Broadhurst, 


-esident of the Phoenix National Bank. of whic] Mtr 


Rice is a director 


Atter a reception by the factory and office associates, 
four factory superintendents and “overhead” men, the 
htty toremen the factory came in delegations to Mr 
Rice’s office and extended congratulations 

Among the factory associates were seven who will have 
been with the Underwood company twenty years dur 


1921 They are Fr. W. Helmond, J. McIntee, J. H. 

Garsden, Frank A. Cook, W. F. Griswold, E. P. Story and 
Edward Amerman The following seven foremen have 

een with the company twenty years or more: A. Krivitz, 

David Feingold, Harry Mott, M. H. Dahl, Joseph Cooper, 
ed Innes and William A. Carroll 


t 


A Book for Buyers and Sellers. 

Hendricks’ Commercial Register” (S. E. Hendricks 
Company, Inc., publishers, New York), appears this year 
in an attractive shade of red with black lettering Chis 
book has a record of continuous publication covering a 
period of twenty-nine years, during which time the pub 
lishers have maintained a certain standard of service, ad 
vancing the utility of the book and increasing its size 
from time to time as conditions demanded New features 
have been added this year, including a simplified arrang« 
ment and an index which 1s declared to be the last word 

completeness \n exterior index was added last year 


and is continued in the new edition. Many advertisements 


are also included which supply additional information 


One of the features is a page of directions on “How to 
Find Information.” The book is divided into five sections 
‘Index to Trades”; “Classified Trades”; “Trade Names” 


“Alphabetical,” and “Advertisers’ Index.” A sheet of per- 


forated post cards is provided on which users are requested 


to report faulty listings, wrong classifications, concerns 


ag 


Barrett Canadian Agency. 

The Barrett Adding Machine Company has appointed 
the Autographic Register Systems, Ltd., of Montreal as 
ent tor the Barrett portable covering Quebec, New 
Brunswick, Prince Edward Island, Saskatchewan, Mani 


toba, Alberta, East Ontario and that part of Ontario west 


f and including Fort William. J. Marshall will have 
*h e of the Barrett department 





HANDSOME AND COMMODIOUS FACTORY OF THE 
AS IT NOW 


Cincinnati Furniture Men. 
The year opened for the Cincinnati Furniture Exchange 


with a good attendanc« The new officers and directors 
were obligated by George W. Wehrung, of the Lyons 
Commercial Agency \fter the ceremony of obligation 


the re-elected president, Albert Schirmer, took the chair 
and opened the business of the meeting. Secretary Her- 
man B. Kemper (also re-elected) read the minutes of the 
previous meeting, which were approved. Bills to the 
amount of $319.17 were read and ordered paid. No com- 
munications were received. Fred W. Stille, chairman of 
the Executive Committee, reported that numerous ques- 
tions had been referred to the committee and had been 
satisfactorily adjusted fhe reports for various commit- 
tees were made by their chairmen and favorably received. 
The Entertainment Committee, through its chairman, 
Charles W. Groene, reported that all their efforts were 
favorably received, and that as he had been re-elected, he 
felt that they had done well. He said further that he 
would do all in his power to assure the members of a good 
time in the future. N. H. Russell, formerly with the Ma- 
rietta Paint and Color Company, and now with the Ed- 
ward S. Shannon Company, wished to retain his personal 
membership in the Furniture Exchange. This was granted. 
The meeting then discussed the trade and its future pros- 
pects, and that though business was admittedly dull at 
present, reports for the ensuing year were very favorable. 
The meeting then adjourned and a social session was in- 
augurated, during which an elegant lunch was served, and 
many perfectos consumed before final adjournment. 

Trade Commission Summons Adding Machine Men. 

The Federal Trade Commission has summoned Korb & 
Dwyer of New York to appear on March 21 to hear and 
answer charges of unfair competition in that they on 
several occasions advertised in Office Appliances offering 
for sale several hundred thoroughly rebuilt first-class Dal- 
ton adding machines, but that such allegations were not 
the fact; that respondents did not have any rebuilt Dalton 
adding machines, nor any arrangements which would have 
enabled them to procure any; that they had only a small 
number of machines at the time the advertisements ap- 
peared, but did not have nor could they procure several 
hundred machines. Such is the substance of the allegations. 

The firm of Korb & Dwyer no longer exists in the 
adding machine field, the business being carried on by 
C. H. Korb, who states that he will file an answer in 
conformity with Rule 3 of the Rules of Practice of the 
Commission and will appear before the Commission to 
reply to the charges brought. 

Oliver Typewriter Co. Elects Officers. 

The Oliver Typewriter Company of Chicago announces 
the election of the following officers: 

President, Henry K. Gilbert; vice-president, Delavan 
Smith; vice-president in charge of production, John Whit- 
worth; vice-president in charge of sales, William B. 
Stewart, Jr.; secretary and treasurer, E. H. Smith. 


SHAW- WALKER 
APPEARS 


COMPANY MUSKEGON, MICH.. 
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Leader in Office Equipment Industry Passes. 


Death of John B. Hall of the Addressograph Company 
Removes a Man Whose Character and Abilities 
Can Ill be Spared. 


Members of the office appliances industry learn with 
deep sorrow of the death of John Byers Hall, secretary 
and general manager of the Addressograph Company of 








BYERS 
Hall came to know, as 


THE LATE JOHN HALL. 

Through certain experiences John B. 
others through similar experiences have and shall always come 
to know, that love is, in truth, the greatest thing in the world 
Consciousness of this central fact gave him, as it always gives 
ipprehend it, a finely developed sense of rel- 
ative values. He that things 
Under the changing circumstances of a prosperous business ca 


to those who truly 
knew peace and joy are not in 


reer he remained the same—the same man in the mansion of 
stone that he was in the cottage. 

Being genuine, John B. Hall was straight and true and sound. 
He was a delightful companion, a genial friend, a lovable, two- 
times, but always kind 


the opinions of others 


fisted man. He was blunt at positive 
respectful of 


sentiments he endeavored unsuccessfulls 


in his own opinions, but 
kindly, with tenderest 
to hide under pretended roughness 

It was the good fortune of the writer to have had the friend- 
ship of J. B. Hall that 
have enriched his own life E. J 


for many years and by association to 





Chicago, on Tuesday, January 11. His illness was of 
short duration and his passing was sudden and unex- 
pected. Members of the family surviving are Mrs. John 
B. Hall and the three children of Mr. and Mrs. Hall- 


Charles, who has been an invalid for many years; David 
Hall, and Mrs. R. F. Porter of Philadelphia. Funeral ser- 
vices of a beautiful and impressive character were held 
on Friday, January 14, from the late residence, 4501 
Drexel boulevard, Chicago. Services were conducted by 
the Rev. Johnston Myers, pastor of Immanuel Baptist 
Church, who related touching incidents of Mr. Hall’s 
benefactions and his broad spirit of charity. The honor- 
ary pall bearers chosen from among Mr. Hall’s close per- 
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Duncan, C. D. W ingt 


sonal friends included J. S 
Shapker, George B. Gross, 


W. A. Waide, Benjamin 


George W. Ahern, I. H. Countiss, J. N. Woodbury, H. B 
Munger and Richard Rees. Active pall bearers were al 
from Mr. Hall’s associates in business. They Fa 
Jackson, who represented the factory; F. N. Harvey, the 


oldest department head in point of service; F. H. Jordat 
the oldest salesman in point of service; R. N. Fellows, 
idvertising department; E. J. Ferris, manager of the 
largest branch office, and T. J. Keuttler, the st 
ploye in point Many out-of-to saleame¢ 
of the company were present, and many old ti! mploys 
no longer with the company paid their sorrawing 
to the memory of him whom they respect 

sesides members of the family and business 
large number of the friends and 
outside his immediate business were present 

In life Mr. Hall loved flowers and growin; g 
one of his chief personal delights wher t : 
home on the shores of Fox Lake was t] 
care of the flowers which he kept always 
out the summer. This trait his friends rei red ani 
at the funeral the house was filled with b l n 
n wonderful array and profusion. 

John B. Hall was 
Christmas Day, 1855. His father—a 
paper editor founded the first real 
ville—the Evansville Courier, which is still one 
ing dailies in that city. In his youth Mr. H 
capped by delicate health, in spite of whic] 
most of his educational opportunities. A newspaper ch 
ping in Mrs, Hall’s possession dated 1870 credits tl 
young Hall with being one of the honor students 
passed into the high school with a mark 
on his entrance examinations—his mark was 

Mr. Hall was an early riser, having starte 
when, as a boy in school; he rose each mor g at 
o’clock to cover a new spaper route for his father’s publ 
cation At the age of fourteen while still attending scho« 
he entered the offices of White & Dunkers large t 
bacco commission house of Evansville, getting dow 
winter mornings at five o’clock to build a fire that the rest 
of the force might be comfortable during the regul 
hours \t this time in his life he was known as “Smilis 
Johnny Hall,” and it was his ready smile ; tact, pa 
tience and industry which enabled him to k« his first 
position and to advance in it, in spite of the f that M 
Dunkerson was extremely strict in the offi pline | 
maintained. Before he was eighteen yea ize Mr 
Hall had made such that he was 
charge of White & Dunkerson’s accounts ay re he was 
twenty-one he married Miss Lucy Harpe ehter 
R. W. Harper, a leading wholesale toba¢ t 
ville. 

Shortly after he reached the age of 
Hall was made manager of the Evansville Gas & 
tric Company, leaving White & Dunkerson to tak 
in the manufacture of medicinal preparations. Dr 
died just a week before Mr. Hall’s demiss I s usines 
was most much so that Mr. Hal 
obliged to decline offers of a flattering characte » retur? 
to Evansville to become president of the gas | elect 
company and head an important group of industries 

Mr. Hall’s attention was first called to t \ddress 
eraph by Foster Munger, one of the earliest users of the 
machine. Mr. Hall, being familiar with mailing lists ar 
with the labor required in addressing envelopes d mak 
ing out statements in banks and public service mpanies 
was quick to see the possibilities of the machine, and i 
company with two friends and associates he called o1 
inventor, Mr. J. S. Duncan, without revealing 
They asked for a demonstration and Mr. D1 ¢ 
Apparently satisfied they left, promising to ca agall 
The next day Mr. Hall called and introd mself 
Here began a warm friendship between Mr i t 
Duncan which has lasted throughout a quart 
of partnership in the Addressograph business. Soon afte 
the first meeting Mr. Hall asked for an optio i half 
interest, and on January 1, 1896, Mr. Dunca: 1 M1 
Ha'l began business together. 

Mr. Hall was extremely reticent concer1 
factions. He helped many men by his advic: sel anc 
example, and, when necessary in more tangibl Lys 
gave much to charity, too, but said no word al t it and 
always tried to keep in the background. He vy n abl 
man as well as a good man—clear headed. san d tar 
seeing, and in his death the office appliance industry has 
lost one of its soundest minds and one of its most ible 
characters. 
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: How can we Determine the Actual 
: Merit of a Typewriter Ribbon 
: or a Sheet of Carbon? 


= “Look beneath the surface 
Let not the several quality of a thing 
Nor its worth escape you.” 


I 


iit 
HHH 


lhe purchaser of typewriter supplies must look much deeper 
than the price, as quality today, in view of the continued high cost 
of materials, must secure every consideration. 

Legibility, durability and cleanliness. The possession of all 
these qualities in a high degree, means economy, no matter what 
the price. The strength of your business lies in your ability to 
treat a customer so that he will come again. What.a patronage you 
could build up if you always pleased and never lost a customer. 
The M & V lines of typewriter ribbons and carbon papers will 
help you to make “come again” customers. Goods that please your 
customer are cheap at any price. There is no better advertisement 
than a pleased customer. The ever-expanding use of the type- 
writer shows that more and more are valuable records written and 
copied by means of the machine. A careful selection, therefore, 
should be made of both the ribbon and carbon. The records that 
you are writing to-day may be wanted years from now. Impres- 
sions from the M & V typewriter ribbons last forever ; copies from 
the M & V carbon papers endure through the ages. 


{i 


The trade-mark 
that makes ‘‘come 


M. & V. Lines 


give the service > 
that satisfies back’ customers 
a 


We adliaiens seeds We fill every requirement 


MITTAG & VOLGER, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U. S. A. 





BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 295 W. Monroe Street 35 Montgomery Street 
CLEVELAND BOSTON ST. LOUIS 
326 Erie Building 160 Congress Street Merchants Laclede Building 
LONDON 


7 and 8 Dyers Building, Holborn, E. C. 


=— | AGENCIES ALL OVER THE WORLD 
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Your Customers 
Understand 
Chair Values 


even though they may not appreciate the 
technical features that are the basis of 
value. You appeal to this innate sense 
of the chair buyer when displaying 


CONRADES CHAIRS 


The intending buyer understands that behind the 
attractive designs there is a manufacturing policy 
that demands a high standard throughout—every 
step, from the selection of material to the final 
inspection before packing for shipment 

There is no taste which cannot be suited f om the ex- 
tensive line of Conrades Chairs. In design and finish 
they match all popular styles in office furniture. 


The Conrades Catalogue 


of Chairs awaits your 
request. Let it acquaint 
you with superior office 


seating facilities. 


Conrades 


Manufacturing Company 


1942 North Second St. 
ST. LOUIS, MO. 














Adelbert P. Little. 


On Wednesday, January 5, there passed 
world of human strivings one of the stro 
office equipment industry, albeit a man who 


vears and ten. 
referred to, was the founder 
Company of Rochester, N. 


the mark of three score 
whose demise 1s 


the A. P. Little 


facturers of typewriter ribbons and carbon 
was a man widely known in this field and 
respect and regard by friends and acquaintai 


many sterling qualities. 
Mr. Little was born at Riga, 


N. Y., Octo 
the rural 









and received his early education in 

that district. After completing his prelimi 
he attended the Genesee Wesleyan Seminary, 
1868, he went to the University of Rocheste: 


i 














THE LATE A. P. LITTLE 
One of the Pioneers in the 
Ribbon and Carbon Field 


Who Passed Away January 5 


this responsible and exacting position he 


or 


] 


carbons in view to dey 


use at the time with a 
to improve them. Finally he 

preme Court reporter and followed the discov 
made, going into the manufacture of typewr 


I 


and carbon papers. [his was more that 
ago, and since then Mr. Little has been const 
fied with the ribbon and carbon industry as 
turer of lines which have become know! 
world. 


In 1894 Mr. 


Savings 


Little was ele cted a trustee 
ics’ Bank of Rochester, serving 

a member of the Theta Delta 
interest in its work and contributing mate: 
finances of the fraternity. He was president 
uates Association of the University of Rochester 
member of the Rochester Whist Club and 
the Oak Hill Country Club. He was interesté 
and was a large stockholder in the Rochester ( 
National League. He was instrumental in eg 
new ball park which Rochester has today and 
to do with the details of the enterprise. He 
president of the Rochester Baseball Club. Ft 
going it will be noted that Mr. Little had a 
career and that, throughout a life of nor 
seldom had time to be bored. 


Chi fraternity 











Adelbert. 


in 1872. From this it will be noted that hi 
life with a liberal education, which was a sou 
satisfaction and profit to him throughout a! 
Upon graduating from the University of R« 
Little perfected himself in stenography and w 
Supreme Court stenographer During the year 





his spare time in experimenting with the ri 


resigned his positio1 


ec he 
he 


until he was made president of the bank in 1918 


Mr. Little was married in 1877 to Frances A 
who died in 1890. They had no children. Sin 
of his wife Mr. Little has lived with his niece 


and Carrie N. Nixon at 700 Main street, Rochester 


much 
and 
ng ways 
as Su- 
had 
‘ibbons 
ty years 
identi- 
inufac 


the 
tne 


la .Munn, 


he death 
Belle S. 
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“Noiseless _ 
and 


ss Pertect 


Carbon 
Copies! 





You can make twelve good copies with our “Noiseless” 
Carbon Paper in Standard weight. 


Send for samples to prove it. 


Made in the following grades : 


Panama Bronze Noiseless 


Panama Commercial Noiseless 
and 


‘Noiseless’ for your Special Impmint. 


Manifold Supplies Company 
Panama Carbon ios eal Ycaniil Ribbons 


BROOKLYN (Station L2) N. Y., U.S. A. 
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Reminston Standard | | 


sa a enn 


<1 6108) 008 0.00 


S an example of the time saving service 
of the Remington Accounting Machine 
take billing. 


Only one operation is required—THE 
WRITING OF THE BILL. Every other 
necessary operation is performed auto- 
matically as the bill is written. 


Here are the four billing operations per- 
formed in one: 
1. The writing of the bill. 
2. The writing of the sales sheet. 
3. The checking of the bill. 
4. The accumulation of the daily 
total of billing. 


ar: 4 
009,000 YQ | 


This same time saving principle—the 
combination of tasks,applies also to ledger 
posting, statement writing, voucher 
check writing,and all work where writing 
and adding arecombined on the same page. 
In every case the combination of tasks 
eliminates all of the adding time and 


cost. 
The Remington 


Accounting Machine 


is giving these results today in over 400 
different lines of business. 


Remington Typewriter Company 


(Incorporated) 


374 Broadway 


Branches Everywhere 


New York 
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within a 
yrdon entered the employ of Stuart Brothers Company 
enty-two years ago. Later he established himself in 
isiness, occupying various locations until he I at 
22 Marl eet about nine years ago 
x  & 
George T. Andrews. 
e last r George T. Andrews, Seattle ger of 
Underwood Typewriter Company, succumbed to a 
longed illness He was forty-five years | had 
d at Seattle for two years. Previous to tha me he 
ynnected with the San Francisco branch of the Un 
1d Typewriter Company The widow. ’ betas 
vO siste! urvive 
x  & 
George H. Kent. 
ge H nt, whose stationery and book store was 
nstitution to students at Harvard, passed away sud 
Jan. 9, at his home, 31 Langdon avenue, Water 
Mass. He was sixty-three years old, and had in 
1 a loose if binder and book holder, both of which 
vamesias ones — te at Harvard 
pula ina the students at Harvard 
x - & 
Hannibal Clermont. 
Jespond ause of business disappointment, Hanni 
Clermor k his life at Los Angeles, Calif., January 
He had efficiency engineer for the Burroughs 
g¢ Machine Company at Philadelphia; ntly he 
resid motion picture company beari his 
“ ek © 
Edmund Day. 
Day pioneer in the rubber business issed 
at Seymour, Conn., aged eighty-nine years He 
10W 1 the trade as manufacturer of hard rubber 
ind Is, and started business in 1859, operating 
( to cleaning and preparing India _ rubber. 
- oe © 
Charles R. Dowd. 
les Dowd, of the American Lead Pi Cor 
Ne York, N. Y., died Jan. 11. Hevrwas thirty-ni 
s old, and had been with the American Lead Pencil 
11 ber of years. 
x e & 
H. D. Janes. 
). Janes, who has represented the Bircher Company 
igo and vicinity since 1913, passed away at a sani- 
1 Battle Creek, Mich., February 4. He had been 
g¢ for about a vear. Interment was at his old home, 
° Mr. Janes was seventy-two years old 
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es were he ld I I I day, J i lat 7, 
( f the Central Presbyteriat hurt 1 on 
os | I ins were interred at Mount Hope 
Roches 
rive i gi wih ts towerind tt ff GUARANTEED 
s. the Misses Nixon above named, his estate ss some 
gat Maa “See any"tzom, eter ey AS CURATE 
s had been Mr. Little’s private secretary, s lett 
OO in cas! nd $10,000 worth of stock in tl 1. - 
Con His interesting collection of coins was 
» the University of Rocheste1 Relatives met tioned Numbers 
than the two nieces who received the bulk of the 1 
ite included Morris Nixon of New York City; Frank Automatic 
Nixon of Binghamton, N. Y.; George Sage and Georg« Consecutive to 
npton of New York City and Raymond Bettys and Denil 999999 
Bert] rel! of Rochester up icate 7 
: and Price $15.00 
epea 
W. F. Merle. P 
Villian Merle, president of the A. H. Andrews 
sk Company, Chicago, Ill, passed away at his home, ¢ 
Melrose street, Chicago, Ill, January 28 He had = 
ill for some time, following an operation on his = oe 
ach. His first business connection was with Alex S s BHA ais 
ider H. Revell & Company, Chicago. Later he estab 5 a se 
shed Merle & Harney, which in its time was a large > 
unufacturer billiard tables and equipment He had — 
ests i large amusement parks and _ similat 
“ « & 2 é&-5 
William R. Gordon. 9 « jt 
sudde lemise of William R. Gordon, a veterai | g 3 4 ?) G6 
Philadelphia stationery trade, came as a surprise to pression of Figures 
st of his ends, as they had not been aware of his ill 
ss. Pneumonia carried him away week M1 


AMERICAN VISIBLE 
MODEL No. 41 


VISIBLE numbering means that the next num- 

be stamped is in plain sight of the 
operator BEFORE it is stamped. 

More SPEED, ABSOLUTE ACCURACY and 
elimination of WASTE. 


{ 
} 
i 


er to 


Construction: Stee! throughout, tool steel wearing 


parts. Engraved figures on steel wheels. 


Testing: Each machine is tested to its full ca- 
pacity before it leaves our factory at 
the rate of ten thousand impressions 
per hour. 

Guarantee: Each machine carries our individual 
GUARANTEE TAG numbered the 


salle 


as the machine itself. This gives 
each machine a separate warranty. 


You take no chance when ordering an 
AMERICAN VISIBLE. If you don’t like 
it, return It. 


| sign, construction and finish of this machine 
have set new standards in the numbering machine 
field 

CARRIED IN STOCK BY ALL STATIONERS AND 


STENCIL MANUFACTURERS 
| ‘ printe trotypes and 
shed free t rs Special 


other advertising matter 
machines for all purposes 


AMERICAN NUMBERING MACHINE CO. 


General Office and Factory: 


220-228 Shepherd Ave., Brooklyn, N. Y. 





DEALERS: tT! ready sale for this machine. Its 

VISIBLE featur ikes a strong appeal. In addition, 

st Oks a tiful finish, together with the wide 

is gett n such magazines as SYSTEM, BUSI- 

NESs ! r t top-notch mediums, makes it a profit- 
at r ) indie 





Made in the Largest Numbering Machine Factory in the World 
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High Grade 
Carbons and Ribbons 
do not 


| “Just Happen” 


They are built only by expe- 
rienced workmen, having at their 
disposal well selected, high grade 
raw material, and suitable me- 
chanical equipment. 


Ault & Wiborg Carbons and 
Ribbons are manufactured under 
practically ideal conditions, to 
secure at all times most satis- 
factory results. We are alive al- 
ways to the necessity of keeping 
| our products up to the highest 
notch of perfection, and are con- 
tinually working in our labora- 
tories to develop articles which 
may prove superior to those used 
in the past. 


A quick action service depart- 
ment is maintained for our deal- 
ers, and this means that they se- 
cure from us practically perfect 
service in the filling of orders. 


The Ault & Wiborg Line—su- 
perior Carbons, fine Cotton Rib- 
bons and the famous Typewriter 
Ribbon—of Silk. 


| 
| 
| 


| 
(Ove AULT & 
WIBORG Company 


CINCINNATI, OHIO, U.S.A. 












































Allen Heads Atlanta Retail Merchants. 


Ivan E, Allen, president of the Fielder & Allen Company, 
Atlanta, Ga., and former president of the Atlanta Chamber 
of Commerce and of the Southeastern Fair Association, 
was elected president of the Atlanta Retail Merchants’ As- 
sociation at the annual meeting of that organization held 
early in January in the ball roogj of the Capital City club 
The meeting was followed by a dinner of unusual excel 
lence, even for Atlanta, where good dinners are a habit 
After the meal an interesting program was given by vaude 
ville artists selected by Lucien York, chairman of the en 
tertainment committee. 

Sam Rothberg was elected first vice-president of thx 
association and Clarence Haverty second vice-president. 

Mr. Allen is one of the best known men in the stationery 
trade and a leader in organization work He is a real 
worker, whose services at nationgl conventions and in the 











IVAN E. ALLEN, PRESIDENT, Atlar 
Retail Merchants’ Assn 


interim between conventions are of the utmost value. [This 
year he will serve as chairman of the committee on stand 
ardization of sizes—a sub-committee of the Commercial 
Furniture Division of the National Association ot Sta 


tioners and Manufacturers. Mr. Allen was auditor of the 
National Association in 1916-1917 and has_ repeatedly 
headed important committees. 

From a column or two of fact, fancy and persiflage about 
the new officers of the Atlanta Retail Merchants’ Associa 
tion published in The Atlanta Journal of January 10 we 


learn that Mr. Allen expected to spend a few weeks in 
January at Miami, Fla. The Journal, by the way, pub 
lished photographs of the new officers, the one of Mr. 
Allen being announced as “a hitherto unpublished portrait” 
in which our good friend wears the expression of a cham 
pion boxer in the ninth round of a ten-round “go,” just 
about to deliver the coup de grace to a shifty opponent. 
The picture was taken at a barbecue some years ago, but 
we are certain that Mr. Allen wore no such grim expres 
sion during the stationers’ barbecue at Atlanta 1916 


Walden’s A. B. C. Pocket Guide. 
Walden Sons & Mott, Inc., of 40 Park Row, New York 
City, have again published their yearly “A. B. C. Guide” 
in convenient pocket form. The book contains three lists 


—paper distributors, paper mills and paper manutacturers 
and converters in the United States and Canada It is 
bound in strong boards covered with white cloth, with 


blue and red lettering on the cover. It contains 560 pages 


Midland Steel Products Company Resumes. 


The Midland Steel Products Company, 3132-36 Canal 
street, Chicago, Ill., has fully recovered from its fire in 
December, and is operating on regular schedul All de 
partments are again normal. The company’s shipments 
were not interfered with by the fire, as a large stock was 
unharmed, All business is handled expeditiously 




















Faultless 


are ‘‘best sellers’’ because they are 


well made and splendidly finished. 


Van Valkenburg clips are made in 
pencil, medium and large pen size, 
attractively mounted on _ counter 


display cards. 


Sold by most jobbers 
Write for prices 


Attractive window cards free 


L. D. Van Valkenburg Co. 


HOLYOKE, MASS. 


For Export and Greater New York, 


D. VAN VALKENBURG CO., 225 Fifth Ave., N. Y. 


Premier American 
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Carter advertising 


GST ORIES of superservice 
from Carter’s history of Ink, 
color displays featuring Inks, 
Adhesives, Carbon Papers, — 
leading magazines, both weekly 
and monthly, — commanding 
space 





Carter Ink Products are being 
advertised this year with more 
emphasis than ever before—to a 
public that knows Carter as a 
synonym for reliability and 
value in ink and _ adhesive 
products. 


Carter displays in your win- 
dow put a salesman on the side- 
walk to take advantage of 
Carter’s national reputation. 


Notice the dates in the pane!— 
don’t let one pass without cash- 
ing in on interest aroused by 
telling your public that vou can 


BOSTON 
NEW YORK 


Your Windows Will Show Bigger Profits 


if you make them connect your store with 











Note the date Carter advertisements 
appear and get the advertised prod- 
ucts “out front” to work for you. 


February 17th: Saturday Evening Post « 
ries advertising of inks < 
adhesives. 

February 18th: System carries adver 
of carbon paper and tyy{ 
writer ribbons. 


March 2nd: Literary Digest carries 
vertising of inks and 
hesives. 

March 17th: Saturday Evening Post ca 
ries advertising of inks 


adhesives. 

System color page carries 
advertising of carbon pap: 
and typewriter ribbons 


March 18th: 


Literary Digest carries a 
vertising of inks and ad 
hesives. 


March 3lst: 








THE CARTER’S INK COMPANY 


Manufacturing Chemists 











supply their needs with Carter’s 
standard products. 


Trade-marked Carter prod- 
ucts, window cards, advertise- 
ments cut out of magazines, in 
your window will do this. 


And if you want special dis- 
play material, ask your Carter 
salesman to supply you, or drop 
a line to the advertising depart- 
ment, Cambridge, 41, 
Mass. 


Boston. 









CHICAGO 
MONTREAL 
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New Export Distributing Corporation. 


Prominent Office Furniture Manufacturers Join in Or- 


Office Equipment on is the 
recently organized to handle the ex 
wrt business of the four following concerns Leopold 
lesk Company, Burlington, lowa; Browne-Morse Com 
Muskegon, Mich.; Crocker Chair Company, Sheboy 
Wis., and the Davis Chair Company, Marysville, O 
president of the new company is Carl Leopold of 


( Inter t101 il Corporati 
of a company 


| 


opold Desk Company; first vice-president, Frank ( 

\ se of the Browne-Morse Com] iny; s¢ cond vice-presi 
_C. L. Zink of the Crocker Chair Company; treasure1 
\Walter M. Otte of the Davis Chair Company, and secr« 


will also be the manager, and 
Leopold Desk Com 


4 
( P. Braschi, who 
. yrmerly export manager of the 


The lines covered include office desks, filing de 

s, office chairs and typewriter chairs, each of the four 
nufacturers above named specializing on one of th 
s mentioned. Offices will be established in New York 
as soon as Mr. Braschi is able to obtain suitablk 


rters. 
» years ago Mr. Braschi organized the export depart 
of the Leopold Desk Company, in whose interests h« 
an extended trip through the countries of South 
erica, visiting also the West Indies and touching at 
ints in Central America. Mr. Braschi, although h: 
aks the Middle Western dialect like a native, is quite as 
imiliar with Spanish and has an acquaintance with other 
itin languages, having been born in Porto Rico, wher 
spent the early years of his life. His trip was suc- 
ssful and he established agencies at a number of the 
ncipal commercial and industrial centers. During the 


p he became impressed with the possibilities of the 
ithern continent and returned with the idea of estab 
ng, if possible, an organization such as the one above 
ned. This he has accomplished through the co-opera 


of the four companies named. 

he International Office Equipment Corporation will at 
rst devote its attention to the West Indies, Central and 
South America, but later will extend its activities into other 
parts of the world. Through this company the export ac 
tivities of its members will be concentrated, it is believed, 
nost effectively. Office equipment lines other than desks, 
ling devices and chairs will be taken on from time to 
me as it becomes desirable to handle them. Such busi 
ess will be done on a commission basis with the idea of 

nea mort xtended service to customers abroad 


Horder’s Pin Busters. 

second series of the Horder Bowling League, Chicago, 
gressing in vigorous style, competition for first honors 
eing much keener than in the first series. The teams were 
rganized after the close of the first season, and the prow 
of each individual is now understood by his team mates 
ompetitors. The Sanford White are leading by 
game; there are two ties for the second and two for 

e third place 
addition to the list of prizes put up by the Horder 
res, there have been four cash prices of $10.00 each pre- 
>d to the league by the Joseph Dixon Crucible Company, 
um & Pease Company, Eberhard Faber and the Spen 
ian Pen Company. The conditions under which these 
es are contested for make it possible for any team or 
lividual to win. Some have come close to pulling down 
money, but no one has yet taken home any of the $10.00 

awards ’ 


Sox 


en though the Horder Bowling League is about three 
hs old, interest is still growing The next season's 
uzue will be better and bigger than that now rolling. The 


lorder Bowling League rolls every Wednesday night at Ben 
s Randolph street alleys, and as each team has an 


est following, there is always a good crowd present to 
t for the Horder bowlers. Chicago stationers and visit 
‘e always welcome, and will be encouraged to cheer 


their favorites 

he sap has started to climb in the baseball bats, and th 
enthusiasm is working on members of the Horder 

Before long the men will get out their uni 

and start practice for what looks like a big season 


iseball team 


Damon Company Closes Out Books. 


e G. E. Damon Company, 7 Pemberton square, Bos 
Mass., has increased its manufacturing and office 
e through disposing of its books. Thev were taken 
hy the De Wolf & Fiske Company 
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he largest selli 


guality pencil 
in the wotld 








WO crowning achieve- 
ments; the far-famed 
Venus of Milo, and the 
superb VENUS Pencil. 


ENUS 
PENCILS 


17 black degrees, 3 copying 


The superb VENUS is de- 
manded the world over by 
customers who appreciate 
pencil perfection. It pays to 
have in stock exactly the 
degree called for. 


American Lead Pencil Co. 
220 Fifth Avenue, New York 


ond London, Eng. 
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New Machines 
~ and &# 
Devices 


Fox People Bring Out New Portable. 

The Fox Typewriter Company of Grand Rapids, Mich., 
are bringing out a new portable typewriter of the rigid, 
non-folding type, to be known as the Fox “Sterling.” 
The word “Sterling” appears on the new machine in the 
same position as the word “Portable” appears on the 
cover plate of the Fox portable typewriter. 

The new “Sterling” without its carrying 
a little less than seven and one-half pounds, 
case a trifle under ten and one-half pounds. 
the carrying case are twelve by six and 
inches, and the general style of the case 
that of the present Fox portable. 
rigid in construction, with a smooth 




















case weighs 
and with its 
The outside 


dimensions of 
three-quarters 
will be the same as 

The machine is 





TYPE- 


STERLING—A NEW PORTABLE 


WRITER. 


THE FOX 


and pleasing action, capable of accommodating great speed 


of operation. 
through its 


The company will market the new machine 
regularly established dealers, and they expect that the 
sterling qualities of the machine will attract many other 
dealers and meet the favor of the public. 

Corner Protectors for Mail Shipments. 

Metal corner guards, manufactured by the Ideal Book 
Mailing Company, 10 Clarence street, Worcester, Mass., 
are used for protecting the corners of photographs, books 
and catalogues during transmission in the mails. The 
corners are made of light-weight metal, do not add ap- 
preciably to the weight of the package, and afford pro- 
tection against rough handling. 


Stickney Hard Rubber Magazine Pencil. 


G. A. Stickney & Co., St. Paul, Minn., has produced 
mechanical pencil in a hard rubber case. It embodies the 
usual feature of mechanical pencils, and the maker points 
out the advantages of a rubber holder, which is a non- 

REFILL CASE—STICKNE MAGAZINE PENCIL 
conductor, and thus is agreeable to the touch at all at- 


APPLI 


ANCES Febr 
discarded pencil crown is then used as a cap efill 
case, 

Electric Drive for Check Protector. 
The Todd Protectograph Company, Rochester, N. \ 
has released its new electric model Protectograph. It em- 
bodies the familiar “shredding” feature of the hand mod 


manual operation ot 


the 





els, the power drive eliminating 
the shredding. In the new model the user merely sets 
the machine at the desired amount, inserts the check, and 
the mechanism completes the operation. TI chine is 
TODD PROTECTOGRAPH—ELECTRI 

MODEL. 
yrotected against accidental operation, and cann ne 
set on a dead center. The motor is adapted to the types 
of electric current common in the United States. It drives 
the machine through a friction device, which maintains 


uniform speed in the motor when running idle, or at work 


Che manufacturer points out that the uniform sg] 
the electric Protectograph assures satisfactory results o1 
qualities of stock which are not always satisfactory whet 


the check protector is operated by hand. 


Thales Calculating Machine. 





The Thales calculator is of the portable ty; in 
eight pounds. It is termed the “baby” mode Add 
ing Machine Corporation, 323 South La Salle street, Chi 
ago, Ill., which has the sole distribution for North Amer 
ica. It is of the rotary type, and embodies usua 
features of this sort of machine. The automatic shift is 
simple, and does not complicate the mechanis1 t has a 
‘carry over’ feature which shows the dirt 
short-cut methods are used. The figures 

The Adding Machine Corporation’s line o ilculatin 
machines includes, in addition to the Thales, new Tri 
mphators, new Lipsies, and a variety of re t models 
such as Comptometers, Monroes, Millionaires, Tims, Bur 
roughs key drives, and a large line of straight adding n 
chines. The company has open at present lable t 
ritory in many sections. 

Adhesive Paste in Tubes. 

The Carter’s Ink Company, whose headquarters a n 
Boston, and whose branches may be found N Y ork, 
oe and Montreal, have put up their Cico paste in a 
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CICO PASTE IN COLLAPSIBI 
new style of package—new, at any rate, for ( his 
paste may now be obtained in the Carter spreader tubes 
nicely decorated, thus completing the line of desk con 
tainers and making an attractive assortment e tubes 


come in two sizes 


“W ork-Organizer” Desk Drawer Tray. 





mospheric temperatures. The eraser is exposed, and being 

pinned into place, cannot become loose. The reserve leads The Work-Organizer Specialties ( compat 25 Wes 

are accessible by withdrawing the crown as far as it will Grand boulevard, Detroit, Mich., has a d sk drawer tray 

THE STICKNEY HARD RUBBER MAGAZINE PENCIL 

go. The lead in service is held in a spring steel tip, which made of fiber, 9x18 ins., with nine compartments The 

is controlled by a slight turn of the crown. Replacement’ tray weighs fourteen ounces, is enameled in olive green, 

leads are sold in a metal case containing seven leads, and can be used in a pedestal drawer or two placed side 
by side in the center drawer of the desk. The bottom and 


capped with a rubber crown and eraser, which is used to 
replace that originally with the pencil when worn. The 


all partitions are in one piece, and are pin-tight 


ea ve ee OCT 
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UNDERWOOD 
TYPEWRITER 





1918 
1919 


UNDERWOOD— 


First in Speed, Accuracy, Durability 






Ss 


CS 


y 


At the International Typewriter Contests held in New — 
York City, October 25, 1920, the Underwood for the 
Fifteenth consecutive year re-established its record: 


World’s Champion: George L. Hossfeld, 131 words 


per minute for one hour. 


Amateur Champion: Genevieve Maxwell, 122words 


per minute for one-half hour. 


Novice Champion: Arthur Neuenhaus, 100 words a 


minute for one-quarter hour. 


Margaret B. Owen 
George L. Hossfeld 
William F. Oswald 


Official International Records for World’s Trophy 
from 1906,when Speed Contests wereInaugurated 


Year Winner Machine Wierdoper 
1906 Rose L. Fritz Underwood 82 
1907 Rose L, Fritz Underwood 87 
1908 Rose L. Fritz Underwood 87 
1909 Rose L. Fritz Underwood 95 
1910 H. O. Blaisdell Underwood 109 
1911 H. O. Blaisdell Underwood 112 
1912 Florence E. Wilson Underwood 117 
1913 Margaret B. Owen Underwood 125 
1914 Emil A. Trefzger Underwood 129 
1915 Margaret B. Owen Underwood 136 
1916 Margaret B. Owen Underwood 137 


Underwood 143 
Underwood 143 
Underwood 132 








































1920 George L. Hossfeld Underwood 131 


ALL WON ON THE UNDERWOOD 
Greatest Records Are UNDERWOOD Records 
° e Revolutionized type- 
Achievements: writer manufacture by 
introducing the first full line visible machine. 
Broadened the scope of mechanical writing by the 
introduction of its special machines and its wonder- 
ful bookkeeping machine. 
Won by service and fair treatment the confidence 
ofthe public. Established largest plants in the world 
for manufacture of Typewriters. 
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This Booklet 
Will Help You Sell 
Machine Posting Supplies 


rhe sale of mechanical accounting supplies has grown to be such an importa 
part of the commercial stationery business, that no dealer, no matter how small, « 
afford to neglect it entirely. 

The De Luxe Dealer has an advantage in that the De Luxe Line of Machin 
Bookkeeping Equipment and Supplies, is one of the oldest, most widely used 
favorably known. Also in that the completeness of the line makes it possible to me¢ 
the exact requirements of any installation. 

Our new booklet—Maximum Efficiency in Mechanical Accounting—will aid \ 


understanding of the line and help you in selling your prospects 


Write and let us assist you in developing this business. 


WILSON-JONES LOOSE LEAF Co. 


3300 Franklin Blvd. 316 Hudson Street 
CHICAGO NEW YORK 



































/ { 192 OFFI ¢ 


Visible Indexing Brought to Loose Leaf. 


he advantages of visible indexing have been conferred 


loose leaf systems by the device of the Visible Rec- 


ords Equipment Company, 226 West Adams street, Chi- 
‘ago, Ill. The sheets used have the index on the lower 
edge, and all the sheets under a given index are “combed 
ut.” Every sheet displays its title clearly, for immediate 
ref is not necessary to finger sheets o1 


| 


ence it rds to 








VISIBLE INDEXING LOOSE LEAF SYSTEM 
find any desired account. The sheet is quickly located by 
the eye. Sheets can be removed or inserted without dis- 
urbing any records, or interfering with their classifica- 
tion. The mechanism makes this possible in an instant, 
ind when the change is effected the book is ready for fur- 
ther use without additional adjustment or manipulation of 
sheets. 

[he visible records equipment is designed for specific 
nstallations. It readily adapts itself to any system of 
accounting or stock record keeping. A thousand record 
sheets can be handled in a single binder, of two and one- 
half to three inches in thickness, the dimensions of the 
binder being determined by the size of the sheets used 
[he binders are sturdily built, yet light and flexible. The 
sheets may be written on by hand, typewriter or billing ma- 
~hine, and readily extracted from and replaced in the 
binder for machine bookkeeping. 

The Visible Records Equipment Company is working 
ut adaptations of its device for other fields in which vis 

le filing is a requisite. 


Handipad on Wooden Base. 


Weinman Brothers, 749 East 42nd street, Chicago, IIl., 
tfer a new type of Handipad, Model No. W-1. The bass 
s furnished in mahogany finish or in genuine golden oak 
The new model harmonizes with modern wooden office 


iture. It provided with rubber feet, which protect 





NMAN PATENT HANDIPAD MODI 
NO. W-1, WOODEN BASE. 


desk \n oxidized metal spring clamp holds the pa 
pad securely, yet permits replacements with eas¢ \ 
roove in front affords place for pencil or pen. Model No. 
-l1 was designed for users who desire the note pad 
feature only: does not embody the perpetual calendar 
hic] of the original type 
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Follow Up Desk Sales 





to add to your profits. List 
your desk customers and 
‘complete their equipment by 
selling 


“Rosco Glass Desk Pads 


rs 
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They protect desks, promote neat- 
ness, and add to efficiency by pro- 
viding a visible file for papers, lists, 
calendars and other information 
frequently consulted. 


Glass Desk Pad com- 
prises a clear glass plate set into a 
flanged frame. The flanges are 
covered with the finest quality 
cloth-backed leatherette. We make 
them to match light oak, golden 
oak, weathered oak or mahogany. 
In each of the four finishes we 
make eight standard sizes, suited 
to any flat top or roll top desk. Spe- 
cial sizes made to order promptly. 


The “Rosco” 


Send for complete particulars 
regarding the “Rosco” Glass 
Desk Pad. You will find it a 


good seller. 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 
We also manufacture ‘‘Ravenswood”’ Glass Desk Pads 


1800-02 Newport Avenue 
Chicago 
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The ADCO A Flexion 


Expansion Binder 


The Stationer’s Supremacy 

in Loose Leaf Systems and 

Devices is Dependent Upon 
Individual Effort 


The first practical improvement in 
loose leaf binders in 20 years. The 
old three-piece back ledgers have gone 
into the discard. The Adco-flexion 
Expansion Binder is the improvement 
you have been looking for: 


Mechanically Perfect 


The mechanism of the ‘“‘Adco-Flexion”’ 
embodies new principles in steel con- 
struction with small minimum and 
large maximum expansion. The chain 
posts, a novel idea, are entirely hidden 
—are adapted to lim'tless contraction 
and expansion and have high tensile 
strength. The ‘Adco-Flexion’” has 
very few parts—nothing to get out of 
order. Practically indestructible. 
Fully covered by patents. 


MR. DEALER HOOK UP WITH 
THIS WONDERFUL INVENTION. 
GET TO YOUR CUSTOMER FIRST. 





ADCO ‘“‘A’’ FLEXION EXPANSION 
BINDER binds a few leaves or a thou- 
sand. The binder of highest efficiency. 











ACCOUNTING DEVICES COMPANY 


564-570 West Monroe Street 
CHICAGO, U.S.A. 
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Portable Distributor Improved. 


Improvements are announced in the Brist Portable 
Distributor No. 6, whereby the weight of the evice has 
been reduced bv the elimination of steel and d parts. 
which have been replaced by vulcanized fiber The weight 








PORTABLE MAIL DIS 
TRIBUTOR. 


is thus lessened more than one-half with, strange to say, an 
increase in endurance, according to recent tests 

The employment of girls in the mail distribution de 
partments of many large concerns makes a light distributor 


necessary. 


Esterbrook Text Writer Pens. 


The Esterbrook Steel Pen Manufacturing Company 
Camden, N. J., has brought out a new pen, the Text Writer 
It is packed in quarter gross boxes, and also carded tet 
pens to the card. 


Loose Leaf Memo with “Dagclip” Holder. 


The “Dagclip” memo is made for loose leaves, employ 
ing plain paper, without punched holes or perforations 
The cover fastens with a glove snap, and has a pocket for 
D. A. Galantiere & Co., 732 Federal street, Chi 
it affords a supply leat 


cards, etc. 
cago, Ill., make this memo 





MEMO BOC 


note paper, held in place by a spring wh 
paper, whether a single sheet, or filled to capacity It is 
also effective as a card case. The “Dagclip” met 5 


made in fabricoid, seal grain or morocco bi Q 


February. 
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—“to judge typewriters, 


After all, there is but one way to find out just 
why the Royal Typewriter is being accepted as 
the world’s finest writing machine. 

Test it! Try it out in your own office, on your 
own work and under your own supervision. The 
Royal never shows to such advantage as when 
judged by the standards of other machines. It 
saves time—the work is beautifully clear-cut. 
It relieves strain on the operator. 

There is but one answer when you actually 
“compare the work”, ROYAL! New users of 


‘Compare the Work’ ”* 


Royal Typewriters express delight over the flow- 
ing, vibrationless carriage movement; the light 
touch ; the smooth functioning of all those in- 
built, exclusive Royal devices which save the 
time and the nervous energy of the operator. 

Try the Royal! Then decide whether or not you 
really can be satisfied with anything but the best. 


ROYAL TYPEWRITER COMPANY, Inc. 
Royal Typewriter Bldg., 364-366 Broadway, N. Y. 
Branches and Agencies the World Over 


UYA 


TYPEWRITERS 


“Compare the ‘Work’ 
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: 
) Let the Parker Y f 
I € ©rarKer 1ear | 
| 
ulcKen Lour Sales 
f & 
” ‘ ‘ . H 
1 ARKER believes that retailers require and are | 
Wy entitled to genuine service this year of all times. U 
§ ‘8 . ace . ° # 
< In addition to the exclusive construction features, illustra- 
iy ted below, which instantly appeal to users, Parker Service ( 
| offers you these following advantages: 1 
| 1. A commodity that is not affected by fluctuating 
i market prices. H 
& 2. A commodity whose sale is not affected by the A 
ups and downs of business conditions. 
i 3. A complete, well balanced line of readily salable n 
| Fountain Pens to suit any individual preference 
4 as to cost, point and ink capacity ly 
a 4. Acomplete repair kit which enables you to make 0 
|) minor repairs on the spot; keep Parkers on the a 
“ firing line and users happy. 
\) 5. A National and Local Advertising Campaign 
t] running consistently month in and month out 
instead of the customary “splurge” advertising i 
a at certain seasons. This keeps dealers’ sales i 


moving the year round. 


You need not struggle through the coming year with 
less service and support than Parker offers. 










ef J 
i And it costs you nothing to ask for full information regard- T 
f) ing Parker Dealer Service and advertising. A postal will f 
- bring it to you. \) 
| { 
i| \ 
i The Parker Pen Company t 
A Janesville, Wisconsin qi 8 
\ Distributing Branches at 
New York Spokane Chicago San Francisco ~ SELF FILER | 
1S INEND i] 
Hy 
(| i 
1] 
H 
& 
A 





CSAFETY—-—-SEALED ) 


Fountain Pens | 
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Erie Company Adds New Metal Specialties. { : rH 
he Erie Art Metal Company of Erie, Pa., have just es- ‘ f ¢ : : 
tablished a new branch of the “Dan-Dee” family to be —_eayRe=="ss.== 
known as the “Dan-Dee Dain-Tee” line of metal waste + q 
vaskets, strong boxes and other metal specialties. The ; 
ider line was designed for offices, the new one for the ree} = 
home and the different items are handsomely and artisti q : 
ally decorated. P 
The company has devised a new merchandising plan Sty 
which contemplates grouping in a set three items of the j , 
same decorative design at an established price for the set. && 4 : 
[It is believed that users will purchase a set about as readi- omeact 
ly as they would buy one item at a time, and that, in fact, ; 
three items comprising a set will have a stronger appeal to P : : 
many than one item alone. ret ; 
Heretofore the company has contented itself with ad ] 
vertising to the dealer trade, but the new line makes a i 
br - appeal so that a national advertising campaign is 550; 
plated > 
a be 


Convenience for Telephoning. 


has been developed by Swasey & Har- 


Phonedex 
vey, Flood building, San Francisco, Calif., as an individual 


telephone index which is always in place and readily 
manipulated [It can be attached as shown in the illus- 
tration, or fastened to the wall. Another type fastens to 





INDEX 


PHONEDEX—THE TELEPHONI! 


standard, just below the transmitter. The device re 
mains open at the place selected, a convenience in case the 
yperator fumbles the call and it becomes necessary to re- 
peat the number. Changes are made possible in the in- 
dex by pressing a spring, which releases the leaves. The 
Phonedex is finished in gun metal. 


ushing typewriter type is not always effective, as it 


a 


is sometimes difficult to remove dust, gum and lint from 
the crevices. Alcohol serves to cut the gum, but its use 
is Objectionable. Gasoline is dangerous. A_ chemical 
detergent, known as “Type-O-Lene” offers a means of 


type, leaving the characters im- 
It softens the accumulated matter 


cleansins typewriter 


maculate and clean cut. 


so that the brush can remove it completely. Type-O-Lene 
is manufactured by the Peco Manufacturing Company, 
47 West Forty-second street, New York, N. Y. It does 
not stain fabrics or furniture, and is non-flammable. 


Che glass containers are sealed with snap stoppers, which 
release upon light pressure and lock into place readily 
7 


when the bottk s to be closed. 
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Multiple Sales 
Follow Acme Staplers 


TMU eT 

















Staple orders come in steadily and bring to 
your store other business in goodly volume. 


Acme Staplers are standard equipment in 
modern offices. They have a multitude of uses. 
We make four sizes, each suited to a partic- 
ular purpose. The capacities overlap, so that 
one machine can be made to serve for several 
varieties of work. After you have sold one 
model into an office, you have good prospects 
of selling others. The excellent work Acme 
Staplers do makes additional sales easy. 


The Acme No. 1--for heavy service, such as 
binding samples of carpets, roofing and other 
bulky materials. Capacity, 100 staples. 


The Acme No. 2—A general utility machine, 
driving a broad, flat staple which readily per- 
forates thick, tough stock—holds thin paper 
without tearing. Capacity, 50 staples. 


The Sure Shot—The most economical perma- 
nent fastener on the market. Stands varied 
and rough usage. Capacity, 100 staples. 

The Midget Binder—A desk machine of won- 
derful capacity. Sell one for every desk. 
Capacity, 100 staples. 


Opportunity for Dealers 


Investigate the Acme Stapling Machines. 
Numerous dealers consider them among their 
best sellers. Write today for detailed infor- 
mation. 


Acme Staple Co., Ltd. 


1643-47 Haddon Avenue Camden, N. J. 


London Agents: Kado Company 
Canadian Representatives: 
Scott & Co. »% St. Peter S8t., 


Finland: 
206 Broadway, 


Ernest J. Montreal. 


Scandinavia and 
Export Company, 
New York 


q 
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Agents for 


Foreign Trade & 
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THE 100% SALESMAN 


A New Device for Increasing Sales 


Without Extra Sales Effort 


LWAYS Attentive—Always in the store 
Always courteous and Always satisfied 
with the job. 





Twenty-six inches high; enameled in French grey 
with labels in three colors and gold; exhibits 8 boxes 
of Eaton’s Highland Linen. Advertising matter can be 
inserted in slots at top and sides. Revolves under air- 
currents from an electric fan. Usable for counter or 
window display. Price$2.50. This is less than cost to us. 


Sent with shipment of other goods or express collect. 
If you have not put in your order for one of these 
labor savers, write to 


DEALER SERVICE DEPARTMENT 


EATON, CRANE & PIKE COMPANY 
New York Pittsfield. Mass. 


NEW YORK CHICAGO 
225 Fifth Avenue 100 So. Michigan Avenue 
PHILADELPHIA 1074 Filbert Street 
BOSTON SAN FRANCISCO 
8 Winter Street 770 Mission Street 
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Index Tabs. 
The G. J. Aigner Company, 521-523 West M 
Chicago, Ill, has presented an interesting li 


tabs, law book labels, name and number 
in gold leaf and hot embossing. The com 
nounces muslin stock for designing ledge eet 


cloth reinforcing strips in various widths 
ledger sheets. Index tabs in gangs are also 
Heinn Flat-Opening Catalogue Binder. 
The 348-54 Florida street, Mil 
Wis., 


catalogue 


Heinn Company, 


binder. The “Stay-Open” atta 


the binder to lie open flat at any desired 
of the hand or a weight. 


When not 


us¢ 


has a novel device which is applied to its Styl 





HELD FLAT WITH 
ATTACHMENT. 


CATALOGUE 


S3soo7 uz00cva 


SSDIAR0 Ava 





END VIEW OF CATALOGUE BINDER 
“STAY-OPEN” ATTACHMENT EXTEN 

ment is concealed in the back of the bind 
way. The “Stay-Open” attachment is a ley 


the center. When the catalogue is referred 

is pulled out, at right angles to the backbon: tl 
his forms a support for the book, and pré 

from turning. 


Carbon Copy Attachment. 
The Pierce Sales Company, 231 Fifth a e, 
burgh, Pa., is placing on the market the P 


copy attachment especially designed for Underwood 


fold billing machines. This attachment is 





(a %y 
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\ a 
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THE PIERCE CARBON COPY ATTACHMENT 

plete in itself, clamping readily into place on the ma 


and providing a hard printing surface at the p 
ing only. When this attachment is used hard ru 
ers are not necessary, as in such case 
rubber roller is only to feed the paper. 


1 
the 


point of prin 
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The Greatest Typewriter Development— 
WENTY years ago, the typewriter was blind. Then came 
= visible writing—a much needed improvement. And now, today, 
i ——————— 4 — 7 an FE p - . - 
ver ann, 3 [he NoiseLess Typewriter—as great an invention as the typewriter 
ok [ | | itself. 
zes | Wee | 
rr | In a single sentence you can sum-up the basic engineering principle 
| behind this latest gift of science to the American business man and his 
; stenographer—‘‘The NoIsELEss prints by pressure and not by blow”. 
an t | | The NoIsELess prevents the effect by removing the cause. The 


type is steel—the roller is steel—and yet there is no noise. The 


W rite » : . r - ‘ — . e 
Write for this Booklet NOISELESS refuses to make a noise. There is no need, therefore, for 


Every one interested in 


, : , : ; nr ‘ 
the pemcvess of selene mufflers, soft rollers, felt pads or so-called shock absorbers. The noise 
particularly as it applies is not created. 

to improved business 


vethods, should read this 


ae gaa onl Greater speed, lighter touch, increased durability and better work 
ree bookiet, rite for . ° P ‘ » "1 
“The Typewriter Plus” have resulted from the elimination of hammer-blow wear and tear. 


7% NOISELESS 


a TYPEWRITER 


29 it- — - - ~ - ~ . ~ oa 
re [He Notsetrss Typewriter Company, General Sales Offices, 253 Broadway, New York, N. Y. 
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HY waste time and money hand-writing or typing addresses? Why 
bother with bulky metal address plates? Stencil your addresses in these 

Elliott Cards. Quickly and easily done on any typewriter. Then—in the 
*‘Addresserpress”—they will automatically address your circulars, statements, 
shipping-tags and other business forms; — 60 per minute! Each card is good for 
10,000 clear, clean impressions;— performing also a double duty by serving as 
an ‘“always-alive”’ classified reference-list in place of your present index cards 


Send for our booklet ‘Mechanical Address ing” 





The Elliott Company 
140 Albany Street, Cambridge, Mass. 
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Display Case for Clar-O-Type Dealers. 


Clar-O-Type Company, 202-04 Franklin street, New 


York. N. Y., is furnishing a handsome counter display 


It shows the way to use this efficient type cleaner, 








f $tenographers ¢ 


’ 





pnae Y 
| 


LARD TYPE 


CLAR-O-TYPE COUNTER DISPLAY CASE 


and is an effective feature for the show window un 
ter. The case is done in colors. A new package has also 
een devised 


New Pen and Penci! Clip. 
The L. D. Van Valkenburg Company, Holyoke, Mas 


recently put on the market the “Premier” pen a1 
ip having certain distinguishing characteristics 





THE PREMIER PEN AND PENCIL CLII 


plicity of structure is one of the features o 
w clip, which consists of two pieces, attractively finished 


n nickel, ebony, black or rolled gold, as desired | 


lip has the lever movement, protecting the ede 


pocket from undue wear. 


lhe “Premier” clip is furnished in pencil, pen, larg 
ind assorted sizes mounted on display cards containin 
quarter gross each. 


Attractive Novelty in the Fountain Pen Line. 
he Parker Pen Company of Janesville, Wisconsin, 


























YES. You'll find them every- 
where. From the offices in the 
small towns to the sky-scrap- 
ers in the big centers. Along 
Broadway—in the busy marts 
of ’Frisco and in all the cities 


between you will find 


St. Johns Tables 


St. Johns tables dominate bus- 
iness offices because of their 
business designs and sturdy 


manutacture. 








Made in the largest table fac- 


tory, they ought to be as much 


55 








LE: 





| omer 


ie better as they are and to sellas 
‘gain manufacturing what is known as the Ivorine pens 
hese pens have colored barrels and are popular with 


easily as vou will find that 


vome 
\s a matter of interest, it may be said that the Parker 
pany had a considerable business built up on these they do. 
pens before the war, but were obliged to relinquish the 
tacture of them as this material was all obtained 


lrance and its export to the United States w 


as pro ST. JOHNS TABLE COMPANY 


s substance is obtainable in four colors—royal pur- ’ ‘ P 

ral, turquoise blue and emerald green. When these Cadillac, Michigan 
re re equipped with a gold band on the cap and a screw 
ring tor a chain or ribbon attachment. thev are exceed- 


ttractive 
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A New Envelope. 
















The Self-Clasp Company, whose offices 8 West 
Thirty-fourth street, New York, and whos actory is at 
Fourteenth street and Marion place, Long Is d City 
N. Y., is putting on the market a patented lope Che 
container itself is covered by patents, the fo 
making the envelopes is patented and likewis cess 
of manutacture. There are four operations mak- 
ing of these envelopes, which are designed to se 
ond-class mail matter. They can be had size or 
i material desired, but are regularly made of N l pure 
| jute and kraft stock, in a large assortment zes from 
and he will be wondrous wise to read 3 x 4% inches up to and including 12 x 15% s and in 
and act on this advertisement. two weights of stock. ; 
he self-clasp feature is a fold at one « ld 
J 1 ld wi 
| p -¢ - - ' : : } 1d | ’ + , 
=. ; } passes under a reverse told which is held dow 
You've heard of individualized sales let- 
ters, individualized advertising, indi- | A 
; ( 
vidualized service. 
Barrett Bindery offers you 
| 
Individualized Bindery Service it ( 
I 
\ 
Ni 
| \ 
S\N 
Pii\| 
a, i 
f 7 ‘\ | 
= <a.’ 
aft 
| { WAT 
FINISHED 
SELF-CLASP ENVELOPE FINISHED 
. end by the sealed sides of the envelope. When the flap is 
For instance: If you know a factory, phy- folded under a small tab projects, enabling the recipient 
sician jobber, or any other kind of an in- to open the envelope without tearing it and to re-clasp it 
stitution requiring a special binder—tor any- again the same as before. 
thing that can be bound—we will make up The company has been in existence about a year. It 
a sample binder on their specifications, send was incorporated under the laws of Delaware. F. James 
it to you with our prices, that you may sub- | Parks is treasurer and general manager of the company 
mit it for your customer’s approval and order. and is also the inventor of the self-clasp envelope, having 
worked for six years to perfect this container and the 
« ee ; . ed machines for its production. Charles B. Arthur of Cleve 
‘an v use such individualized binder service? ; - : 
Can you use such ind land is president of the company. and Thomas J. Regan is 
secretary, ——— 
Have you ever lost an order through lack i | . New Ink Eraser 
Ciz inder material? Such loss is un- . . - a : = ’ 
polls onl —s. oneal of Barrett Eberhard Faber, 37 Greenpoint avenue, Brooklyn, N 
sceces , p ¢ ) se > ° . ante 
necessary 1 you avar y : Y., has brought out a new ink eraser know! the 650 
co-operation. ie 
An inquiry will bring complete details of our 
sales plans | 
| 
| 
= Tl 
} 
| | 
| | 
Tl 
tl 
ia} 
| ial 


725 Federal Street 
Chicago,IIl. 


TheBarrett Bindery Company 





























INK 


ERASERS NO. 6505 
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P.” S.:—Ernest says that an order taker functions which is a little brother of No. 6500. Both > soft k 

below the cuff and a salesman above the collar. J erasers of such consistency that the substance of the pa 
\— : per is not destroyed by the erasure with them of ink 
SS = het ene Pe: = typewriting. These erasers are used by typists and a 
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RETAIL PRICE 
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HEN purchas ng additions to your stock be 
\ \ sure the products are medium priced. The 
buyer today is only interested in reasonable priced 
goods and your displays and selling effort should be 
ed upon the products with the fair price. Many 
sales at a small profit is the secret of successful re- 


tail merchandising. 


You should not hesitate to add “TYPE-O-LENE” to 
your shelves. Not only is it medium-priced,—selling 
at fifty cents—but it has the advantage of a vigorous 


id you 


selling plan to a 


\s proot ot the quality ot “TY PE-( )- LENE”, it is in- 
teresting to know that within three months, corpora- 


tions have reordered five times, quadrupling the 


quantity with each order 


lf you have not “i \ ri-O LENE,” we solicit your 
order. And attach the blank below to your letter- 


head at the same time 


flattered by imitation. Be 


ith the yellow label and the 


Peco Manufacturing Company 


Executive Office: 47 West 42nd Street 


NEW YORK CITY 





OMPANY . 


) Ss : ~) 
+} { ng é ‘“'Type-O-Lene’”’: 
Wir V (19 4 four colors 
Folders imy ted name 
Retur ost ! r imprinted with my name 
W s 
I 
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Why Ball Bearings 
Are Essential 


In the operation of a typewriter practically all of the wear 
ind friction comes at three points—the typebar joints, the capital 


shift and the carriage runways. 


In the.L. C. Smith & Bros. typewriter the typebar joints are 
ball bearing, so that every time a key is struck the ball bearings 
make easy the type movement. The capital shift moves up and 
down on ball bearings and ball bearings roll in the runways on 


which the carriage moves back and forth. 


Consequently, whether the operator is striking the keys, 
shifting for the capitals, or returning the carriage, every operatiot 


ball bearing 


What you would expect from such mechanical perfection is 
vhat actually happens-—long life and ease of operation 


Send for illustrated catalog. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office 
Syracuse, N. Y. 


Branches in all principal cities 





PUT 





FF 


ntants and many architects and draftsme1 
ing lines or figures trom tracing cloth 
No. 6505 is of the same substan: No. 6500 





Facilities Now Ready to Make New Moistener. 


(range 


4 


Rivet-O Manufacturing Company 


tes that its manufacturing facilities are now 


ike are of the production of the “Speed Mo” 
| stamp moistener, which operates in a new way 
moistening id is suspended with free wate1 
ttom 


SpeeD-Mo MOIsTENER 





AV 
Dp D er d 
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? 
Ate 
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THE SPEED-MO”" MOISTENER 
1c illustration shows the device and gives a1 
ts operation whereby speed and _ position 
} } 
“neve 


An Artistic Counter Display. 
The illustration here 
nter display cabinet 


reproduced shows a 
containing Rush erasers 


SH-ERASER 


Russ ERASER 








ST} (LY ATTRACTIVE COUNTER DISPLAY C.A 
OF RUSH ERASERS 
ilways attracts attention, and is said to 
it silent salesman. Placed conspicuously o1 
ounter it never fails to be noticed. It is gotten 
he Rush Eraser Company of Syracus¢ N. ¥ 
ducts are iliar to all stationers 
(Continued on Page 66 
Fire in Hedman Plant. 
Fire February 3 the plant of the Hedman Mar 
uril Company, 20 East Huron street, Chicago 
lamaged the stocl heck protectors to the ext 
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Reproduction 


as clear as the original! 





Gctoter 28, 1990 
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and just two yeare ago the carbon copies of ow 
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Columbia Carbon Papers bring out the 
accurate quality of the typewriter keys 


N absolute impression—as_ the 
above carbon sheet photograph 
will testify. Columbia carbon 
papers are keenly — sensitive — the 
slightest stroke of the typewriter key 
results in a clean-cut reproduction 
that is clear and permanent. 


j 


4 


Columbia carbon papers endure—this 


means additional impressions from 
every sheet. 
Promptly!—the minute we_ receive 


your request we 
ples and curre 


will send you sam- 
nt price lists. 


~s«'" Columbia Ribbon & Carbon Mfg. Co. 


DIXON, HOLMES & DIXON————— 


69-71 Wooster Street, New York, N. Y. 


‘‘Where the GOLDEN RULE Keeps Faith” 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, RALPH S. BAUER, Lynn, Mass.; First Vice-President, EBERHARD FABER, 
BAXTER, New York, N. Y.; Third Vice-President, J. OGDEN PIERSON, New Orleans, La.; Tesasurer, A. H. CHILDS, a Ill. 
FLETCHER B. GIBBS, General Manager, 403-495 Conway Building, Chicago, IIl.; 
W. BYERS, 41 Park Row, New York, N. Y.; Assistant General Manager, W. D. PITTMAN, Conway Building, Chicago; 


AMEDEE PETING, St. Louis, Mo.: 


GREENLEAF Conway Building, Chicago Ill. 


DIRECTORS—STATIONERS 


O. L. Jernigan. Atlanta, Ga. A. Ng ee Philadelphia. Pa 
Henry Frank, New York, N. Y R. B. Sa leveland, 

D. W. Collins, Oklahoma City, Okla Paul Wielandy, St. Louis, Mo. 
Isnn T. Bailey, Boston, Mass. Charles F. Meyer, St. Louis, Mo 
1. J. Stratford. San Francisco. Cal. W. A. Montgomery, Portland, Ore. 


New York, N. Y.; Second Vice-President, R. H 
Auditor 
MORTIMER 


Secretary, W. H 


Secretary, 


Field 


DIRECTORS 
W.H. Webster, Cincinnati, O 
Lee A. Smith, Youngstown, O 
William Pitt, Kansas City. Mo. 
J. H. Schermerhorn, Jersey City, N. J. 
W. S. Stafford, New York, N. Y 


MANUFACTURERS 
A. L. Reed. Nuw York. N. Y 
H. C. Bainbridge. New York, N. Y 
George Parmenter, Brooklyn, N. Y 
Frank D. Waterman, New York, N. Y 
James R. Armington, Framingham, Mass 


Place and Time of Next Meeting—Atlantic City, N. J., October 10-13, 1921. 


SECRETARY’S OFFICE—4! Park Row, New be og GENERAL OF FICE and INFORMATION BUREAU—433-405 Conway Building, Chicago 
W. D. PITTMAN, Assistant General Manager, 


Hotel Traymore Next Convention Headquarters. 
The convention committee of 
makes the following 
The sixteenth annual meeting of the 
tion of Stationers and 
lantic City, N. J., October 10-11-12-13, 1921. 
The convention committee have selected 
hotel as convention headquarters. 

This hotel has 700 rooms and the association has the 
promise of 400 to 500 rooms for its members. The 
majority of the members can be accommodated at the 
Traymore hotel In the immediate vicinity are many 


the National Association 
announcement: 

National Associa- 
Manufacturers will be held in At- 


The Traymore 


other hotels and later in the season a complete list, in- 
cluding rates on the European and American plan, will 
be published in the Association News and trade papers. 


[It is also hoped at that time that special railroad rates 
will have been granted for this meeting. Commence now 
to make your plans to attend the convention. 

Convention Committee:—H. A. Prizer, Philadelphia; F. 
D. Waterman, New York; Charles N. Bellman, Chair- 
man, 321 Superior Street, Toledo, O. 


Mid-West Stationers to Meet in March. 

At a meeting of the vice-presidents of the Mid-West 
Division of the National Association of Stationers and 
Manufacturers held at Oklahoma City on January 12 it 
was decided to hold the spring meeting of the Mid-West 
Division at Kansas City, Mo., March 16 and 17, where 
manufacturers who wish to arrange for a display of their 
products on Friday, March 18, are invited to do so, the 
officers of the Mid-West Division offering them any as- 
sistance in their power. At this meeting officers will be 
elected for the ensuing year. Invitations have been sent 
to the officers of the National Association to be 
at the March meeting. Every stationer from whatever 
point he comes will be welcome, as will the representatives 
of manufacturers, jobbers, etc. 

The Oklahoma City meeting was held at the Huckins 
hotel, convening at 9:00 a. m., and continuing throughout 
the day, with a luncheon at noon given by the Oklahoma 
stationers and a dinner in the evening, both at the Huck- 
ins hotel. Problems of the stationers of the section were 
discussed and analyzed. At the dinner in the evening 
about thirty of the salesmen of Oklahoma stationery 
houses met with the stationers. 

The following vice-presidents, other officers, and 
bers of the Mid-West Division were present: 

Gerry Manning, sales manager of the Joplin 
Company, Joplin, Mo., vice-president for Missouri; 
Field, president of the Field Stationery Company, 
Okla., vice-president from Oklahoma; Herman H. Cast, 
vice-president of the Western Lithographing and Office 
Supply Company, Wichita, Kans., vice-president for 
Kansas; Horace G. Mitchell, president of the Democrat 
Printing & Stationery Company, Little Rock, Ark., vice- 
president for Arkansas; Fred. Downs of the Western 
Bank Supply Company, Tulsa. Okla.; D. W. Collins, pres- 
ident of the Western Bank Supply Company, Oklahoma 
City, and director of the National Association of Sta- 
tioners and Manufacturers; William Doyle, manager of 
the Parlette-Wigger Company, Oklahoma City: F. M. 
Hughes, manager of the Standard Office Supply Com- 
pany, Ok'ahoma City; M. B. Mayer, Schiff-Mayer Sta- 


present 


memi- 


Printing 
Clark 
Tulsa, 


tionery Company, Oklahoma City; L. R. Mark, Standa 
Othce Supply Company, Oklahoma City; H. B. Manley 
Manley Office Supply Company, Oklahoma City; Charle 


lds Mitchell, sales 
Topeka, 
Kelloge 
Printing 


Mid-West 


manager, Crane & Co 
Mid-West Di 


Schooley Stationery a1 


secretary and 
Kansas, president of the 
Smith, secretary of the 
Company, Kansas City, Mo., secretary 
Division 


N. A. News Now a Monthly 


News, the publica 


National Association yf th 
Stationers and Manufacturers, 


tional Association of 
now a monthly. The original plan was to 
when the recommended resale 
the News the frequency was 
Since the recommended resale 
leat form, the National 
its readers well when 


monthly 
iblished 
changed to semi-monthly 


prices wet 


prices are no issued 
Association News will ser 


issued every month. Members will 


loose 


find as much, if not more, matter in the monthly issues 
as was printed in two issues which publishing semi 
monthly. 

Wholesalers’ Sixth Annual! Convention. 

The Wholesale Stationers’ Association of the U. S. A 
will hold its sixth annual convention at Hotel McAlpi 
February 28, March 1-2. The sessions will be held in the 
Green Room on the mezzanine floor. The sessions will 
close with a “oet tog rether’ ‘ dinner Wednesday event! 
March 2. 

Commercial Furniture Council Session. 

The council of commercial furniture committees the 
National Association of Stationers and Manufacturers will 
hold a conference February 16 in the rooms of the Old 
Colony Club, Hotel LaSalle, Chicago, Ill. In attendans 
will be committees from the Associated Office Furniture 


Manufacturers, the National Association of Chair Manu 
facturers, the National Association of Steel Furniture 
Manufacturers, and the National Association of Woo 
Filing Devices and Supplies Manufacturet Chey 


meet in joint session with the National Executive Com 


mittee, the Executive Committee of the Commercial Furni 
ture Division of.the National Association, and the chai 
men of the various standing Furniture Committees of tl 
Association, 

“Who's Who” for 1921 Ready. 

The 1921 edition of “Who's Who,” the bership di 
rectory of the National Association of Stationers and 
Manutacturers, has been distributed. Members who de 
sire additional copies for use within their own organiza 
tions can obtain them for $1.00 a copy from the genera 
manager. The book is for the use of members only 

“Who’s Who” has grown since the initial issue 1914 
of forty-eight pages, to 168 pages in the curt 

Topeka Stationers Dine. 

The stationers of Topeka, Kans., held a “get-to-gether” 
dinner at the Elks’ Club on Monday, January 24, and or 
ganized the Topeka Stationers’ Association. Charles L 
Mitchell, president of the Mid-West Divison of the Na 
tional Association of Stationers and Manufacturers, gave 
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Victory in the long race comes to 
those who best endure. More Mimeo- 
graphs have been sold to the business 
and educational institutions of America 
than any other duplicating device. This 
unmatched popularity is due to the saving 


the Mimeograph effects—and to its remark- 
able eficiency. Five thousand exact reproductions of 








a letter, or other typewritten sheet, it delivers hourly, 
at almost negligible cost. Drawings, designs, plans, 
etc., it easily duplicates, at the same speed, on the 






same sheet and in the one operation. No exceptional. 
skill required! Cleanly! Its work is done privately— 





and under immediate executive supervision. No other 
office device so greatly multiplies man-power, or works more 





needed economies. Catalog ‘‘T-2’’ gives all particulars. Get 
it today from A. B. Dick Company, Chicago—and New York. 
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The ACCO Fastener 


;-—— with the Prong Shield Compressor 





indispensable for binding 
any number, any size, and 


any kind of papers securely 
and permanently or temporarily. 
It fits flat and is a perfect, in- 
expensive loose leaf transfer and 
takes up no room in files. 





Vade nn sizes to ft all 
standard gauges of punching 


The PRONG SHIELD COMPRESSOR or 
Washer is furnished only with the Acco Fast- 
ener, and makes the “ACCO” the only prac- 
tical fastener of this type, because it allows 
the prongs to bend inwardly over the com- 
pressor or washer and to be fastened, which 
prevents fastener from being forced open. 

The BROAD BASE gives rigidity and 
strength which is necessary for the binding 
feature, and also supports the papers at the 
perforations, thereby preventing cutting and 
tearing. 

The papers are bound by the pressure of 
the Prong Shield Compressor against the 
Base—just like a vise. 








The ACCO FASTENER binds thin tissue pa- 
per as tightly as heavy bond or ledger, and a 
narrow sheet is held on one prong as securely 
as when two prongs are used. Sheets are easily 
added or removed from any part of the ACCO. 


Samples and Circular on request. 





CANADIAN DISTRIBUTORS: 


CANADIAN CLIP COMPANY 


79 Spadina Avenue Toronto 











American Clip Company 
Beebe Ave. & William St. NEW YORK, N. Y. 
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t report of the meeting held at Oklahoma City Mr. Mit 
ell was elected chairman of the Topeka §$ iers’ Ass 
ciation and Arthur S. Matthews of the Hall Lithogray 
Company was made secretary 
Mr. Matthews was for some time the secretary of 
Birmingham, Ala., Stationers’ Association, and is 


oughly familiar with association work 

\ll the stationers of Topeka are members of the Na 
tional Association of Stationers and Manufacturers 
members of the Mid-West Division of that 


na yrganizat 


Pacific Body Admits Manufacturers’ Men 


The Pacific Northwest Stationery Dealers’ Associatio 
is now admitting representatives of manufacturers a 
associate members. The fee is $5 a year. A. L. Croonet 
berghs, of the Seattle Office Equipment Company, sai 


that benefits will accrue to both the travel s and the As 


sociation through the new affiliation 


Loose Leaf Meeting at Cincinnati. 

The Dealers’ and Manufacturers’ Committe 
Leat Devices is to meet February 23 in 

Club at the Gibson House. 


yn i_¢ ds 
Old Colony 


The session will open at 


in the morning. 
Essex County Dealers Dine at Newark 
The Stationers’ Association of Essex County will hol 
its annual dinner at Newark, N. J. Arrangements are it 
charge of W. E. Spitz (chairman), E. Grove nd | 


Plates. 





How Does Your Stock Compare 


Before getting excited over your stock d 
down and do a little figuring. Your inventory today 
priced at 1915 costs, would figure just about half t 
present total. Make allowance for the increas n yo 
business, not in dollars and cents, but in the tual me 
chandise turn-over. Most stationers will find that tl 


have turned over about fifty per cent more pieces of mer 


chandise in the past year than they did in 1915. If this 
true in your case, you are justified in having tock ift 
per cent larger in dollars and cents than you had in 1915 
Say your inventory at the end of 1915 was $50,000. \ 
add to this, fifty per cent to arrive at the amount of stocl 
you ought to have to cover the increase. This gives y: 
a total of $75,000. Now say your present st s $150.00 


priced at 1920 costs. 

[If you divide this by two to find approximat t 
1915 costs, you get $75,000. This indicates that 
ent stock is just about right. 

If you find by applying this rule that you ar 
stocked, you are justified in putting a check upon bu : 
until your sales gradually absorb the oversto: You ar 
not justified in cutting prices to move this surplus stock 
\ cut price won't help the present situation at all t wil 
only cause your competitors to cut and thus lead t ot 
eral demoralization of business 

People who are buying today are buying cause the 
actually need the goods, and not because you offer then 
bargain. No sane buyer with a supply of loose leaf good 
in his stationery stock room is going to b 
stock simply to take advantage of a cut price. He ar; 
if your price is ten per cent lower, the other fellow’s 
soon be twenty per cent off and that still the: 
eventually appear with thirty per cent 

Just apply this reasoning to yourself and you surely 
agree that it is sound. If it is, why not ma the best 
the situation? Take your inventory 
which you have an over-supply. Talk thi 
your competitors. Compare with t 
help them move some of their long lines o1 
under stocked. Get them to help you i 
Remember this, business isn’t going to the dogs all 
sudden. We'll all be doing business right 
much perhaps, as we did in the boom days, but prol 
at just as much profit. 

We are in the buyer's market, all right, 
can sell goods at less than cost of replacement n si 
industries like sugar, clothing, shoes, etc., prices of bas 
commodities rested for a while not upon costs, but up: 
what the traffic would bear. In these lines drastic decli! 
have been noted. In the loose leaf industry 
not been based upon what the traffic would 
the actual cost of manufacture. 
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The increasing popularity of the 


Ezeon Clip 


due entirely to its many points of merit, has 
led us to bring it to the attention of the readers 
of this publication who do not know about it. 


Our many years of experience in meeting the demands of the clip market led 
us to design a clip that is best suited for all purposes, and one that avoids every ob- 
jection found in other clips. 


The EZEON CLIP is easy to put on, thus dese rving its name. Made of steel 
vire, and given an extra temper in its manufacture that produces a spring which 
vives it a long life of service,—and it can be used over and over again indefinitely 

ithout losing its tension. 

















The chief point of weakness of other clips is the inability to place the clip on 
two thin, soft sheets of paper without tearing or mutilating the paper. Of course, 


the tension could be made weak to permit of this, but the clip would then not hold a 
large number of papers. To cover this objection, the EZEON was made with 
points that not only guide the paper when the clip is being put on but which allow 
the pressure to be applied gradually, and the contents are held with three points of 


ressure, while the bent ends prevent the tearing of paper when the clip is removed. 


\s the points lie flat, they expose the least possible contact for picking up 


ther papers. 


THE EZEON CLIP holds two thin sheets as securely as thirty, and stays 
vhere put. Does not tangle in box or receptacle. 


The Clip that built its own reputation 


Packed 100 to box, 10 boxes to carton, 50 carton to case 


Samples and prices upon request 
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THE AMERICANCQXCLIP COMPANY 


“Beebe Ave Willie SE “LIC NEW YORK.NY. 

















64 OFFICE APPLIANCES February, 1921. 


SS eS ee ee 


e& ——o2 = 
< > ag > << << : Sere 
s oe. tas wre ve J 
— yA AQ VQ VR 2 
Q v = v Q o, Q v Q v Q 
x y y CS ~ = I2>- 


t = ee aa ‘AR = eS 4 = ‘i 










Length Depth Height Weight 
No. B-18% 60 in. 34 in. 43 in. 320 Ibs. 
No. B-187 54 in. 32 in. 43 in. 300 Ibs. 
No. B-185 50 in. 32 in. 43 in. 290 Ibs. 










Single or in Suite 


Bentley-Gerwig Desks bring comfort to the worker and add character to the office. Single 


Bentley-Gerwig Desks 


frequently lead to complete installations, as they quickly prove their superiority in office operation 
Users like Bentley-Gerwig Desks because of their comfort, handsome appearance and durability 
We build to’assure years of gratifying service. 

Write for catalogue and price list, covering Bentley-Gerwig 


FLAT TOP DESKS ROLL TOP DESKS 
TYPEWRITER DESKS OFFICE TABLES 
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Cerwig 
Furniture 
Company 
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Parkersburg 
West Virginia 


Length Depth Height Weight a 
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No. B-182 42in. 32in 30 in. 150 ibs. 
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Dr. Baker Talks to Paper Men. 

Dr. Hugh P. Baker, secretary-treasurer of the American 
Paper and Pulp Association, was the speaker at the fifth 
monthly meeting of the Connecticut Valley branch of the 
Cost Association of the Paper Industry, at the Hotel Non 
otuck, on Monday evening, January 10. The meeting was 

eceded by the usual association dinner at 6:15 

Dr. Baker is a forceful speaker and is well known 
throughout the paper and pulp industry. He is a brother 

tay Stannard Baker, the writer. He has been a resident 
of Amherst, Mass., for ten years. As forest assistant of 
the U. S. Fores Service he has examined public lands 
throughout the West and Middle West. He has been 
professor of forestry at both Iowa and Pennsylvania state 
( 


~olle and in 1912 was made dean and professor of 


S iculture at New York State colleg« Dr. Baker spoke 
o1 the following subject “The Wood Pile, the n 
da of the Paper Industry.” 

juring previous monthly meetings the subject of paper 
costs has been discussed from every angle. Dr. Baker's 
talk took his auditors back to a subject which deals with 
the basic raw material that enters into the manufacture 
of various items of pulp, such as sulphite, ground food, 
<( ip € 

Fire Damages Pittsburgh Houses. 

| early n January 28 caused a loss of $5,000 to 

es in the Schmidt building, 330 Fifth avenue, Pitts 
! h, P: 

For a time it was feared the fire would spread through 
out the eight-story building, but firemen held the flames in 


check after they had attacked four offices. 

The fire started on the fifth floor in the offic: the 
Pittsburgh Typewriter & Supply Company, and spread 
to the office of the Blickensderfer Typewriter Company 
and to the Durkin-Reeves Company Later, it spread to 
th uurth floor and attacked the offies of Dr. A. Mouhat 

All the offices below the fifth floor were damaged severe- 
ly by water and smoke. 

The Durkin-Reeves Company are the proprietors of 


the Pittsburgh Typewriter & Supply Company In a 
letter to Office Appliances they state that their display 
room, repair room and shipping room were practically 
wiped out. The office and two stock rooms were saved, 
but the goods were more or less scorched They estimate 


wap ae nn | ~ ; 
the ¢ lage to be between five and six thousand dollars 


“Eagle-A” Prices Revised. 

[he American Writing Paper Company has announced re 
vised prices on its lines, effective February 1. The list af 
ts “Eagle-A” bonds, the “Bond D’Aigle” line, ledgers, 


+ writer ¥ 1 ] t | : 
writings, envelope stock, linens, weddings and _  papeteri 
stocks, bristols, covers, books and drawing. The revision is 
low ard, altho 1 the list makes plain the fact that manu 
facturing costs of pulp and paper mills do not justify the 
red ms now effect. The American Writing Paper 
Company makes the readjustments to conform to the senti 
ment that reductions will restore confidence and bring about 
° tah! onal +; 1 - : 
a sta and active market in the shortest possible time 
“ 7 rmt 7 | 7 
t covers prices only. The regular monthly list will 
a's , 1 Sal | 
ortly, @ g full information as to stock sizes 
\ 2 Sell ek 


| J. R. Monroe Takes Western Trip. 
President J. R. Monroe of the Monroe Calculating Ma 


chine Company left early in January for a trip to the Pa 


cific states tor the purpose of studying conditions and at 
tendir +} . n ] r ; ’ 

C tne annua conference of the company s Pa if 

tate Sears Soe 2 oo : . 

st! : vision, held in San Francisco during the week of 


Jan. 24, under the direction of Pacific States Division Mat 
ager W. R. Brown. 

In the course of his trip, President Monroe stopped at 
Di nver, Los Angeles, Santa Barbara, Portland, Seatth 
nd ncouver in addition to San Francisco. His ret 


rough the South by way of New Orleans 


Change in Chicago Selling Organization. 
_ smith & Chapeck succeed Smith & Stearns as manu 
facturers’ representatives, 202 South State street, Chicago 
Ill. J. C. Chapeck has taken over the interests of M. A. 
Stearns. Mr. Chapeck will have direction of the field 
sales ot Smith & Chapeck. He has been identified a 
tively for the past twenty years with the sale of many 
specialities of national repute. His work has taken him 
all over the United States, and has won an intimate circle 
or acquaintances among business men in many lines 

The concern specializes in stationery, office specialties 
and b il k supplie S 
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Waste Baskets are 





not a Sideline 


The Victor Metal Waste Basket (with 
the rubber cushion corners) has taken 
the waste basket out of the sideline class 
and placed it in a position where it has 
become a real adjunct to successful 
an important part of the 





business 
office furniture. 


The sale of a Victor basket is a real 
transaction worth the time of the sales- 
man in the immediate profit. 


és 99 


Metal Waste Basket 


Rubber Cushion Corners 
The Victor Metal Waste Basket is made 


with 


of the finest furniture steel, electrically 
spot-welded into one piece. The cor- 
ners are cushioned with rubber, vulcan- 
ized to the steel, to prevent marring 
other furniture. It is furnished ina 
variety of finishes, to harmonize with 


other furnishings. 


Large hotels, corporations, banks, etc., 
are excellent prospects for Victor Metal 
Waste Baskets. For hotel use, the basket 
can be furnished in either of two sizes, 
in finishes to match any desired color 


scheme. 


The low price (which nevertheless allows 
a handsome margin of profit to the re- 
tailer) makes the Victor Metal Waste 
Basket a very desirable article to handle. 


Write for details on this attractive 


feature. Address 


Metal Office Furniture Co. 


Grand Rapids 


Michigan 
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The name of ‘‘Crown’’ as applied to 
Typewriter Ribbons and Carbon 
Papers, stands for the best and highest 
grade of goods made. 


The material used in their manufac- 
ture is the finest obtainable; the 
colors strong and brilliant; both 
ribbons and carbon paper are non- 
drying and -non-fading, and capable 
of sharp, clean work from beginning 
to end. 


**Crown’’ ribbons and carbon papers 
are made in a completely equipped 


and up-to-date factory, by men 
whose experience covering many years 
ensures a product of perfect and 
uniform quality. Neat and attrac- 
tive boxes and packing assist in the 
ready sale of Crown goods by the 
dealer. 


Dealers wishing a line of Typewriter 
Ribbons and Carbon Paper that is 
COMPLETE and of irreproachable 
quality are invited to write for sam- 
ples, prices and terms. 


CROWN 
Ribbon & Carbon Mfg. Co. 


782-90 St. Paul Street 
Rochester, N. Y., U. S. A. 
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(New Machines—Continued from l!’a, 
An Improved Self Starting Remington. 

On January 20 the Remington Typewriter Compa 
announced that their improved self-starting Remingto 
typewriter had been placed on sale. 

This improved machine bears the pres: 


ber 10 and is, in fact, an improvement that mod 
rather than a basically new machine. Outwardly, it | 
the familiar appearance and many of the miliar fe: 
tures of Remington construction, not the least amo! 


these including the self-starter which for year 
one of the distinctive features of the R« 


spondence model, 


A close examination of the machine s] : Owe\ 
that the improvements have been of a most lament 
character. 

The improvements introduced in this latest model ex 
tend throughout the entire machine. There is, to begin 
with, a reduction in size and weight and a refinement and 
simplification of construction throughout, involving redu 
tion in the number of parts. The machi: s assembled 
in five units; these units, each of which is mplete 
itself, are the escapement unit, the frame, th¢ rriagt 
printing mechanism and the ribbon mechanis1 Ever 
one of these units represents some substa il chang 
and in most cases the improvements are fundamental 
The escapement unit is so constructed that it may 
removed from the machine entirely without disturbing 
adjustments. This escapement has one wheel with tw 
dogs, the back one bevelled, providing a fast and eas 
let-off. The speed and certainty of this escapement rend 
the more familiar forms of misoperation, such as doub 


printing and the like, practically impossible 
Improvements almost equally vital have been made 
the carriage. A margin hook has been provided to 
sure a correct margin and uniform starting point whet 
the carriage is returned. During the carriage return the 





escapement is inactive. This improvement, it is averred 
saves one-half the wear usually imposed on an escaj 
ment and insures longer life. 

The improvements of the ribbon mechanism are numer: 
ous and important. New spool guards have been intr: 
duced which cover the ribbon spool, keeping the ribbor 
clean and preventing any accidental unwindin An in 
provement in the construction of the right ribbon shaft 


makes it particularly easy to change the ribbon. A new 
refinement of construction keeps the ribbon from de 
veloping any slack. The color registration is positive, du: 
to the accuracy of the feed of the ribbon across the print 
ing point, a feature which also prolongs the life of the 
ribbon. 

The self-starting mechanism has been redesigned a 
there has been in particular a marked improvement 
the construction of the stops on the self-starting rack 
These stops are much larger and stronger than any here 
tofore used, and they may be easily and quickly inserte 
or removed by the projecting handle at the top. Wher 
reversed, these stops furnish a complete one stop mechat 
ism with five stops on the line. 

Che variable line spacer has been improved \ feature 
of the Remington variable line Spacer 1s the fact 
only one motion of one hand is required in its operatio 

A spring bridge having individual adjusting screws for 
key lever tension of each key has been provided—a new 
feature in Remington construction. 

Other noticeable changes are an improved spoon-shaped 
line-space lever, wider and longer paper finger releas: 
arms and wider writing line, giving a paper ca] t} i 
10% inches. 

The changes in the type bar and its attachme: 


numerous, including a slotted segment, anvil, and type 
guide he action of the type bar is scientifically ba 
anced. The initial lift of the bar is light, yet the clain 


is made that the type travels to and from the printins 
point faster than any other type has ever travelle 
result the machine has excellent manifolding power an: 
is noted for the number and clearness t] I 
copies it will make. 

Improvements in escapement and typ 
a light. natural, resilient touch, which, it is 
ables the operator to work with a minimum tig 
and, with the other improvements, imparts ev« to tl 
work done under all conditions of servic 
against misoperation militating against mist 


The new model is the result of six years of exper 
mentation and study by Remington mechanical engines 
ing experts and a period of practical tests during whi 
the machines were tried out by many typists it 
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ere it is — The Peneil 
that 500 dealers perfected 
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Some of the Tips : 
You Gave Us 





















ONKLIN went directly to the source of propelling pencil 

4 knowledge—the trade. We sought the counsel of 500 dealers 
whose experience had brought them into close daily contact with 
the public’s judgment of the limitations and advantages of auto- 
“Give us a pencil of matic pencils. The results were startling. They showed that:— 
more simple construction.” 1. There exists today a strong unsatisfied demand for a truly 


“ ficient ; atic per 
My customers want a efficient automatic penc 


2. The trade knew, almost to a man, the changes required to 
produce a simple, practical article that the public would welcome 


metal tip that will last as 
long as the rest of the 


overnight. 


“Business men would Our customers made it possible for Conklin experts, after 





like a pencil with extra months of analysis and experiment, to embody in the Conklin 
long leada* Automatic Pencil all of the improvements the public wants. 
“cy; us a pened that In addition to the usual advantages of automatic pencils here 
7 ( uS ¢ enc a ‘ ‘ . a » > ; PF ° ° 
rete: well a8 prope! are nine distinctive features of the Conklin Automatic Pencil that 
Ul $s as > as ropels 


i tea mark it as the logical leader of the field: — 
1e ead. = 


Conklin both propels and retur the lea 
“Make a pencil that will <e : 3 
Conklin carries 2412 inches of lead—seven leads, each lead 3% 


propel the lead freely and inches long. 


Each Conklin lead will write to within !/;6th of an inch of the end. 





‘ ? 
easily 
4. Conklin has six individual lead chambers—one chamber for each 

lead, to avoid jamming and breakage. 





s. Conklin leads positively will not clog. 

6. Conklin fills easily and quickly from the front. 

7. Conklin has a solid one-piece tapering tip that will not loosen or 
come off; nor will it shave or cut the lea 


; it s 
@ 8. Conklin is perfectly balanced. 

g. Conklin has the same built-in quality, the same simplicity and 

efficiency that for 22 years have characterized the Conklin Crescent 


nUTOMATy, Filler Fountain Pen. 


Penal Big Sales Are Waiting for You 
Automatic pencils today are fast selling, profitable merchan- 





1iforml! $1.75 and up—50c ai mal dise. Millions of users of Conklin Pens will want Conklin 
in Canada. Long and pcr models se ver Pencils. Practically everybody else is a logical prospect. 
soe = 7 epee ge a SS, oe There is a large market—a good profit—a fast turnover for 





you in the Conklin Automatic Pencil. Send in your order to- 
day. Be the first in your neighborhood to stock “The Pencil 
Made by the Makers of the Trade Perfected.” 


The First Self-Filling Fountain Pen 
THE CONKLIN PEN MBG. CO., Toledo, Ohio 


E—————— Boston, Blake Bldg. San Francisco, Phelan Bldg. Chicago, Lytton Bldg. 


2 years ago Conklin marketed the first self-fillir 


fountain pe n. Today it is preferred by milli 

of people all over the world. During 1921, the eS 
Conklin Pen will be backed by nationa! magazin 

adv ertising, farm paper and local newspaper 

advertising, and a long list of dealer cooperatiy 

helps. Get your full share of fountain pen busi- 

1ess by stocking the Conklin, and making full use¢ 

of all the advertising material. 


New pleasure in writing 
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Globe“V 


BUILT-TO-ENDURE 


STEEL FILING CABINETS 


Uprights with Permanent Side Walls 
—End Panels Optional— 


28 inches Deep, 5234 inches High 











The 
LETTER SIZE LETTER SIZE 
Four Drawer Four Drawer 
Upright Upright 
Sectional Filing Cabinets and 
Sectional Bookcases were 
originated and brought to the 
highest state of artistic and 
mechanical perfection by The 
Globe-Wernicke Co. 
7141 V. L. Upright. Letter Size. 
These steel uprights are as near perfection as human ingenuity can make them. 
The side extension slides are the strongest, work the smoothest and are noiseless. 
The perfect follower block can be removed without removing the rod for the guides. 
Under each drawer there is a steel shelf, so that if one drawer is entirely withdrawn, the contents of the drawer 
low cannot be reached. Each drawer is, therefore, in a separate compartment, all its own, with steel wall above, belo / 
at back and both sides, making it vermin proof and dust proof. é 
All parts of the cabinet are electrically welded (the corners oxy-acetylene welded) into practically one piece delic 
The trimmings are cast brass. 
These units, being of a uniform height and depth, form a cabinet as rigid as a solid case when any number are -fa ther 
ened together, and, although not necessary, a pair of panel ends to finish off the entire battery, will enhance 
appearance. : sae 
Sanitary 4-inch leg bases are furnished when for any reason the cabinet must be raised off the floor. e% 
An automatic locking device, operated from the cornice by means of a plunger, and high grade paracentric lock ¢ an 
be supplied or an individual flat key lock for each drawer. Secure catalogue 820. and 
nea 


dhe & lobe-Wernicke Co, civcwvnal 
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BUILT-TO-ENDURE 


STEEL FILING CABINETS 


A Complete Line—Every Kind of File—Each 
Upright 28 inches deep — 527 inches high | 
These Units being of a uniform height and depth form a cabinet as rigid as a solid case when any number are fastened together. 


FOR CHECKS FOR CAP SIZE PAPERS FOR BILL SIZE PAPERS 


7149 Upright Check 7142 V. C. Upright 7140 V. B. Upright 





AL 
SIZE 


wer 


ts and 

were 
to the 
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»y The 





drawer LL Globe-Wernicke Vertical Files are equipped with a newly periected slide that is superior to any device of its 
ove. hal kind—quiet and easy running, it possesses tremendous strength, which is most essential in an extension slide. The 
slide is so strongly built that it will never wear out and cannot possibly get out of order. There is not a single 


ce of stem delicate part. 

The channel in which the extension slide operates 1s made of very heavy steel, which also strengthens the upright, for 
er are -fas there are eight such channels to each upright. 
nhance j The extension slide itself is likewise made of heavy steel and operates in the channel on roller bearings. There is a 


safety catch spring on each side to prevent it from sliding entirely out of the channel, even though the file drawer 

be removed. The slide is equipped with four floating rollers. On each side of the file drawer is a steel 
tc lock @ runner which operates in the slide between the floating rollers, resulting in the smoothest, strongest 
and best extension slide made. As the rollers are loose, there are no axles to wear out, and the 
heavier the load in the file, the easier the file will operate—‘“built-to-endure.” So smooth-running is 
this slide that you are unconscious of the act of operation. You are oblivious of everything except 
the papers you are consulting, which permits 100 per cent Quick Action, and your letters are ac- 
curately filed and quickly found. Any one using Globe-Wernicke Vertical Cabinets, files and finds 
Papers instinctively, and all waste of the office man’s time and energy is prevented. 


Ask for Globe-Wernicke Catalogue 820 The ‘World's 


Business 
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Elhott-Fisher Machines cut accounting 
costs for makers of 
Pebeco and Lysol Products 


Balances of Lehn & Fink, Inc., were from 6 to 12 months behind 
when Elliott-Fisher Machines were installed. 
are on time with much lower operating costs. 


ERE’S a concern that sells 

a list of over twenty thou- 
sand different items to a total 
of sixteen thousand wholesale 
and retail druggists. 

Five hundred bills a day are 
sent to the New York Citytrade, 
and over two hundred to out-of- 
town customers. The bills aver- 
age from 15 items on city sales 
to 30 items each on out-of-town 
shipments. 

Lehn & Fink, Inc., are among 
the largest manufacturing chem- 
ists and wholesale drug concerns 
in the country. They make 
Pebeco Tooth Paste and Lysol 
Products, which are sold in prac- 
tically every drug store in 
America. 

The billing work of this com- 
pany, because of the volume of 
accounts handled and particu- 
larly because of trade condi- 
tions, is one of the biggest and 
most exacting propositions of 
its kind. Eleven Ellhott-Fisher 
Machines handle it easily, with 
accuracy and great economy of 
operation. 

According to the heads of the 
auditing department, it would 
be utterly impossible to dupli- 
cate the speed and accuracy of 
the present Elliott-Fisher Sys- 


Elliott-Fisher 


tem of handling their billing 
work with hand methods even 
with a much larger force. Nine 
copies are made of every bill at 
one operation, and the carbon 
copies are always in register, 
clear, and legible. 

The same story of quick, ac- 
curate handling can be told of 
the bookkeeping work on Elliott- 
Fisher Machines where ledger, 
proof sheet, and two statements, 
fully itemized, are written at 
one time. The duplicate state- 
ment goes to the credit manager 
for collection work. There are 
forty ledgers of four hundred 
accounts each, yet the company 
has a daily accurate check on 
all work. 

When Elliott-Fisher Machines were 

installed the trial balances were from 

six months to a year behind time, de- 

spite overtime work and a large 

force of bookkeepers. Today the books 
are kept in balance easily and with- 
out overtime. 

Lehn & Fink, Inc., train their 
own operators, taking girls fresh 
from school or from general 
clerical positions and they expe- 
rience no trouble with the work. 

Elliott-Fisher Machines are 
easily handled, the flat writing 
surface facilitating the hand- 
ling of all kinds of forms, cards, 


Today they 


loose leaf, and bound books. 
Any required number of carbon 
copies can be made at one 
writing. 
Lehn & 
twenty-six departments and a 


Fink, Inc., have 


business running into millions 
of dollars annually and use a 
large number of Elliott-Fisher 
Machines. There are hundreds 
of other concerns, however, like 
local coal dealers, retail stores, 
hotels, and others which use one 
or two machines with propor- 
tionate economy and efhciency. 
Elliott-Fisher Machines meet 
every accounting need, and re- 
duce bookkeeping costs. The 
Elliott - Fisher System is the 
only method of mechanical ac- 
countingthat completely proves 
the work as‘it 1s written. 
There is an Elhott- Fisher 
Machine that will serve your 
needs whatever business you 
We have booklets de- 


scribing the various kinds of 


are in. 


installations. 

A letter gets a booklet for 
vou; or ask for our nearest rep- 
resentative to call without 
obligation. 

4LLIOTT-FisHER COMPANY 

Harrisburg, Pa. 
Branches in 100 Principal Cities 


Flat-Bed System of Accounting—Bookkeeping—Billing—Recording 


Wo 


on 
ne 


ve 
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January in Corporate Finance. 

A summary of prices on the New York and Chicago 
stock exchanges of industrial stocks related to the office 
equipment and stationery fields. Where no showing is 
made the stocks were not dealt in actively for that week. 
Items starred (*) are traded in but not listed. 

Miscellaneous fiduciary affairs are noted. 

American Can Company—Common. 
High for 1920, Jan. 3@61%4; low, Dec. 21@21% 
High for 1921, Jan. 29@32%; low, Jan. 3@25. 

Week of January 8—Sales, 20,400; high, 28%; low, 25; 
close, 25. 

Week of Jan. 15—Sales, 18,500; high, 29%4; low, 26%; 
close, 273%. 

Week of January 22—Sales, 10,900; high, 29; low, 26%; 
close, 281 

Week of January 29—Sales, 43,400; high, 32%; low, 
283%: close, 325%. 

American Can’s 1920 net income was approximately the 
same as the preceding year’s, which was equal to $5.56 a 
share on $41,233,300 common stock. Gross last year was 
5 per cent less than in 1919, and operating expenses more, 
but net for the year was improved by adjustment of some 
covernment contracts which were not settled in time to 
be included in 1919 accounting. 

American Can put back into property $21,600,000 out of 
surplus earnings since 1914. During this period working 
capital has been increased $18,093,000, and debenture bonds 
have been reduced $2,600,000. The company’s policy dur 
ing the last three years has been to issue @very spring 
eight to ten months’ notes to buy tin plate, which more 
than doubled in price during the war. With a return of 
steel prices to a more normal level, American Can is ex- 
pected to be able to finance its tin plate requirements with- 
out current borrowings, but until this time arrives it is 
not likely that any action will be taken with regard to 
starting dividends on the common stock.—Chicago Jour- 
nal of Commerce, Jan. 6. 

American Can Company—Preferred. 

High for 1920, Jan. 2@101; low, Dec. 21@72% 
High for 1921, Jan. 20@88; low, Jan. 7@77%. 
Week of January 8—Sales, 1,900; high, 83%; low, 77%; 

close, 83%. 

Week of January 15—Sales, 1,000; high, 85%; low, 83%; 
close, 8534. 

Week of January 22—Sales, 2,000; high, 88; low, 86, 
close, 87%. 

Week of January 29—Sales, 2,000; high, 87; low, 86%; 
close, 867%. 

American Writing Paper Company—Preferred. 
High for 1920, Jan. 3@613%%; low, Dec. 28@28%% 
High for 1921, Jan. 20@39%; low, Jan. 7@32 

Week of January 8—Sales, 3,500; high, 38; low, 32; 
close, 38 

Week of January 15—Sales, 4,300; high, 3834; low, 36; 
close, 36. 

Week of Jan. 25—Sales, 2,900; high, 39%; low, 36%; 
close, 365%. 

Week of January 29—Sales, 300; high, 36%; low, 36%; 
close 36%. ‘ 

Burroughs Adding Machine Company.* 
High for 1921—Jan. 21@160. 
Week of January 7—Sales, 199; range, 154@158. 
Week of January 14—Sales, 374; range, 155@160. 
Week of January 21—Sales, 142; range, 155@160 
Week of January 28—Sales, 205; range, 159@161 
Columbia Graphophone Company—Common. 

High for 1920—Jan. 5@65%; low, Dec. 30@93< 
High for 1921—Jan. 8@12%4; low, Jan. 5@7%. 
Week of January 8—Sales, 201,000; high, 12%: low, 
@; close, 1234 
Week of January. 15—Sales, 267,700; high, 12%; low, 

¥%; close, 10% 
Week of January 22—Sales, 64,800; high, 1224: low, 
10%; close, 11%. 

Week of January 29—Sales, 24,800; high, 11%; low, 
11%; close, 1154. 

Columbia Graphophone continued its advance begun 
yesterday following the statement made by the chairman 
of the board which was highly reassuring regarding the 
affairs of the company. This statement practically meant 
that, financially, the company was in the best shape it has 
ever been and naturally set people thinking who used to 
be buying the stock in the 50s and 60s and saw it selling 
around 11. The Columbia Graphophone, according to its 
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You Don’t Know 


how handy, how safe, how convenient and how 
clever it is to have a real, regular up-to-the minute 
Filing Envelope—to know your documents are 
well filed—to know that years from now the same 
envelope is still working for you steady as a clock 
and secure as the Rock of Gibraltar. 


Bandless Document Filing Envelopes 


are built for wear and hard work. Built for all time like the 
modern sky scraper—constructed of extra heavy, thick, high 
grade manila paper like the elephant’s hide—strong against 
wear and tear and adaptable for all climates, damp or dry, 
hot or cold. No bother of any kind and so simple any child 
can use them. Very convenien: to open and close—the nickel 
plated brass clasps on the ends grip at any expansion and hold 
on till moved again. And besides, there are 


NO STRINGS to snarl and break— 
NO RUBBERS to dry and rot i. hot 


and dry climates— 
NO TAPES to tie and wear 
NO BOTHER to open and clese. 
Remember, no obligations on your part in asking for free 
sample to any part of the world. Investigate this wonderful 


modern filing container. Costs you nothing to learn all 
about the 


Bandless Document Filing Envelopes 


Especially Adapted for Court Documents 


You Don’t Know 
The Smead Manufacturing Company 


Department C 
HASTINGS, MINNESOTA, U. S. A. 


_ 


head, had a better year last year both in its gross busi- 
ness and in its net earnings than it has ever had before. 


= 
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Some $10,000 
Salesmen’s Jobs 
Now Open 


I am the General Sales Manager of a 


| cialty field. 


nationally known specialty, employing 


several hundred men. 


I have determined to pay my men nearly 
double the 
going to weed out the weak ones and re- 
place them with the best talent in the spe- 


former commissions, but am 


[ am going to pay a rate of 
commission heretofore unheard of: a com- 
mission so big that it will attract the best 


| men in the specialty field. 


[I want the cream of those experienced in 


such lines as Lighting Plants, Gasoline 


Pumping Plants, Typewriters, Cash Reg- 
isters, Check Protectors, etc. 
Applicants must be able to assure me that 


they are in a position to completely finance 
themselves—no drawing account artists 


| need apply. 


| At the rate of commission I intend to pay, 


there is no room left for experimenting on 


/amateurs with the Company’s money. 


Do not hesitate to reply by reason of fear 
that this ad may be placed by your own 
company. Before I see a single letter, 
Office Appliances will each 
which assures you that your letter will not 


open one, 


fall in the hands of your own concern. 


Even at our present rate of commission, 
which is going to be heavily increased, our 


best men are earning from $6,000 to 


| $10,000 per year. 


ADDRESS D.F. J. 
CARE OFFICE APPLIANCES 
417 S. Dearborn Street 
CHICAGO 
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Consideration of dividends does not com: 
two months.—Chicago Daily News, Jan. 7. 
Columbia Graphophone Company—Preferred. 


High for 1920, Jan. 14@9234; low, Dec. 30@52 
High for 1921, Jan. 20@57%: low, Jan. 7@49 
Week of January 8—Sales, 800; high, 5 low, 49 
close, 52. 

Week of January 15—Sales, 200; high, 57 yw, 57 
close, 5714 

Week of January 22—Sales, 800; high, 574%; low, 56% 
close, 5744. 

Week of January 29—Sales, 300; high, 59%; low, 59 


close, 59%. 

Dividend, $2 quarter, payable 
record January 20. 

F. S. Whitten has elected chairman of the | 
of the Columbia Graphophone Manufacturing 
and has been succeeded as president by Van Horne 
who has been a director. Mr. Whitten said reports in 
nection with the passing of the dividends are without 
foundation.—Chicago Tribune, Jan. 7. 

Computing-Tabulating-Recording Company. 
High 1920, low, Dec. 18@34 


February 


been 


for Jan. 5@56; 


High for 1921, Jan. 19@38%; low, Jan. 5@35 
Week of January -~Sales, 600; high, 38 v, 35 
close, 37. 
Week of January 22—Sales, 600; high, 30%; low, 367¢ 
close, 36%. 
Week of January 29—Sales, 200; high, 38; low, 38 


cl se, 38. 


B. F. Goodrich Company—Common. 


High for 1920, Jan. 5@857%; low, Dec. 21@27 
High for 1921, Jan. 11@44%; low, Jan. 3@35% ; 
Week of January 8—Sales, 19,400; high, 42 low, 35 


close, 42. 


Week of January 15—Sales, 15,100; high, 44 
38%4: close, 42. 
18,000; high, 43; low, 40; close 


Week of Jan. 22—Sales, 
40. 
Week of January 29—Sales, 6,700; high, 41%; low, 40 
close, 40%. 

B. F. Goodrich Company—Preferred. 


High for 1920. Jan. 3@10234; low, Dec. 22@70 
High for 1921, Jan. 7@8&5; low, Jat 3@78 
Week of January 8—Sales, 300; high, 85; low, 72 
close, 85. 

Week of January 15—Sales, 800; high, 79; low, 78 
close, 78. 

Week of January 22—Sales, 300; high, 78 ww, 78 
close, 78. 

Week of January 29—Sales, 100; high, 83; low, 83 


close, 8&3. 


Dividends declared, 1% quarterly, payable April 1 
July 1. 
Directors of the B. F. Goodrich Company et yester 


day, and after declaring the 3% per cent dividend on the 
preferred voted to retire 11,880 shares of preferred 
Action on the May dividend on the common stocl 


1 
stock 


will bs 


taken in April. Net sales for 1920 were reported at $150, 
000,000, against $141,343,419 in 1919, and it was voted to 
set up a reserve of $10,000,000 against losses Chicag 
Tribune, Jan. 21. 

Kellogg Switchboard & Supply Company.* 

Month to January 29—High bid, 45; low bid, 38. High 
asked, 48, low asked, 40. 

Directors of the Kellogg Switchboard & Supply Com 
pany yesterday declared a stock dividend of 10 per cent 
payable Jan. 31 to stockholders of record Jan. 25. This 
is in addition to the regular cash payment of 2 per cent 
to be made, Feb. 9 to stockholders of record Feb. 2, whicl 
will include the new stock. To meet this capital of the 
company will be increased from $5,000,000 to $5,500,000. 
the par value being $25 per share. The stock quoted 
at 45 bid, 48 asked. Net sales of the company last year 


were $7,680,000 as compared with $6,400,000 in 1919. Thi 
full report will not be available for several weeks 

Unfilled orders on Dec. 31 were $2,600,000 
more than a year ago. Net quick assets inc ed from 
approximately $2,040,000 to $2,400,000—Chicago Journal of 
Commerce, Jan. 19. 

A. C. McClurg & Company. 

A. C. McClurg & Company have increased their capital 
stock from $600,000 to $1,500,000 paid in stock | 
of retiring $100,000 of the original stock and then declaring 
a 200 per cent stock dividend on the remaining stock. 


- $500.000 
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Gold-Seal Battleship Linoleam— 
1,000 yards of it, jaid by P. W. Burn- 
ham & Co., of New York—was the 
floor-covering selected for these fine, 
up-to-date offices of the American 
Express Company, on the second 
floor of their building at 65 Broad- 
way, New York. 


Below ts shown the Travel Dept.— 
at left, general office. 
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Plan Now for Quiet, Comfortable Office Floors— 


RING restful quiet into your office. Install 

attractive office floors that muffle the nerve- 

racking clatter of busy footsteps—install floors 
of Gold-Seal Battleship Linoleum. 


You and your office force will find Gold-Seal 
Battleship Linoleum wonderfully comfortable 
underfoot —cool in summer, warm in winter. 
You will find it remarkably easy to keep clean 
and in good condition. 


And as for durability— this sturdy flooring 
weathers even such terrific service as is given the 
decks of U. S. Battleships. It is genuine Battle- 
ship Linoleum made throughout according to the 
rigid specifications of the U.S. Navy Department, 
of powdered cork, wood flour and oxidized linseed 
oil, pressed upon a base of tough high-grade burlap. 


But more than this. Every yard of Gold-Seal 
Batileship Linoleum is sold on a no-risk-to 


CAUTION 
GOLD SEAL “2 
mercial baitle- 
ship” Linoleum 
« > 
Navy S lard. 
Battleship Linoleum Ye: 


( THE FAMOUS FARR & BAILEY BRAND) 


Made Acc ording to US Navy Standard the U. S. Navy 


customer basis. Every yard is covered by the 
Gold Seal Guarantee which definitely states, 
‘Satisfaction Guaranteed or Your Money Back.” 


Gold-Seal Battleship Linoleum is made in two 
serviceable and attractive colors, brown and green. 


Gold-Seal Cork Carpet 


Where perfect quiet is essential — Gold-Seal 
Cork Carpet in pleasing, restful shades of brown, 
green and terra cotta is the ideal flooring. Its 
body of crushed cork is springy as turf. Made 
with dull or polished surface —ten shades in all. 


Write nearest office for samples of these quality 
floor-coverings and specifications for laying. 


CONGOLEUM COMPANY 


Philadelphia New York Chicago San Francisco 
Boston Cleveland Minneapolis Dallas 
Kansas City Atlanta St. Louis Pittsburgh Montreal 


is not made ac- 
cording to U.S. 


is your guide in 
getting Battle- 
ship Linoleum 
that comes up to 
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r Other Big 


Points 


pail 


—Turnover 
—Quality 





—Salability 
touched upon in 
other ads in 
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Advertised in Saturday Even- 
ing Post and Literary Digest 
fortnightly during 1921] 


he pencil 


Point 1—Profit 


It pays you well to push PAL—the pen 
cil. The National Advertising we are 
doing and the multitude of effective 
Sales Helps we supply you free—all help. 
PAL is the gentleman among pencils. 
Mechanically simple, he won’t break 
leads or jam. Takes the standard lead 
and carries extras. A bully eraser and 
a sturdy pocket clip. Silver finish, chased 
design. Retails for $1. In Canada, $1.50 
PAL pays you a liberal profit on the sell 
ing price. 
Write for the PAL Book—tells the whole story 


The Hoge Manufacturing Co., Inc. 
215 Fulton St. New York, N. Y, 


Canadian Representative 
A. J. McCrae, 23 Scott Street, Toronto, Ont. 


Ce 


Point 2—“Turnover”—see next month’s adv. 
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Remington Typewriter Company—Common. 


High for 1920, Jan. 3@92; low, Dec. 28@24%. 
High for 1921, Jan. 20@37%; low, Jan. 7@26 


Week of January 8—Sales, 7,800; high, 3434; low, 26; 


close, 33. 
Week of January 15—Sales, 2,400; high, 35; low, 30%; 
close 31. 
: : , : i “ = . . 
Week of January 22—Sales, 7,900; high, 37%; low, 31; 
221/ P 2 
close 53°72 


an 

w 

~ 
* 


Week of January 29 
close, 35. 
Remington Typewriter Company—First Preferred. 

High for 1920, Feb. 2@100%; low, Oct. 20@85 

High for 1921, Jan. 17@80; low, Jan. 17@80 
Week of January 22—Sales, 100; high, 80; low, 980; 


Sales, 5,700; high, 35; 


close, 80. 

Remington Typewriter Company—Second Preferred. 
High for 1920, Jan. 8@98%; low, Oct. 28@85 
Inactive in 1921 to date. 

Underwood Typewriter Company—Common. 

High for 1920, April 15@200; low, Dec. 22@121 
High for 1921, Jan. 18@140; low, Jan. 6@145 
Week of January 8—Sales, 200; high, 146; low, 145; 

close, 145. 

Week of January 22—Sales, 200; high, 150; low, 149%; 
close, 150. 

Underwood Typewriter Company—Preferred. 
High for 1920, Jan. 28@110; low, Sept. 27@100 
High for 1921, Jan. 18@104%; low, Jan. 18@104%. 

Week of January 22—Sales, 100; high, 104%; low, 104%; 

clos¢ * 104% 
The Wahl Company. 
High for month, Jan. 6@44; low, Jan. 17@37% 

Week of January 8—Sales, 600, high, 44; low, 40; close, 
43%. 

Week of January 15 

close, 39%. 

Week of January 22—Sales, 
close, 40. 

Week of January 29—Sales, 1,950; high, 46; low, 41, 
close, 46. 

Rumors in La Salle street that the Wahl Company may 
pass its dividend are absolutely absurd. The company is 
in exceptionally strong financial shape, and is doing a tre- 
mendous business 

Although the full financial report for 1920 has not been 
made up, most of the figures for the year can be given 
fairly accurately After setting aside approximately $1,- 
000,000 for taxes, net earnings were in excess of $2,000,- 
000 for the year, as compared with slightly more than 
$700,000 in 1919. Gross sales for the year were in excess 
of $7,000,000. 

The company does not owe a cent and has a large cash 
reserve. There is a working capital of more than $4,000,- 
000. Collections now are very good. Bookkeepers can- 
not keep up their accounts because of the heavy cash re- 
ceipts at this time. 

Salesmen of the Wahl company held a convention in 
Chicago last week and are just now getting back to their 
territories. Mail orders, however, are heavy. So far this 
week 1,122 orders have been received in the mail. Deal- 
ers’ stock are pretty well cleaned up and they are now re- 
plenishing them. The outlook is for an excellent year’s 
business in the current period.—Chicago Journal of Com- 
merce, Jan. 13. 

The Wahl Company—Preferred.* 

Month to January 29—High bid, 83; low bid,. 79; high 

asked, 86: low asked, 81. 


Sales, 860; high, 42; low, 391! 


1,430; high, 41; low, 37%; 


Remedy for “Cancellitis.” 

How to avoid becoming a victim of the new business epi 
demic known as cancellitis is pointed out in a chapter devoted 
to “Fifteen Points on Contracts and Cancellations” of the 
new Credit Man’s Diary and Manual of Commercial Laws 
for 1921, now being sent to members of the National Asso- 
ciation of Credit Men with branches in 130 cities. This 
volume is the product of a representative board of editors 
from the various states, headed by William Walker Orr, of 
New York, N. Y 

Some people do not know what constitutes the sale and 
purchase contract and as a consequence fail to start the 
sale right. This is one of the reasons for the easy can- 
cellations that have been sweeping the entire country and 
which have resulted in more than $250,000,000 losses to 
American manufacturers, wholesalers and jobbers. This 
publication tells what to guard against; what to do to 
minimize the evil of cancelled orders and advises how to 
cut down losses 
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MURTHA 


BADGER 
LOOSE-LEAF ALBUMS 


Steady Demand—Liberal Profits— 





MR. STATIONER: 


Has iT ever 


percentage Oo! 


occurred to you that a large 
the people coming into your 
store are using cameras, and will buy Photo- 
\lbums if you have them on display? 


graph 
\ large number of Stationers have put in a 
Badger Albums and are making some 
nice easy profits on this quick, turn-over line. 


1 
STOCK oO! 





THE BADGER TRADE-MARK 
ASSURES QUALITY 


Be sure that the Albums you buy have the 
Badger Trade Mark in the back cover. 


It is your assurance of dependable quality 
always—the finest materials and the highest 
grade of workmanship obtainable. 





Send for a copy of Album Catalog O-13 and 
let us tell you about our attractive Album 
proposition for Stationers, 


THE HEINN COMPANY 


Milwaukee, Wis. 
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UNDERWRITERS* LABORATORIES. 


INSPECTED SAFE CLASS 8B N° 




















Ready for Delivery May 1, 1921 
A“Y and E” Underwriters “B” Label Safe 


N the opposite page is an illustration of the new 
“Y and E” Safe, inspected and tested by the 
Underwriters and awarded the “B” Label. 


This safe stands unique among others of its type, and 
is another demonstration of “Y and E”’ leadership. 


Why? 


Because it is made with bone dry insulation. In it we 
have gained the required protective qualities by use of 
a superior insulating material which does not require 
the presence of free moisture to supplement its heat 
resisting qualities. 


As there is no moisture in this new safe there is no 
possibility of interior corrosion of the walls. Further- 
more, the protective qualities will not deteriorate with 
age due to evaporationof freemoisture. This safe willgive 
an unimpaired degree of protection regardless of its age. 


Incidentally the development of this product by “Y and ‘ 


E” is just one more reason why it pays to handle Pg 


“Y and E” goods! “4 
Ask for booklet and prices today / 


* 


7 


’ 


| 
| 
| 
| 
7 | 
YAWMANADFRBEMFG.©@. 7 yawmané& | 
/ Exbe Mfg. Co. ! 
/ _ Rochester, N. Y. ! 
| 
i 
| 
| 
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Filing System Service, Equipment and Supplies 
255 St. Paul Street ROCHESTER, N. Y. 






¢ 
/ Please send us complete in- 
/ formation and prices on your 
* new “B” Label Underwriters 
afe. 








Name 
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The “‘Esco’’ Cushion 


The “Esco Cushion Pad’”’ 


Store Windows Earn Profits 


when they display attractive and useful office 
accessories. You can gain quick sales increases 
by periodical showings of the 


“Esco” Office Specialties 


Our chair pads and cushions bring comfort and con- 
serve clothing. An assortment of “Esco” Specialties 
takes up little space, and “earns its keep.” 
“Esco” Office Chair Cushions and Cushion Pads are 
made in sizes and styles to meet every requirement. 
The Cushions are one and one-fourth inches thick; 
all edges welted; button tufting. Made of all-wool 
felt top in brown or green; also Chase imitation 
leather bottom in brown or Spanish. Cushioned hair 
filling. The Cushion Pad is three-fourths inch 
thick, not tufted; the edges are bound. 

“Esco” Office Felt Chair Pads are made in all sizes, three-six” 
teenth inch thick. Each equipped with three genuine leather 
straps 

The “A” quality is all-wool felt—rich brown, green or maroon. 
The “B” quality is mixed cotton and wool—brown only. 

The “Esco” Line also contains Typewriter Pads, Inkwell Pads, 
Chair Back Rests and Desk Discs (for glass desk pads). 
Printed matter on the “Esco” Line will show you some very 
desirable merchandise. Write for it. 


Economy Seat Company 
3132 So. Canal Street, Chicago 


Pacific Coast Representative: C.E. Davis, Empire Bldg., Seattle, Wash 
Eastern Representative: Union Stationery Company, 777 Broadway, New 


York, N Y. 
Southern Representative: E. V. Bogart, 1218 4th National Bank Building, 


Atlanta, Ga 


The ‘‘Esco’”’ Felt Chair Pad 











our Points of Contact with the trade---Chicago, 
New York, Atlanta and Seattle. You get Ser- 
vice from “Esco.” 




















PLIANCES Febraary, 1921 


Credit Men Back Tax Reform. 


Committee of National Association Proposes Substitute 
for Excess Profits Tax. 








The Committee on Federal Taxation of the National 


Association of Credit Men has issued a book entitled “The 
Undistributed Earnings Tax—a plan to tax current 
year’s earnings of corporations not distributed.” This tax 
is designed to take the place of the Excess Profits Tax 
Copies of this book have been sent to every member of 





Congress and to thousands of business men throughout 
the country. 

The recommendations of the Committe 

1. Elimination of the Excess Profits Tax. 

2. Elimination of the Corporation Income Ta» 

3. Dividends from current earnings to be subject to 
the normal tax in the hands of the individual 

4. Substitution of a corporation undistributed earnings 


tax at graduated rates. 
5. Dividends which are paid from earnings of prior 


years on which the corporation has paid the undistributed 
earnings tax, not to be considered as income to the indi 
vidual shareholder. Dividends may not be paid from 
surplus until earnings of current year have first been used 


for that purpose. 

6. Adjustment of rates of taxation on perso! 
(both normal and surtax) to meet the requi! 
the budget from income taxes. 

The elimination of the Excess Profits Tax is recommend 
ed because the Excess Profits Tax discriminates against 
various types of business, because it exercises a repressivé 
effect on industry, and because it violates the principle of 
taxation in accordance with ability to pay. 

Roy G. Elliott, chairman of the committee, eves that 
a substitute for the Excess Profits Tax should not only 
yield a substantial portion of the revenue lost by th 
repeal of this tax but should equalize the distribution of 


iL incomes 


ments of 


the tax burden. To ensure equality of distribution this 
committee believes that the individual must be considere: 
wherever it is practicable, as the tax paying unit, for, since 


in the last analysis the individual bears the taxes, it is 
only by considering him as the tax bearing unit that equal 
ity of distribution may be obtained. 

The committee therefore recommends that the 
tion Income Tax be eliminated, and that ea 
shareholder be made to pay his own normal tax upon divi 
dends, instead of having it withheld and paid by the cor 
poration. 

If the Excess Profits Tax is repealed and the Corpora 
tion Income Tax is eliminated, absolute equality of dis 


( orpofa 
ndividual 


tribution will exist with respect to all the distributed ear: 
ings of sole traders, partnerships and corporations. But 
sole traders and partners are taxed not only on the earn 


ings distributed to them but on their total earnings, 
whether distributed to them or not. With.the elimination 
of the Excess Profits Tax the corporate shareholders 
would be taxed only on the earnings distributed to them; 


thus a fairly substantial portion of corporate earnings 


would remain untaxed. The Committee proposes that 
these undistributed earnings of corporations be taxed 
rates substantially equivalent to those that would be ap 


plied, if this income were assessable in the nds of the 
shareholder. Under the proposed law the corporate share 
holder will have paid for him by the corporation a tax 
on the income undistributed to him at substantially the 
rate that would apply to this income if it were distributed 
to him. The specific recommendation reads “that a gradu 
ated tax at rates comparable with the normal and surtax 
rates paid by individuals and partners on the earnings of 
their business which are reinvested or remain undistrib 
uted, should be paid by corporations upon the current net 
income not distributed in dividends or made subject in the 
hands of the shareholders to the individual income tax.” 

The purpose of this tax on the current net income of 
corporations which is reinvested or remains undistributed, 
is simply to tax that portion of the earnings of the invest 
ment of the individual shareholder which, assuming the 
repeal of the Corporation Income and Excess Profits Tax, 
otherwise entirely escapes taxation by reason of not being 
distributed. This tax should be so levied as to be free 
from any punitive element and from any attempt to force 
the distribution of dividends which should, for sound 
business reasons, be retained as working capital 

The committee feels, giving weight to both the consid 
erations of equity and simplicity, that the most desirable 
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Empire Hinge Ledger Reduces Bookkeeping Work 


Eight important features for loose-leaf ledgers are embodizd in Empire Hinge Ledger 
-features that will mean increased efficiency for bookkeepers who use it. 


1—The Hinge—makes the page lie perfectly flat in handling. Because the hinged portion of the sheetjis 

thinner, the page cannot flop forward or backward. It saves the cost of crimping and is far superior. 

The same ruling, printing and writing can be done over the hinge as on the rest of the sheet. This 

means that you can write comfortably up to the very edge. Bookkeepers who use it swear by it. 

Has just the proper margin for punching and binding. 

An unusually strong sheet—wears like linen cloth. 

4—Erasures will not smudge, blur or deface the page. 

5—Has a writing surface that records inks and typewriter impressions perfectly. 

6—Doesn’t turn yellow with age, nor blur, fade or dry-out. 

7—Flexible and pliable, won’t crack or crease with constant handling 

8—Reduces bookkeeping work by increasing efhiciency—saving time, labor and money in the rush of 
modern business. 


~ hr 


Write for Samples and Prices. 


EMPIRE PAPER CO. 
725 S. Wells St. Chicago Illinois 
ee 
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factor on which to base this undistributed earnings tax 
is the percentage of the total current net income which 
remains undistributed, and considers this factor as being 
of the greatest importance in seeking equality as betwee: 


different individuals who prosper equally. 

To illustrate, take the case of an individual who has a 
$40,000 share in the current income of a corporation. Ii 
the corporation were to distribute 25% of its current net 
income in dividends, this individual would pay an individual 
income tax on $10,000. If the corporation were to dis 
tribute 75% of its net income, this shareholder would pay 
individual income tax on $30,000 and on the difference of 
$20,000 received under the last example he would be pay 
ing a gradually increasing rate. 

The tax on undistributed earnings is recommended for 
the purpose of equalizing, as far as possible, the tax borne 
by this man when the corporation distributes but 25%, and 
pays on his behalf taxes on the 75% remaining. It is ob 
vious, since the individual would pay at a gradually in 
creasing rate, if he pays his own taxes, that when the cor 
poration pays his tax for him (by paying a tax on earn 
ings undistributed to him) the rates should be such as to 
be .in a measure comparable. The rates should aim to 
produce the proper revenue but not at a sacrifice of sub 
stantial equality. 


S b S The recommendation therefore is that the applicatio1 

tep y tep of the undistributed earnings tax be based on thee per 

centage of the total net income which remains undistrib 

uted and therefore free from income tax in the hands of 
the individual. 

The only argument which has been brought forward 
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You can introduce Diemer Products into 
an office step by step, and make the en- 


tire line indispensable to the orderly con- against the tax on undistributed earnings is that it would 
duct of business. Begin, tor instance, force distribution to shareholders of earnings which were 
with needed in the business, this distribution being forced to 


avoid payment of the undistributed earnings tax by the 
corporation. This argument is fallacious for the follow- 
i E. M E. R ing reasons: 

Corporations are managed by boards of directors, which 
Fili R > control payment of dividends by the corporatior Che 
| ing equisites personnel of boards of directors is almost invariably mad¢ 

up of the principal owners or their representatives 
If the above mentioned argument were sound, we would 
have to conclude that a board of directors would pay 
themselves dividends on which they would be obliged to 
pay a personal income tax in order to avoid bearing thei 





They facilitate the systematic filing of corre- 
spondence, invoices, etc. Then work up sales 
in document files and wallets. Mailing con- 
tainers follow logically. Diemer stationery 


; >a ee oe . fi acti i share of a comparable tax assessed against the corpora- 

and file boxes have a place in every office. tion—and that they would pay themselves these dividends 

We make letter and legal envelopes in one and in so doing undermine the security of their investment 

piece, of “Leatherette” and Jute Manila in in the corporation. 

three grades. It does not seem to this committee that any such acct 
sation of intelletcual weakness is justified against the own 

Keep the Diemer catalogue handy. It shows many ers of the corporations of the country. 


items that will enjoy a steady sale in your store. If you 


tet : Some of the advantages of the Undistributed Earnings 
have mislaid \ our copy, write for another. ‘ 


Tax are these: 


1. Because it substantially equalizes taxation, it is closed 


John F. Diemer Company to the serious objection which is directed against the Ex 
cess Profits Tax and may be directed against some of the 
107-09 La Fayette Street, New York, N. Y. substitutes proposed for it. 


2. Since it is an extension of the income tax principle 


it does not require the setting up of new tax machinery 














3. It combines with the income tax flexibility of rat 

4. By removing the penalty that rests on small share 
holders, it will encourage the investment on the part of 
larger’ groups in shares of corporations and thus contribute 
to the financial and economic stability of the country. 














Filing Association Publishes Monthly. 

The Filing Association of the District of Columbia has 
inaugurated the publication of The Finder, a monthly. The 
first issue made eleven letter-size pages, side stitched, exe 
cuted on the mimeograph. The matter contained includes 
news notes, helpful technical articles, editorials and a 
roster of the officers and committees. The Finder has a 
definite field to cover, and its initial issue indicates an ap- 
preciation of the needs of that field. The Association head- 
quarters are at 12th and L streets, N. W., Washington, 
DB. <<. 




















Rust Craft Absorbs Chase. 

The greeting card business of Ernest Dudley Chase, 
Boston, Mass., has been merged with Rust Craft, 60 India 
street, Boston, Mass. Mr. Chase will concentrate on crea 
tive work hereafter, the details of production and distribu- 
tion being handled by the Rust Craft organization. 
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: You Study Your Customers’ 
- Pen Needs 








n- F you will ask your customers what work their pens must 
do, you can make larger sales. For every Esterbrook is 
6° built for a particular purpose. 
od Choose by sample from the Esterbrook display case; 
X- then sell by the box. Speak of the pen by name and num- 
he ber. It will pay you. 
“* Get maximum display, offer a complete assortment, save 
ry. counter space, tie up less money in stock and make it easy 
te for your customers to buy—all with the Esterbrook display 
ut case. 
ite We can put your Esterbrook department on a bigger 
paying basis with our dealers’ service helps. They are yours 
for the asking. 
as The Esterbrook Pen Manufacturing Co. 
he 80-100 Delaware Avenue, Camden. N. J. 
~s The Brown Bros., Ltd., Toronto—Canadian Agents. 
a 
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RUBY -:8S,. No. 72 


Serves A Double Purpose 


—Where a 


Thin 
H: ard 
[; ndelible 


Neat 


-line is required by 
Bookkeepers 
Accountants 


Checkers 









And where a 

Close - erained 
Long - lasting 

Excellent 


And 


Non-smudging 


—line is required for copy- 
ing or duplicating work. 


EBERHARD FABER 


“The Oldest Pencil Factory in America” 
NEW YORK 
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a , Colombia’s Shipping Difficulties. 
: That seven trans-shipments are necessary before a ship- 
} ment ultimately reaches Bogota, Colombia, is not gener- 
ally known, and a recent report from our correspondents 
in that country, explaining the reasons fo. delay and 
necessity for strong, carefully packed cases, will be of in 


+ 


VUL-COT Fibre 


teres 

“All merchandise for interior points in Colombia is dis- 
charged at Puerto Colombia directly into box cars, and 
unloaded at the Custom house at Barranquilla, some 18 
miles distant. Of the five or six railroads in Colombia, all 
are of different gauge—the main traffic of the country 
being borne by the Magdalena River. 


\v 





pa aed 


“Merchandise destined for Bogota upon arrival at Bar- 
ranquilla is loaded on river steamers for the seven day 


Seti 





















: trip to La Dorada. At the last named town all merchan- 

; dise is unloaded from river steamers, and loaded on the 

‘ La Dorado railroad which takes it to Beltran—-the Mag- 

4 dalena River being not navigable there, owing to rapids. 
This is said to be the worst railroad in Colombia, and is 
the chief cause of delay for freight moving up and down 
the river. From Beltran, the distance on the Upper Mag- 
dalena to Giradot is only 58 miles. All cargo is dis- 
charged at Giradot, and there loaded on the Giradot rail- 
road, which railroad goes as far as Facatativa. At Faca- 

tativa it is again discharged, owing to the different gauge 

; railroads on to the Sabana railroad. From Facatativa it is 
a matter of only 25 miles to Bogota.” 

Another difficulty in connection with shipments to Col- 
ombia may also be of interest at this time. Consignments 
“to order’ are not recognized by the laws of that coun- 
try, and the only manner in which complete protection can 
be secured is by consigning the merchandise under previ- 
ous agreement to a bank or import agent, in which case § 
care should be taken that neither the shipping packages, § 
bill of lading, nor the consular invoice show the ultimate 3a VUL CO z W t 
purchaser SN = as e 

However, the more common practice is, after due in- @ 
vestigation, to ship the merchandise direct to the importer, 3 Baskets usually sell 
forwarding the draft in the usual manner and relying for § 
its acceptance and payment upon the fact that a reputable @& 
firm could not afford to injure its credit with the local themselves—and we 
bank by refusing to take care of its obligations.—Foreign 
Trade Bulletin of The American Express Company. guarantee them 

War Risk Insurance Still Available. 

Men of the United States military and naval service VUL-COT was the first guaranteed 
whose Government insurance policies lapsed or were can- waste basket—and VUL-COT baskets 
celled, hav e an opportunity of reinstating this protection. still carry that guarantee which say 
Any time withing eighteen months from the relinquish- aie + otve Steal f : 
ment of Government insurance, former service men can they must give ull years Of service. 
reinstate themselves if in good health at the time of appli- E ’ 
cation, and the statement is accompanied by a certificate Show your customer this guarantee. 
showing full medical examination by a reputable physi- § Incidentally he’ll take in the handsome 
cian licensed to practice medicine. Blanks and informa- appearance of the VUL-COT basket. 
tion may be obtained from local posts of the American . Let him eel how light it is. Then 
Legion, the Veterans of Foreign Wars and other organiza- aig s ae : 
tions of former service men, Army, Navy and Marine tell him it will bear his weight with- 
Corps recruiting stations, home service stations of the out damage. 

American Red Cross, Salvation Army, Y. M. C. A., Jew- 
ish Welfare Board, Knights of Columbus, or the Insurance Another good argument is the fact 
Claims Division, Bureau of War Risk Insurance, Wash- that a VUL-COT basket holds all 
ington, D. ae In writing the Bureau of War Risk Insur- the waste. Small pieces of paper, 
ance it is necessary that the following information be ? . aa ‘ 
given: (1) Full name and address of service man; (2) chips and the like can't slip through. 
Compensation number; (3) Date of Enlistment; (4) Army f Any one of chese ‘acts will sell VUL- 
44 or Navy organization; (5) Rank; (6) Army serial number, COT baskets and this is where you 
- ” eee Progen of per ype from service; (8) § come in for profits you deserve for 
ate o yirth; (Y) tu name and address ofr benenciary; : 
(10) insurance certificate or policy number; (11) your full handling a guaranteed product. 
name and address. ‘ ® 
Let us hear from you if you are not 
- - no ol > 
Berkshire Typewriter Paper Prices Lower. now handling VUL-COT Eo 

The Eaton, Crane & Pike Company, Pittsfield, Mass., . ° ° 
has announced an extra ten per cent discount to dealers American Vulcanized Fibre Co. 
on all Berkshire typewriter papers. This procedure will 525 Equitable Bldg. 
apply until a new price list can be issued. Revised price WILMINGTON DELAWARE 
_ are due for early distribution. : 

Jealers can apply the reduction in price to the business Canadian Distributors: 
of their customers by figuring ten per cent reduction from A. R. Mac Dougall Co., Ltd. 
the price list issued June, 1920, Aa the Eaton, Crane & 0 King SDs ee 
Pike Company. . 

The change in price applies only to Berkshire typewriter fra x 
papers. There is no change on Crane’s bond, Japanese (OVA 2 1 
linen or Old Berkshire Mills stocks , oo dl 

5 
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J i md ont of Pl erums’ 


HEN early mariners were caught in the doldrums, they weren't 

content to lie becalmed and idly wait for the wind. It was “pipe all 
hands to the long-boats” and with brawn and sweat and straining sinews 
tow the bark, with all sail set to catch the slightest breeze. 

At times come business doldrums—when there is a lull in buying and 
business seems becalmed. Don’t drift in idleness. Crowd on the canvas of 
attractive price to catch the slightest stir and impulse of buying, and set all 
hands to the task of keeping the business craft forging ahead. Energy wins. 
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cA STEEL FILE you can sell 
for $50.00 at a good profit. 


The greatest value for the least 
money of any file you can sell. All 
the rigidity, stamina and clean-cut 
appearance of the most expensive 
file. It is the special VD lubricated 
roller bearings which replace slide 
suspensions that cut the cost. 





Write for prices and dealer 
discounts. Order one Pace- 
maker and return it at our 
expense if it doesn’t more 
than meet your expectations. 


THE VAN DORN IRON WORKS CO. 
CLEVELAND 


““.Mastercraftsmanship-in-JSteel’”’ 


PACEMAKERS 
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Mail Room Speed 


reaches its maximum where correct ma- 
chine equipment is operated. You can 
help your customers to make efficient 
mail room schedules by submitting their 
problems to the Bircher service experts. 





LETTER OPENER 


Lightning Model A-5— Motor Driven 








IGHTNING 


etter Openers Envelope Sealers 


afford best results, for we build models 
adapted to the requirements of busi- 
nesses of all kinds and sizes. We build 
for both hand and electrical operation. 
Our motor-driven machines are built for 
power drive—not merely hand machines 
with motor attached. Bircher Letter 
Openers and Envelope Sealers fructify 
the minutes and get maximum results 
from the space occupied. 





ENVELOPE SEALER 


Lightning Model M—Motor Driven 








Get posted on the Bircher proposition 
now. There are opportunities for mail- 
ing room equipment sales in every city. 
We will help you to make the most of 
these opportunities—to turn them into 
sales, and make satisfied customers. 


The Bircher Company 
(Inc.) 
Rettman, - ¥- 
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National Chamber Questionnaire on Taxation. 


A referendum vote of the membership of tl 
Commerce of the United States is in progress. 
posals were formilated by the Chamber’s committee « 
taxation. There is no approval by the Boar 
expressed or implied, in the submittal of the questionnait 
to the membership. The purpose of the 


The pr 


+ 


‘rendum is 


obtain the opinion of the country’s business organizatio 
and not to obtain approval of the recommendations 
mitted. The propositions submitted ar« 
1. The excess-profits tax should be repealed —2. R: 
ts f should 


nues now derived from the excess-pro 
obtained mainly from taxes on incomes. 





Chamber of 


1 of Directors 


also be excise taxes upon some articles de use | 
not of first necessity —4. Should a sales tax be levied 
stead of the taxes mentioned in proposals 1 and 3 abo 

5. Should a sales tax be levied in addstion to such 

as are mentioned in propositions 2 and 3 ( 

6. Members voting in favor of question 4 questior 
above are asked to indicate below the type of sales t: 
they advocate: (a) A general turnover tax. (b) A limite 
turnover tax. (c) A retail sales tax. 

7. There should be a moderate and graduated undis 
tributed-earnings tax on corporations.—8. Each indivi 
ual stockholder of a corporation should pay his own 
mal tax.—9. Income from any new issues of securiti 
which may lawfully be made subject to federal tax shoul 
be taxable.—10, American citizens resident abroad shou 
be exempt from the American tax upon income derivé 


abroad and not remitted to the United States 

11. Profits arising from sale of capital assets should 
allocated over the period in which earned and taxed at tl 
rates for the several years in the period—1l12. An ¢ 
change of property of a like or similar nature should 
considered merely as a replacement.—l3. Net losses 
inventory losses in any taxable year should cause redete1 
mination of taxes on income of the preceding 
Ascertainment by the government of any tax based on 
come should precede payment.—l15. Administration of 
come taxation should be decentralized. 


Stationers who are members of the Natio! \ ssociatio1 
of Stationers and Manufacturers will have ir opinior 
voiced through that body. 

Income Tax Time Is Here. 

Work has begun on the collection of the income tax 
the year 1920. Uncle Sam, through the Bureau of Inte: 
nal Revenue, has addressed to every person in the Unit 
States the question, “What was your net income 
1920°” The answer permits of no guess rk. Ever 
single person whose net income for 1920 was $1,000 
more and every married person whose t income vw 


$2,000 or more is required to file a return 


year. 14 


the collector of internal revenue for the district in whi 
he lives on or before March 15, 1921. 

Returns must show both gross and net incom Gros 
income includes practically every dollar received by th 


taxpayer during the year 1920. The net income is deté 

mined by subtracting from gross income certain dedu 

tions specified by the revenue law, and fully explained 

instructions on forms 1040-A and 1040 for filing returns 
Business expenses are the principal allowa 

in computing net income. The law specifically 

the deduction of household and living expens 


prohibit 


lypi 


deductions 


deductible business expenses are for salaries, labor, cost 
of merchandise, raw materials and supplies, rent, repairs 
light, power, delivery, selling cost, advertising, and insur 


Doctors, lawyers, and like profes 


ance, S men may 
deduct from their gross income dues paid professiona 
societies and subscriptions to professional urnals, rent 


Té 


paid for offices, amounts paid for light, fuel, water, a 
telephone used in such offices, and the wages paid t 
office assistants. 

This year, as last, the tax may be paid in 


ll at the time 


of filing the return, on or before March 15, 1921, or in four 
installments, the first of which is due on or before March 


15, the second on or before June 15, the third on or be 
fore September 15, and the fourth on or before Decem 
ber 15. 

The return must be filed with the collector of inter: 
revenue for the district in which the taxpayer: es. Heavy 


penalties are provided for failure or willful isal to mal 


a return and pay the tax when due. 


| 


Never mind if you break one of the T: 
ments—there’ll be nine perfectly good ones 
Guide Post. 


Command 
left.—Th«e 
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RBx-250 -0001| |] 
SARe1200 -0002 
RE &-0.75 -0003 











RA *-1.25 9004 
SE th-7.45 ~0005 
RD *-0.33 ~0006 
RD #-4.25 -0007 
RAPd-0.50 -9008 
RD *-0.89 -0009 
RB x-0.15 -0010 
RE w-5.35 -0011 


SAth-450 -0012 
The history of the day’s business | >2'-999 2591! 
SDth-375 0015 





Every time a sale is recorded on an up-to-date National oe a 
Cash Register, a complete record of the sale is printed oe ernoe ete i 
on a strip of paper inside of the register. RO *-1.00 ~0018 
This strip of paper is called the detail-strip. SE Ch-1:25 -0019 
Res 7 } RB w-5.75 -0020 
It shows how much business is done during certain hours, RD *-0,47 -0021 
or during the proprietor’s absence. RA #-3,25 





ieee 
It cannot be removed or changed without the proprietor’s | 


knowledge. This is a section of 
the detail-strip. For each 
transaction it shows (1) 


It prevents the cash drawer being opened without a perma- 
whether a receipt or slip 








nent record being made. was issued, (2) the initial 
F j of the clerk, (3) the kind 
At the end of the day, the proprietor takes the detail-strip of transaction, (4) the 


amount, and (5) the 


out of the register and files it away. 
number. 


It gives him a permanent, unchangeable history of each Let our representative 
show you how it will help 


day's business. 
e you make more money. 


The detail-strip is only one of the many features which 
make up-to-date National Cash Registers a business 
necessity. 


We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CO. 


DAYTON. OHIO. 


























OFFICE APPLIANCES February, 192I. 
“U-Need-Me” Desk Pad 
=INCEeCC-ivVie es ads 
for a Complete Assortment 
The “U-Need-Me” Line meets every requirement for size and 
style. Every item is made in our careful, characteristi Style. 


Special attention is directed to the range of colors and ma- 
terials for your selection. 


“U-Need-Me” Stiff Desk Pad 


Made on extra heavy binders’ board, covered top and bottor t ourt 
grey Cheviot paper 





Sizes: 124x194 194%4,x25% 24%x38 
No. 55—Red Imitation Leather Corners 
No 56 Black Corners. 


No. 57 Made either like No. 55 or 56, with extra large corn 
‘ “U-Need-Me” Flexible Desk Pad 
\ prime favorite. Always lies flat, and is handsome in appea Felt 


base makes it stay put and protects finish of desk. 


Sizes: 12%x19\% 19% x24\% 24%4x38% 











No 23—Green Felt with Large Green Suede Corn 

No. 24—Brown Felt with Large Brown Suede Corners 

No. 2—Green Felt with Large Black Seal Cowhide Corners 
No. 3—Green Felt, Regular Size Black Seal Cowhide Corners 


“U-Need-Me” Stiff Desk Pad . ~ , 
No. 27—Green Felt, Large Wine Buffing Corners 
No. 28—Green Felt, Large Black Buffing Corners 
No. 280—Grey Felt, Large Black or Red Seal Corners 
No Se-—-Grey Felt, Regular Size Black or Red Seal ¢ ers 
No. 31—Grey Felt, Black or Red Buffing Corners 
i 





No. 3 Brown Suede, Small Corners. 
No 35—Green Suede, Large Corners. 
“ ” 
U-Need-Me” Stiff Desk Pad—Bound Edges 
Made of heavy binders’ mod with leather corners Top and 
bottom covered with paper. Cloth bound edges. preserve 
pad and improve its ceeneaann e 
“U-Need-Me” Flexible Desk Pad. Sizes 124%x19\% 194%4x24% 24%x38 


No. 444—Red Buffing Corners. 
No. 344 Biack Buffing Corners 
No. 32¢ Large Red Buffing Corners 


No. 321—Large Black Buffing Corners. 
No. 44—Regular Size Black Cowhide Corners 
No. 445—Large Red Cowhide Corners 
No. 446—Large Black Seal Cowhide Corners 
No. 77—%” Board, Red Cowhide Corners 
No 78—,”" Beard, Black Seal Cowhide Corners 
“ ” 
U-Need-Me” Folding Desk Pads 

For men who work, at exposed desks, subject to frequent in 
terruptions by visitors: He can readily cover confidential papers, 
when interviewing visitors, and when released in resume 
vithout reassorting papers Also effective on a wind day, or 
in a drafty office. 
Size: When opened up is 48% inches long and } inches 
high. Has 24-inch workng space Looks like a | k when 
closed. 
The bottom is covered with felt to protect the lesk tor All 
inside surfaces attractively lined and have suitable « ners 
No. 350 Imitation Black Seal Leather Top 
No. 449 Imitation Leather Top, Green heme my 


No. 450—Imitation Leather Top, Black Fabrikoi 
No. 451—Imitation Leather Tcp, Brown Fabrikoid 
No. 649—Genuine Brown Spanish Goatskin Top 
No. 650—Genuine Black Leather Top 

No. 651 Genuine Brown I.eather Top. 





“U-Need-Me” Stiff Desk Pad—Bound Edges 


“U-Need-Me” Folding Desk Pad 
No. 22—18x24 Beveled Edges. No. 222—18x24 Crystal Sheet 











20x34 = 20x34 
22x36 : 
No. 022—18x24 7 - 
20x34 ? Glass Desk Pads 


Send for the book of ‘‘U-Need-Me’’ Specialties and judge for yourself how well your trade will take to them 


Geo. E. Fox & Company 


33 West Kinzie Street Chicago, U.S. A. 
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Holyoke Company Holds Sales Meeting. 

Early in January the selling organization of the American 
Writing Paper Company held a series of meetings covering 
about three days. The first session was held in the big 
sample room at the general office in Holyoke, Mass., C. E. 
Lincoln, general sales manager, presiding. Sales policies 
were discussed and questions concerning branch office man- 
agement were explained. 

An informal luncheon was given at 1:00 p. m. at the 
Hotel Nonotuck. Two hours of the afternoon were spent 
in continuing the discussions started at the morning session, 
branch managers and department heads going over the 
sales quotas outlined for “Eagle-A” writing and ledger 
papers for 1921. 

A dinner was held in the evening at the Hotel Nonotuck. 
B. E. Hutchinson, treasurer of the company, presiding 
Among the speakers were Robert E. Ramsay, director of 
sales promotion, and Stuart Cowan of the J. Walter 
Thompson Company, both of whom spoke on advertising 
for 1921; R. R. Campbell, vice-president, spoke on pro 
duction; Herman R. Harrigan, production engineer, on 
equipment; M. L. Cramer, general purchasing agent, on 
purchases; Dr. R. E. Rindfusz, on “Standardization: What 
It Means to the A. P. W. Company,” and Carl E. Lincoln, 
general sales manager, on co-operation. Alexander Fer- 
guson of the accounting department proved himself a 
pleasing vocalist, while M. L. Cramer did some surprising 
tricks of legerdemain. 

Conferences between branch managers and *merchan 
dising committees relative to 1921 sales quotas occupied 
the forenoon of the following day, while the afternoon 
was devoted to private conferences with department heads 
on special matters. 

On the third day the morning was given to a depart- 
mental conference on section sales quotas. At 2:30 p. m., 
following an informal luncheon, a meeting of the entire 
sales organization was held in the sample room, where 
departmental conferences were reviewed and an open 
forum discussed questions brought up by individual sales- 
men. 

Among those who took active part in formulating the 
1921 selling plans are Carl E. Lincoln, general sales man- 
ager; George J. Cadwell, assistant general sales manager; 
C. B. Foster, assistant general sales manager; F. W. 
Hastings, manager, bond, ledger, index bristol and writ- 
ing paper section; Jas. C. DeCoster, manager, book and 
offset paper section; W. W. N. Righter, manager, cover 
section; W. H. Corner, manager, special covers section; 
W. J. Blackley, manager, specialties section; G. M. Hol- 
brook, manager, wedding and papeterie section; R. C. 
Chapin, manager, envelope section; C. W. Whiting, man- 
ager, industrial papers; J. L. Ebbels, manager, typewriter 
paper section; J. L. Wallace, manager, special lots sec- 
tion; R. D. W. Ewing, manager, New York office; Joseph 
Kastner, Jr., export manager, NeW York office; F. Henry 
Savage, acting manager, Boston office; W. B. Snyder, 
manager, Philadelphia office; Guy V. Norwood, manager, 
Washington office; Donald P. Weston, manager, Buffalo 
office; A. Carey Huls, manager, Cincinnati office, and G. 
L. Rodier, manager, San Francisco office. 

Thursday, January 6, was “Bond d’Aigle” day and at 
10 a. m. there was a special meeting of branch managers, 
sales department officials, and “Bond d’Aigle” selling 
agents, when plans concerning the marketing this stand- 
ardized line of bond papers were discussed. At 1 p. m. 
a luncheon was held at the Norotuck and at 3 p. m. the 
morning meeting was continued in the sample room and 
was followed by visits to the mills and the department of 
technical control. 


New Monthly on Business Control. 


The Ronald Press Company, 20 Vesey street, New York, 
N. Y., has undertaken a publication called “Administration 
—the Journal of Business Analysis and Control.” It will 
be issued monthly, developing the solution of business 
problems and elucidating the principles involved in the 
study. The list of contributors includes Henry S. Den- 
nison, president of the Dennison Manufacturing Company, 
and Henry C. Cox, comptroller, Columbia Graphophone 
Company. Administration costs $5 a year in the United 
States; $5.50 in Canada, and $6 for foreign readers. 


Watch Street Addresses on Detroit Mail. 


A new system of numbering buildings in Detroit, Mich., 
was adopted January 1. The use of the former street 
etre on mail for Detroit customers will delay its de- 
ivery 








BRAINS— 


IN YOUR VEST POCKET 





Here is a little adding machine 
that is perfection itself 





Perfection because of its simple construc- 
tion—(nine separate parts). 


Perfection because of ‘its size, (51/16x 
3 3/16x5/16 inches). 

Perfection because of its weight—(less 
than 4 ounces). 

Perfection because of its accuracy. 

Perfection because of its durability. 

Perfection because of its adaptability for 
use by anyone, anywhere, any 
time. 

Perfection because of the money-back 
guarantee behind every ma- 
chine. 

Perfection because of the assurance of 
prompt delivery. 


Perfection because of price—$7.50, or 
$10.00 with desk stand. 


Perfection because of the foregoing it 
meets a long desired want and 
need. 


Perfection to the dealer because of the 
quick turnovers and comfort- 
able profits assured. 


SIMPLEST—HANDIEST—MOST DURABLE 
BEST FOR INDIVIDUAL USE 


Let us send you one 





Erie Calculator Company 
14 Scott Building, Erie, Penna. 

















No use to discuss all the whys and 
wherefores of this buyers’ market—the 
one big vital point that interests you, is 
that you’ve got to get more business. 


And there’s just one solution— 
“the way to get business is to go after it.” 
You’ve got to fight for business as you 
haven’t fought for years. You’ve got to 
use every legitimate selling help you can 
lay your hands on. 


But this buyers’ market is nothing 
new to you, though it may be to many of 
your men. If you could get out on the 
road right now, you’d know just how to 
turn the trick. 





The Franklin Simon Co., New York, use the Multi- 
graph every minute of the day in every department 
of their store for printed matter and sales letters. 
But of course you can’t handle the 
problem that way. Besides it would take 
weeks for you to cover a single state—and 
what you’ve got to get is quick action in 
every nook and cranny of your field. 


And Here’s How You Can Do It! 
At small expense and with all the 


vim and push you would put into it your- 
self if you could talk with every sales- 
man, every customer, every prospect. A 
simple idea, but a mighty big one—sell 
with the Multigraph. 


Start with the sales force. Why 
not fill the boys full of your pep, speed 
and hard-earned knowledge, your selling 
power, your inside information, your 
day by day slants on the situation? 
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No, no need to call a sales con- 
ference. You've got to keep the boys on 
the firing line every minute. But you can 
have weekly, even daily “talks”? with 
every one of them just as if they were right 
across the desk from you. 


With the Multigraph you can 
keep every man right up on his toes every 
minute of the day, every day of the year. 
You can get every ounce of your own 
personality and enthusiasm over to him. 
You can show him that the home office 
is pulling for him strong. You can shoot 
him trade tips and information an hour 
after you get them. You can show him 
how to increase his efficiency, how to 
build up his sales totals. 


But Why Stop There? 
Why not make the Multigraph ac- 


tually take part in the sale by using it to 
break down sales resistance before the 
salesman arrives on the scene. 


With the Multigraph you can lay 
down such a barrage of sales letters, 
folders, booklets—printed overnight if 
need be, and always at small expense— 
that when a salesman hits a town he'll 
find the latch string out. The Multi- 
graph will have given all the necessary 
advance information so that the salesman 
can devote his entire call to landing the 
order. 


And Between Calls— 
No need to let the customer’s good- 


will cool, no danger of a competitor pick- 
ing off an order when your salesman’s 
back isturned. The Multigraph with its 
quick-fire printing, will enable you to 
keep a stream of your personality and 
sales power flowing to the customer all 
the time. A house organ full of up-to- 
the-minute stuff (you don’t have to wait 
to print it on the Multigraph)—a two 
minute talk on trade conditions as they 
exist today—a new price list—a folder 
describing a new product released by the 





factory just 24 hours ago—shot after 
shot from the Multigraph that won’t let 
the customer forget you for a minute. 


The Multigraph is No Experiment 


It has been doing all these things, 
and more, for years. It has built up many 
businesses from the start. It has put 
across the final punch for many an adver- 
tising campaign by localizing and in- 
tensifying the appeal of publication ad- 
vertising. There is no end to the goods 
it has sold by mail. It has collected 
funds. It has turned the business build- 
ing trick for banks 


In fact it’s almost impossible to 
find any business concern—wholesaler, 
retailer, manufacturer, or financial in- 
stitution—that can’t use a Multigraph 
and make it pay and pay big. 





The Ronald Press Co., New York, keep their two 
Multigraphs busy printing sales letters, office 
forms, and letters to their customers. 


Write for free 32-page booklet 


These paragraphs merely hint at 
how “Sell with the Multigraph”’ can be 
applied to your business. Our free, 
32-page booklet, “‘How to Sell in a 
Buyers’ Market” gives complete, vitally 
important information—/facts and figures 
that no business man ean afford to do 
without. Ask for your copy now! 


Wire, phone, write or use the coupon! 


You can’t buy a Multigraph unless you need it 








SELL with the 








Print it on the Multigraph 


The Multigraph is a small, compact, rapid rotary 
printing press. It prints from real type, or from 
curved electrotypes, with real printer’s ink. Colors 
if desired. And you can use illustrations. Electri- 
cally driven or hand operated. 


It is also a multiple typewriter. Reproduces highest 
grade typewritten letters in quantities, through a 
ribbon or direct from type. 





The equipment includes an easily operated type- 
setter, which sets typewriter and other type faces. 


Equipments to Fit Every Business 


There is such a wide variety of equipments and 
attachments to choose from, so many different 
combinations that can be made to meet the peculiar 
needs of any business, that it is impossible to set 
up hard and fast standard equipments. 


The simplest way to find out exactly how the 


Multigraph will se/l and save and earn for you, and 
just what sort of equipment your business needs is 
to check the list on the opposite page, fill in the 
coupon and mail to us at once. 


Sales and Advertising Portfolio 


With every Multigraph Equipment for Retailers we 
furnish, FREE, a portfolio containing valuable 
business buiiding suggestions and 50 sales letters 
written by Frank Farrington, the well-known 


authority on retailing. 


THE AMERICAN MULTIGRAPH SALES CO., Cleveland, Ohio, Offices in Principal Cities 
THE INTERNATIONAL MULTIGRAPH CO., (Britain) Ltd., 15-16 Holborn Viaduct, London, E. C. 1 
THE INTERNATIONAL MULTIGRAPH CO., Paris, 24 Boulevard des Capucines 
THE MULTIGRAPH SALES CO., Ltd., 84-88 Bay St., Toronto, Canada, Offices in Principal Canadian Cities 
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The Central Union Trust Co., New York, use their 
Multigraphs for printing stock receipts, reports, des 
posit slips, form letters, and the like, as wellas the 
many file cards and forms needed by a large bank. 


MULITLRAPTT 


FILL IN AND MAIL THIS COUPON NOW! 


The Multigraph, 1830 E. 40th St., Cleveland, Ohio—Send me. without obligation, the free booklet, ‘‘How to Sell in a Buyers’ Market,” 
and full information about the Multigraph. 1 am interested in the Multigraph for printing-the various items checked below. 


Manufacturing Department —Form Letters Price Lists 
__Shop Forms Bulletins —— Circulars Imprinting Firm — OU RED SBiinenninnincaainans 
Time Cards Stickers Bulletins a Post Cards 
Delivery Slips Tags _—__Order Blanks __Sales Letters 
Shipping Noti rs . Pa ° Nz — Official eS 
yoae eoied Wena Wrappers Office and Administrative Departments ‘“*™ at Pee 
. —____Letterheads 0 > 
Sales Department Sea se eg Pos Coane Street Address 
——_House Organs Dodgers —__Invoices Memo Pads 
-_—.Mailing Cards : Booklets —___Statements = Blotters 
. Envelope Enclosures _ Folders __—Collection Letters Notices Town 
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SIKES 


This name has been a byword 
for progressive spirit in chair 
making for half a century. 


Find out what we mean by this 
by writing for our new catalog 
just off the press. Dealers and 
Architects throughout the 
country have expressed their 
delight that “Sikes” quality 
and ‘“‘Sikes” finish are to be 


found in new fields. 


Address your inquiry to Department O 


The Sikes Company 


23rd Street and Passyunk Avenue 


Philadelphia, Pa. 
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November Exports of Carbon Paper and Ribbons. 
_United States exports of carbon paper and typewriter 
ribbons by countries during November, 1920. By the Di- 
vision of Statistics, Department of Commerce 
Carbon 


lypewriter 


Countries Paper. Ribbon. 
ye oan 60 
ON i cial eae at ef De 76 $ 517 
NN Ss one on eee, ae st ah 579 
Denmark 765 528 
OY Sse ere ar Vey ocean heel 299 i 
eae eee ee A ch gs * 8,261 6,801 
EE eS LY aks Chis x naly 828 4,190 
Netherlands .......... 912 2,640 
EE a ee eee 500 108 
3... re 498 402 
NN fo ot Ee Sus ae ow w ottininine 740 1,440 
eS OS eee 2,600 oy, oe 
es we wieamaras 652 1,102 
SUEECY Wi BOFGBE: .. «6. cisaere 390 ee 
I SE ee ee oe he gg 14,895 2.669 
Eee 733 ae atetd 
ONS IR eee Pr A 7,018 3,877 
Sa ARG arene 228 369 
0 Ee er oe eee wes 25 
SS ae 88 5 
eS ere dere 38 128 
STE Fe era en eee 3,550 12 
oe a See cat er 9 
NS Se en eee 6,062 3,245 
Newfoundland and Labrador 423 
REE Des Pee eae 140 153 
SN ere ee ce. eg oe ee 7,865 2,797 
REGED WUGEE BOGS oo occ ssc eee 2 
| Re OEE SS ea ee Seog 40 8 
Dominican Republic ............. 425 80 
ME, cg hicaie cia one « 9.856 5,938 
Ni i ee ees 5,695 5,689 
ph hg ED ile Se eee een Baers 3,369 1,639 
TN aa is ee hee 188 676 
eS Seer SR, th 101 204 
i cis cle wae clea 348 56 
a errr > 200 
I a ae tas 453 303 
I ak ks sy seine pacts 220 1,881 
RN ied od eis aceenel 4,132 2,572 
NR ee a ey Sr ao ee ae 63 36 
I UN es a ol ee Se 921 939 
Straits Settlements paver, is croak Be oo 422 
Other British East Indies ........ uP 27 
Dutch East Indies ......... 1,874 1,929 
Pecmem mee Gene .. 5... ccc aceces 252 ia 
SO errr 275 435 
eg fee 1,270 
EGE ihe It nT eee Oe 1,254 93 
ES SDSS Eee 2,676 3,307 
New Zealand 1,071 1,108 
French Oceania 2 
Philippine Islands 3,344 3,316 
British South Africa 756 1,11 
Canary Jem@nds ....... 100 9 
French Africa ...... 63 : 
Portuguese Africa ......-.c.ecce. eae 137 
I Se arated a2 Gd asp ae PK whe Om 195 

A Rr ee a eed $96,586 $63,963 
November Exports of Adders-Calculators. 
United States exports of adding and calculating ma- 


chines, by countries, during November, 1920. By the Di- 
vision of Statistics, Department of Commerce and Labor: 


Countries. Number 

Jelgium : 249 $ 54,181 
OS See Pee I es ak ea ] 350 
Czechoslovakia ... ; 2 A ES geahig 3 1,083 
|, AE ee er baoccek ae 7,512 
ae Se are 750 208,601 
SSOreanNy ...... in AER hanes 289 90,739 
SS EOE re Ce eae ee Se oe 613 
SY hin hia BERa a os 1G ee 16,145 
Netherlands ......... 436 108,457 
Pe ee ee ee edie aie ae 3,375 
Poland and Danzig is ewe be 4 2,197 
LE Re lege SSS eae mer i ai 29 3,982 
NS ee ree 509 86,528 
EE BF IR RE ea te ee 63 7/4/79 
OSS Se ee Oe eee 348 101,187 
a eee ee en Are es 38,812 
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the Line 
with more 


Filing Space 


601— the letter file of the line showing bronze screws which with 
bolts lock the cases into batteries. 


Note greater capacity as shown by the bottom drawer, 2614” clear. 
Note great pacity h by the bott 1 , 26} | 

No removable ends required. Finished in green, mahogany or oak. 
Furnished with or without lock—also made in counter high sizes. 


Ready for immediate shipment 





cA complete battery of the capacity “600” line 


STEEL EQUIPMENT CORPORATION . Avenel, New Jersey 


New York Office: 25 West 45th Street 
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HERE is a real “double-barreled” office appliance that 
performs two essential operations equally well. To 
start with, it is a complete Hotchkiss Paper Fastener ; 
but the base is constructed to swing back, forming a 
Hotchkiss Tacking Machine. 


In fastening paper, the staple is automatically cu’ 
from the feed strip, driven through the sheets, and 
clinched underneath. 


ALL-NICKEL 
FINISH 


In tacking, the staple is driven through the card or 
fabric, straight into the wood, like any double-pointed 
brad. It will affix tags to boxes or crates, fasten wires 
to wood mouldings, tack window shades to rollers, 
and may also be used for laying matting and in up- 
holstery. 


A BIG FAVORITE ABROAD 


The Hotchkiss Combination Paper Fastener & Tacking Machine is not an experiment. 
For years we have made it to sell abroad. It is new, however, to the American stationery 
trade. From the standpoint of economy or utility, this Combination Hotchkiss Machine is 
without a rival. Its double appeal makes it a quick seller when demonstrated to office men 
or shipping departments. Add this machine to your line for 1921. 





WARNING: Do not sell substitute staples 


* for use in Hotchkiss machines. 
Only genuine Hotchkiss fillers will work without 
injuring the machine. 
















The Hotchkiss Paper Fasteners and Tacking Machines 
are the pioneers in the field. They are most carefully built 
of tool steel and fully guaranteed against defects. Write 
for Dealers’ proposition. 


THE HOTCHKISS SALES CoO. 
10 Hoyt Street Norwalk, Conn. 
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Costa Rica : oe zZ 481 
Guatemala 1 290) 
Honduras 4 1.940 
Nicaragua ] 300 
Panama es o> an 2 598 
Salvador rer: ] 325 
Mexico nae ae oe 54 8,856 
Jarbados 2 540 
Jamaica ... 2 450 
Trinidad and Tobago isd Gee 2 600 
RS SS ete nile eee | 345 45,409 
Virgin Islands Rete ae year FS ] 400 
Dominican Republic ......... ag" ae 4,022 
Argentina ae RP ee Pe 160 33,199 
Bolivia ee odin 5 Pa « 12 1,846 
| ee oe eae ois oS ae 24.631 
IE eee Oe RRS. Pe 69 14,091 
Colombia te Pe 24 4461 
Ecuador . sistas ities os dae ae 2 hy ike 14 2,500 
Peru ware dv peru oS8 2 ee 5,230 
Uruguay PT eEe rs pate ee ee 36 7 636 
Venezuela eh eS ag ony 40 7,27 
China sree Fos eer ie ee, ae 5,778 
Chosen . etid wie wibidte ak ne ; 4 130 
Straits Settlements See 10 1,545 
Other British East Indies ......... l 50 
Oe ee! eS errr 11] 22,136 
Hongkong ... . , pane ] 450 
Japar 3 578 
Siam ae: ee ey Per ek 2 695 
Turkey in Asia caution aan ] E 150 
Australia .... ie ip eae 16 3,956 
New Zealand . s Ske na ROO ea 14 4918 
Philippine Islands ......... ws eR 63 12,347 
British South Africa ere 6 1,080 
Egypt fA te hg Reh eth eee 2 346 
1 Bye aa eee Pea / .4,353 $950,779 
Shipments to Non-Contiguous Territories. 
Hawaii a oS ete tie - SS 2¢le 
Porto Rico re i ent 116 1) 3 24 


November Exports of Cash Registers and Parts. 

United States exports of cash registers and parts, dur- 
ing November, 1920. By the Division of Statistics, De- 
partment of Commerc 


Cash Registers 


Countries Number Parts of 
Belgium 1] Ss iaw 
Denmark . . eee 12 4.073 
France coe RAs 1] 2,496 S$ 192 
Greece Pye 15 5,919 
Italy : one 19 220 117 
Netherlands P .. 146 29,918 
OS SS Se ere ee yo 14 3,914 
Roumania F ‘ a : . 37 
Spain 2 ae... es 
Sweden + 15 7,304 S818 
Switzerland : o 34 13,471 
England “he ocean 32,200 1,922 
Canada ze 60) 4,315 31,637 
Costa Rica ... ers ] 701 
Panama ee < wes 5 722 
Mexico it ae eee 14,690 
Miquelon, Langley, et er l 550 
Trinidad and Tobago ....... 4 990 
Cuba nets 278 83,235 1,51] 
Virgin Islands ] 375 
Haiti Ser ities’ ] 280 
Dominican Republi aia dans 4 1,558 178 
Argentina Sees 90 36,556 159 
Brazil 15 6,322 65. 
Chile 18 5.373 
ene ir rie 7 ? 890 15 
Peru ee anheaes 5 1,740 
Uruguay Aes niet 13 5,876 
British India .. eters ; rai 287 
Dutch East Indies a 12 4.067 13 
Japan Soares ae ce ] 100 
Australia ..... ee 14,245 48 
New Zealand oe ae 5,261 68 
Philippine Islands eee A 27,872 50 
British South Africa ......... 39 4,562 
Ramaty Isiends ......<<s. des 1 422 

Total ae ia .1,302 $326,466 $37,841 
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SEXINCOR PORATED ANNOCLATION) 


Go to (GOe@S for 
The Goes Loose-Leaf 


Common Law 
Record Book 
08 


N 
(Compiled by a member of the Chicago Bar) 
A text-book and a reference-book containing an instructive 
treatise and many helpful sugsestions and forms essential during 
the organization, and, later, in keeping the records of an Un- 
incorporated Association (Common-Law Trust). Forms similar 
to those contained in The Goes Corporation Record Books, 
but made to fit the needs of « Common-Law Trust, are provided. 


Just Published Write for descriptive matter 


The Goes Printers’ Helps 
“ also include 
Common-Law Certificates Bond Blanks 
Stock Certificates Diplomas 
Bordered Blank Certificates of Award 
Bound and Loose-Leaf Corporation Record Books 
and 
Art Advertising Blotters 
Art Advertising Mailing Cards 
Art Advertising Calendar Cards 
Lithographed Calendar Pads 


Samples and prices of all of 
The Goes Printers’ Helps 
will be sent when requested 
,. Goes. 
Lithe graphing 
oO ar 
49 West oA tae ; 
Cc hicago 
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Finding is the 
Important Part of Filing 


Any mass of data, lists, papers, etc., 
can be concealed to clear a desk. 
But system is necessary to facili- 
tate prompt finding. System for 
any requirement is provided by 


OHLHAAS 


Instant Reference Files 


are renowned for quick finding of the 
papers and cards entrusted to them. Our 
files afford the correct visual angle for 
easy reference. The index tabs are large 
and plain. The Kohlhaas Line includes 
files for 

Letters Invoices Requisitions 
Back Orders Follow-Ups Stock Sheets 
Bills of Lading Ledger Sheets Sheets for Posting 


All Files Portable and Sectional 


Dealers: Tell us the filing problems of your customers. 
We will study their conditions, and show how they 
can find quickly. 


The Kohlhaas Company 


Manufacturers of Instant Reference Files 


480 Lexington Avenue 
NEW YORK CITY 


183 North Dearborn Street 
CHICAGO 
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November Exports of Typewriters. 
_ United States exports of typewriters by countries, dur- 
ing November, 1920. By the Division of Statistics, De- 


partment of Commerce. 


Countries. Countries. 


Austria ccccdese aareao Arcwentina .... $71,474 
OS OP eee ee eee 3,000 
Bulgaria ....... ie Sas2 meee ...... 46,101 
Czechoslovakia .... Geen Tae sasc+ 29,088 
OO eee eee 5.106 Colombia ... 16,676 
a eee 30,741 Ecuador ...... 339 
a a eee 179,389 British Guiana 290 
a eee 19.551 Dutch Guiana 756 
RA eee 45,373 Paraguay .. 38 
ET a a ee 74467 Peru ......- 23,036 
Netherlands ....... 52,481 Uruguay .. 12,522 
Norway eo ee Oe 2,512 Venezuela ... : 1,704 
Poland and Danzig. 20,425 China ...... 14,104 
rrr... 144.226 Kwantung, leased 
ere 16,820 territory ... 1,400 
Switzerland ....... 34.957 Chosen .... 685 
Turkey in Europe.. 489 British India . 83,945 
meaiand - cs... ce 189,798 Straits Settlements 4.499 
MOONMOE 5.6.6 3k ous 2,011 Other British East 
OS eee 20,369 CS ae 1,052 
Yugoslavia, Albania, Dutch East Indies. 23,381 
Ee 3,900 French Indo China 1,367 
3 oe 450 Hongkong .. \ 2,191 
British Honduras... Bae SE nn ec'ss 22,967 
oe eer MGSs2 meee .......... 260 
Re BESOR oes i coe 4813 Turkey in Asia 2,072 
Cmeetiela ........ 6,144 Australia ... 48,000 
Honduras ......... 5,238 New Zealand 14,886 
Nicaragua ......... 4,671 French Oceania 117 
a 6,298 Other Oceania 553 
SNUGGOT ......555 5,900 Philippine Is'ands 17,333 
Mexico ............ 73,211 Belgian Kongo 1,475 
Newfoundland and British West A 
oe rere 1,762 ae 1,276 
Ce ree 1.266 British Sout! \ f- 
Trinidad & Tobago 113 WE we ndeeien a 50,902 
Other British West British East Afr 2,258 
NII chon Shee ake 633 Canary Islands 1,552 
RE -adwucates uueds 59,468 French Africa . 978 
Virgin Islands of a ee ae 300 
te FP OE ee 342 Morocco seta oe 1,549 
Dutch West Indies. 2,061 Portuguese Afric 2,298 
French West Indies 100 Spanish Africa 480 
BEE Wek wits eae o 7 rn? ee 18,408 
Dominican Republic 8,258 
CO ee $1,757,750 
Shipments to Non-Contiguous Territories. 
Ph  hedcu xo aide $ 745 Porto Rico .. 17,168 


0 Pee eee 18,216 
November Exports of Metal Office Furniture. 
United States exports of metal office furniture by cou 
tries during November, 1920. By the Division of Statistics, 
Department of Commerce: 


Countries. Countries 
ee ee S 15391 <Arwentma .........$ 37,38 
eee 18 Dominican Republi 6,370 
Se ie 513 
ME 3. cu ddudewe-s 3,466 Brazil ...... 3 13,690 
DE. 4.5506 4 ahaa os oe. We SS cose 1,893 
Netherlands ....... 13,718 Colombia .. 5,231 
err Lose) 6|6Beuager ....... 282 
| Ea See 2,421 British Guiana ; 102 
Switzerland ........ UE: MN Pn a ca ace « 5,108 
are 34,894 Uruguay ene 1,352 
err re 2.884 China ...... a 9.474 
ee 38 ~=British India 6,342 
EY ih en re as 31,865 Dutch East Indies 4358 
eo rere 340 Hongkong ...... 1,834 
a ee 1,127 
Honduras ......... 154 Siam aca 706 
INICAPRRUR. onic ese 324 Turkey in Asia 66 
OS eee 1,35] Australia ...... 2,295 
0 Ee rarer 318 New Zealand ..... 2.875 
I x5 6 5d Socnae de 11,359 Philippine Islands.. 16,001 
Newfoundland and British West Africa 19 

acne n se 957 British South Af 
eee 110 RNB Ac ara besides  -oe ee 
Trinidad & Tobago 1,293 Canary Islands ... 580 
ee TR AR: EEE 26,714 Portuguese Africa.. 90 
Virgin Islands Oe MOE - baddies eves. 884 
Dutch West Indies 161 - 

DE ds Wien thease 331 SOOO ..6x- .$267,125 
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"Made in Cleveland” 
by 
The National Safe Co. ape 


Built for Service 
vand Superior | / este Nog 


Infringements on patented 
features will be 
vigorously prosecuted 








/ <4 


2 " in a We / ane oct 
Fire Protection’, / = 
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Proof of Predetermined Protection 


Read the convincing story in the letter reproduced above and note: 


comes, it’s too late to wonder whether the safe will stand the strain. 

nS a ers within the oe neg napa . P A Sealjoint Safe will insure the protection of your papers and 
e Sealjoint feature—an integral part of the construction of every lioi . ar 

Sealjoint Safe— kept the contents of the “Pathe Freres” safe immune valuables because every Sealjoint Safe (1) is scientifically con- 


from flame, smoke and heat. 


structed, (2) has a solid steel frame, (3) is protected by time tested 
Only one safe in a thousand gets a real test, but when that test 


insulation, (4) is equipped with the patented Sealjoint Seal. 


For further information, price, etc., address Department C 





THE NATIONAL SAFE COMPANY 


ESTABLISHED AS THE NATIONAL SAFE AND LOCK CO. IN 1883 


NATIONAL SAFE DIVISION, STEELCRAFT CORPORATION OF AMERICA a 
CLEVE LAND P U. S. A. on all Genuine 


Sealzyoint Safes 


THE SYMBOL OF SAFETY 
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Here they are! 





You Sell Them—She'll Buy Them | 


Ask any dealer who carries Peerless Keys whether they sell and he’ll tell you “They’re a 
winner.” Why? Because they are a necessity to everyone who uses a typewriter and are 
sold entirely on their merit. Every stenographer is a potential customer and you need only 
display a few sets in your window or on your counter to be convinced that they mean Big 


Profits and Steady Sales. 























And when you order Peerless Keys you get 
Peerless Keys—not some inferior article 
that is represented as a first grade product. 
Some competitors practice that method, as 
you may know. Peerless Keys are made in 
but one grade—the best possible—and be- 
cause they are guaranteed they are sold 


without effort. 


There are so many reasons why progressive 
stenographers need rubber typewriter keys 
that it is unnecessary to repeat them. And 
we are educating them to ask for Peerless 
Keys and insist on getting them. That's 
why all you need to do is get in line with 
the other Peerless boosters, stock a few 
sets and watch them go. They will go—and 
you'll come back for more. Try it today 
and see. Our liberal offer will please you. 


The PEERLESS KEY COMPANY , Inc. 
176C Fulton Street New York City 










Chicago Philadelphia Seattle 
Pittsburgh Boston Minneapolis 
London, England 
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Hub Has Model Typewriter Store. 


A month or so ago F. Shoenthal turned the key in th 
door of 164 Devonshire street, Boston, where for so many 
years he had successfully guided the business career of the 
Model Typewriter Inspection Company, walked across the 
street and entered his new store at 181 Devonshire street, 
which is in the front rank of typewriter stores in this 


country 

















GENERAL SALES ROOM, MODEL TYPEWRITER COMPANY 
BOSTON, MASS 


Mr. Shoenthal entered the typewriter field sixteen years 
ago in a small basement. He had little capital and less 
experience. In fact, he frankly admits that at the time he 
knew just enough about typewriters to enable him to dis 
tinguish a Remington from an Underwood—provided thei: 
names were prominently displayed. Nevertheless, he had 
confidence in his ability to achieve success in the second 
hand typewriter business. Much of this confidence was, 
no doubt, due to the fact that, never having run a business 
or bought or sold anything, he was untroubled by the 
thought of the difficulties that beset his path. But if he 
lacked experience then, the same could not be said of him 
by the time he had disposed of the stock revealed by his 
inventory at the end of the second month. Here is what 
he had acquired: 

One No. 6 Barlock; 1 No. 5 Blick; 1 No. 1 Caligraph; 1 
New Century; 1 No.2 Caligraph; 1 Densmore; 1 Old Frank 
lin; 1 New Franklin; 2 Ideal Hammonds; 1 Universal Ham 
mond; 1 Jackson; 4 Manhattans; 1 National; 2 Olivers; I 
Pittsburg Visible; 7 No. 2 Remingtons; 7 No. 6 Reming 
tons; 1 Remington-Sholes; 3 No. 1 Smith-Premiers: 3 No. 
2 Smiths; 2 No. 1 Underwoods; 1 No. 4 Yost. Total, 44 

In March, 1909, Mr. Shoenthal took the agency for a 
new portable typewriter called the Standard Folding. It 
was sure enough portable since it was made almost en 


























CORONA COSY CORNER, MODEL TYPEWRITER COMPANY 
BOSTON, MASS. 


tirely of aluminum and weighed less than six lbs. Fur 
thermore, it was built on an entirely new principle and 
was practically unknown and untried Nevertheless, it 
appealed to Mr. Shoenthal as having possibilities and he 
decided to accept the agency and invest in a few machines. 
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THE “SOLO” 


SELF-INKING 


STAMP PAD 





(a) A solid impervious platen, overlapped on the top, sides 
and bettom with 

(b) an absorbent ribbon, in contact with 

(c) a felt ink container. 


The SOLO Self-Inking Stamp Pad 
embodies the following features, mak- 
ing it the only truly satisfactory stamp 


pad ever manufactured: 


It is not a felt pad, but a self-inking ribbon 
device. 


It will not sag in the center as a result of 
constant use. 


No surplus ink to clog up type and give a 
thick, smeary imprint. It distributes only suf- 
ficient ink to cover the face of the type, al- 
ways giving a sharp impression. All surplus 
ink is in the felt container on the bottom of 
the pad, where it belongs. 


Using a like quantity of ink, you can obtain 
twice the number of impressions from this pad 
as from any other stamp pad. 


No acids used in the manufacture of the ink, 
therefore cannot ruin rubber stamp. 


It obviates the objectionable features of all 
other pads. 


To re-ink, simply turn pad upside down (into 
cover), replenish felt container and pad is 
ready for use immediately. No scraping or 
distributing of ink necessary on surface of pad. 


PEERLESS 
CARBON & RIBBON MFG. CO., Ine. 


Manufacturers of Carbon Paper, Typewriter 
Ribbons, Stamp Pads and Ink 


113 West Broadway New York, N. Y. 
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The Latest Weilicke Idea 






THE UNIT CALCULATOR 


for Piece Work Computing 
19 Unit System of Accounting Checking Extensions 


Pay Roll Calculations 


Discounts and Commissions 
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A New Line 
of Low Priced 
Calculating 
Devices 

A new time saving 
principle has been 
applied to a proven 
practical method. 
Pre-calculated, me- 
chanically correct an- 
swers to thousands and 
thousands of pay roll 
and accounting prob- 
lems are contained in 
compact Meilicke Cal- 
culators. 

All answers are in decimal arrangement 
on loose-leaf, linen-lined and hinged 
cards. Rates are indicated by Tabs re- 
inforced with celluloid. 

The Visible Tabbing System guides the inex- 
perienced clerk instantly to correct answers. 
Merely a finger touch on Tab indicating the rate, 
places before the operator answers desired. And— 
correct answers are simply read. 


HOW IT WORKS 


Examples of the Quick, Easy Operation of 
Meilicke Calculators 


Wanted—the cost of 287 articles at 17 cents per 
unit. Tip card tabbed 17 (see illustration). Locate 
column headed 280. Opposite index figure 7 is 
the answer—$48.79., 

The pay for 25.5 hours at 17 cents per hour. In 
column headed 250 opposite index figure 5, is the 
amount to read $4.335, or $4.34. 


Correct Answers 
In Half the Time 


» 6808 To meet present conditions—the 


need of reducing overhead expense 
—accomplishing more work in less 
for saving 





time at less expense 
time and money—Meilicke Calcu 
lators are especially designed. 


Saves 16 70% 


The time has come when 
operating costs must be cut. 
The problem of office rou- 
tine expense must be solved. 
It can be done and farsight- 
ed concerns are stopping 
the waste of time and 
money and cost of expen- 
sive equipment by installing 
Meilicke Calculators. 








=. ZB oo 
AS a Progressive Concerns 
on 


: Saving Thousands of Dollars 
With the Meilicke System. 


EVERY STATEMENT PROVED BY EXPERIENCE OF 


The American Railway Express Company using 12,000 
Mellicke Devices 


The Western Union Telegraph Company with 500 Meilicke 
Pay Roll Calculators 


The Western Electric Company using 100 Meilickes; each 
will check more than 350 Day Work Time Tickets per hour. 


MEILICKE CALCULATOR COMPANY 


Makers of Time and Money Saving Efficiency Devices 


B340 North Clark Street Chicago, Illinois 
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Today the agency which Mr. Shoenthal accepted with 
many misgivings is the most valuable asset of the Model 
Typewriter Company, whose Corona sales have, in recent 
years, been running in excess of $100,000 a year. 

At about the same time that he moved his business to 
181 Devonshire street, Mr. Shoenthal changed the name 
of the company by eliminating the word “Inspection.” 

The accompanying photographs will give some idea of 
the modern appearance of the new store. 


Wilson-Jones Folk Aid Hoover Relief. 


\ dance was held by the Wilson-Jones Loose-Leaf Com 
pany organization Jan. 27 to raise money for the Hoover 


Relief Fund. About $300 was realized. The general of- 
fices were cleared of furniture, and dancers brought a 
new rythm to the floor. The entire proceeds went to the 
Hoover fund. The dance floor was free; printing was 
donated by the company; the music was furnished by em- 
ployees. Incidental earnings came from the sale of re- 


freshments, and meats and baskets of groceries. 


C. E. Stevens Goes to Cuba. 


C. E. Stevens, who for a number of years was the rep 
resentative of the Monroe Calculating Machine Company 
in the financial district of New York City, accepted the 
position as exclusive representative of that company in 
Cuba, with headquarters in Havana. 











J 


Cc. E. STEVENS, WHO GOES 
TO CUBA FOR THE MONROE 





In taking up work in his new field, Mr. Stevens has the 
best wishes of many friends in office appliance circles. 
Mr. Stevens’ address is Manzama de Gomez building, Ha- 
vana, Cuba. 


“Adco” Organization Changes. 

The Accounting Devices Company, Chicago, IIl., has ap- 
pointed Frank P. Geimer general manager. Mr. Geimer 
traces his connection with the Accounting Devices Com- 
pany to its very inception. He has had broad training in 
accounting and a wide experience in various departments 
of the company’s business. He traveled in one of the sales 
territories for a year, calling on the trade and gaining first 
hand information on the problems and needs of the dealer. 
His experience fits him eminently for the work before him. 

Charles S. Morris has been appointed sales manager. 
He came to the “Adco” organization as a trained salesman, 
and put in eighteen months of practical factory training 
in every department of the plant. This has given him an 
intimate acquaintance with the details of the line, the 
thorough construction, and its application in the hands of 
the user. 


Police Chief Boosts Office Devices. 

The New. Orleans newspapers have just published a 
statement issued by the retiring chief of police, Frank T. 
Mooney, showing the great progress made under his ad- 
ministration in improving the efficiency of his depart- 
ment. After recounting the purchase and use of many 
things, among them comptometers and dictagraphs, Chief 
Mooney went on to say: “The institution of the mimeo- 
graph outfit approximated a saving to this department of 
$5,000 per annum; the cost of said installation amounted to 
$317.20.” 
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A Big Money-Maker 


for Dealers 


We have an unusual offer to make 
to one dealer in every locality. 


The Rotospeed Stencil Duplicator is 
simple in construction, easy to operate, 
accurate and fast. It prints good, 
clean-cut copies of hand written or 
typewritten forms. It reproduces draw- 
ings. It saves 92% on form letters. 
Prevents delay. Saves time. Saves 
money and makes money. It is an 
easy and rapid seller. And every 
sale is followed with a continuous 
stream of profit on supplies. 


Our national! advertising in Saturday 
Evening Post, American Magazine, 
Literary Digest, Review of Reviews 
System and other big national publica- 
tions is bringing inquiries and sales 
from every locality. 


We have a proposition whereby you 
can have the Rotospeed profits for 
your territory. 


Write or wire for the details of our 
agency proposition. 


The Rotospeed Co. 


Agency Dept. 
Dayton, Ohio 
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HOUR 





SERVICE 


Send your old platens to us and they will be 
recovered and shipped back to you WITHIN 
24 HOURS after we receive them. 


Platen Ends Re-nickeled or Buffed 
according to condition, no extra charge. 


WE USE THE BEST RUBBER 
OBTAINABLE FOR OUR 
PLATEN JACKETS 


Our NICKEL and JAPAN DEPARTMENTS 
at Newark have been greatly enlarged, and 
we are now able to give you excellent service. 
We solicit a trial order. 





WAR FABRIC RIBBONS 


These are Special Ribbons we are offering to 
Dealers at prices away below market values. 
Send for samples and prices. 


PLATEN RECOVERING STATIONS 


506 Market St., San Francisco, Cal. 
449 Central Ave., Newark, N. J. 


Send your Platens to nearest station. 
No Nickel or Japan Work done at San Francisco. 


American Writing Machine Co. 


449-455 Central Ave., Newark, N. J., U.S.A. 
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Coast Dealer Heads Service Work of Eastern Con- 
cern. 

A brief announcement of the Appointment of Joseph A 
Borden as director of service of the American Writing 
Paper Company of Holyoke, Mass., was recently published 
in these columns. Something more concerning Mr. Bor- 
den’s work and his connection with this industry will, we 
feel, be of interest. His experience in commercial sta 
tionery lines and in printing has been extensive and in 
tensive. As secretary of the United Typothetae of Amer 
ica since 1915, he is known to all employing printers, and 
his work for the printing industry has been of incalculable 
value 


Mr. Borden is admirably fitted for his new work. He 
has played a major part in putting the industry in its 
present import:nt position. He conceived and executed 


the three-year plan of the United Typothetae of America 
that is now recognized milestone in printing history 
The United Typothetae of America under his direction 
made progress with seven-league boots. 

Mr. Borden’s new work, as his title indicates, is 
that of a service director. He will be at the service of 
printers throughout the country who have 


to be 


- 
been invited 

















DIRECTOR 


BORDEN, 
GENERAL OF SERVICE, AMER- 
ICAN WRITING PAPER CO. 


JOSEPH A. 


by the paper company to turn to him for help, advice or 
suggestions, with the realization that they are consulting 
an expert who has an intimate knowledge of their prob- 
lems and the problems of the industry as a whole. All of 
the service work of the company will be done under Mr 
Borden’s direction and plans for the development of new 
service projects will be announced in due course. 

Mr. Borden is a native of Indiana. He has a record that 
includes experience as an apprentice, newspaper and job 
printer, compositor, five years in the Government Printing 
Office at Washington and membership in the firm of Shaw 
and Borden, stationers of Spokane, Washington. 

In a statement made before the Executive Committee of 
the United Typothetae of America, Fred W. Gage, treas 
urer of the organization, paid eloquent tribute to Mr. Bor 
den’s work. He said in part: 

“TI should like to spread on the minutes of this meeting 
and it seems to me this is the proper time—the deep sat 
isfaction which must pervade the mind of every man on 
this executive council at the record of what has been ac- 
complished under the three-year plan, and that we fee! 
that a large measure of this success is due to the fact that 
Secretary Borden is the father and mother, sister 
and all offspring of the plan and has had the faith to stick 
by it through thick and thin, and we are at last beginning 
to see that it was one of the most constructive pieces of 
work that the United Typothetae of America has done 


and that in this formal manner we wish to record our ap- 


preciation of the splendid work the secretary has done.’ 


Don’t get too close to your friends or they may acci 


dentally step on you.—Fort Wayne Printing Company Pi. 
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The Ideal Typewriter 


for OFFICE, HOME 
PERSONAL and 
PROFESSIONAL USE 


The Practical Small Typewriter 











ANNOUNCEMENT 


It is a pleasure to announce that the readjustment of conditions at the 
factory enables us to reduce the retail price of the Century to the public and 
at the same time offer to the Independent Typewriter Dealer the MOST 
ATTRACTIVE PROPOSITION he has listened to since 1914. 

We have a limited number of domestic keyboard machines for imme- 
diate shipment. 





Belgian, Bulgarian, Chemical, Croatian, Danish, Ecuadorian, Finnish, 
French, German, Hungarian, Italian, Lithuanian, Medical, Mining, Norwe- 
gian, Polish, Portuguese, Russian, Spanish, Swedish and Swiss are a few of 
the special and foreign keyboards we have ready to ship. 


WRITE FOR THE SPECIAL PROPOSITION WE ARE MAKING 


AMERICAN WRITING MACHINE CO. 


449 Central Ave. Newark, N. J., U. S. A. 
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The Profit On 
BARSHAL Safe Deposit Boxes 
Makes a Good Dealer Proposition 


We can prove it to you! Read the two let- business with banks even if commercial bus- 
ters from well known dealers reproduced iness is slow. Banks are going right ahead 
above. These dealers find the sale of Barshal because they are not subject to depression. 
Safe Deposit Boxes a very profitable and sat- Banks are a source of profitable business 
isfactory business. right now for live dealers. 

You carry no stock investment—your turn- Get the full details of our Dealers’ Selling 
over is 30.to 60 days and the discount to you Proposition and make the big money hun- 
is the same as to these dealers who find it a dreds of dealers are realizing now. Do it! 
good money maker for them and say so right ra 

Atty. The Barshal Line includes 


out in a letter. Barshal will carry the ac- 


count if desired. Metal Furniture 


Steel Filing Equipment 
Selling Barshal Safe Deposit Boxes is a gen- Banking Room Fixtures 
uine trade opportunity today. You can do Ornamental Iron and Bronze Work 


TT 












STEEL EQUIPMENT 4c? 
CLEVELAND OHIO 
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Conell Captures Cup. 


Department heads and salesmen of The Stationers Loose 
Leaf Company of Milwaukee, to the number of fifteen, re- 
cently participated in a “smoker,” which included a “post 
mortem” on the mistakes of 1920, and a resolution to avoid 
them in 1921. 

The year just closed was one of friendly competition in 
the sales force, and, on the basis of points won in the in- 
troduction of certain of the company’s specialty lines, and 
in consideration of his being adjudged by ballot to have 
made the most meritorious single sale of the year, R. J 
Conell, Western representative, was awarded a handsome 
silver cup by Sales Manager H. E. Hawkins. 

In a few well-considered remarks, Mr. Hawkins ex- 
plained that this handsome trophy, although carrying Mr. 
Conell’s “moniker” at present must be defended by him 
for three years before Mrs. Conell is permitted to list 
it among the family heirlooms, and store it away for fu- 
ture generations of Conells to gaze on, as an evidence of 
the way “Grandpa Dick” brought home the bacon. 











R. J. CONELL. 


The past year has been one of growth on the part of 
the Milwaukee concern, which is featuring, particularly, 
its flexible post binders and county record books. 

Other members of the sales force are said to be conspir- 
ing to prevent the Stationers Loose Leaf trophy from 
becoming a permanent possession of the Conell family, so 
this genial gentleman will surely be on his mettle all 
through the year. 


Annual Report of Commerce Bureau. 


The annual report of the director of the Bureau of Do- 
mestic and Foreign Commerce for the year ended June 
30, 1920, is a book of eighty-six pages. Salient points were 
quoted in the January issue. A section devoted to changes 
in the Bureau for the year covered indicates the need for 
increased compensation, as a number of valuable men wer« 
led to connect with business and banking institutions, the 
Bureau being unable to hold their services in the face of 
betters offers from the business world. 


List Chinese Representatives at Peking. 


Commercial Attache Julean Arnold suggests that Ameri 
can manufacturers list their Chinese representatives with 
him at Peking. There is a constant demand for this in- 
formation from Chinese and foreigners. He believes that 
this action will result in the gathering of much useful in- 
formation for the advancement of trade 





Trade Conference in Mexico City. 


The American Chamber of Commerce of Mexico has an- 
nounced the Second United States-Mexico Trade Confer- 
ence at Mexico City April 11-16. Invitations are extended 
to all manufacturers, exporters and importers and cham- 
bers of commerce to arrange for representation. 

Men Who Are Making America. 

The series of free public lectures under the auspices of 
the New York Board of Education includes a course of 
five lectures on “Men Who Are Making America.” Thomas 
A. Edison was the subject of the first address, given at the 
manual training high school, Seventh avenue and Fifth 
street, by Professor J. G. Carter Troop. 
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‘‘Stands for Quality’’ 


CARD INDEX AND 
VERTICAL FILE SUPPLIES 








Wake Up to the Value 


of purchasing supplies with your business card printed 
upon them. See cut above. 

This means any size order, large or small; it also 
means either guides or folders. 


That’s the way we help build up 
the business for our dealers. 


We make no charge for this privilege— 

Your business card tells your customer where to go for 
another quantity of supplies— 

You are not advertising the manufacturer’s trademark 
instead of your own business— 

No competitor can take your business from you should 
you make a change to some other source. You save the 
thousands of dollars and effort it may have cost you to 
build this business up— 

Investigate by writing us for further information as to 
how we can be of great help to you in building up your 
business. 

We manufacture a full line of cards, guides and folders. 

Patented November 6, 1917—No. 1,245,645 


All guides tabbed, printed, imprinted and assembled by 
patented process. 
WE ALSO MANUFACTURE A FULL LINE OF 


WOOD FILING CABINETS 


Consisting of 


VERTICAL LETTER FILES CHECK FILE CABINETS 
SECTIONAL FILING DEVICES MERCANTILE REPORT FILES 
SOLID CARD INDEX CABINETS SMALL CARD TRAYS 





We will be pleased to send you Catalogues with 
prices and samples of our product upon request. 


Wagemaker Company 


GRAND RAPIDS, MICH., U. S. A. 
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Silk Typewriter Ribbons 


Are good— 









There is a growing demand 
for a Typewriter Ribbon with 
an exceptionally sharp, clean 
write. 


Quality No. 244 


is not made from a silk fabric but 
it will write just as sharp and 
clean and will wear just as long. 


We Guarantee That 


IT IS MADE FROM A SPECIAL 
FABRIC built on our specifica- 
tions. 

















IT IS THE BEST POSSIBLE RIBBON 
for Elite Type on any machine. 







IT HAS NEVER BEEN EQUALLED for 
the NOISELESS, HAMMOND, CORONA 
or any other portable or light touch 
machine. 













THE FABRIC IS SPECIALLY WOVEN 
and finished, is one-half the thickness 
of ordinary ribbon fabric, is particularly 
absorbent, saturates thoroughly, and for 
that reason wears down even and clean. 












YOU SHOULD KNOW THIS RIBBON— 


the very reasonable cost, an' the 
very excellent profit there is in it 
for the dealer. 







A LINE FROM YOU WILL BRING SAMPLES 


Under your imprint if you want it. 






The E. F. GUERTIN CO. 


Manufacturers 


TYPEWRITER RIBBONS 


Exclusively 
230 West Superior Street 







CHICAGO 
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Recommendations for Foreign Trade Growth. 


The annual report of Joshua Alexander, secretary of the 
Department of Commerce, urged an extension of the fa- 
cilities of the Bureau of Foreign and Domestic Commerce 
Among other recommendations were the following 

(1) I recommend the improvement and extension of the 
commercial attache service. This service continues to 
justify the expectations of the American business men 
who originally recommended its establishment. The satis- 
faction felt by the business community with the work of 
the commercial attaches, as expressed graphically in the 
spring of 1920, when it appeared to them that an effort 
was being made to have Congress eliminate the servic 
entirely by withholding an appropriation, has left no doubt 
in my mind as to the worth of the service. 

The service is still handicapped by the fact that private 
business concerns.find it possible to pay an experienced 
commercial attache or trade commissioner much more 
than the bureau can. It is not necessary to meet this com 
petition from business houses on an exactly equal footing, 
as there are certain considerations that make the commer- 
cial attache’s work particularly stimulating and interesting 
and offset to a certain extent the disparity in pay. But 
the advantage as a whole lies with the business house, and 
I am firmly of the belief that it would be worth while for 
the Government, and for business as well, to make it pos- 
sible to retain the best attaches in the service for at least 
four to five years instead of one or two years, 

There is also the urgent necessity of establishing se\ 
eral additional commercial attache posts. The American 
exporter, it is my belief, will find it increasingly difficult in 
the future to maintain his position in many of the foreign 
markets, and I do not hesitate to say that such assistance 
as the commercial attache service can render will be more 
important and vital to our traders during the next year 
than it has been at any time during the last five years. 

(2) | recommend also a considerable increase in the 
fund known as “Promoting Commerce,” from which ar 
paid the trade commissioners in Europe, as well as in Aus 
tralia and South Africa, and the district office service in 
the United States. There is a tendency in some quarters 
to belittle the possibilities of American trade in Europe 
for some time to come, and while it is true that certain 
grave obstacles are at present keeping down the total value 
of sales to that continent, it is equally true that industrial 
and commercial developments there for some time to come 
will be of the utmost importance to the future of American 
trade. The real fact is that these developments are diffi- 
cult to get at, and the need for intelligent studies by dis 
interested observers has never been greater than it is now 
and will continue to be for the next four or five years. 
Money invested in this way may not bring immediate ri 
turns, but will surely be well spent in the long run. 

It is hardly necessary for me to make a case for the 
need of more and better-equipped district offices. Thes« 
offices, which serve to vitalize information gathered by the 
Bureau and to bring it directly to the manufacturer and 
exporter, are serving a more useful purpose than ever be- 
fore in our history and have the unconditional support of 
the business communities which they serve. We have the 
same difficulties in keeping capable men at work in these 
offices that we have in our foreign service. 

(3) I am particularly interested in improving the ser 
vice rendered by the home office at Washington. Here 
the staff is more strikingly underpaid even than the field 
staff. The number of positions and the salaries paid have 
not been increased to keep pace with the development of 
the field staff, and yet the distribution of the information 
gathered in the field is practically as important as the 
held work itself. Any manufacturer will bear witness to 
the truth of the statement that it is folly to let distribution 
facilities lag behind production facilities. This truth is 
particularly applicable to the Bureau of Foreign and Do- 
mestic Commerce. We not infrequently spend from $10,- 
000 to $15,000 on a highly desirable investigation of foreign 
market conditions, only to have the resultant report held 
up for weeks and sometimes many months because the 
editorial staff is already swamped with work or becausé 
the printing appropriation has aiready been exhausted 
Many well-known American business men have marveled 
that this condition should be allowed to exist in an organ 
ization otherwise highly esteemed for its efficiency and 
all-around business ability. There are not enough em- 
ployes in the home office to insure the prompt distribution 
of our material, and among the positions we do have, the 
number of low-salaried clerks, at $900 to $1,400 per annum, 
is altogether out of proportion to the better paid posi- 
tions. 
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Are You Securing the Bookcase 


Orders in Your Town? 





Most every family is a prospect—leads 
are easy to secure and when followed 
up sales are generally made. Don’t 
let this profitable business slip out of 
town. With our catalog and our assist- 
ance plus your effort you are equipped 
to obtain a good line of bookcase 
business. 


fii Sectional Bookcases 
Have Several Distinctive 
Features— 


The Dust Shield 


over the book space in each section ex- 
cludes the dust and forms an independ- 
ent recess into which the door recedes. 


The Door Guide 


or Equalizer controls the action of 
the door so that it can travel only 
straight forward and back. The Equal- 
izer is substantially made of steel. It 
is securely riveted so there is no un- 
necessary play to allow the door to 
rub or stick. 








Air Cushioned Doors 


The Dust Shield encloses each section. 
The door fits against the Dust Shield 
and a projecting shoulder, making the 
book space dust-tight and almost air- 
tight. Doors close easily without 
slamming or noise. 





Variety 
Selections can be made from Standard 


design cases in Plain or Quartered Oak 
in any of eight stock finishes and also 


Mahogany and, Mahogany finish. Mission Design Cases are made in handsomely flaked 
Quartered Oak only. Early English, Fumed or Weathered finishes are most popular. Large 
Variety of Leaded Glass, Etc., makes line still more adaptable and salable. 


Get HZ Catalog No. 20 





The f/&- Manufacturing Company 


Monroe, Michigan 


Chicago—Associated Stationers Supply Co. 
E. E. BLANKEMEYER, Gen’! Mgr. 


162 Union Street 


New York—The #2 Manufacturing Co. 


A. H. DENNY, Mgr. 
52 Park Place 


SHUUUUUTAUUUDUAUEUTOUUEOTEUEOGUAADOEOUAUUGOUAGONEOU EGU AAU EEO EOOEUU AGO EGU OGG AGOAGO EGU OAUOEGU EGO OAU EEO EGU AAU AAUP EU EA EAA 


Read pages 2, 3 and 4 of this Four Page Insert 


Attractive Discounts to Dealers 


201-215 North Franklin St. 
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Two anc 
in Lette: 
are very 
every off 
Often yo 
» file wher 
a Standa 
Have you 
mind. 


2, 3 and 4 Drawer Letter Size. 2, 3 ani) 
Drawer Legal Cap Size. 2, 3, 4 and 5 Draw 


= Invoice Size—A Most Complete Line. Letter 





nets, Vv 


fje@ Filing Desks = 


to suit, at 


Desks PLUS Filing Drawers Multiply Efficiency This line 


“Leader’’ 


ply almost 


There are ten kinds of Drawers for filing Letters, Blanks, Index Cards, Vouchers, Catalogs, in fact any kind of business papers, ett 
You can supply your customers with their own choice of these drawers in any arrangement their special requirements may indicate 
Desks are made single and double pedestal, with either Letter or Legal Cap size drawers. Have extension slides and center drawer! 
Very solidly constructed of seasoned Oak or Birch; handsomely finished either Golden, Natural or Weathered Oak and Birch Mahogany 


All drawers on Roller Bearings. 
Neat, practical desks which save their users much time and travel. All files in easy reach without leaving the office chair. 











a 


Read pages 1, 3 and 4 of this Four Page Insert 
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“Filing Equipment 


Merits Your Recommendation 














Two and three’ drawer cabinets 
in Letter, Cap and Invoice sizes 
are very salable stock items in 
every office equipment store. 
Often you can sell a two drawer 
§ file where you could never place 
a Standard four drawer cabinet. 
| Have your salesman bear this in 





$ ant mind. 
> Draw . : a 
1c. Letter, Legal Cap, Invoice Files and Cabi- 


nets, with assorted Filing Drawers give you aline 
of almost endless variety—of ample capacity—at reasonable cost. 
No matter how varied your customer’s requirement—no matter 
how much capacity of any standard size—you can supply a cabinet 
to suit, at a very low price (and fair profit to you). 
This line is not merely a cabinet or two to serve our lines as a 
“Leader’’—it is a most complete assortment of sizes, etc., to sup- 
rs, ete § Ply almost any office requirement. 
dicate § 
jrawer.| 
10gany, 








This Four Drawer Ver- 


tical Letter File is now 
well and favorably known wherever 
business letters are written and re- 
ceived. It is a standard by which 
filing cabinet values are often judged. 
It merits your recommendation. 


. 


—— 


A worthy, time-tried, practical cabi- 
net that gives satisfactory service. 


All solid, seasoned Oak or Birch Ma- 
hogany. Full height drawer sides. 
Drawers on Roller Bearings and 
equipped with follow blocks. 


You can’t get better service no mat- 
ter what price you pay. 











The Gf cle Manufacturing Co. 


162 Union Street 
Monroe -i- Michigan 
New York Office—52 Park Place Chicago Display—201-215 North Franklin St. 


Read pages 1, 2 and 4 of this Four Page Insert 
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DESK ACCESSORIES 


hh Improved Swinging Attach- 
: able Desk Stand 


Can be attached to either end of any style desk and will 
provide additional space that can be used for typewriter, 
reference book, card index tray, telephone, etc., but of 
especial value for stenographers’ use while taking dicta- 
tion—very much handier and more praetical for this pur- 
pose than using slide shelf of desk. Locking arrangement 
of the Improved 
Swinging Desk 
Stand is a sim- 
ple, efficient, 
long wearing 
device—easy to 
operate and 
positive in its 
action. The 14" x 18" wood tops are furnished in either Golden, 
Natural or Weathered Oak or Mahogany finish. Always order by 
number and specify 

finish bare a Under-View of Swinging Stand 
wood top. Golden Illustration at right shows an under-view 
sent if not specified. of the Improved Swinging Stand. To give ey: 
complete satisfaction a device of this kind aay — 
must have rigidity. The cast iron frame 

and connecting wire rods in conjunction with the simple yet effective locking device (a 
sectional view of which is shown) provide this rigidity requirement Swinging Stands 
are shipped in knocked down form in a strong fibre carton measuring 24"x 15"x 21". 
Can be quickly and easily assembled ready for attaching. Weight ten pounds. 


Stationery Storage Cabinets 
Furnished Regular in Golden or Natural Quartered Oak and Mahogany Finish 


Handy Cabinets for keeping enough sta- 
tionery, envelopes, etc., for current use, 
at hand, easily accessible yet protected 
from dust and flies. Keep your desk and supply 
drawers neat by using these cabinets in your office. 
Both the No. 140 and No. 150 Stationery Cabinets have 
compartments for letter, cap and note size papers, 
invoices, large and small envelopes, etc., and adrawer 
for carbon papers, erasers and miscellaneous ac- 
cessories. Are solidly constructed of seasoned lum- 
ber. The Quartered Oak is nicely flaked. An ornate 
and practical necessity. No. 140 has a three-ply lid 








14"x 18" Tops 
Furnished in 
Golden, Natural 

or Weathered 


Oak or 
Mahogany finish 






Swings Free or Locks in 
Any Desired Position 





No. 5—Black Enameled 
Metal Frame. 


No. 6—Oxidized Cepper 
Metal! Frame. 


No. 7—Nickel Plated 
Meta! Frame. 





which raises and recedes. This effectually covers N 150 
your stationery yet makes access easy. Both styles oO. 
7 ‘ have rubber feet to prevent marring desks. The With Open Front 
No. 140 a es rae neatness of your stenographers’ desks will be re- High Wide Dee; 
igh fide deep flected in the letters written. A Stationery Cabinet 7 : 73" ze 54" 
: : Z , . - . No. Outside 73 95 15 
No. 140—Outside 83" 95" 153" is a good investment and is always appreciated by a re ve , ae 
Drawer Inside 6" 88" 143" the users. Drawer Inside 1)¢ 84 14} 


Legal Blank or Electro Cabinet 


A six drawer cabinet that can be utilized for the storing 
of stationery, legal blanks, etc. Made strong enough to 
hold engravings, electrotypes, small type forms, etc. 
Case is corner-locked, drawer bottoms have finger hole in 
front to aid in raising papers. Rubber feet under cabi- 
net prevent marring polished surfaces. Cabinet can be 
purchased with or without drawers. Horizontal parti- 


Outside Dimensions 
103" High 
10" Wide 
154" Deep 


Drawers Inside 





tions under each drawer extend full depth of cabinet. 14" High 
Always order by number and specify finish desired. ga" Wide 
Furnished regular in Golden or Natural Plain Oak or Ma- 145" Deep 


hogany finish. Weight 12 pounds. No. 814—With Drawers 
No. 418—Without Drawers 


162 Union Street 


The Sfius Manufacturing Co. Monroe, Mich. 
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Read Pages 1, 2 and 3 of this Four Page Insert 
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Service to 
the Business 


Public 


MANUFACTURERS OF OFFICE APPLIANCES 
offer a unique service to the Business Public through 
the media of the NATIONAL BUSINESS § 
SHOWS. There is no such opportunity offered @ 
in any other way permitting manufacturers to gather 
their products together under one roof and meet the 
public under ideal conditions. 


BUSINESS EXECUTIVES AND THEIR ASSIST- 
ANTS embrace these opportunities to inform them- 
selves on the latest and best ideas and machines 
adaptable to their problems for expediting and 
handling office detail. 
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Expert demonstrators and competent instructors assist in this 
= educational work; combining a service to both manufacturers 
and executives. 


THE NATIONAL BUSINESS SHOWS PRESENT A SERVICE 
TO BOTH MANUFACTURERS AND EXECUTIVES THAT 
CANNOT BE SECURED BY ANY OTHER MEANS. 


National Business Shows in 1921 


BOSTON NEW YORK CHICAGO 
Mechanics’ Hall Madison Square Garden Coliseum 
Week of April 4th Week of October 17 Week of September 19 


ANNUAL BUSINESS SHOW CO. 


FRANK E. TUPPER, President 


50 Church Street NEW YORK 
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The OLD WAY The TERRELL WAY 


WASTED TIME — WASTED SUPPLIES ~ fh SAVES TIME SAVES SUPPLIES 


LOST PROFITS sae - SURE PROFITS 
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Make Your Store Window Pay 


A TERRELL trim presents in a graphic way 
just what a cabinet of this kind means to the 
business man. How it affects his everyday 
work and profits. 


This display gets attention. Strikeshome. It will 
be sent on request to authorized Terrell Dealers. 







By selling this dominant line you win the 


same prestige that is so firmly attached to 
at STEEL ALL-PURPOSE 


OFFICE CABINETS. Interior arrange- 
ment of shelves and vertical dividers in 
each cabinet is flexible to meet every office 
requirement. 














Get our Dealer Proposition 


Terrell’s Equipment Company 
Grand Rapids, Michigan 
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Meetings and Dinners 








Boston Stationers’ Big Dinner. 


(ver two hundred attended the annual dinner of the Bos- 


ton Stationers’ Association January 26 at Hotel Somerset 
There were many guests from all parts of New England. 
The dinner was enlivened with music, and professional en- 
tertainment. Dancing followed the speaking 

lhe honor table was graced by some of the men who have 
served as presidents of the Boston Stationers’ Association. 
With John T. Bailey, the present executive, were W. F. 
Cushing (Adams, Cushing & Foster), Samuel Hobbs (Hobbs 
& Warren), George C. Whittemore (Thos. Groom & Com- 
pany), Ralph S. Bauer (Ralph S. Bauer Company). Present 
officers in this group included Theodore L. Southack, vice- 
president (J. L. Fairbanks & Company); Leon R. Damon, 
secretary (George E. Damon Company); Alexander Hep- 
burn, treasurer (Adams, Cushing & Foster). 

Features of the dinner were community singing, led by 
Ralph Brown; novel distribution of candy for the women 
and cigars for the men; the delivery of printed copies of 
Ralph S. Bauer’s speech by “newsies” who distributed an 
“extra’ of Geyer’s Stationer. . 

Ralph S. Bauer, as president of the National Association 
of Stationers and Manufacturers, spoke on “The 1921 Spirit 
of Business.” He sketched the commercial situation, indi- 
cated the conditions which produced them, and showed that 
tabilized business conditions are readily attainable -when 
every man shoulders his own responsibilities and is true to 
his trust. Mr. Bauer held that future progress will be made 
through organized effort. The “spirit of service” will be the 
impelling factor in all real progress; and the accumulation 
of mere dollars will cease to be the index of success 

“The National Association of Stationers and Manufac- 
turers is the only national organization covering an important 
part of your particular business. Your success individually 
can be accomplished much easier if you work—do real work 

make this—your national trade organization—success- 
ful,’ said Mr. Bauer. “It offers you the greatest opportunity 
\f rendering a service to others in the same business, and 
believe me, good folks, nothing in this world—from now on 
will bring individual success like service to others. The 
dollar chasers are in the discard—profiteering and other kinds 


of inflation will be wrecked on the rocks of the natural laws 


oft compensation—the measuring test of all sound and honest 
progress 
“Business conditions as we see them now are, only to a 


greater extent, similar to those immediately preceding every 
great business revival that has taken place since history be 
gan after severe human disturbances. We should be full 
of irage, faith and confidence as to the near future We 
are the greatest nation on earth—with more resources, more 
wealth per capita than any other nation the world has ever 


known. We are the creditor nation of the earth, and our 

dollar today brings the highest premium of any similar coin 

in the world, and buys more than any other. We have the 

highest standard of living of any nation on earth, and this 
| 4 - > 

must always be so. Our food supplies are more than enough 


for our own needs. We are the only country in the world 
that produces not only enough for our own 107,000,000 people, 
but also produces everything that other nations need and 
must have. Therefore, I say that now is the time to put your 
business house in order, and plan and arrange to get your 
share of the wonderful business that will soon be with us. 
Let us learn our iesson from the recent past experience and 
determine to practice—at all times—common, old-fashioned 
honesty with those we operate with, and consider our efforts 
from the service viewpoint, satisfied. to treat ourselves fairly 
and with due regard to the natural laws of compensation for 
either efforts or goods distributed to serve others 
“This is the business spirit not only of 1921, but down 
through the years to come that speaks for gradual and con- 
us progress, and my message to you tonight is finished.” 
Following Mr. Bauer’s address Andrew J. Pfaff (Joseph 
lixon Crucible Company, Jersey City, N. J.) made a brief 
speech which was closely followed by | 
he arrangements for this successful dinner were in the 
s of accomplished committees. H. B. Crosby, chairman 
f the general committee (Thorp & Martin Company) ; Clar 
ence P. Davis, chairman of the entertainment committee 
(Ward’s); Thomas Groom, publicity committee (Thomas 
Groom & Company); Harrie E. Copeland (Boorum & Pease 
Company); R. S. True, Jr. (Francis Doane & Co., Inc.) 
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Office Chairs 


OU sell them. They add 

to your profits. Maybe 
they add to your good will. 
Your good will is increased 
when you sell 


Nichols & Stone 
Chairs 


High quality, fine appear- 
ance and durability make 
lasting friends in business. 
This benefits not only your 
furniture and equipment 
activities, but the stationery 
and office supply business 
as well. 


W rite for Catalog O-I 


Nichols & Stone Company 


Gardner, Mass. 


Export Department: 25 Whit hall St., New York, N. Y. 
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Worthy of 


Consideration 


Waste baskets are necessities. 
Necessities create demand. De- 
mand means sales. Sales should 
mean profits. Do your waste | 
basket sales mean profits? 


| Diamond Fibre 
Waste Baskets 


through our sales plan develop or- 
orders that are 
Write us today 
for complete information regarding 
this. 


ders and repeat 


profitable to you. 





Dia -F 
Dept. O. A. 


Diamond State Fibre Company 


Bridgeport (near Philadelphia), Penna. 


Branch Factory and Warehouse, Chicago 
fices in Principal Cities 


In"Canada: Diamond State Fibre Co. of Canada, Ltd., Toronto 
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Filing Association Meets. 


The Filing Association of the District of Colur eld 
its final meeting for 1920 during the final month of the 
year. 

Miss Greenwood, in charge of filing at the Washington 
Public Library, gave a brief outline of the likenesses and 
variations between library filing and other branches ‘of fil 


ing, prefacing her discourse with a bit of history 
Miss Greenwood said, dated 

Our forefathers had a system of 
met their needs. Abbé R¢ 


Filing systems, 
the days of Homer. 
their documents which 





Frenchman, in his task of indexing the contents of the 
Academy of Sciences at Paris, was the first to make use of 


cards. Thus it was out of library cataloguing that the 
various systems of card indexing originated, developed an 
spread to all fields of work. 

J. S. Harper, representative of the American Kardex 
Company, exhibited the visible index manufactured | 
company and in answer to questions discussed the vari- 
ous purposes to which it is found adaptable. 

The remainder of the evening was devoted to music and 
readings. 


- 


Notwithstanding the rain, 135 members were 


and 18 new members were enrolled. The total enrollment 
is now 16/7. 

The treasurer’s report showed the association to be in 
a satisfactory condition, and the chairman of the mem 
bership committee gave an encouraging report of the 
drive now being waged 

The executive committee has decided to print the pro 


gram of the Study Club in The Finder, the Association 
magazine. As yet this publication has been don: the 
mimeograph only, but the time is near at hand when it 
will be turned out in regular periodical form 


The association was organized only last June has 
made fine progress, 

American Legion Stationers’ Post Dines. 

On Tuesday evening, January 18, Stationers’ Post No. 
390 of the American Legion, gave a complimentary dinner 
at the Central Y. M. C. A. About 50 per cent of the mem- 
bership of the post was present. Officers elected were: 
Frederick R. Gibbs, commander; Harold F. Meidinger, 
vice-commander; Louis A. Edwards, adjutant, and Joe 


K. Roach, finance officer. 


The Stationers’ Post is a live organization consisting 
mainly of men connected with the stationery business, 
printing and allied trades. Men prominent in the office 
supply business and printing trade address the meeting's 
from time to time. 

In addition to an educational program, plans are being 
made for a number of social events, including a dar and 
reception and a smoker at which several good xing 


matches are promised. The next meeting of the | 
be held on Feb. 15 at the Aviation Club, 139 North Clark 
street. Fletcher B. Gibbs, general manager of the Natio1 
al Association of Stationers and Manufacturers, 1 R 
S. Bauer, president of the Association, will be the princi- 
pal speakers. 


and KNaipn 


Philadelphia Stationers’ January Session. 
National the 


Association headliners graced meeting o 


the Philadelphia Stationers’ Association at the Bellevu 
Stratford, January 20. National secretary, Mort r W 
Byers and W. H. Greenleaf, field secretary, brought the 
viewpoint of the national body to the city of Brotherly 
Love. An entertainment was provided by professional 
talent. 

The February meeting will be devoted to business only 
There will be a social session in March, and an unique e1 


tertainment is in prospect. 
Buffalo Stationers’ Annual Dinner. 


The Stationers’ Club of Buffalo heid its annual dinner 


at Hotel Touraine, February 12. A. C. Eaton, of Eaton 
Brothers, was toastmaster. Speakers included Ralph Bau- 
er, president of the National Association of Stationers and 
Manufacturers; Fletcher B. Gibbs, general manager of thi 
Association; Millington Lockwood and Christopher G 
Grauer. 

Arrangements were in charge of John Condit hair 


man) Frank Kraft, Harry Williams 


and 


William Carpenter, 
Richard Lockwood. 
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EVERYWHERE 


192 WILL see prosperity of a new order — prosperity which comes of fully meeting the 

requirements of cautious buying. Merchandise will sell on merit alone and Macey 
Filing Equipment will be in demand more than ever. Its service record in offices, large and 
small, year after year, has proven its dependable quality and assures definite and continuous 
consumer demand. 


Wide selection of sizes, grades and style; structural strength; compactness—all to be found in 
the Macey line—contribute directly to greater usefulness and value and are factors that have 
placed Macey Filing Equipment in a class by itself. 


As conditions return to normal, the value of a Macey selling franchise becomes even greater 
than before. Where we are not exclusively represented, we are prepared to negotiate regarding 
agency arrangements with aggressive and responsible retailers. 


The Macey line consists of Filing Cabinets in wood and steel, Filing Supplies, Steel 
Safes, Typewriter Desks and Sectional Bookcases. Catalogs mailed on request. 


Che MACEY COMPANY 
Grand Rapids, Michigan 


Manufactured in Canada by Distributed in Great Britain and Europe by 
The Canada Furniture Manufacturers, Ltd. The Macey Co., Ltd., 65-66 Houndsditch (Bishopsgate End) 
Woodstock, Ontario London, England 
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MONOGRAM 
Carbons and Ribbons 


*‘The Line of Lowest 
Ultimate Cost’’ 


Business men of discrimination are 
digging deep these days into the 
fundamental soundness of the brand 
of carbon paper and typewriter rib- 
bons as well as the business integ- 
rity of the manufacturers they favor 
for such goods. 


And properly so. They prefer to 
associate themselves with a com- 
pany that is solid at the foundation 
—one in which they have every 
confidence because they know the 
quality is right and price commen- 
surate with the unsurpassed goods 
and service. 


It is especially significant that just 
at this time Neidich’s is being fa- 
vored more and more by these 
exacting dealers, because the carbon 
paper and typewriter ribbons are 
right throughout, and this is evi- 
dence of having built on a solid 
foundation. 


Neidich Process Company 


Manufacturers 


Established 1898 


Main Office and Factory: Burlington, N. J., U.S. A. 


APPLIANCES Februa 
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Dependability 


“Absence of doubt or uncertainty; 
commanding trust and confidence’’. 


In every-day life, cer- 
tain men stand out 
with marked distinc’ 
tion, eminent for their 
service to their fellow 


men. 


Such distinction is not 
earned by fly-by-night 
tactics nor uncertainty 
in performance. 
Rather is it built on 
the rock of honest 
value and sureness of 


service. 


This is also true of 
merchandise. 
Dependability 
alone can earn for a 
manufacturer the high- 
est public esteem for 


his product. 


A quarter of a century 


has foundthe BUSH- 
NELL COMPANY 
dedicated to this pol- 
icy. Dealers and 
users, alike, are aware 
of the dependability 
of ‘*‘PAPEROID’’ 
Filing and Mailing 


THE MABINE BANK Containers. 


ALVAH BUSHNELL COMPANY 


3 Park Row, NEW YORK 
925 Filbert St., PHILADELPHIA 
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VICTOR 


Standard Typewriter 





‘*‘The World’s Best Writing Machine’’ 


Some Incomrovertible Reasons Why 


Escapement— Speedy, simple, durable and easy 
of adjustment. 

Alignment—Perfect and permanent because of 
the inch wide type bar bearings. 

Carriage Rigidity Never before attained. 
Secured by the octuple roller bearings which 
eliminate all lost motio . 


Ribbon Reverse—Automatic reversing without 


strain. Accomplished by a simple cam con- 
struction without springs, dogs or ratchet 
wheels. 


Unit Paper Feed—Grips the paper early; holds 
it late. Alignment perfect at extreme bottom 
of sheet. 

Variable Line Spacer Instantaneous and 
positive, operated with one motion by either 
hand. 

Line Space Lever—On left front, giving greatest 
possible speed and efficiency. 

Back Space Bar Properly Placed—Operated 
by any finger of either hand, directly from key- 
board. 


Auxilliary Rolls—Oscillating, wonderfully efh- 








4 
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YOU ARE BUSY 
NOW 


trying every feasible plan to stimulate 
and increase your desk sales during 1921. 


CHICAGO GLASS 
DESK PADS 


shown on your display desks will liven up 
those sales, for they are adaptable to any 
make or design and are the means of keep- 
ing the writing bed in its original, attractive 
finish. They bear the brunt of the wear and 
yet always afford a perfect writing surface. 








Memos, lists and schedules of various kinds, 
when placed under the glass, become more 
invaluable as time-savers to the busy man 
at his desk. Any additions to or changes 
in this visible file can be made without 
effort or confusion. 


cient. 
Touch—The lightest, most pleasing and least CHICAGO GLASS DESK PADS are made 
tiresome. . <n e v ” ” ” 
Decimal Tabulator Inbuilt, simple and in two sizes: 18" x 24 and 20" x 36 - The 
sande. green leatherette base is backed with felt 


In Appearance—Easily the most artistically 
designed and beautiful of all typewriters. 

Stencil Cutting—A slight touch of lever in- 
stantly moves the ribbon from writing position. 

No Attachments— Modern construction, no at- 
tachments—every improvement being built into 
the machine. 


VICTOR TYPEWRITER COMPANY 


General Offices and Factory: Scranton, Pa., U.S. A. 


Ue f 
3 POCEUTOUEOCOCRCTECEOURODEODUCGOSCCSOCOCDE EOE TEER DEODEOEACEEORE OE OOUEODUOEUGEOGHOREGECROGUEDEODEDUOSUGRCROOUUDEOUEOEUDEOCEQECUUUUUGEOOOCRESUOGECUUCHOOOUEOOEOSOOUEGOOUEOOEOEOOEOUEOEOS 


to protect the desk surface. The glass is 
held in place by two raised leather corners. 


WRITE FOR PRICES 


Chicago Mirror & Art Glass Company 
217 North Clinton Street, Chicago, lil. 


Established 1890 
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Valley Stationers Gather at New Haven. 





The Latest in the Family of Languages The first meeting of the new year was held by the Con ' 
necticut Valley Stationers’ Association at Hotel Taft, New i 
Chinese Phonetic Japanese Kata Kana Haven, Conn., January 12. The business session included ' 
1 3a —- kA a report by the committee in charge of the annual dinner. 
— a a WHAT A GALAXY: n e : This is scheduled for February 9 at Hotel Kimball, Spring- 
- : 1€ Mass. The princip: ficers of » National Asso- 
—=nN 7 English, French, Italian, Spanish, =. 'f DV held, i ¥ ve he Sige: 9 mars ys of the N ationa \ “ee 
Wes 2 Portuguese, Dutch,German,Rus- £ <= X ciation of Stationers and Manufacturers are to be present 
x Z sian, Serbian, Ukranian, Bulga- “1 © 5 Che educational feature of the meeting of January 12 
me Rg ee rian— 3 rv ov was a talk on carbon papers and typewriter ribbons, given 
x =>=7 4 by Walter F. Wyman, sales : anager of The 
y or ae 4 by ae % bb aroun My a ee Pgs gee» )t * 
. 1 hemion, Cocation, Geock, Hoage- ff} EF = arter’s Ink Company, Cambridge, Mass. e showec 
\” oat saa, Peiah, Reemeaisa— WP Hd that the retail stationer handles but twenty per cent of the 
7 tny annual business of nearly $30,000,000, and indicated that 
= 2 pe tere ry ee: Nate KF *k the retailer can readily increase his share of the national 
iy: 4 ; e "py F aggregate. Mr. Wyman went into the matter o bbor 
5 z5 Coptic— 2 &} &« : 4 . yme en L ; e matte r rit n 
iv 7 and carbon coupon books, indicatirig how they offer a 
Eskimo-Cree—and many others means of commanding trade at a good profit. 
S tt | All may be writ x iE ws foe ae 
i~m 7 so A, & BR Twin Cities Stationers Annual Meeting. 
7 A 4 Multiplex % es ‘ The Northwestern Stationers’ Association held its an- 
‘e“4° a ae 2 nual meeting January 29 at the St. Paul hotel. A business 
1 See feccslesclteces te acottins | * XT session was held in the afternoon; the annual dinner was 
= 7 —— atonce—“JUST TURN THE $ = $ served in the evening. The attendance included members 
f\ 4 KNOB” for one or the other. from five states, more than fifty being present 
L z “ ; ? she Be ea 
_ 2 , = y [he business session was in charge of E. L. D. Sperry 
nS Other styles interchange- rt? (Brown, Blodgett & Sperry). Routine business was con- 
y, . "+o - ss 2rry me - : 1,- » palactea . 7 
oi able. k 4 > ducted. Mr. Sperry was unanimously re-elected chairman 
SZ tw iB of the association. After the close of the business meet- 
© 2 an Y ing, Fietcher B. Gibbs, general manage f > National 
=) zg, tet _D. Ss, { r anager of the National 
1 x< The SCIENCES oO .? Association of Stationers and Manufacturers, spoke on the 
MATHEMATICS MEDICINE CHEMISTRY activities of that body, both present and prospective. He 
Encusenec SURVEYING was followed by William H. Greenleaf, who detailed 
with thets many signs, symbols, etc. briefly the benefits and importance of association work 
And on the S machine at the same time in the local and national fields. 
Standard English for general correspondence The annual dinner was a festive affair, enlivened with 
IN MANY TYPE VARIETIES novelties and vocal and instrumental music. The speak- 
ers included E. W. Randall, president of the St. Paul as- 
BEAUTIFY YOUR WRITING sociation; Ole Hagensen, who impersonated a visiting sta- 
ca tioner from Norway, and William H. Greenleaf. Che 
Put Beauty into Your Sybing speakers’ table was assigned to E. D. L. Sperry (Brown, 
Li ‘or ~ s z ; - 
| ¢ ’ a Blodgett & Sperry Company, St. Paul, Minn.); Henry E. 
Go You Yo An Your Shoughte - Von Wedelstaedt (H. E. Wedelstaedt Company, St 
Paul); John Christie (Christie Lithographing & Printing 
Put as much force and Company, Duluth, Minn.); E. W. Randall, president St. 
‘ , 1} Paul Association, St. Paul; Arthur Walker (Farnham 
emphasis m Ww GS You Printing Company, Minneapolis, Minn.), and Fletcher B. 
‘ Gibbs, general manager, and William H. Greenleaf, field 
do um you/L apeech. secretary, of the National Association of Stationers and 


Manufacturers. 


ohere's only one machine on a 
Pittsburgh Stationers Annual Gathering. 


The Pittsburgh Stationers’ Club held its annual meet 
ing January 25 at Hotel Chatham. Following the dinner 
the president, Charles B. Langbein (Stevenson & Foster) 
made an address, and read the regrets of members and 
National Association officers who were unable to be pres- 
ent. The formal program was followed by vocal and in 
strumental numbers and entertainment features 

The National Association of Stationers and Manufac- 
turers was represented by W. H. Greenleaf, field secre- 
tary, who spoke of the importance of organization work, 


BUSINESS and the benefits derived. All of the officers of the Pitts- 

Added burgh Stationers’ Club were present: Charles H. Lang- 

force and beauty to the letter through the bein, president (Stevenson & Foster); M. H. B. Smith, 
inter-change type plan, permitting the emphasizing pe yh CII , Cine ite ica 

vice president (A. W. McCloy Company); John A. Brown, 

of important points through change of type, usually ot. peta rola eS Lg RE ate aren eh? atin 

Italics, th knowledged scientific method in the treasurer (J. R. Weldin Company); Robert Crawford, re- 

> ee Cees Se cording secretary (Myers & Shinkle Company); George 


which you.can do this - and 








printing art. ideas Weta H. Alexander, corresponding secretary (George H. Alex- 
to 1/4 the space usually commie by the ander & Company). 
vosreor etter soastes Models — - 
(the first time ian ist . 
GRAS the aentine tub Ge dhe 4 Oe cee New Yorkers Study Ribbons and Carbon. 
“Many Typewriters in One” - OVER 365 DIFFERENT The educational feature of the January 17 meeting of 
TYPE-SETS TO SELECT FROM IN THE MULTIPLEX the Stationers’ Association of New York was a discourse 
- PES oe Me eee territories open on ribbons and carbon, presented by Miss Louise Cherry, 
e NER Mechano-Numeric Index opens up a field for con- manager of the ribbon and carbon department of S. S. 
ene Ste ciesnunmesendomens. Stafford, Inc. Her paper combined historical and mod- 


Let us send you free our interesting - . Fae , ie . 1 ' 
booklet, fully describing the unique ern manufacturing features, and was followed closely by 


features of this extraordinary machine all present. 


Hammond Typewriter Co. N. C. R. 100% C. P. C. Convention. 
697 E. 69th St. ew York, N. Y., U. S. A. The 1920 convention of the C. P. C. of The National } 


REPRESENTATIVES FOR THE BRITISH ISLES Cash Register Company was held at the factory, Dayton, 
Ohio, the week of January 16. It was devoted to the 


The Hammond Typewriter Company, Ltd. ‘ ’ : 
75 Queen Victoria St., London, England company’s programme to bridge the readjustment period, 
which was visualized at every opportunity. 
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His friends wonder how he getsso much done 
But Corona Knows— 


HERE is a man in business whom you know, 
whose capacity for work astonishes his associates. 


He seems never hurried; his desk is never piled 
up. Yet he manages somehow to get through a 
mass of business, and to keep always one step ahead 
of his organization. 


His friends marvel at it—but Corona knows. 


Back in his library at home, with Corona, his 
faithful little secretary, he handles the really im- 
portant phases of his task. His thinking and plan- 
ning are all done there with Corona’s help; only the 
details of execution are left for the office next day. 

Corona has a knack of inviting work; of making even the 
routine of life interesting and attractive. It asks no favors, 


makes no excuses; it can do all that an old-fashioned stand- 
pat typewriter can do, and do it anywhere. 


Corona FOLDS (a patented feature). That is the secret of 
its convenience, its compactness, its strength. If you don’t 
own a Corona, drop in at the nearest Corona dealer and get 
acquainted with this friendly little helper. 


CoronA 


ld it a The Personal Writing Machine 


take it with you— TRADE MARK 


typewrite anywhere.’”’ Built by 
’ ‘ 4 CORONA TYPEWRITER COMPANY, Inc. 


Groton, N. Y. 
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ITHE SAFE-CABINET| 









































Protection for Records of the 


Morris Plan Banks 


The illustration shows THE SAFE-CABINETS used for protecting all 
the notes and applications for loans of The Morris Plan Bank, San Fran- 
cisco, California. 


This is only one of a number of Morris Plan Banks which have adopted 
this form of record protection. 


A bank vault properly built and equipped is good protection for rec- 
ords, but every bank vault is badly crowded and there are many records 
which should be more accessibly filed in containers located in the offices. 


Bankers must have security for their priceless records above all else, 
The large number of banks that have standardized on SAFE-CABINETS 


is a strong endorsement of “The World's Safest Safe.” 


THE SAFE-CABINET COMPANY 


Largest Manufacturers of Record Protection Containers 


in the World 
325 Greene Street, Marietta, Ohio 


|THE WORLD’S SAFEST SAFE| 
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The New York Stationers’ Dinner. 





The dinne the Stationers’ Association of New York, 
February 2, provided entertainment and refreshment for 
ut 400 of craft of New York, and guests fortunate 
enough to be present. Reverend Charles S, Kimble of- 
red prays Star Spangled Banner” was given in chor 
us, and then an alluring dinner was served. Instrumental 
sic of the jazz persuasion sped the knives and forks. 
Community singing was led by Harry Armstrong Sev 
solos wer¢ civen, Tom Sta khouse, of the Scheaffer 

ain | Company, making a tremendous hit. Miss 


Schultz favored with several selections, as did Miss Jos 
Cronk and Mr. Latella, of L. H. Biglow Ralph S 
president of the National Association of Stationers 
rs proved his vocal ability 
wil dinner, Henry Frank, toastmaster, pre- 
] erend Charles S. Kimble. Mr. Kimble se- 
ected a popular subject, James Whitcomb Riley, the 
Hoosier poet. Dr. Kimble is an excellent elocutionist, and 


it much feeling into the Riley selections he used to il 
te his points. He gave among others “Old John 
" “Little Orphant Anne “Wet Weather Talk,” 


ear Story,” “The Happy Little Cripple,” and “Al 
Endurance.” Dr. Kimble’s analysis of the 
showed that it lay his sympathetic un 


hild nature. He was a poet of the people, 


B 
most Beyond 
power of Riley 


derstanding of 


nd never lost contact with his native soil, always main 
ining kinship with the plain folk he knew so I] 
Dancing followed the formal program. 

[he guests included Ralph S. Bauer, president of the 


ation of Stationers and Manufacturers, ac 
Mrs. Bauer; Fletcher B. Gibbs, general 
Association; Henry C. Bainbridge, Jr., 


National Asso 
‘ompanied by 
manager of the 


president of the Stationers’ and Publishers’ Board of 
Trade, accompanied by Mrs. Bainbridge; Frank R. Welsh, 
president of the Philadelphia Stationers’ Association; 
Rev. Charles S. Kimble; W. E. Spitz (Baker Printing 
Company, Newark, N. J.); Edward Towne (National 
Blank Book Company): P. Howard Barringer (John 


Blat 
Walker & Company, Ltd., London, England Charles 


Cook (Cook & Cobb). 
The reception committee included Charles D. Brewer 
(chairman) and Mrs. Brewer; Mr. and Mrs. Frank D. 


Waterman: Mr. and Mrs. C. Hersey Lent; Mr. and Mrs 
William E. Ward: Mr. and Mrs. William C. Whittemore; 
Mr. and Mrs. Albert W. Williams; Mr. and Mrs. Henry 
Frank: Theodore L. C. Gerry and Eugene Tower, Jr. 
was arranged by Edward Gash, Chai 
J. Thomas Hill, J. M. Campbell 


Charles D. Brewer 


rinan, 


The dinner 
Harry 


Henry W. Rogers 


D. Shipman and 


Luncheon to Association Leaders. 


. complimentary luncheon was tendered February 3 
men prominent in organization work by a group of 
leading New York stationers. It was held at the Drug 


ind Chemical Club, the guests being Ralph S. Bauer, 
Fletcher B. general manager, of 


Association of Stationers and Manufacturers; 


president, Gibbs, 


the National 


Frank Welsh, president of the Philadelphia Stationers’ 
Association Those present included Henry Frank, 
president of the Stationers’ Association of New York; 
Frank D. Waterman, Charles Lent, C. Hersey Lent, 
William E. Ward, Aaron Langstedter, Clarence Smith, 
Eberhard Faber, J. J. Kilburn, Henry W. Rogers, Wm. C. 
Siegert, Mortimer W. Byers, Wm. Whitemore, J 
Thomas Hill, Eugene Tower, Jr., Fred Tilton, Edward 
Gash, R. H. Baxter. 


French Commercial Library Wants Catalogs. 
Catalogs and price lists of American manufacturers 
are desired for the library of Office National du Com- 
merce Exterieur de Ministere du Commerce et de le In- 
dustrie, in France. The library is open to the French 
public. Catalogues may be directed to Mr. J. Baudez, act- 
ing commercial attache of France, Rector street, New 
will forward them to the libtary 


York, N. Y. He 


W. B. Milnor Directs Moore Sales; 

W. B. Milnor has been appointed sales and advertising 
manager of the Moore Push-Pin Company, Philadelphia, 
Penna. His advertising affiliations include service with 
the Curtis Publishing Company, Lever Brothers Com- 
pany, Ltd., and the pyralin division of E. I. du Pont de 


Nemours Company 
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A¢Better Idea 
in Guide Cards 






45~a Slant’ that 
DOUBLES sales ona 
very profitable item 


“angle” on guide cards—a 45 
degree angle—an angle that makes the 
tab easier to read and the guide easier to 
You'll want to sell this guide because 
it is so much better than the straight up- 
idea—so much more logical. 
And—besides selling a profitable item you 
sell a valuable idea—a real service to your 
Every sale earns you a debt of 


A new 


sell. 
and-down 


client. 
thanks! 


| Send for free samples of 








Liberal discount and a sup- 
ply of strong, convincing fold- 
ers for your counter, are part 
of our proposal. 


Full details and samples are ready for 
desk. They will convince you that 
the Acme 45 degree metal tab guide will 
give genuine satisfaction to your custom- 
ers,—and increased profit for you. 


Send for the facts—today! 
Mail 


doesn’t 


your 


Sell an item which 
wait for casual de- 
moves itself 
your counter. 


the coupon. 


mand — but 
across 
SSSCSSSRSSSSTHPS CO SSRR ESOS SSE ee ee eeE ERAS 


Coupon 221-O 


Gentlemen .« 





45° 


Mail sample of your fags 
Tip Guide Cards with prices and dealer 


} 


aiscount. 


SOLA Wh ¥, 
' 


SSCSSSSSeeeeeees 





Tear off and send to 
ACME CARD SYSTEM COMPANY 


General Offices—2 N. Michigan Avenue, Chicago 
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T#€n-S-1-0-N 
Mail Containers 


are used in every line of business and they 
cover the mailing needs of any and all of 
your customers. 


The TENSION line includes open-end 
tension envelopes, double metal - clasp 
envelopes, single metal-clasp envelopes, 
metal-flap clasp envelopes, document 
envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you’ve 
seen everywhere and the Metal - Clasp 
Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself 
an education in mail containers. Send 
for acopy. It’s yours for the asking. 


The Tension Envelope Co, Inc. 
Bush Terminal—33 to 87 34th St., Brooklyn, New York 


Telephone Sunset 6000 
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Handling More Than 190,000 Accounts Automatically 
" 


ar 
* +a ee © 


14 Famous Firms Tell Why © 
It’s Worth A FREE Trial 


For Getting Business 
and Cutting Costs 


ESTERDAY you were oversold. Today you want 

orders! The best selling short-cuts therefore 

interest you. One of these stories fits your case 
gives you ideas for boosting your sales! 

No matter where your interest centers—in SELLING or PRO- 
DUCTION—in a theater, factory or laundry—in advertising, 
collection, payroll, dividend, shipping or routing work—mail the 
coupon NOW! Then we’ll send you the inside facts on how these 
business leaders are growing bigger. Their short-cuts cannot fail 
to help YOU! 

The Addressograph is an all-purpose machine. It prints thru a 
ribbon from typewriter style address plates easily made by your 
clerk, and— 

Sells goods and service quickly 

Fills in and dates form letters CLIP AND MAIL WITH YOUR LETTERHEAD 
Addresses envelopes and circulars Folders checked mailed without obligation 
Heads up and dates statements 








“ . > ; . > 
Fills in office and factory forms How to Get Business: ; 
lists naveull 1 tine sheets Marshall Field & Co.’s system. 
sts payroll and routing sheets Burroughs Adding Machine Co.’s Methods. 
Addresses shipping tags and shop orders— How a small retailer profits by it. 
15 times faster than pen or typewriter! Noerrors! Hand-operated How a theater packs its house nightly, 
: - ‘ - - )How a Chamber of Commerce Booms its city’s 
Ribbon-print Addressograph costs but $70. TRY IT 10 DAYS business. 
WITHOUT COST OR OBLIGATION. (How a creamery gets the best milk. 
P ° e — Payroll: 
Sales and Plate Embossing Stations in These Cities Assinar onl Gabbe 
Allentown, Pa. Chicago, Il. El Paso, Texas Newark,N. J. San Francisco, Calif. I. C. Railroad’s errorless way. 
Albany, N. Y. Cincinnati, Ohio Grand Rapids, Mich. New Orleans, La. Seattle, Wash. Pullman Car Co.’s system. 
Atlanta, Ga. Cleveland, Ohio. Houston, Texas New York, N. Y. Spokane, Wash. f » Ve , 
Sirminghem. Ala. Dallas, Texas Indianapolis, Ind. Omaha, Nebr St. Louis, Mo. if — M —o Creamery em. 
Baltimore, Md. Denver, Colo. Kansas City, Mo. Philadelphia, Pa. St. Paul, Minn. JPaycheck writing systems. 
Boston, M 3 Des Moines, Iowa Los Angeles, Calif. Pittsburgh, Pa. Toledo, Ohio . ™ 
Buffalo N *"y. Detroit, Mich. Minneapolis, Minn. Portland, Ore. Washington. D.C. Collections: 


CA small retailer’s methods. 
()Marshall Field & Co.’s way. 


CJThe Pilgrim Laundry’s system. 
Speeding Factory Production: 
MAultman & Taylor’s Factory routing system. 
ddress ogfap = 
OU. S. Steel Co.’s methods. 


TRACE MARK 
903 W. Van Buren St. Routing Shortcuts: 


CHICAGO 744 Broadway “JA laundry’s methods. 
PRINTS FROM TYPE NEW YORK [ SSpeoding exueentay shipments. 


_ | Free Trial Hand Addressograph. 

















CANADIAN HEAD OFFICE—70 Bay St., TORONTO Montreal Ottawa Winnipeg 








124 








OFFICE APPLIANCES Febru 





Specifications for both—CARY UNITS 








PE PE a 
CARY SAFES "The Safe Investment”’ 


HE Cleveland Trust Company, of Cleveland, Ohio, large as it is, 
and every small bank throughout the United States share at 
least one problem. They both need safety deposit box depart- 
ments which can be enlarged and expanded from time to time to take 


care of increases in business. 


You can sell each bank CARY UNITS because these units solve 
this problem. Once you sell a bank Cary Units that bank is a perma- 
nent customer. New Cary Units are added as business increases, be 
ing put in place exactly the same as with sectional book-cases, [Each 
CARY UNIT is complete within itself and an assembly of any num 
ber of units will present a uniform appearance. 


Deposit Boxes of various sizes can be secured in CARY UNITS 
without delay. Units of small boxes for individual owners, units of 
large boxes for corporation owners and units containing an assort 
ment of large and small boxes are constantly going through th 


CARY factory, making prompt delivery possible. 


e 


CARY can help you increase your business. The experience 
gained through helping thousands of other dealers can be of assist- 
ance in your particular case. Send for our booklet “CARY 20th 
Century Safety Deposit Box Units”. It tells the story of standardized 
Safety Deposit Box Units. 


CARY SAFE COMPANY 
Dept. 105, Buffalo, N. Y., U. S.A. 


Established 1878 
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New Year's Night Dance Given at Howard Paper 
Mill. 


he employes of the Howard Paper Company, Urbana, 


Ohio, together with members of their families and friends 
to the number of over 300, enjoyed the hospitality of 
Ward Howard, manager of the company New Year's 
night in the “finishing room” of the factory which had 
been gaily and appropriately decorated for the event. The 
machines were covered with vari-colored paper, adding 
life to the scene while festoons of green and white paper 
decorated the walls and ceiling. The electric lights were 
adorned with green and red shades, adding to the general 
beauty and effectiveness of the whole At one end of 
the room was a decorated booth with a large punch bowl, 
from which refreshments were served 

Music and dancing served to entertain, the music being 
by the Den “Imperial Five” of Springfield, which 
furnished the music for the Masonic Club dances Christ 
mas night and New Year’s eve. Mr. Howard, the host 
with Miss Mary McDermott led the grand march that 
marked the opening of the festivities 

Chis incident serves to strengthen the already amicable 
relations between the employer and employed at th 
Howard plant and will likely be followed by other and 
similar affairs of the kind. 

Iowa Concern Expands. 

The Beck Specialty Company, manufacturers and job 
bers of articles essential in banks, who recently purchased 
he Ellis and Foster building at 621 Jefferson street, 


Waterloo, Ia., are remodeling a portion of the building 
ind will remove their shipping and receiving department 
to the new premises immediately 


The Beck Specialty company, of which W. W. Beck 
head. started in bucine  Wateat — 
nead, Sta ed im musiIness 1 \ ioo Sey years 

c For the past three vears they have maintained 
offices and store room in the Black Hawk bank lding 
They will continue to occupy their offices there, but in- 

ising business causes them to seek greater operating 
pacity 


he company have gradually extended their trade until 
now they are sending their product to nearly all parts ot 


the world where banks operating much as the banks of 

\merica do, have a need for the lines they job and manu 

facture Che mpany manufactures seven specialties 
ee 
nks 





N. C. R. Head Was 76 Years Old. 
John H. Patterson, president of The National Cash Reg 
ister Company, was seventy-six years old December 13. 
An issue of The N. C. R. devoted the first page to a birth- 


day greeting, embellished with a stand of the Stars and 
Stripes in colors, and Mr. Patterson’s portrait. 
lo President John H. Patterson in Europe—The flags 


are flying over the factory today in honor of your seventy- 
sixth birthday. You have shouldered a great responsibil 
ity in making the journey overseas in fhe interest of the 
What you are doing is inspiring us to try hard 
to improve ourselves and lighten your burden. You are a 
leader in doing good. May you live long to enjoy the 
happiness you are giving to others.—Ten Thousand N. C. 
R. Employees Representing Every Nation on Earth.” 


1 . 
pDusiness 


Pen Makers Cleared by Trade Commission. 


Orders of dismissal have been entered by the Federal 
Trade Commission in Docket No. 564, Turner & Harrison 
Pen Manufacturing Company, Philadelphia, Penn., and 
Docket No. 565, the C. Howard Hunt Pen Company, Cam- 
den, N. J. These cases were based on a practice long since 
discontinued, in the marking of gold pens. The pens were 
stamped “l4-karat gold plated,” and the Commission held 


that the arrangement of the stamping was such that the word 


“plated” was obscured by the barrel when placed in a foun 
tain pen. It is evident that concerns of the standing of these 
two companies would not have resorted to subterfuge in an 
effort to deceive the purchaser. 


Bushnell Factory Rearranged. 

of the Alvah Bushnell Company, 925 Filbert 

street, Philadelphia, Penna., has been rearranged to increase 

manufacturing efficiency. By grouping the offices at the Fil- 
ert street end of the eompany’s floor the various production 
placed in such advantageous relation 

twenty-five per cent in output is ac- 


The plant 


departments have beet 
that an increase 


lishe d 


APPLIANCES 


125 





Calculating Machine 








How Much Time Is Wasted 
Re-checking Figure-Work? 


OW much time do your assistants waste 
in going over figure-work twice, three times 
or more to prove correctness of results? 


The Monroe Visible Check can eliminate that 
waste by enabling you to detect and correct an 
operating error the moment it is made. There is no 
need of rechecking. 


Take this simple problem: What is the cost of 
182? items at $1.23 per item? Set the first number 
on the Monroe keyboard, turn the crank forward 
a few times. The result appears at once: $224.78}. 


When you finish, all three numbers of the operation 
remain in full sight. Eliminating the human element, 
mistakes simply can’t be made on the Monroe. 


This same self-proved accuracy holds good in all 
operations—on all kinds of figure-work. 


‘‘We count the Monroe one of the best assets 
of the company, as a medium for accuracy 
and rapidity in producing our statistical and 


financial statements.’’ 
The Goodyear Tire & Rubber Co., Toronto, Ont. 


Let us show how and why. Send for “‘Monroe Book of 
Facts’ or arrange for demonstration by writing the Monroe 
Distributor nearest you. 


Monroe Calculating Machine Co. 
General Offices: Woolworth Building, New York 


The ‘‘SHOW-ME”’ Coupon—Mail It Today 


cin ane enn euiranediib dampen Gini eee 4 











Monroe Calculating Machine Co., Woolworth Bldg.. New York. | 
| Without obligation (check items desired) : 

Arrange for a demonstration in our office on our own work. | 
| Send us a copy of Monroe “Book of Facts.’’ | 
| Firm Name Sand , | 
| My Name Sa [ 
| Address - Evere 1 
O.A.,2-21 I 
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ion of DAN- 
D advertisement to 


oppear in LITERARY 
GEST Feb. 19th 





More and Better 
Business For You 








This DAN-DEE advertisement appears 
in The Literary Digest of Feb. 19th and 
is the first of a series in our new adver- 
tising campaign. This is another step 
to back up our dealers. 


In addition we have brought out the 
DAN-DEE DAIN-TEE line to help 
you sell more DAN-DEE products—a 
unique merchandising plan accom- 
plishes this without expense to you. 


The DAN-DEE DAIN-TEE line is 
ready. The new plan is prepared. Every- 
thing is ready and moving. Send for com- 
plete details now. Be informed about 
this new line and new plan. Learn how 
we are crea‘ing more sales for you. 


ERIE ART METAL CO. 
ERIE, PENNA. 


The DAN-DEE line includes Round and Square 
Waste Baskets; Towel Baskets and Hampers; 
Strong, Cash and Se- 
curity Boxes, etc. 


The DAN-DEE 
DAIN-TEE line in- 
cludes beautifully 
decorated in myriad 
colors Round and 
Square Waste Baskets; 
Book Racks and 
Boudoir Boxes. The 
Round Baskets are in 
both open and closed 


styles. 


















































Miller Now Vice-President of Macey Co. 


P. R. Miller, who is familiarly known among his friends 
in the trade as “Perce”, was elected vice-president and 
member of the Board of Directors of the Macey Com- 
pany at the annual meeting of that company held re- 
cently in Grand Rapids, Mich. 

Mr. Miller’s fourteen-year record in business is an in- 
teresting one. In 1906 he entered the employ of the 
Macey Company as an order clerk. Through knowledge 
acquired during succeeding years he fitted himself for 
road work and in 1915 took over outside territory. Two 
years later he covered the metropolitan district only and 
the following year added to his duties by taking over the 
company’s advertising work. In 1919 the entire selling 
end of the business was placed under his direction 

Mr. Miller says that patience, loyalty and a whole lot 
of hard work will get any man ahead. 


Typewritten Portrait of President-Elect. 


Portraiture on the typewriter is nothing new It has 
remained for R. E. Stafford, ’23, of the University of 
Pennsylvania, to capitalize the official position of Presi- 
dent-Elect Harding in producing the portrait of “The Ex- 
Senator,” which appeared originally in the December is- 








THE X SENATOR 
COURTSY OF THE ROYAL STANDARD. 


sue of the Penn$ylvania Punch Bowl, issued at the Uni- 
versity of Pennsylvania. Consciously or not, the artist 
has conformed to the technique of half tone engraving, 
producing a monotone effect which the engraver terms a 
“cross line screen.” Under a reducing glass the portrait 
is softened and the likeness is enhanced. 


Blotter Bath Prices Reduced. 


About the middle of January the Eureka Blotter Bath 
Company of Chicago announced a reduction of ten per 
cent in its products. It appears. that the company has 
made contracts for supplies on such a basis that they are 
able to guarantee prices for six months. 

The company has made some improvements in its blot- 
ter baths. The changes are not such as would show in 
the construction, but a change in the process of handling 
the composition adds to its efficiency. 

The company has recently brought out a new paint 
which practically prevents the rusting of metal, to which 
it is applied. 


Spanish Duties Increased. 

The Spanish rate of import duties has been increased. 
Item 709 (writing materials not specified, except those of 
gold and silver) increased 150 per cent. Items 459-62 
(furniture—except of common wood) increased 200 per 
cent. Item 691 (cases of fine wood, leather and similar 
materials for writing, sewing, etc.), increased 300 per cent. 
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RISHEL DESKS 


Flat Top Roll Top 
Typewriter Office Tables 


MAKERS OF FINE FURNITURE SINCE 1867 
J. K. RISHEL FURNITURE COMPANY 


WILLIAMSPORT, PENNA. 
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e Opirit of = 


UCCESS is tangible— you can 

see it. The appointments in the ‘ 

office of the man who has “reached 

24 the top” suggest the success he 

y has achieved. Hisdesk—his filing [ 

fe equipment—even the lowly waste- §& 

manne basket express stability, dignity, Jj 
and most of all, success. 


The “spirit of success” finds nowhere | 

ia more definite expression than in Steel- re 

ea: case Business Equipment. Not merely EF 
as in the atmosphere of success they 
‘Ss embody, but in their mechanical per- 
4 fection, Steelcase desks and filing cab- 
inets aid in the pursuit of successful 

business. 


; The dealer who sells Steelcase receives 

his share of the good-will enjoyed by 
his merchandise. He is a most impor- 
tant link in the chain from manufac- 
turer to user. Steelcase Business 
Equipment will always be sold by rep- 
resentative dealers alone. There is no 
possibility of ruinous competition from 
hidden sources, and continuity of sup- 
ply is assured. These two are the 
fundamental concepts in the Steelcase 
merchandising plan, which was formu- 
lated primarily as a “dealer’s policy.” 


Representative dealers may secure 
prices, discounts and other information 
by writing promptly. Address 


Metal Office Furniture Co. — 
Grand Rapids, Mich. A 
a = al 





The desk and filing 
cabinet in the illustra- 
tion are respectively, 
Steelcase No 601 
and No. 1005 



























—found where business succeeds 
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A asccmmgaes Overseas Trade Statistics. —— Tee RPM. Le } Leif Li / 


following statistics were gathered from Commerce 


Reports They are lassified by countries, and will en 
able the exporter, in many instances, to determine where 
his efforts for foreign trade should be directed in order to 
build up that factor of his business 
Esthonia—Reval. 

October, 1920, trade The market rate on the Estho 
nian mark at that time ran from 200 to 250 to the dollar 

Exports of writing materials—785,169 marks 

Imports of pap 22,455,705 marks. The figures are 
based on import licenses issued, and there mav be some 
discrepancies in the volume actually passing through 
cust 

Italy—Palermo. 

Imports of paper during 1919, from all sources—713 

kilos 
Mesopotamia—Bagdad. 

Imports from all sources. The large supplies brought 
in for military purposes are not included 

Paper and pasteboard—(1912) none reported; (1918) 
$138,895; (1919) $73,517 

Stationery—(1912) $185,657; (1918) $136,596; (1919) 
$93,822 : 

Typewriters 19] none reported; (1918). $2,250: 


(1919) $15,69 





Netherlands—Rotterdam. 
Imports from all sources for the first nine mont 


the years indicated 
Paper and manufactures—(1919) $3,816,400; (1920) $13 


555.050. 


Exports of paper for the san¥e nine-month periods 
opel ih ei METAL TIP GUIDES 
Annual imports of, paper and manufactures for thre: 
years are as follows—(1917) $7,405,600; (1918) $7,592,400; 
( 


1919) $7,628,000 A Combination of 


Note—One of the important elements of trade success P ‘ 
in the Netherlands is to maintain stocks of goods In Quality Economy — Service 


office appliances, like other machinery lines, the seller who 
has the goods on hand enjoys an advantage that usually 


not even BESS Sew South Wales—Sydney QUALITY 








Imports of stationery and paper from all sources e : . _ 
(1913) $6,570,081: (1918-19) $11,616,317. The 1913 figures Genuine Red or Gray Pressboard which will 


are based on the pound at $4.8665; the 1918-19 figures con 
pound at $4.50. 


hee not dog-ear. ‘ 
vert the ]| : 3 - ° ‘ 
Ne Ww South Wales purchased about one-third of its im Tips made from Extra Heavy Nickeled Metal- 


ports from the United States. ; 
Peru. oid, that does not rust. 
The panamericano is a proposed international money . . F : 
of account equal to one-fifth of one dollar. The statistics Assembled with skill on especially devised 
cover the imports of Peru for 1919, from all sources machinery. 


Paper and cardboard other than wall paper—5,068,403 


kilos, valued at 7,137,548 panamericanos. ECONOMY 


Manufactures of paper and cardboard—429,105 kilos, 


valued at 1,983,706 panamericanos. Highest possible quality, therefore they 


Typewriters, machines—1,564, valued at 924,700 pan 
Pe a atin outlast other makes. 
South Africa—Cape Town. Lal ; ‘ 
Imports for the six-month period, January to Jun Need never be replaced, as new headings can 
gl zpcwriters and scceqeeinie(imer) Saye) Ale be inserted as the index changes or grows: 


Wolfe Becomes Active in Central Office Equipment SERVICE 
Company. Fifty Thousand Guides of assorted stock 


Rk. L. Wolfe, formerly manager of the Underwood Type 


writer Company, Ft. Wayne, Ind., has taken up his new sizes on hand, ready for shipment, at a 
duties as secretary and treasurer of the Central Office moment’s notice 
Equipment Company of that city. ' 

This company was organized about a year ago and is A batterv of machines and a trained crew 
in charge of L. R. Schiefer, president and general man : > . e 
ager, who has been connected with the office equipment prepared to start immediately on your rush 
business for many years. The business of the company orders. 
having increased during its initial year, it became neces 





sary to increase the personnel, hence the addition of Mr 
Wolfe to the staff. 
Mr. Wolfe has been a typewriter salesman and man- 


ager for fourteen years, has been in Ft. Wayne for the 


last five and has a large number of friends in Fort Wayne . 
and the satteanding Sane. The Plew & Motter Department of 


We have facilities for making tab cut and celluloid 
tab guides, at profit making prices to dealers. 


Underwood Glass Pin Company Selling. The Workman Manufacturing Co. 
[he product of the new Underwood Glass Pin Com- Capital & Surplus Over $300,000.00 


pany, 5109 Germantown avenue, Philadelphia, Penna., has 
reached the market. A variety of map tacks and glass 
headed pins are included in the samples which have been 
received at Chica 


Racine Ave. and Monroe St. Chicago, Ill. 
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STICKNEY 
PENCIL 


Hard Rubber Like Your Fountain Pen 


The Stickney Pencil represents the very latest 


development of the mechanical pencil using thin ever 
pointed leads. The following exclusive Stickney 
Features lift this type of pencil from a piece of 
jewelry to a practical everyday useful tool which 
everyone can use to advantage. 


Exclusive 
Stickney Features 


Hard Rubber Stem 


Hard rubber being a non-conductor 
of heat, never feels cold and clammy 
to the touch, hence can be used con- 
tinuously without fatigue to the op- 
erator. The polished finish is the solid 
pure hard rubber itself and the longer 
it is carried the better it looks. Hard 
rubber will not tarnish nor corrode and 
always feels warm and velvety. 


Exposed Eraser, Pinned into Place 


An exposed eraser, always ready for 
use and cannot be rubbed out of its 
socket because it is pinned into place. 
The use of a pencil rather than a 
fountain pen, indicates that the writ- 
ing is of a temporary nature and 
erasive changes may be desired, hence 
a firm exposed eraser is provided. 


Visible Lead Magazine 


The number of leads in the maga- 
zine as well as the amount of unused 
lead in the writing chamber can be 
instantly determined by the _ single 
simple motion of withdrawing the 
crown as far as it will go. No part of 
the pencil need be taken apart. 


Steel Spring Tip 

A perfect operating tip in a pencil is 
as important as a good spark in the 
cylinder of an automobile. The lead 
at the writing point of the Stickney 
Pencil is firmly held by four steel 
spring fingers, yet the lead is free to 
be expelled as required by a slight 
turn of the crown. The common trou- 
ble in the solid rifled tip, of the lead 
clogging and having to be drilled out 
is entirely eliminated. 
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Lead Refill 

A metal refill case containing seyen 
thin leads, the cap of the refill case 
being a new Stickney Eraser, pinned 
into a new crown. The cap of the lead 
ease goes onto the pencil, thus provid- 
ing a new eraser and the old crown 
with the worn eraser covers the refill 
case. This refill case makes a handy 
vest pocket eraser for users of any 
mechanical pencil. 





The Stickney Pencil is sold exclusively by the best 
dealers. Price of pencil $1.00 in the United States, 
$1.25 in Canada. Refill cases 25 cents each in the 
United States, 35 cents in Canada. 


G. A. STICKNEY & CO., St. Paul, Minn. 


New York Office: 225 Fifth Avenue 
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Salesmen of North Dakota House Convene. 


One of the most succéssful conferences ever held by the 
Globe-Gazette Printing Company of Wahpeton, N. D., closed 
Saturday evening, January 8, after a three days’ session held 
at the office of R. C. McClintock, sales manager. Participat 
ing in the conference were the following members of the 


sales department and officers of The Globe-Gazette Printing 
Company: R. J. Hughes, president; R. C. McClintock, sec 
retary-treasurer and sales manager; J. N. Thompson, W. H 
McClintock, H. A. Field, J. H. Jacobchick, department 
heads; R. W. Penner, Bismarck; E. Earl McCullough, Grand 
Forks; S. K. Thompson, Minot; George A. Dauk, Wahpeton; 
and H. Grover Burrill, Wahpeton, traveling representatives ; 
and L. V. Miller, Minot, who represented the sales depart 
ment of the Minot store. The Fargo store was not repre 
sented owing to the fact that the sales department of that 
institution were engrossed in the work of winding up the 
year’s business. 

Both forenoon and afternoon sessions were opened by 
talks by the different department heads and were followed 
by an “open forum,” when questions raised by the speakers 


were taken up and threshed out by the sales force. Saturday 





r 











SALES AND EXECUTIVE FORCE OF THE GLOBE-GA- 
I ND ant 


ZETTE PRINTING COMPANY OF WAHPETON, AT 
RECENT CONVENTION.—Left to right, first row—H. G. Ras- 
mussen, manager, shipping and receiving department W H 
McClintock, manager, furniture and equipment department; J. 
sta- 


H. Jacobchick, manager, miscellaneous office supply nd 

tionery department; L. M. Harris, manager, Wahpeton store 
H. A. Field, superintendent of factory: L. V. Miller, salesman 
of Minot organization; L. A. Ujka, manager, accounting and 
bookKeeping department; D. A. Bezenek, superintendent of the 


warehouse. 
Second row—J. N. Thompson, manager, county printing, 


loose leaf and machine bookkeeping department: R. C. Mc- 
Clintock, secretary-treasurer and sales manager; R. J. Hughes 
president; Joseph J. Voves, vice-president and manager of 
crelit department; Elma Huppeler, manager, legal blank depart- 
ment. 


? 
i 


Third row, traveling representatives—H. Grover Burrill, loc: 
territory; S. K. Thompson, northwestern territory; E. Earl Mc- 
Cullough, northeastern territory; George A. Dauk, southeastern 
territory; R. W. Penner, southwestern territory. 


afternoon the conference was turned over to R. T. Irwin of 
Minneapolis, district sales manager for the General Fire- 
proofing Company, who took up with the Globe-Gazette heads 
the subject of steel office furniture and fixtures. Mr. Irwin’s 
plea left the salesmen and the department heads imbued with 
the idea that fire protection for records is very important 
and that every office and business place in the United States 
should be equipped with steel. 

Nor was the social side overlooked. The salesmen and de 
partment heads were the guests of the firm at the Merchants’ 
hotel each day of the conference. They were guests at theatre 
parties on Thursday and Saturday evenings. On Friday eve- 
ning one of the widely-known Globe-Gazette parties was given 
in honor of the salesmen. Dancing, games and cards were 
the chief sources of entertainment. A dainty lunch was 
served by the young ladies of the force. 

Following the Friday luncheon the salesmen and all de- 
partment heads and officers of the company adjourned to the 
Donaldson studio, where group and individual photographs 
were taken. 


Boston Sales Force Dines. 
January 12 the retail sales force of Adams, Cushing & 
Foster was entertained at dinner by the company. The 
event took place at the Boston City Club. 
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There Are [hose— 


who are insistent upon high quality even at low price. 
In meeting such demand, it is only common sense to offer 


FRANKLIN DESKS 


For this is a line of well made desks (all quartered oak) 
which will sell very readily to your patrons who want 
desks of merit without large investment. 


Their sale is not only frequent, but highly profitable to 
both dealer and user. 


Let us tell you more about the Franklin Line of flat, 
typewriter and roll top desks. 


Your name and address, please. 


THE FRANKLIN MANUFACTURING CO. 
FRANKLIN, INDIANA 
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THE FOUR CORNERS 
OF THE GLOBE 












The domain of the CESCO line is world 
wide. Wherever books are kept, from 
the West Coast of America to the 
Orient, from South America to Alaska, 
CESCO Binders and Forms are in con- 
stant use. They are doing their part 
in modernizing Accounting Methods. 



















By the way, are you a CESCO 
Dealer? Catalog and dealers’ dis- 






counts on request. 
Ghe C. E. SHEPPARD CO. 


LOOSE LEAF SYSTEMS 
Van Alst & 14th St., Long Island City 


New York City ; 
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From India. 

Otfice Appliances has just received from Bangalors 
India, several handsome calendars, blotters, a date book 
and other advertising specialties sent by the Oliver Type- 
writer Agency for the Hyderabad and Mysore States. The 
Agency operates by special appointment to His Highness, 
the Maharaja of Mysore, and in addition to the products 
of the Oliver Typewriter Company, it handles steel 
shelves, record racks and filing cabinets, cash registers, 
adding machines and calculators, rotary duplicating ma- 
chines of English manufacture, envelope sealers, openers 
and package sealers, and specializes on typewriter re- 
pairing. 

The calendars are handsomely lithographed and include 
a beautiful mountain scene; a girl in a U. S. Naval uni 
form, standing, glasses in hand on the bridge of a ship 
and pointing to a sign of the Oliver Typewriter Agency. 
In the background are the Statue of Liberty, a battleship, 
some destroyers and a submarine; another calendar pre 
sents a head and shoulders picture of a handsome Titiar 
haired girl with a corsage boquet. The blotters represent 
a school girl and a tennis girl; the date book bears on its 
cover a water-color sketch of a summer girl in white 


walking gown, with wide plumed hat and parasol. A fan 
imprinted with tropical flowers in brilliant colors com 
pletes this interesting little collection of advertising 


souvenirs 

The Oliver Typewriter Agency for the Hyderabad and 
Mysore States was opened in 1908 under the direction of 
A. R. A. Row, who has been instrumental in carrying t! 
Agency to its present position in the business world of 
the district covered. While the territory is small, the sales 
have grown with steady consistency and the Agency has 
built up a profitable business in the lines it represents 


1¢ 


Helwig & Conrad Incorporated. 
Helwig & Conrad, Chamber of Commerce Building, 
Portland, Ore., have incorporated with capital of $25,000. 
The firm was organized three years ago, handling ribbons 


and carbons and stationery. The beginning of the busi 
ness was very modest, a room in an office building suffic 
ing to house it. The growth of the company’s trade soon 
made a street location necessary, and commanded the rec 
ognition of Eastern manufacturers. Additional space is 
now being negotiated. The company has an imprint 


brand, “White,” and is sole distributor for the “Panama” 
line. 

The stationery business is handled by C. L. Helwig, 
president: John C. Conrad, secretary-treasurer, handles 
the ribbon and carbon business. They call on the trade, 
assisted by two outside salesmen. 


New Webster Branch in San Francisco. 

The F. S. Webster Company of Boston has opened a 
new branch at 567 Mission street, San Francisco, with a 
view better to serve their Pacific Coast friends in the 
Webco lines of typewriter ribbons and carbon papers 
Walter P. Funck heads the new branch 

J. D. Finn has been made a member of the Webster 
sales force to cover the Rocky Mountain states under the 
direction of Mr. Funck. 

The F. S. Webster Company also introduces William 
Plummer, another new member of the sales force, who 
will cover one of the Boston territories 

Sengebusch Guarantees Prices. 

The Sengebusch Self-Closing Inkstand Company, Mil 
waukee, Wis., has notified the trade that its dealers will 
be protected against price recessions for three months 
If prices go down within three months of shipment of a 
stock order, the dealer will be credited on future pur 
chases with the difference between the invoice and the ri 
duced price. A “stock order” is three dozen items in 
inkstands or moisteners. Smaller quantities are consid 
ered as goods necessary to fill current orders, and do no 
come within the scope of the guarantee. 

The Sengebusch Self-Filling Ink Stand Company has a 
number of effective dealer helps, which include a new dis 
play cut-out, circulars and catalogue inserts 


+ 


Changes in Monroe Executive Personnel. 

The duties of secretary of the Monroe Calculating Ma 
chine Company having absorbed all his time, W. P 
Breeding has relinquished his work as treasurer. Paul 
Welles was elected to succeed Mr. Breeding as treasurer 
Mr. Welles has been a member of the board of directors 
for several years 
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is a guarantee of 
user satisfaction 


Satisfaction is born of 
quality alone. To main- 
tain the highest quality, 
with moderation of price, 
is our consistent policy. 


Catalogue covering com- 
plete BARBEE line of wire 
baskets sent upon request. 


Barbee Wire & Iron Works 


Conway Building 
CHICAGO 
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/| Without International ‘With International | 
1 Cushion Keys Cushion Keys } 
i They Cover the Blinding Glare 

; Satisfied customers and superior mer- 

fj} chandise are an unbeatable combination. 

# You make more than your immediat - 

| cash profit on every sale of 

| INTERNATIONAL 


th 


TYPEWRITER 
CUSHION KEYS 


Under our dealer co-operative plan 
every sale of these keys is a link which 
definitely connects your customer with 
your store and increases the sale of every 
item you carry. 


RP ER BRIT: BBE EY 





250 Lafayette Blvd. 616 Foxcroft Bldg. 


Los Angeles Toronto 
1041 W. 30th St. 115 Manning Chambers 


Keys come in green, black or white rubber 
and in all languages 


Write or telephone our nearest office for 
detailed information— 
Boston li Newark, N. J. 
. 185 Devonshire St. j, 156 Market St. 
‘ = Buffalo | Minneapolis 
256 Main St. 6th St. & Hennepin Ave. 
i Chicago Philadelphia 
1316 People sGas Bidg 1233 Real Estate Trust 
Cincinnati Bldg. 
: 9 Blymyer Bldg. : 
Cleveland 506 Pi worry | Bldg 
707 Finance Bldg. . eg eas- 
1 Detroit San Francisco 


] MUNSON SUPPLY COMPANY 


: Sole Manufacturers 
é 23 City Hall Place 
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Looking Backward to 1906. 


A Few of the Items That Added to the Interest in Office 
Appliances for February of That Year. 


The office equipment field was on the alert for the Na- 
tional Business Show to be held at the Coliseum, Chicago 
March 17-24. 

R. B. Wilson, president of the Chicago Shipping & Re 
ceipt Book Company was married January 31 to Miss 
Bessie Dibble, of Los Angeles, Cal. 

The Marshall-Jackson Company leased the five-story 
building at 158-60 Clark street, Chicago It marked the 
passing of a famous Chicago restaurant, Burckey & Milan 
Company, which had been an institution at that point for 
thirty years. 

The frontispiece depicted F. O. Mittag, of Mittag & Vol- 
ger, Park Ridge, N. | 

Lyman C. Smith & Brothers were planning the erec 
tion of another factory at Syracuse, N. Y. 

The Oliver Typewriter Company, at its annual meeting 
increased its capital stock from $650,000 to $1,000,000. 
Additional buildings and equipment at Woodstock were 
to be provided by the increased ee The out- 
put of machines just prior to the annual meeting had been 
increased from 125 to 150 machines a day. 

The directors of the Elliott-Fisher Company were con 
sidering the erection of an addition to the plant at Har- 
risburg, Penna. 

One of the first public demonstrations of the new Noise 
less typewriter was made in the Springfield Business Col 
lege, Springfield, Mass. 

The Miller-Bryant-Pierce Company, Aurora, IIl., in 
creased its capital stock from $10,000 to $250,000 





New “Eagle-A” Manager at Chicago. 

The American Writing Paper Company announces the 
resignation of J. A. Lemmon, who has been manager of 
the Chicago office of the Company, 1601 Otis Building, 
Chicago, Ill. Mr. Lemmon has not as yet announced his 
plans for the future. 

The vacancy has been filled by the appoinment of A 
Carey Huls, formerly manager of the Cincinnati branch 
of the “Eagle-A” organization. Mr. Huls is thoroughly 
conversant with mid-western conditions and already has 
a wide acquaintance among the printing and paper trades 
in Chicago and vicinity. He began his career as a news- 
paper editor, and followed that with eleven years’ con 
nection with The Harris Automatic Press Company, 
Cleveland, Ohio, successively as salesman, field super- 
visor, assistant sales manager and general sales manager, 
covering the entire United States territory. Previous to 
his connection with the American Writing Paper Com 
pany he served as manager of the Neuner Corporation, 
printers, lithogranhers and envelope manufacturers of Los 
Angeles, Calif. e has made a special study of offset 
presses and offset papers and knows printing paper re 
quirements thoroughly. 


German Typewriter Journal Publishes Twice 
Monthly. 

“Schreibmaschinen Zeitung” of Hamburg, Germany, 
entering into its twenty-fourth year, will hereafter issue 
the journal twice each month instead of monthly, issuin 
on the first and fifteenth of each month This change is 
declared to be in response to the wishes of many of its 
readers. 


During its almost a quarter of a century of existence 
“Schreibmaschinen Zeitung” has attained a position of in 
fluence among German-speaking people, and promises to 
maintain its standards of service and to advance them 


wherever possible. 


Mr. Heythekker Now “At Home” in Los Angeles. 


F. W. Heythekker, whose journey to Los Angeles was 
reported last month, is now permanently located at 1031 
Van Nuys building, and has taken a home on Russel ave 
nue in the suburbs of Hollywood. In Holland Mr. Hey- 
thekker was a leading distributor of office equipment 
products, selling the lines throughout Holland and the 
Dutch East Indies. In coming to the United States, where 
he intends as soon as possible to take out naturalization 
papers, Mr. Heythekker in effect moves his headquarters 


from Amsterdam to Los Angeles. Manufacturers who de 
sire to distribute their products in Dutch East Indies and 
some other parts of the Orient will find his services val- 


uable. 
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The photograph in 
the circle shows a bat- 
tery of Allsteel Files 
after coming through the 
fire at the Cadillac 
Motor Car Co. All the 
papers in the files were 
preserved. 











Files that protect records 
are fast sellers 







Itisn’t dithculttosell_4//stee/ more business as a result of the 


Files after you have ‘‘sold’’ a _ national advertising appearing 
business man on the protec- in the Saturday Evening Post, 
tion these files give to im- Literary Digest, Business, and 
portant records. System, which is interesting 

And A//stee/ Filesareascon- thousands of business men in 


venient as they are compact Allstee/—the furniture that be- 


— ] : . ar 
and clean-cut. They take less longs with success. 


floor space than wooden files. Do you want a share of this 
Thedrawersareequippedwith steadily increasing business! 
a patented roller suspension- Do you want to helpsupply the 
they move in and out easily demand for A//stee/ files, cabi- 
and smoothly. nets, safes, desks and shelving? 

Alistee/ dealers throughout If you do, write at once for 


the country report more and complete information. 


Allsteel four-draw- 

| ] ( Y / a LC ; C er letter file, the strong- 

ie General. Fireproofing. Company eit and most rigid file 

New York Chicago Boston ‘YOung’stown, Ohio ~ Washington ‘Atlanta Seattle made—~ and 1) Oe 
6 with the largest capac- 

ity for the floor space 


Dealers in All Principal Cities : 
occupied. 


Norte 
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The Retail Price is 
Popular 


on things they want 
hey 


OU know that’s’ what 
brings in the customers 
—prices that please the masses 
touse. That's the case with Adanis Specialties. 
fit into the every-day needs of every office 
things to go smoothly—save time and friction in the 

day’s work. 

Carry a comfortable stock of Adams Specialties 
they start will repeat over and over again. 
Flexible Transfer Binders 


The simplest and most econom- 
ical device ever offered for the 
purpose. It does not interfere with 
the sale of the higher priced bind- 
ers, but takes the place of the pa- 
per and string which many of your 


heip 





business 


and you'll find the 





Economical Ring Note Book 








customers use because’ transfer Here’s a memorandum or note 
As used for binders are too expensive to suit book that vou will find a ready 
temporary he : : 
binder. t 1em., , eller. Costs hardly any I than 
Covers are special press board, 4 filler. is thin and handy fot 
tough and strong, in handsome ae ee 
. 5. “ pocket use. Covers ot ¢ pec al 
clouded effect. They are fitted ; ' ; 
s ; . ‘ ‘ : and handsomely clouded press 
with rust proof eyelets. Posts are Ad ‘teat @ \ 
- 3 » ! - aT ans | t S 
formed ot a U-shaped piece of Pept h = auger 
Hat wire, over which rubber wash- Stenographers note — ©) 
ers fit tightly enough to _ hold make a big hit. Carried 1 tand 
howi is t id f t leaves in me when used as a_ ard sizes, open end and open side 
Showi rage. . , : | . ; 
owing ends turned down for storage temporary binder V\ hen full, the Can he refilled if desire it are 
- posts bend down and form a prac- so cheap a new one is usually de 





Telephone * Regiaior tically smooth side, so binders sired instead of fillers 






































= t = stack well, for storage. Carried in 
t c to fit standard sizes and 
t punchings. 
| $ 
} } 
f 
t 
. 
+ 
i ; 
| | 
t | 
Telephone Daily Desk Reminder In-and-Out Clock Perfection Blotter Pad 
Practically indestr 
Register ™ Figures are clear ¢ pieces of heavy copt 
This is a device that makes attend - ; 4 - ed, and we sar ma oO 
\ very simple and it easy for clerks to report — ands will no fall dees not smash a | 
- tel ’ . . slip. Made wit ease! pad underneath to pre 
neat register for elephone calls received while “ . e . : 2 : ury to Geak. Pad is ma 
numbers @e @etet1 the ‘boss”’ is out. Also very se ae oF wita eyere \ 20 binder 
Sack is our hand- * ed on 
called Both sides hand for memos, large or Back 1 ur hand a A ‘ 
finished alike on small The one shown closes some cloudy special pad, and the most 
press |! P econo! ‘ ‘ € er offer 
substantial binds like a book, a _ feature that press board ee re ee he " 
board, with rust users find a great conve 
proof eyelet at toy nience. A smaller one has only Other Adams Specialties are the Adams Ideal Book and 
7 . Key Ring—the simplest, most easily operated, and most 
Size ) ) inches the eft-hanc al They are . 2 on : ~ ' - 
S x1 nel ; and halt They are generally satisfactory ring ever invented—the Adams Eco- 
Put them where your good sellers because they ars nomical Perforated Ring Note Book with Bound Covers, 
custemners see them so business-like in appearance and the Adams Legal and Contact Cover. Get our latest 
a , bata Catalog of money making merchandise. 
nd you'll se a lot ind » well made 
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Eastern Representative: 

VM. H. BASSINGER, 
377 Broadway, 

N. 


New York, 


HENRY-7:ADAMS-MFG. ‘Counc ne 
73S South Chicago Ave., SE 





Western Representative: 
ADAMS LOOSE LEAI 
MFG. CO., 

#48 S. Hill St., 

Los Angeles, Calif. 
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The Guest Book. 


Since the date of the previous issue of Office Appliances 
the following gent I 


1 


emen have called at our office and hav 
inscribed their names in the Guest Book 

L. A. STOWELL of the New York City office of The 
Dictaphone spent a few minutes with members of the 
staff on January 12 

MARSHALL BREEDEN, now residing 1 
geles, and well known as a stationer in the R« 
tain region, called early last month. 

P. B. WALDIN of the Marchant Calculating Machines 
Company, Oakland, Calif., was a visitor on January 12 

C. R. TARBET, well known to the stationery trade 
from his connection with the American Paper Specialties 
Company of Kalamazoo, Mich., was a visitor to Offic: 
Appliances on January 13. 

Tr. M. BLACKWOOD of Toronto, Canada, paid a visit 
to this office following that of Mr. Tarbet. 

C. P. BRASCHI of the Leopold Desk Company, But 
lington, Ia., called on January 14. Mr. Braschi has just 
taken up some important export work, which is more fully 
described in another column. 

NORMAN DOBSON of the U. P. Office Supply Com 
pany, Marquette, Mich., visited this office about the middle 
of last month Mr. Dobson is an experienced office 
equipment man and is not at all depressed by the out 
look 


C. G. RAWLINGS of the Rawlings Stationery, & Print 


in Los Ar 
icky Moun 


ing Company, Albany, Ore., called January 18, The out 
look on the Coast is all right, according to Mr. Rawlings, 
whose brother, Dr. Isaac D. Rawlings, of Chicago, is 


slated by Governor Small as head of the Illinois State 
Board of Health 

MARK SIEGEL of the American Can Company, New 
York, N. Y., paid a visit to this office on January 18. 

L. H. ALBRIGHT of San Francisco and A. C. AI 
BRIGHT of St. Louis, well known typewriter men of 
many years’ experience, talked with members of the staff 
late last month 

W. H. YOUNG of the Rotospeed Company, Dayto1 
Ohio, was a visitor to this office on January 25 

FRANK E. TUPPER, president of the Annual Busi 
ness Show Company, New York, N. Y., spent some days 
in Chicago the latter part of last month on business con 
nected with his exposition enterprises 

W. H. BENNINGTON, a pioneer inventor in the typ¢ 
writer field, now residing at Toledo, Ohio, called January 
26 and gave some interesting reminiscences of early days 
in the typewriter world, Many old timers will recall some 
of his inventions. 

W. F. OSWALD, speed expert and all-’round typewriter 
man, called on January 26. Mr. Oswald is connected with 
the Underwood Typewriter Company, and when he is 
home he’s in New York 

GEORGE F. GILMORE of the Onoto Pen Company’s 
New York office, paid us a visit the latter part of January 

W. R. SCHILLING, general manager, and MILTON 
WEINER, sales manager, of the Fort Pitt Typewriter 
Company, Pittsburgh, Penna., visited Chi ’ 
a few days ago 

R. B. WILSON, Los Angeles, Calif., chairman of the 
Board of Directors of the Wilson-Jones Loose Leaf Com- 


1 


pany, Chicago and New York, was here the latter part of 
last month, calling on Office Appliances. before his return 
hom« 

J. J. SHALVOY, secretary-treasurer of the Barshal 
Company of Cleveland, Ohio, visited our office January 28. 
ED. LINES, a former steel furniture man widely known 
this industry, but now in another line, called for a short 
visit on February 3. 


» on business 


ay 


in 


Income Tax Manuals. 

The Ronald Press Company, 20 Vesey street, New York, 
N. Y., announces the publication of the fifth edition of 
Robert H. Montgomery’s books on income tax proceduri 
The new edition includes consideration of the treasury dé 
partment rulings and court decisions of 1920. It makes 
three volumes, which can be purchased separately or o1 
groups as desired. Volume I.—Federal Income Tax Pro 
cedure, $8; Volume II.—Federal Excess Profits Tax Pro- 
cedure, $4; Vol. III—New York State Income Tax Pro 
cedure, $5. The entire set sells for $15; volumes I. and II 
may be bought together for $10. 

The capital stock of the Thomas A, Edison Company, 
East Orange, N. J., has been increased from $2,000,000 to 
$3.000.000 


1921 Economies and 
Rebuilt Underwoods 


CONOMIES in the purchase of 

office equipment wil] be practised 
all along the line for some months to come. In 
most instances where the purchase of new type- 
writers would never be considered, it will be 
possible to sell high grade rebuilt machines. 
Live wire dealers will take advantage of the 
opportunities afforded by this growing demand 
and will arrange to increase their business by 
pushing the sale of the world’s finest rebuilt 
Undérwoods— 


ATE models Nos. 7 4 and 5 sup- 
plied. All have two-color ribbon, back 
spacer, automatic ribbon reverse, tabulator, 
lateral guide, stencil device, right and left car- 
riage release, etc. Stripped to the frame and rebuilt 
from the ground up in a way that guarantees satisfac- 
tion to the user. New enamel—new nickel—new type 
—new platen, etc. Choice of pica or elite type. 


Dealers:—Write for our new confidential price 
iist of January 3, 1921 and market letter. 


Typewriter Emporium 


Rebuilders of Underwood Typewriters 
Since 1892 


Montrose and Ravenswood Aves. 
Chicago, U. S. A. 
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What About 1921? 


Will it be a “lean” year or a 
“fat” year? Will the pendulum 
again swing or will it remain 
motionless? What merchan- 
dise will buyers want, same kind 
as in the past or something dif- 
ferent? 


The trade tires of “old faces” 
same as you do and we. Some- 
thing new and different, espe- 
cially if it means more for the 
money, will stimulate sales im- 
mensely. The Uhl Steel Line 
provides at least some of the new 
things a dealer can offer. In- 
vestigate. 


The pendulum of business 
needs a “push’—your job—ours. 
1921 will be a “lean” year if we 
don’t “push” and keep on push- 
ing, and a “fat” year, individ- 
ually, at least, if we push harder 
than the “other fellow.” 


Think it over! 


The Toledo Metal Furniture Co. 
1242 Hastings Street 






HL @ 


The LINE With a Future 


TOLEDO, OHIO 
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Realtor Urges Modern Desk Equipment. 


A Chicago realtor was quoted in the Chicago Journal 
of Commerce on the need of improved desk methods on 
the part of real estate men. He urges the abolition of 
the pigeonhole, and his comments show that the pro 
fession should be a fertile field for the furnitur 
who has a grasp of modern office efficiency 

John H. Gelhardt, head of the John H. Gelhardt Orgar 


e salesman 


i 
ization, specializing on Chicago subdivision property, told 
the Journal of Commerce: 
a oe 

Faulty business methods are a menace to the attainment 
of success of an institution. One of the most glaring 
signs of unprogressiveness in a real estate office is the 
pigeon-hole. 

Pigeonholes and waste baskets are interchangeable, ex 
cept that the latter is emptied every day and the former 
is never emptied! Neither receptacle is needed for ma 
terial which will be used. The pigeonhole frequently rol 
the waste basket to the disadvantage of the proprietor, as 
it is the burying place for prospects which the salesmen 
overlook. 

System Affords Freedom from Desk Detail. 

To describe the pigeonhole and its uses is to state the 
reasons for its discard. In changing to the modern office 
standard of “a place for everything in its place,” rather 
than lost on some desk, we will profit in proportion to 
the thoroughness of the cleaning. The cleaning should 
be carried far beyond the perpetually indexed filing sys- 
tem—the operation much reach the mental process of 
both manager and salesman. 

The person succeeds who sets himself to a limited num- 
ber of well-defined tasks. He is not the one whose mind 
is filled with such a medley of near-listings and phantom 
prospects that he is held to his desk awaiting the sale of 
which he dreams. 

A desk should be cleared for action at all times. The 
present need in most cases is to discard some remnants 
of pigeonhole practices. 


Ss 


Mimeographed Calendar from Holland. 

Office Appliances is indebted to Mr. Van der Heiden, 
a director of Ruys’ Handeisvereeniging, Rotterdam, Hol- 
land, for an interesting little calendar done in colors on 
the Edison-Dick mimeograph. The card is 12% inches 
long by 6% inches wide. At the top is the year in blue 
ornamental letters, followed by the suggestion: “Het 
jaar waarin u zich een Edison-Dick Mimeograph sanshaft,” 
—1921—the year which will see you buy an Edison-Dick 
Mimeograph.” In the center of the card is an oval con- 
taining a drawing in colors of a young woman placing 
flowers in a vase. Below is the calendar with an orna- 
mental top sheet, beneath which are twelve other sheets, 
one for each month, done in typewriting. 


Herbert Green Company Moves. 

The Herbert Green Company, Los Angeles, Calif., has 
moved to new permanent headquarters at 825 South Hill 
street. The company carries large stocks of the various 
lines it represents. Two new accounts are nationally ad- 
vertised—the Pelouze postal scale, and “Grippit,” the new 
adhesive. While the Herbert Green Company specializes 
on stationery lines, a new department will be established, 
devoted to automobile ignition parts and accessories 


Export Service Offered Manufacturers. 

The A. R. Buckholtz Company, Inc., 519 Ulmer Build- 
ing, Cleveland, Ohio, is in a position to take on a limited 
number of new accounts. The company undertakes ex- 
clusive representation in all parts of the world, and now 
has three accounts identified with the typewriter and sta 
tionery fields. It desires to act as exclusive export depart- 
ment for additional stationery manufacturers, and desires 
to take on office furniture. 


President Wilson Resumes Ink Signature. 


As an index to the improvement in the condition of 
President Wilson newspapers commented last month on 
the fact that a message to Congress had been signed with 
pen and ink. Since his illness of eighteen months ago the 
president found it more convenient to use an indelible 
pencil in signing his communications to Congress. 





ial 


ian 


in- 


ent 
ing 
the 


ex- 
ner 
ha- 


ybs 


1en 


the 
fice 
her 

to 
uld 


ot 


1m- 
ind 
om 
, of 


Che 


nts 


jen, 
1ol- 
on 
‘hes 
ylue 
Het 
ft,” 
Vick 
‘on- 
‘ing 
na- 
‘ets, 


has 
Hill 
ious 

ad- 
new 
izes 
hed, 


ild- 
ited 


10W 
sta- 
art- 
ires 


. of 
on 
vith 
the 
‘ible 





Fi 
=| 


a 
ae 
—— 
| 


Sil 


bruary, 1921. OFFICE APPLIANCES 


139 


IA 








Are You Selling the Carbon Paper 
We Keep Fixed in People’s Minds? 


MultiKopy is the only carbon paper nationally 
advertised. 


Mutrikory 


The Carbon Paper 
That Gives Satisfaction 





MultiKopy advertising in the Saturday Evening Post, 
Literary Digest and other magazines of nation-wide circula- 
tion fixes and keeps it fixed in consumers’ minds. 

Thousands of people think Multikopy when they think 
carbon paper. 

Yet a better reason: MultiKopy gives such complete sat- 
isfaction that users want it again. They will accept no 
other carbon paper. 

These selling-factors insure dealers a quick turnover in 
Multikopy. 

It sells and repeats so steadily that we engage to take 
back after a specified time unsold stock—when there chances 
to be any. 

Our Definite Selling Plan will give you the full details. 
Send for it today. 

Star Brand Typewriter Ribbons 
Are Also Fixed in People’s Minds 

They are nationally advertised in every MultiKopy adver- 
tisement. They don’t fill, and they give such complete sat- 
isfaction that they also repeat. 


WEBS ° . - 
pe)’ F. S. Webster Co., 338 Congress Street, Boston, Mass. 
NEW YORK: 114-118 Liberty Street CHICAGO: 14N. Franklin Street 
vf PHILADELPHIA: 908 Walnut Street PITTSBURGH, PA.: 830 Park Building 
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“Built Like a 
Skyscraper” 
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SHAW: 


Climb to Bigger Business 
on Shaw-Walker Files 


HAT is literally true—a live, alert 
dealer can climb to bigger business 
on Shaw-Walker Files. 

By identifying himself with Shaw 
Walker popularity he will attract new 
customers and new prestige. 

What hundreds of other dealers have 
done, you can do—if you are clear-visioned 
enough to see and make use of the great 
reputation of Shaw-Walker Filing Equip 
ment 

—a reputation resting on the “Built 
Like a Skyscraper” quality of the product, 
and on continuous and dominating pub 
licity among the very people who are using 
filing equipment. 

Shaw-Walker Filing Equipment is a 
complete line. Having it, you need no 
other line to “fill in” with. And besides 
you can know beforehand that it will 
make friends for you. 

If you are a “climber” in business, let us 
make you a real “climber’s” proposition 
to carry the Shaw-Walker line. If you 
are genuinely interested, we'll send a 
representative direct to discuss our plan 
with you. 








Complete Lines of Filing Equipment in Steel and Wood 
and Indexes for all Files 


New York Chicago Philadelphia 
St. Louis Detroit Washington 
Pittsburgh Minneapolis New Orleans 


Home Office and Factory, Muskegon, Michigan 
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In Other Lands. 
(Continued from page 26.) 
Typewriter Market in Siam. 

Vice Consul Carl C. Hansen, Bangkok, submitted a re- 
view the typewriter market in Siam, which was printed 
in ( merce Reports. 

* * * 

\ccording to the official customs statistics for the port 
of Bangkok, American typewriters have dominated the 
Siamese market for the last five years. due, perhaps, to the 
fact that the United States manufacturers were the pio- 
neers in fitting their machines with Siamese type. As the 
Siamese characters consist of some twenty-four letters 


seventeen vowel symbols, and eleven or more diacritical 
signs and marks punctuation, all of which have no re- 
semblance to the Fevers alphabet, it was no light task 
to make the ada tion on the standard keyboard, but 
this, however, was pre ton F accomplished, and thou- 
sands of such machines are now in daily use in the va- 
rious government departments throughout the kingdom 

The customs entries do not show the number of ma- 
chines imported, the weight and values only being re- 
cord The totals for the five fiscal years ended March 
31, 1920, for which periods only statistics are available, 
were as follows 5,832 kilos, valued at 63,801 ticals 
($23,606), for 1915-16; 6,506 kilos, valued at 67,509 ticals 
($24,878), for 1916-17; 5,158 kilos@51,201 ticals ($18,944), 
for 1917-18; 8,478 kilos@54,359 ticals ($20,113), for 1918 
19; and 4,285 kilos@53,843 ticals ($19,922), for #919-20 

The figures the imports of typewriters into Siam 
for fiscal. years from the United States as compared with 
those for the imports from the United Kingdom and from 
all her foreig1 ntries are shown below, the quanti- 
ties being given kilos and the value in ticals, one of 
which the normal rate of exchange equals $0.37: 

From the United States—(1915-16) 4,718 kilos, valued 
at 49,680 ticals; (1916-17) 4,694 kilos@59,042 ticals; (1917 
18) 5,083 kilos@50,152 ticals; (1918-19) 7,110 kilos@46,509 
ticals; (1919-20) 3,333 kilos @39,771 ticals 

Fr the United Kingdom—(1915-16) 918 kilos, valued 
at 11,685 ticals; (1916-17) 534 kilos@6,841 ticals; (1917-18) 
22 kilos@298 ticals 1918-19) 68 kilos@577 ticals; (1919- 
20) 44¢ ki los(a7,110 ticals. 

From all other untrie -s—(1915- 16) 196 kilos, valued at 
2,436 ticals: (191 278 kilos@1,626 ticals: (1917-18) 53 
kilos@751__ ticals 1918-19) 1,300 kilos@7,293 _ ticals 
(1919-20) 506 16,962 ticals. 

The foregoing ures show that American typewriters 
take the lead in this trade in Siam almost to the exclusion 
of thos rom ot! yuntries. Most of the standard 
Ameri machines ve been sold in Bangkok for several 
years st, but t fitted with Siamese types are most 
in demand 

As s can be ascertained, rebuilt typewriters have 
not y ntered the regular trade channels nor have any 
hitherto been advertised for sale, but there is, however, 
a possible market low-priced machines, especially if 
fitted th Siamese types. 

The st of cle typewriters, new or rebuilt, through 
the Siamese customs is a three per cent ad valorem duty 
Japanese Commercial Museum at Straits. 

The Japanese Commercial Museum at Singapore, Straits 
Settlements, is pl: inned for the development of Japanese 
commerce in the South Sea district, British East India, 
Dutch East India, Indo-China, etc. It is maintained by 
the South Seas Association, composed of a number of 
prominent Japanese business houses. It is a permanent 
exhibit a wide ariety of manufactures of Japanese 
origin, including rubber erasers, pens, paper and other 
stationery, and an imitation of a well-known playing card 
made the United States. The museum sells no goods, 
but puts intending buyers in touch with the manufacturers 
and yrters. Confidential reports are issued for circula 
tion e members of the South Seas Association It 
is intended to establish a chain of such museums in 

Strate ports LS 
Hungarians Friendly to United States. 

Th S ve riendly feeling in Hungary toward 
Am«e S mir Ai is against large importations at 
this time it there is a future market in prospect, which 
include s typew rite rs and labor-saving de vices The coun 
try S direct outlet to the sea, since Fiume was de 
tached, and shipments go.through Hamburg Wher 
Balka ynditions become normal it is exy eaten that 
Hungary’s commerce ill again pass through Fiume or 
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Todd Two Colo. Patents 


Protectograph Check Writer 


(TRADEMARK REGISTERED) 


EXACTLY NINETY FIVE DOLLARS NO CENTS 


(Denominations in Black; Amounts in Red) 


PROTOD Chemical-Fibre Checks and Drafts 
—Registered like Bank Notes 
—F orgery-Proof 


Todd Protectograph Co. 


E-MARK REGI STERED) 


(ESTABLISHED 1899) 


World’s Largest Makers of Check-Protecting Devices and 
Forgery-Proof Checks 


1129 University Ave., Rochester, N. Y. 











Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or 
waiting upon custom- 
ers have many oppor- 
tunities of showing 
these cushions to 
men who are real 
prospects. 

You 





PAT. DECEMBER 21, 1915 


can attach Azoras in a few seconds, while 
asking the customer whether he has ever used 
them. The beneficial effect is so immediately evi- 
dent that the rest is simple. 

Air Cushions are built on the same success- 
automobile tire, a combination 
and rubber—of the greatest 


Azora 
ful principle as the 
of air chamber 
resiliency. 

Azora Air Cushions would work in with your busi- 
ness excellently. We'll be glad to tell you more 
about their sales possibilities—their nerve-saving, 
typewriter-saving, sanitary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
54th Avenue & 20th Street CICERO, ILL. 
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A “SALES-REPEATER” THAT PRACTICALLY 
SELLS ITSELF ON SIGHT!!! 


Here's Just What Progres- 
sive Dealers Have for Y ears 


Been on the Lookout for! 


A si Book- ~ 
Unit foes up : 
te 1000 visual- i) 

ized records. ee | 







Saves 50° 
to 80° Time 
and Laber 
Cost of Record- 
eeping. 





Assures Accuracy 


THE LIGHTEST, 


SIMPLEST, SPEEDIEST, MOST EFFICIENT 
TYPE OF 


VISIBLE 


RECORD-KEEPING 
EQUIPMENT 
THE ONLY 
AUTOMATICALLY SHIFTING 


OOSE-LEAF DEVICE 


INVENTED AND BUILT BY EFFICIENCY EX- 
PERTS TO MEET THE URGENT AND MOST 
PRACTICAL NEEDS OF KEEN EXECUTIVES. 





Just as the visible typewriter has now com- 
pletely displaced the old-fashioned “blind” 
typewriter so this marvelously effectual new 
Visible Loose-leaf Record-keeping Book 
Equipment is fast displacing “blind” bound 
and “blind” loose-leaf books; “blind” drawer 
and box card outfits—as well as the older, less 
efficient, cumbersome, costly-to-install, slower 
types of visible card contrivances. 











Now used by the greatest Banks, Railroads, Mail-Order 
Houses, Mercantile Concerns, Manufacturing Organiza- 
tions in America; and its decisive superiority is attested 
to by their voluntary letters of praise and repeated 
subsequent orders. 


NOW IS YOUR OPPORTUNITY! 


BEGIN SELLING THIS EQUIPMENT RIGHT 
NOW. DON’T WAIT UNTIL. YOUR ALERT 
COMPETITOR HAS THE PROCESSION OF 
GOOD BUYERS HEADED HIS WAY— 


VISIBLE RECORDS EQUIPMENT CO. 


220-230 W. ADAMS ST. CHICAGO 
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Netherlands East Indies Market for Safes. 
Trade Commissioner John W. Fowler discussed the 
situation in the Netherlands East Indies regarding the 
market for safes, in Commerce Reposts. 


* 


The Dutch merchants are naturally prejudiced in favor 
of the “Lips” safe made in Holland. After this the Ger- 
man “Peltz” safe is looked upon most favorably. They 
are all key safes, having in some cases two or more keys 


used in combination. 

The principal market for safes is in possession of the 
Chinese, who do most of the retail and a large part of 
the wholesale business of the colony. A _ burglar-proof 


safe, as that term is understood in the United States, is 
entirely unnecessary to the ordinary shopkeeper, a strong 
steel chest only being required to insure safety against 
petty thieving and ordinary fires. The local Chinese metal 


workers make an iron chest which opens on the top and 
locks with a padlock that serves all the purposes of the 
small shopkeeper. These are usually set in masonry or 
concrete to prevent their being carried off bodily 

There are numerous makes of small European 
the market, and during the war several of the well 
makes of American safes were imported, some consid- 
erable quantities. There was undoubtedly prejudice 
against these safes on account of the novelty of their hav 


safes on 
-known 


ing combinations and being built on wheels; but they were 
all sold and there is a good prospect for a continuous busi 
ness through the agencies established. 

The prejudice, however, against the combination is 
strong among the more conservative of the Chinese and 
Dutch business men. The Chinese argue that having 
wheels on a safe will make it easier for thieves to steal 
it. European safes have no wheels, but usually are built 
so that they may be erected on a metal standard. More 
over, the packing of American safes has been satisfac 
tory in many cases. 

Finland’s Pulp Industry. 
Finland is finding a growing market for wood pulp 


in the United States. We absorbed about 15,000 tons in 
1919, about fifteen per cent of the country’s output. The 
growth in this trade is due largely to improved facilities 
for direct shipment. American steamships carrying food- 
stuffs to Finland offered low freights for return cargoes. 

The tar industry supplies crude resin, which is converted 
in the rosin factories, and largely used in the paper in- 
dustry. The United States supplies large quantities of 
rosin for the Finnish paper mills. 


The annual production of mechanical pulp Finland 


is 200,000 tons. Suitable timber in the state forests is in 
sight to afford this output for more than 230 years. Pri- 
vate forests, most of which are more advantageously situ 
ated as regards transportation than the government pre 


serves, are very extensive. 


Market for Safes in Harbin. 

Trade Commissioner Lynn M. Meekins submitted a 
survey of conditions in Harbin, which was printed in Com 
merce Reports. One item interests manufacturers in this 
field. The unsettled conditions, resulting in frequent burg- 
laries, have created a demand for the protection afforded 
by safes and locks. There is some Japanese competition 
in safes, but their products are greatly inferior 


Denmark Demand for Rebuilt Typewriters. 
It is stated that there is a demand for high-grade, care- 
fully-rebuilt typewriters in the country about Aarhus, 
Denmark. They should sell at from 300 to 400 crowns less 


than new machines. The American typewriter is used 
there almost exclusively, handled through agencies in 
Aarhus. 
Trieste Sample Fair. 
The Trieste international sample fair in Octobs 1920, 


had a section devoted to paper, stationery and printing. 
No American concerns were represented in that division. 
The Germans and Austrians formed the largest interna- 
tional group, followed by the Hungarians. 

This year’s per capita consumption of newsprint will 
reach thirty-five pounds. In 1880 but three pounds were 
consumed; in 1894, nine pounds; in 1919, thirty-three 
pounds.—Eagle-A” Unity. / 
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Quality Filing, Equipment 
and Card Index Supplies 


Just What Browne-Morse 
Dealers Expected 


A new supply it has always been the Browne-Morse policy to think in 


terms of years—instead of months—and to build accordingly. 


Browne-Morse dealers are familiar with Browne-Morse pol- 
icies, and Browne-Morse well-defined plans, and can predict 


Just of f with reasonable certainty. They knew when the time came 


to add Steel Filing Equipment to the Browne-Morse line 


the Press that it would be done and with credit to the entire industry. 


That is why last month’s Steel Announcement came not as 


. | a surprise, but more as an indication of conviction in the 
Send for il. judgment of the Browne-Morse Company and all Browne- 


Morse Dealers. 


Browne-Morse Policies and Browne-Morse Products, with 
their natural appeal to dominating dealers, have led to a 
foremost representation. So if you are in open territory and 
are thinking in terms of years—and want to build your 
business accordingly, you can hear Browne-Morse Oppor- 
tunity knocking at your door. 


P¢ Browne-Morse Company 
Builders of Quality Filing Equipment 


/ / 16 McKinney Avenue Muskegon, Michigan 








BRANCHES: 


343 Broadway, New York City 905 Liberty Avenue, Pittsburgh 
16-18,Se. Twenty-first St., Philadelphia 
109 N. Frederick St.,Baltimore 193 E. Jefferson Ave., Detroit 
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No5S15 Century “Superb” Portfolio 


Take Pride in Selling 


It gives force to your sales talk and wins 
converts to quality merchandise. You 
can well display pride when you show 


Century Products 


Brief Cases Portfolios Mail Bags Catalogue Cases 
Boston Bags Music Cases’ Etc. 








. C= \ 
) ni | 
as 

) IN| 
i » (( | 








Yi 
The value is evident on inspection— 
long use emphasizes it. 


There is character in the design of Century 
Products and sturdy merit in their fabrication. 
All cases are creased: all exposed edges are 
polished. 

Write for Catalogue ‘‘E”’, price list and discount sheet. 


They have convinced many dealers of the advantages of 
selling leather goods of recognized merit. 








All dealers should write at once for our new discount 
Sheet effective January Ist. 





Century Leather Crafts Company 
350 Broadway New York, N.Y. 


THE 
SEMI-HEX 
PENCIL 


has won popularity through 
quality alone. It is sold 
from coast to coast by the 
best stationers. 


MADE BY 


PENCIL EXCHANGE 


JERSEY CITY, N. J., U. S. A. 


No 15 Century “Efficiency” Portfolio 


tl 
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Foreign Trade Council to Meet in May. 


Place of Meeting—Cleveland, O. Time—May 4, 5, 6 and 7. 





The eighth convention of National Foreign 
Trade Council will meet at the place and time above named 
This organizatio regarded as one of the country’s most 

ial factors extending our trade abroad. The o 
O72 tion is 1 partisan and non-political, directing its 
efforts to the end that foreign trade activities may be 
yr I practical accord, re-enforcing these activities 
yy securil the operation of government departments 
directly and indirectly interested in foreign trade 

These conventions are in the nature of an annual 
of the work of the association to enlarge the volume of 
\merica’s export trad The several sessions are training 
schools, where the best talent in the country teaches th 


1 


less experienced delegates through 
\merican industrial production in the last ten years has 
experienced a wonderful growth. Stimulated during the 


lectures and debates 


war by an exceptional foreign demand, manufacturing 
plants increased their producing capacity beyond not 
requirements. In many instances today their domesti 
trade falls short consuming their output, with the 
sult that America is facing a situation where we must 


become a nation of world traders if our industries are to 
continue in active operation as heretoforé 

Under the stimulus of a war-made foreign demand 
American exports increased from less than two and om 
half billions in 1913 to more than eight billions in 192 
The period of prosperity that attended this revolutionary 
condition awoke the American manufacturer to the tre- 
mendous possibilities of a well-developed and perm n 
foreign trade. But out of it all grew no really definite and 
lasting foreign connections for the majority of those who 
profited chiefly from munition making. It is this class of 
manufacturer who should be most keenly interested in th: 
problems that will come up for discussion before the next 
National Foreign Trade Council convention. 

In his address before the recent annual meeting of the 
Council in New York, James A. Farrell, chairman, par- 
ticularly stressed the need of a permanent foreign trade 
“In practically every business,” he said, “there is a part 
of the production, roughly estimated at the last 20 per 
cent, which cannot remain unsold if the first 80 per cent 
of the sales are to prove profitable. Remove this last 20 
per cent and the whole operation ceases to show a profit 
So it is with the productive capacity of the United States 
a certain volume of foreign sales must | 1 








ye maintained or 
the industry of the country will suffer throughout.” 

Mr. Farrell declared further that the recent industrial 
slowing up might have been avoided “had our producers 
shown more desire to add the demands of an understocked 
world to those of the local markets of the United States.” 
He held it imperative to the continued prosperity of Amer- 
ica that every manufacturer engage in export business and 
allocate some definite portion of his output to foreign 
trade. 

That the convention will resolve for more active go 
ernmental co-operation was foreshadowed in his state 
ment that “other nations, older in the field, control cables, 
coaling stations, harbor and terminal privileges, banking 
facilities and railroad and shipping systems. It is doubt 
ful whether private American enterprise can at this lat 
date obtain similar facilities unaided.” 

With the industrial interests of Europe rapidly becoming 
rehabilitated and our exports on the decline, it behooves 
American industry to make speedy and exceptional effort 
to keep alive the friendlv relations formed when the world’s 
markets were open to our products. A dependable forei 
trade will provide a beneficial vehicle for carrying any 
line of manufacturing over periods of dullness at home, 
permit increased output and insure the plant constant 
operation, while making possible a lowering of overhead 
charges and permitting the manufacture of goods at 
lower price through increased production 

The Cleveland convention committee of fifty is officered 
Samuel Mather, Pickands, Mather & Co., 
honorary chairman; E. R. Fancher, governor of the Fed 
eral Reserve Bank: Myron T. Herrick, president the So 
ciety for Savings; Henry Howard, the Grasselli Chemic 
Company: William P. Palmer, president the America 
Steel & Wire Company; Ambrose Swasey, president the 
Warner-Swasey Company, honorary vice-chairman, and 
H. F. Seymour, the Columbian Hardware Company, execu 
tive chairman. 

The convention, which will be wholly educational. de- 


oted to general discussion of all the phases, conditions 


as tollows 




















JDREME| TWIN ELUXE 


OUALITY Quaurry Fiuwe 


SUPPLIES! Crives EVICES 


FOLDERS 


A comprehensive assortment of folders for or- 
dinary and special purposes 1s a prominent 
feature of Wabash Supply Line. These are of best 
grade stock thruout and carefully made, boxed in 
dust-proof cartons attractively labeled. 


Pressboard Folders — Of 
20-point gray Pressboard, 
with linen hinge at bottom to 
expand 1 inch. Square cut, 
tabbed any positions, and with 
Insertable Celluloided tab or 
Brass Tang Fasteners if de- 
sired. Can furnish 30-point 
Pressboard if desired, red or 
oTay. 

















Leathertuff Folders — Red 


jute stock, square or any 
cut and with or without in- 
sertable celluloided tabs, tangs f 
or expansion feature. A fold- | 
er for long and hard service. | 






Tang Fasteners — These 
are brass, eyeletted to the 
folder and can be applied to 
any folder in our line. Use- 
ful for holding papers all to- 
gether in folder. 





Manila Folders—Regular 


manila in four weights. 
And with tops colored red, 

blue, canary or green for / 
color classification. Also in ; 


Ropestock, natural manila 
color, in two weights and 
solid blue and red, heavy 
weight. 


| meso | Tab Labels—A very im- 
portant feature and much 
superior to printed tabs. 
Furnished gratis with all 
blank tab folders and vertical 
guides, in sheets ready for the 
typewriter. Dealers should 
not overlook the importance 
of this feature as users in- 
variably prefer them to print- 
ed tabs when called to their 
attention. We furnish print- 

ed tabs when wanted. 





Complete Folder Sample Set for the Asking ' 


1 


Responsible Dealers wanted where 
we are not now represented. 


QHYawasht 


ESTABLISHED 1883 
Division of Filing Devices and Supplies, Plant No. 2 
WABASH, IND. U. S. A. 
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‘Karpen 
| Gnraranteed 
Fu rniture 


MICHIGAN 


seAGUORSAH SEADOO DEL! SARESUAGEGUADEAEOGBEGEOUANDEGADONAESDGANOGOSDILGGERAvEGSSGalocandenesensaTonnseabatevanencuaasdaveenanecsensecssitvctansdeenaevanuenenn 


ATAAssSStORESGSSSEHAEDSSSOOOSELEELAUOODSEGALEGAEOUOESECUUDELOEOSDEODE FEDNGGEESSGDE DENS UEERSSUTBOEEDOENEO IETS 





The Best You Have 


is naturally the first offer when 
you show office furniture. “The 
best foot forward” is the policy 


_ of most successful dealers. 
| Quality, properly presented, 
—# generally eliminates price | 


Ir 


competition. 


Karpen Chairs 


can well be your first presentation to an 
intending buyer. They aré “Spokesmen 
for Quality” and win friends by their 
chaste design, superior materials and 
splendid workmanship. 
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It is not unusual for Karpen Chairs to 
outlive the desks they serve. 


A wealth of ideas in Office Chairs is 
shown in the Karpen Catalogue. Let us 
send you a copy. It will interest many 
of your friends. 


mo 
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pea DaNGHO REREAD AREA GI 


_S. Karpen & Bros. 


Michigan City New York 





Chicago 
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and requisites of successful foreign trade, is after all but 
the culmination of the Council’s unceasing effort in fos- 
tering and promoting foreign trade extension. The Coun- 
cil is tirelessly active in this; the convention is but an 
extensively instructive review of their work, supplemented 
by interesting and valuable discussion of conditions and 
experiences by men who through long years have become 
acquainted with every condition of the export business 
James A. Farrell, president of the United States St Cor 


poration and chairman of the Council, will presid« 


Buckeye Sells Rochester Plant. 


during the past few 
, 


eCiand 


On account of traffic conditions 
vears, The Buckeye Ribbon & Carbon Co., Cle 
Ohio, found it advisable to operate a plant for the manu 
facture of carbon papers at Rochester, N. Y., in order to 
give proper service in the filling of orders for their eastern 


and export trade. They have recently disposed of the 
Rochester factory and will manufacture all their carbon 
papers and typewriter ribbons at their Cleveland, Ohio 


factory. They have increased their facilities and enlarged 


{ 
their organization to care for all business at the Cleveland, 


Ohio, factory. They will maintain the New York com 
pany, as selling agency for the eastern territory, with 
office and stock room at 384 Broadway. 
N. C. R. to Continue Profit Sharing. 
The National Cash Register Company will ntinue 
through 1921 the profit-sharing plan which was estab 


lished in 1920. After six per cent interest on the com 


pany’s investment has been deducted, the profits will be 
shared equally, half to the company and half to the em- 
ployees. The company’s share of the profits will be 
devoted to plant improvements, inventions, 
new machinery, etc. 

The fifty per cent of profits devoted to employees is 
shared half and half, executives and factory workers at 
Dayton. The employees who make up the management 
exclusive of the owners, are “Class A,” comprising the 
executives and supervisors, consisting of thirty-five or 


developmen 


more employees, who will receive twelve per cent; “Class 
B,” comprising foremen, consisting of eighty-five or more 
employees, who will receive five per cent of the profits; 
“Class C,” comprising job foremen and other employees, 
holding equal positions, consisting of 400 or more em- 

“Class D” comprises 


ployees, will receive eight per cent. 
all other employees at Dayton who have been in tl 

employ of the company for thirty days or longer, who 
will receive the remaining 25 per cent of the distributed 
profits. “Class E” comprises employees who have been 
with the company less than thirty days. “Class E” mem 
bers do not receive a share of the distributed profit 


J. A. Gottleib Returns to Chicago. 


“Joe” Gottleib, formerly with the Buckeye Ribbon & 
Carbon Company, a pioneer in the ribbon and carbon 
business, has returned to Chicago where he started his 
business career many years ago. He returns to tl city 
as division manager for the Columbia Ribbon & Carbo 
Company, with headquarters at 168 North Michigan 
avenue, 

Something over twenty-five years ago Mr rottleib 
started as a salesman for the Rockwell & Rupel Company 
selling ribbons and carbons in Chicago. Later he headed 


and 
there he 


Omaha office 
From 


the company’s 


afterward represented 
them in St. Louis. 


returned to Chicago 


and continued his work for that company for so1 time 

In 1907 Mr. Gottleib went to the Pacific Coast here 
he resided until a short time ago. He has always re 
mained in the carbon and ribbon business, either on his 
own account or as a sales representative. He organized 
and managed the Coast Typewriter Supply C Inc 


which handled the lines of the Buckeye Ribbon & Carbon 
Company 


Address Wanted. 

Office Appliances desires to obtain the address of tl 
Triumph Visible Typewriter Company, former] t Ig 
Park Row, New York, or that of Francis Dorl 
manager of the Triumph company. 


Sidney Morris Company Brings Suit. 

The Sidney Morris Company, 184 West Monr treet, 
Chicago, Ill., has brought action in the federal court, 
charging violation of the anti-trust law. Boorum & 
Company is the defendant 
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Buyers That Are Hard | to Please 


Are the Best Prospects for 


NELSON HEAVY DUTY 
PUNCHING MACHINES 


The illustration shows the advantage of 
wet features so necessary to the han- 
dling o° jobs at ‘es machine, but not found 
in ordinary equipment. 








Note particularly the Spacious Table and 
Feed Board and the Storage Cabinet for 
the Safe-Keeping of Nelson Dies and Tools 


In construction of the Nelson’ Machine every opportu- 
nity has been taken advantage of to minimize labor, time 
and expense. Compare the cost as well as the results. 


NOW isa good time to trade in that old machine 
for high grade equipment 


C.R. & W. A. NELSON, Inc. 


229 NORTH MICHIGAN AVENUE CHICAGO, ILLINOIS 


THE NEW GUNN DESKS 























PATENT PENDING 


WITH INLAID “LINO” GREEN TOPS | 








Write for ex- 


The Best 





























clusive agency S er ong 
terms and plan LAA pecial ty in 
for national IMPORTANT A ne Office 
and local ad- — <#7A/F OF Mawes Z Equipment 
vertising A DESK 














Ge WRITING BED © 


The New Gunn Desks and Tables are Superior in Style and Service because they 
are equipped with inlaid ‘‘Lino’’ Green Tops. No Glare—restful to the eye— 
impervious to wear. Write for Particulars. 











The Gunn Furniture Company, ““‘Micucan 
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({"Ul rari, Avoid the old method of 


MTT) annie 
} Vf Se. ‘6 ° ” 
Z| “~Liiygyy mmr hunting’’ through desks, 


Ny peooucrion Cuan |B cabinets and files—take 
| : a ‘‘short cut’ with a 
UNIVERSAL DISPLAYOR 
and keep important imforma- 
tion at your finger tips. 











UNIVERSAL DISPLAYORS ar 
ideal for visualizing maps, charts, 
graphs, posters, surveys, pictur 


etc. 


o 
UNIVERSAL DISPLAYORS with 
leaves turning like the pages o' a 
large book give executives and all 
others the means of securing the 
efficiency in visualization that 
centralized control demands. 

















UNIVERSAL DISPLAYORS ar 


aM manufactured in over 400 different 


UNIVERSAL WALL PIVOT DISPLAYOR complete models. 
with 10 wings, 24x36” fillers of asphaltum board. Made of 

steel throughout and guaranteed for ten years against 

factory imperfections. ; 


Universal Hixture Corporation 


133 WEST 23rd STREET NEW YORK CITY 





Send for Information. 








GRAYWOOD SPEED 


——=» DURABILITY PERSONIFIED 


In the manufacture of Graywood 
Envelope Sealers, the thought of 
durability is paramount. Not 
only does this show in the ma- 
terials used, but in the design. A 








machine unduly intricate devel- 
ops friction and soon wears out. 
In the GRAYWOOD all possible 
friction is eliminated, assuring 
simple design and long wearing 
parts. 

And speed! Graywood speed is 
not a matter of intensive training 
of the operator ; it is the result of 
correct mechanical designing and 
elimination of lost motion. 

Fully guaranteed for 


one year. 
Weight 10 lbs. 


Price, $35.00 Graywood Manufacturing Company 


F. O. B. Lynn, Mass. Lynn, Mass. U.S. A. 


Specialty men: Tell us where you are located. We may 
have a high class proposition for you. 
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Howard Advanced to New Post. = = 
B. Howard was recently elected vice-presid 
and Rapids Chair Company, Grand Rapids, Mich., 
taking the position made vacant by the death of E. H a ° e 
Foot Mr. Howard has been with the company eighteen H ‘ ‘ L e W re 
. - ~ 

years, and has traveled for them a good part of that time, ere S a 1V 
acquiring a very numerous circle of friends who extend to 
him their cordial congratulations and good wishes 


Mr. Hovtard’s connection with the furniture business Seller and Repeater 


began in the West under the direction of the late General 
E. P. Johnson of the old Los Angeles Furniture Company, 


where he began his business life as a retail salesman. Here If you are interested in an article that 
he mastered the retail business. Finally he was offered won't accumulate dust on, your shelves 
ind accepted a place with the Grand Rapids Chair Com- stock Clar-O-Type, 1 he Wonder Type 
pany, first acquiring a practical knowledge of the manu Cleaner, and watch it go. Live dealers 
facturil ge end of the business under the direction of John everywhere are learning that if they can 
Mowatt Having grounded himself in a knowledge of supply stenographers with something they 
the line, he took up the selling end, and has ever sinc need and want, the sales will take care of 

wn as one of the company’s able st men themselves. Stenographers DO need Clar- 


-easahtisien O-Type and when they NEED a thing they 
New York Concern Opens Branch Offices. BUY it. All YOU have to do is put in a 
Accurate System & Manifolding Company, 403-5-7 supply and keep busy. And because of the 
Beaome street. New Vork. MN. ¥.. have coened branch of high quality of this little necessity, the 


fees for the sale of their systems and specialties at the wonderful results it accomplishes and the 
5 i pape ite : saving in time and patience to the stenog- 
San Francisco—426 Larkin street—manager, M. Koehn rapher, your repeat orders will be grati- 


Philadelphia—1233 Arch street—manager, E. G. Oxen- Tying 


Boston—240 Huntington avenue—manager, L.»~W. West 
cott 

Syracuse, N. ¥ 214-216 McCarthy building—manager, Ss & 
R. W. Wales. 

At the New York automobile show the company exhibit- 
ed its “Akkurate” self-indexing statement ledger and 


othe: bookkeeping systems. Jack LeBoff of the com THE WONDER TYPE CLEANER 


pany’s New York office, left for Chicago on Friday, Jan 











uary 28, where he attended the automobile show and ; , 

“pik , ’ ‘ Saves t and work, cleans the type quickly and 
demonstrated the company s lines. thoroughly without brushing, eliminates spattering, 

The Accurate System and Manifolding Company have picking with pins, soiled eo — - 
been in business about five years. They make numerous vied ox, thats ait. mietene, “ieee 
loose leaf devices and systems, including ledger posting Ple: Use, Guaranteed to Satisfy. Price 50c 
trays and binders, catalogue covers, sectional post bind Pp 
ers, etc They specialize on the “Akkurate” complete 
bookkeeping system, which condenses in one loose leaf JUST APPLY 
book no larger than the average ledger an entire book 
keeping system which shows at the end of each month 
the exact condition of the user’s finances. A self-indexing 
statement ledger is also featured. 

A Calendar From Abroad. 

Four interesting views of country life in Holland, r 
produced in original colors from paintings by W. G. F 
Janse are presented upon a four-sheet calendar recently 
received from H. A. Kramers & Son, Bookdealers, Rot- 
terdam, Holland lhe matter is brown, with gold letter- 
ing and is 18% by 145% ins. over all, with cut out in cen- 

er 8 y 111-16 ins. The calendar part is printed on 
strips which slip into slits in the lower white margin of 
each picture, each of which therefore may be framed if 
desired without defacing it by removing the calendars 
“Nederlandsche Kunstkalender” is published by Uitg 
Gebt n Rijkom, Amsterdam. 

* * * 
Smith-Brooks Printing Company, Denver, Colo., is 

ued eautiful calendar, illustrated with a striking mou 

Weinman Bros., Chicago, Ill., have an ad in almost e) 
ery oO building elevator in Chicago \ handy cale 
dar is irmounted by the caption, “Call Your Floor.” 

r] Columbia Ribbon & Carbon Manufacturing Com- 
pan N York. N \ . selected an exquisite subject for its The superior quality of Clar-O-Type, its unequalified 
pare ria ; ‘ ’ : endorsement by stenographers everywhere, our na- 
LJl4 ndar, whl 1S assured of long preservation and tional advertising and the attractive display mat- 
1¢ \n unobtrusive imprint in steel die stamping is the ex ter which we furnish free of charge, assures you 
nt tl ‘alendar’s advertising characteristi Srebad My thie, Sette Ce ee . 

Goodrich Company Celebrates. We have an unusually interesting omies 
to make progressive dealers. May we 
F. Goodrich Company of Akron, Ohio, whicl tell YOU about it? 


was founded in 1870 by Dr. Benjamin Franklin Goodrich ‘ 
is celebrating its golden anniversary. <A beautifully em THE CLAROTYPE COMPANY 
bossed, lithographed and printed annquncement was ri 202-204 FRANKLIN STREET, NEW YORK CITY 


ntl nt ) » the * rs “ustomer is 1 . . 
ently S¢ out ti company’s customers. In this a Canadian Agents: Standard Distributing Co., 











nouncement the company, through its president, B. G Montreal, Que. 
Worl re-dedicates itself to those principles of service | 
insti ] bv his successors | 





tuted bv the founder and maintained 


alt a century — 
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Don’t Gamble! 


Demand Quality Service 
GENERAL REBUILT 


UNDERWOOD 


Remington— Royal 
L. C. Smith and Other 


TYPEWRITERS 


Satisty Users— 

Attract Trade— 

Multiply Profits— 
ARE Best. 


YOU GET 


What You Order— 

What You Expect— 

What You Need— 
WHEN Needed. 


WE CUT 


Your Costs Down— 

Your Losses Out— 

Your Delays Out— 

Our Prices Low— 
FOR YOU. 


WE Quote 


Quality Rough Machines 
The Useful Kind 


Ask US! 


TRY US-NOW!! 


General Typewriter Exchange inc. 
35 York Street, Brooklyn, New York, N. Y. 


Oldest and Largest Factory Rebuilders of 
Typewriters for the Export - Wholessle 
Trade in the World. “Quality House’’. 
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Now It’s Oxford Filing Supply Company. 


The Oxford Filing Supply Co. is the new nat f the 
Record Card Company. The change capitalizes the trad 
name of the company’s line, and has more distinction 
The general offices and factory have been removed to 382 
Jefferson street, Brooklyn, N. Y., telephone Stagg 2725-6-7 
The New York City trade will be handled by a stock and 
sales room at 23 White street. The telephone number is 
the same as that at the general office, a private 
necting them. The change enables the Oxford Filing Su 
ply Company to maintain a high standard of ser 

Monroe Company Using Its New Addition. 

On the first of the year, the Monroe Calculating M 
chine Company began moving some of their manufactu 
ing departments to the new unit of the plant, wl 1S 


finished on the first of last December. 

The new unit, a very handsome reinforcé 
structure, presents a striking appearance with the 
painted a rich cream color and the curtain walls 
cotta brick. 

The new building was dedicated on December 
dance for all employees of the factory and hon 

The top floor was attractively decorated in red and 
green, and the music for dancing was furnished | the 
Monroe orchestra. 

In order to provide more adequate protection 
larged plant, the company recently organized its S| 








*ACTORY OF MONROE CALCULATING MACHIN COM 
PANY AT ORANGE, N. J.. SHOWING NEW STRUCTURE 
RECENTLY ADDED 


cial police department, the members having 
in and given full police power by the local 
ment, 


W. W. Matthews in New Office. 
W. W. Matthews has moved from 106 Nort 


street, Chicago, to 223 West Madison street H 
splendid location, and increased storage spa 

him to carry generous stocks of the various 

dles. Recently Mr. Matthews was given distril 
number of additional lines, which include 
devices of the Sam’l Tatum Company, the Gres 


of bound books, Stephen Greene Company greet ards 
Geo. E. Fox & Company office specialties, Weinman Bros 
Handipads, Underwood Glass Pin Company tacks 


and glass headed pins, Hohn & Breen alun 


spring clips. 
Navy Surplus Pencils on Sale. 
The United States Navy surplus stock of lea ncils 


has been offered the market in smaller quantit than 
heretofore. Bidders may now offer to buy in quantities to 


suit themselves. Heretofore the Navy set a nimum 
The stocks are stored at the Navy Supply Depot, Brook 
lyn Navy Yard, Brooklyn, N. Y., and the Nav rd at 


Portsmouth, N. H. 


Mr. Wilson Spends Week in Chicago. 


Ralph B. Wilson, chairman of the Board of Di: < 
of the Wilson-Jones Loose-Leaf Company, spent veek 
in Chicago last month, attending a meeting of rd 
Already the Wilson’s are beginning to look upon Los An 


geles as home, 
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We Specialize on Steel Transfer Cases etnaiy 0. eee ae 
. . . = 2 oO y 

Your Order Shipped within Three to Five Days 3... Steel Transfer Cases with Pull 

Steel Sides. Note the channel frame which makes drawers operate no matter how high the sections are stacked. 

The locking device is secure; yet it enables the stacks to be dismantled readily for moving or rearrangement. 


Write for Prices and Discounts 


General Offices The Bentson Mfg.Company Aurora, Illinois 


Chicago Representatives and Show Rooms: Associated Stationers’ Supply Company, E. E. Blankemeyer, Gen’! Mgr., 201-15 North Franklin Stree 





a 





MM i ni in ent 


DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 








Made as fine as 
the best kiln- 
dried hardwoods 
and skilled work- 
manship canmake 
them. 





Write for 
Catalog New Dornette Typewriter Desks 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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Special Package-- 
Brass-plated Steel 
Tacks-- 


Packed 2 or 3 dozen in box, 





Modern “x 
Paper Clips ho 
wy 


20 boxes to the carton. A . 
. ; ; : Made of good strong wire. We can now 
cick sling rftable tem Brass Spiral Pen Rack ply thanin any tant 
ity. H ire, irals. A 
wey caw’ wei leeieind Ries that New Style Cut-out Thumb Tacks 
sells, MODERN Quality. 100 in box with lifter. 10 boxes to car- 


ton. Finely nickel-plated. Sharp points. 





ED No3 No2 


MODERN Merchandise sells _ itself. 


= 
Write for catalog, price lists and samples. 


‘The HOGE MANUFACTURING TO Ino. 








215 Fulton St., New York., N.Y. 














BOSTON INDEX CARD COMPANY | 


WISHES TO ASSURE THE TRADE 


IT IS THEIR SINCERE PURPOSE AND INTENTION 


TO GIVE THEIR CUSTOMERS AT ALL TIMES 
THE BENEFIT OF ANY PRICE REDUCTION | 
THE MARKET MAY AFFORD | 


PRICES OF RAW MATERIAL REMAIN AT HIGH LEVEL 


AND MAY ADVANCE AT ANY TIME BUT THE 
SAME RELIABLE — DEPENDABLE AND TRUSTWORTHY QUALITY OF 


AMERICA’S (00 BEST 


Reg. U.S. Pat 


SUPPLIES WILL BE MAINTAINED 
BY PLACING YOUR ORDERS WITH BICCO YOU ARE ASSURED OF 


BETTER PRICES, QUALITY AND SERVICE 


BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET, BOSTON, MASSACHUSETTS 















































Sor the 





NOTE.—-Manufacturers should read this department, 


here 


nouncements outline 


OFFICE 


(ell n wien 





for 


are announcements from firms at home and abroad 
regarding their requirements for goods. 


Many of these on- 
business opportunities of importance 


manufacturers in this field. 


Ahmedahad, India—Keshan & Company are interested 
in securing the agency for a general line of stationery in 
Indi Manufacturers are requested to send catalogues 
samples and prices. If samples are isidered favorably, 
he company will be willing to pay for them 

este Mass.— The Quality Stationery Stores, 15 School 

reet, wishes price lists and catalogues from manufactur- 
rs Chey should be addressed to C. H. Trachtenberg 

Chicago, Ill.—The Arvey-Zenner Company, Inc., 136 
West Lake street, wishes to undertake direct representa 
tion of meritorious specialties. 

* ok * : 
ae iil. Zimmerman & Neirman, 226 West Adams 
is a new wholesale and retail stationery concern. 
Ex inal agencies are desired for Chicago, or any West- 
ritory I includes Chicago 
* 

Chicago, Ill—H. A. Hartman, 4501 Winthrop avenue, 
wishes to represent an office furniture manufacturer in 
Chicago. He is particularly interested in steel furniture, 
lockers, desks and chairs. A good table line would ri 

consideration. Mr. Hartman has been connected 
with The Berger Manufacturing Company and The Gen 
ral Fireproofing Company. 

re ong Ind.— The Interstate Office Supply Company, 
Spahn Building, wishes to hear from manufacturers of 
all kinds of office equipment. No credit will be asked. 
The company plans to carry a stock in the future; at 
pre requisiti will be placed only for goods sold 
The principals the company are interested in other 
business, and have frequent calls for blank books, special 
printing and ruling and other regular stat ionery lines 
They intend to capitalize these opportunities. 

London, England—Maurice A Cattermole, Ltd., 70a 
Basinghall street, E. C. 2, wishes to represent manufactur 
ers of all lines eoods in England and India. He now 
has the agency for a well-known American house. Man 

Ss aré ited to send catalogues and price lists 

Los Angeles, Calif—The Golden State Export Com 
pany, ch represents a number of manufacturers, wishes 
to get in touch with manufacturers of imitation leather. 

‘Milan, Italy—Societa Italiana Macchine Automatiche, 
Via Silvio Pellico 4, wishes to get in touch with manufac 
tut otfice machines and accessories The company 
has re ntlv bee rganized to deal in the lines indicated, 
ind would like to receive catalogues, price lists and agen 
cy terms 

Napier, Karachi, India—The International Mercantil 
Company, a wholesaler of stationery and office supplies, 
wishes catalogue s and price lists. 

Ogden, Utah.—The Allen Sales Company, 230 Eccles 
uilding, was recently organized. It will undertake the 
representation of inufacturers of office devices in Utah 
and surrounding states. 

Paris, France—Scoubart & Moreau, 188, Faubourd 
street, Martin (X« requests catalogues and price lists 
f American manufacturers of stationery 

egg S. S—The Straits Typewriter Agency, 6-A 
( Alley, wishes to get in touch with rebuilders 
of typewriters in the United States Catalogues and price 
sts desired. There is business sight when ex- 
change conditions improve. The agency now represents 
several American concerns. 

Southern States—A dealer in a Southern state wishes 


to add to his lines of office specialties. He mentions spe- 
cifically envelopes, adding machine rolls, — gummed 
labels, carbon papet tenga. furniture, polish, etc Ad 
dress AX-19, Care Office Appliances, 417 So. Dearbort 


street, Chicago, I] 


APPLIANCE 


BYRON WESTON COMPANY 


> 


YOU can always bank on Byron Weston 


Co.'s TYPOCOUNT paper being used 
with the greatest satisfaction where 
the requirements are the most exacting. 
Insurance companies, financial institu- 
tions, and large manufacturing con- 
cerns—all find TYPOCOUNT the pre- 
mie! ledger paper for Machine Book- 


keeping 


TYPOCOUNT was the first paper ever 
made for Machine Book- 
keeping. It is guaranteed to stand up- 
right in the binders without binding or 
curling, and to resist successfully wear, 
and It is made in 
two weights,—heavy for ledger sheets, 
light statements. 


especially 


tear, soil erasure. 


weight for 


WRITE FOR SAMPLE BOOK 
AND FREE TEST SHEETS 





Byron Weston Company 
In the First Place—Weston’s Papers 
DALTON, MASSACHUSETTS 
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=== BYRON === BYRON == BYRON === BYRON 








Cleri-type 
Model 
No. 12 
Open 







“BYRON” and ‘“‘CONVENIENCE”’ 
ARE SYNONYMS 


YRON Typewriter Cabinets personify con- 
venience, embody adaptability and possess 
style. 


cabinets will result in increased sales if you 


Ya usual efforts in selling ordinary typewriter 
offer BYRON, for office men want these things. 


ESULTS show that Byron users are Byron 
boosters—-which of course makes for repeat 
orders and better business. 


writer Cabinets far exceeds the production. 
Greatly increased factory facilities, however, 
now assure you of prompt delivery. 


(rem Coke the demand for Byron Type- 


OW is the time to write for descriptive litera- 
ture of Byron cabinets in all sizes. 


BYRON TYPEWRITER CABINET COMPANY 


Woodlawn Avenue 
Louisville, Kentucky 





Cleri-type 
Medel 

No. 12 
Closed 












BYRON === BYRON = BYRON = BYRON 
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Tampico, Tamps, Mexico.—C. Sagaon, S. en C., Apart 
tado 786, requests catalogues and price lists on oft 
niture and devices. 


Washington, D. C. 


The Typewriter Factory Sales Cor 


poration, /28 15th street, N. Y., will undertake to repre 
sent manufacturers on a commission basis. The company 
is in touch with all government departments at all times, 
and will undertake to represent manufacturers seeking 


government business. 


Opportunities for Foreign Trade. 


The business tips which follow are collected from the 
various points where the United States has consular 
officers and commercial attaches. If the reader wishes to 
follow any of the prospects, he can obtain the name and 
address by requesting the information from the Depart- 
ment of Commerce, Bureau of Foreign and Domestic 
Commerce, Washington, D. C., mentioning the number 
which identifies each item. This information can also be 
obtained from the district and co-operative offices of the 
department. 

District Offices: New York, 734 Customhouse; Boston, 
1801 Customhouse; Chicago, 1424 First National Bank 
building; St. Louis, 402 Third National Bank building; 
New Orleans, 120 Hibernia Bank building; San Francisco, 
307 Customhouse; Seattle, 848 Henry building. 

Co-operative Offices: Cleveland, Chamber of Commerce; 
Cincinnati, Chamber of Commerce; Cincinnati, General 
Freight Agent, Southern railway, 96 Ingalls building; Los 
Angeles, Chamber of Commerce; Philadelphia, Chamber 
of Commerce; Portland, Ore., Chamber of Commerce; 
Dayton, Dayton Chamber of Commerce; Pittsburgh, 
Chamber of Commerce; Baltimore, Export and Import 
Board of Trade; Newark, N. J.. Newark Chamber of Com 
merce; Norfolk, Va., Norfolk Maritime Exchansg iF 
lianapolis, Ind., Indianapolis Chamber of Commer: 

Most of these items are quoted in full, as reported by 
the Bureau of Foreign and Domestic Commerce, in the 
thought that where a miscellaneous list of requirements is 
stated, the character of the inquirer’s business will be 
revealed. 


These items are given identifying numbers, to avoid 
promiscuous publication of the names connected with 
Foreign Trade Opportunities developed by the Depart- 


ment of Commerce. The names and addresses must not 


be published by their recipients. 


Adding Machines. 
publishing firm in Sumatra desires 


34,321.—A 
for 5,000 reams of newsprint 


chase and secure an agency 


paper, 33x23 inches; 500 reams of writing paper ible 
folio and double post); 500 reams of print paper; station 
ery supplies; steel filing cabinets; and calculati: ma 
chines. Catalogues and samples are requested Quota 


Belawan. Payment to ish 
References 


tions should be given c. i. f. 
against documents through bank. 


Furniture. 
See No. 34,321 under Adding Machines. 
General. 
34,316.—A firm of commercial agents in Gree lesires 


to be placed in communication with manufacturers and 


exporters with a view to securing the representat yr 
the sale in Asia Minor of machinery, raw materials, and 
industrial supplies. Catalogues in triplicate are 1 ted 
References 

34,341—A commercial agent in Poland desires to be 
placed in communication with firms with a view to secu 
ing their representation for the sale of Americat rod 
ucts in that country. Catalogues, prices, and samp! 
requested. No reference offered. 

Other Machines. 

34,334—A New Zealand purchasing agent w is at 
present in the United States desires to secure age s for 
electrical appliances, including electric household devices, 
and automobile accessories, hardware, and oft ppli- 
ances. References. 

See also No. 34,339 under Typewriters. 

Paper. 

34,320.—A company of importers in England desires to 
purchase or secure an agency for the sale of printing and 
writing paper. Quotations should be given c. i. f. Indian 
port. Payment against documents at destination of goods. 


References. 
See also No. 34,321 under Adding Machines. 
See also No. 34,339 under Typewriters. 
See also No. 34,347 under Stationery. 
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Chairs of Quality 


A complete line of chairs suitable for Office, Bank 
and Courthouse, with a wide range in prices to 
suit every requirement. The distinctive feature 
of our “Chairs of Quality,” which we use on all 
except our cheaper patterns, and which has met 
with universal approval, is the iron. Simple 
and durable in construction, it represents the first 
real innovation in office chair irons in many years. 
It is the only iron in practical use that is adjust- 
able to any desired height by a simple pressure 
on the foot lever which raises or lowers the seat 
without the least inconvenience. If quality 
would not, this iron would commend Chairs of 
Quality to the most discriminating buyer. 





CROCKER CHAIR COMPANY 
SHEBOYGAN, WIS. 


BRANCHES 


Chicago New York Minneapolis Oakland No. 27-5P Quartered Oak or Solid Mahog- 
any. Code Word, Abolish. 





























DESKS OFFICE TABLES 


Catalogue on Request 


Orpin Desk Company Manufacturers 


121 Medford Street, Charlestown, Mass. 
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MEILINK “MASTER MODEL” SAFES 


IN SMALL BUSINESS SIZES 


With the enormous need of better Fire and Thief Protection, 
we have designed three sizes to meet these requirements. 


A Fire Resistance Laboratory test of 1 1/2 nours at 1800° F. proves its efficiency. 


THE MEILINK STEEL SAFE CO. 


TOLEDO, OHIO 


Inside Sizes 
No. 88 7” High, 133” Wide, 223” Deep 


No. 90—20” High, 15" Wide, 14” Dee} 
No. 92—24” High, 18” Wide, 14” Deep 


May be used with Cabinet as shown, and 
as many adjustable shelves as desired, 
or with full size adjustable shelves with- 
out Cabinet. 


Small Safes for BUSINESS or HOME 
USE have always been sold on price. 








| 


business men. 


of view. 


| 
| 





Integrity in the construction of office desks 
is insisted upon by the betier informed 


Meeting this demand with Englewood Desks 
is unquestioned wisdom from every point 


| ENGLEWOOD DESK COMPANY 


i 5816 Lowe Avenue 
CHICAGO 
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Pens and Pencils. MX ~ ™= 
4 282 \ antile firm in Bulgaria desires secure | ~ ~~ 
gency for sale of shoes, rubl loth ling 
other pur} s, kitchen ranges, hardware, carpenters 4 
hinery and tools, blacksmiths’ 1 shoemakers’ tools, 
hines for combing wool, fountain pens, barbers’ appli 
inces, strongly perfumed soaps, electric materials. 


Quotations shoul 


Reference. 
34.303. \r 


1 


porting 


be given c. \ 


company in | 


Varna or B 


ngland aesir¢ 


-h 
scnoo 





uUreas 


A 
s to 4 


l slates 





Popecrs 
CZ 












hase or s¢ an agency for the sale of 
slate pencils. Quotations should given In- 
ports Payment to be mad st docum ents at 
destination of goods. References. 
34,309.—An importing firm in Mexico desires to receive A 
tations f. o. b. New York or San Francisco for immedi 4 
ite delivery galvanized barbed wire and staples, nails e 
t plate, steel and lead bars, hinges, vod screws, anvils, “Catchin | 99 
tools of various kinds, window glass, scales, grindstones, p 
school slates and pencils, etc. Correspondence should bs 
in Spanish. ( logues in Spanish are requested. Refer A 
ces ’  @ The greatly increased pro- 
Stationery. i . 
34.170.—A ercial representative in Spain desires duction of the Security Envelope 


commission for the 


» secure an agency on Fa Sale of jew . < , “4 
elry celluloid and rubber articles, glassware, porcelain, y| ompany dur ing the fall and 
leather, hides, toys, buttons, stationery, office appliances, y winter has eaten through our 


food products, aluminum kitchen hardware novel 


ware, 


mass of back orders and brought 


ties, sugar, codfish, coffee, cocoa, peas, and wheat. Cor 
respondence should be in Spanish or French.” References ie See 

34,285 company of merchants Argentina desires us back to normal. On the ma- 
to secure an agency from manufacturers for the sale of | jorit r of our products “Stock 
small hardware, enamel ware, pocket and table cutlery, y ’ J 
and stationery. Quotations should be given f. o. b. New goods” once more means “Goods 


York and c. i Argentine port. References. 
34,324.—An importing firm in India desires to be placed 


that are in stock.” 


in touch with manufacturers and exporters for the pu 

“hase of ard re > , achi Tt -lectrical ,oods T —~ ~4 

chase of hardware, cutlery, machinery, electrical goods; | ¢ On special envelopes, too, we 
cotton mill, gin, press, and railway stores; glassware, y ; 

kitchen and hous hold goods, metals and metal products, are able to give you prompt ser- 
pipes and fittings, boiler fittings, harnesses, motor cars, 


vice, putting special orders right 
through the factory with the 
same dispatch as of old. 


bicycles and accessories, watches and clocks, musical in 
struments, food products, stationery, hosiery, second 

hand clothing, Ivets, laces, piece goods, woolens, boots | 
and shoes, and sundries. Reference. y 
34,347.—A firm of commission agents in India desires to 


oods, such 


secure an agency for the sale of paper g is el - . ° . 

vel pes, blotting paper, and stations ry supplie i T tical q¢ W S are beginning once more 
roods; % vatent medicines. Reference ao . 

, ret er pratt a pe IP % Spain desires to secure A to receive letters from the trade 
the representation of firms for the advertising and organ y such as the following: “Thank 
izing of sales offices for the sale of agricultural machines : 2 

and tools, automobiles and accessories, machines for pré¢ you heartily for your letter of 
paring and grinding corn, electric motors, sewing ma - 
chines, player pianos, hardware and cutlery, saws, hair the 10th and the good service 


laundry machines and washing machines | That 


ppers, steam 


on our little ‘Rush’ order. 


for home use, inting presses, gas and electric cooking A 

ranges, paints and varnishes, bristles for brushes, bath is the stuff which makes us come 
tubs, table knives and forks, stationery, and labor 9 pa A 

devices of all kinds. References. back again and again.”’ 


34,376 A fir 
desires to purchase 


and wrapping paper, 


I 


commission merchants in Pale 
old newspapers use as packing ’ q The doleful story of aged back 


leather, shoe findings, foodstuffs, of- fF 5 : . a 
tton goods. N offered orders is ended. And it will not 


l under Adding - id le 
: er ps ail ‘ 
Typewriters. ye a twice told tale. 
tile firm in Egypt desires to secure thi 
the sale in Egypt and Suda 


ultural machines A 


ror 


re 


Mac 


supplies, and erence 


See also No 34,32 hines. 
34,266.—A met 


exclusive agency 


4 @ Let usserve you on your stand- 


tor ca and tractors, rubber tires, agric : 
and tools, typewriters, pianos, furniture, timber, ard and special envelope needs. 
icals, linen goods, stockings, clothing, boots and 


articles, soap, perfumery, foodstuffs, hams and 


bac anned goods, flour, sugar, corn, etc. Quotations 
should be given Alexandria. Payment to 
against documents on arrival of goods. References 


34,339.—A commission agent in England desires t 

manufacturers in Russia, Finland, Poland, Siberi 
Scandinavia, France, and Great Britain in the 1 
ton goods, woolen textiles for men’s and women’s y| 


nvelope Gmpan 


ouse of ‘Specialties 





curt 





sale 


HOME OFFICE AND FACTORY 





clothing, hosiery, hats, gloves, photographic materials, 
paper, all sorts machinery, typewriters, tobacco, and r Minneapolis, U. S. A. 
tobacco manufacturing machinery. No reference offered 
fle alr BRANCHES 
Validating Invoices for Bulgaria. New York Detroit Chicago 


invoices legal- A Cleveland San Francisco 


Che Bulgarian Government will recognize 
ized by an American Chamber of Commerce or by the 
municipal government of the locality from which the ™ = =} ™ 
goods are shipped ~ i - - 
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Old 


fiampashire 
Typewriter 
apers 


Manuscript 
Cobers 


Old 
Hampshire 


Mills 


Old 
Hampshire 
Bond 





A line of carefully selected 
‘best sellers’? comprising in 
addition to Oli Hampshire 
Bond, other grades, weights 
and finishes of relatively 
high quality. 


To see is to believe. 


Send for new sample book. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper Co. 


SOUTH HADLEY FALLS 
MASSACHUSETTS 


Makers of 
Old Hampshire Bond— Vellum—Lawn 








Lists of Overseas Buyers Available. 


\ division of the Bureau of Foreign and Domestic | 
merce has compiled lists of dealers abroad, which are 
nished free on request from manufacturers and export 
They can be obtained from district offices of the bure: 
or headquarters at Washington, D. C. Mention th 
number, and state the date on which they were referred 
in Commerce Reports. 

Chile—Dealers in stationery 
No. LA-13,007, mentioned in 
uary 20. 

Jugoslavia—Importers of paper. File No. NE-3,0 
mentioned in Commerce Reports of January 17 

Mexico—Importers of furniture. File No. LA 
mentioned in Commerce Reports of December 29 

Mexico—Importers of paper and paper goods 
LA-30,045, mentioned in Commerce Reports of De 
ber 29. 

Mexico—Importers of stationery and 
plies. File No, LA-30,055, mentioned in 
ports of December 29. 

Paraguay—Importers of 
File No. LA-19,009, 
January 10. 


supplies and 
Commerce Re 


> 
30.0 


stationery, paper and 
eoods. mentioned in Comm« 


ports of 


Civil Garvies Openings. 
United States 
examinations of 
divisions, Bureau of 
several divisions 


Civil Service Commission announs 
general interest 
Foreign 
at Washington, D 
year; applications close February 23 
draughtsmen, ordnance department, W 
Department, Washington, D. C. Applications 
for an indefinite period. Three grades are provided, s 
aries ranging from $800 to $2,500 a year. 
Superintendent of supplies for Raritan 
tuchen, N. J. Salary $2,300 to $2,700 a year. 
tions March 9 at New York, N. Y., Newark, N. J., 
Amboy, N. J., Trenton, N. J., Philadelphia, 


The 
forthcoming 

Chiefs of 
Commerce in 
Salary $2,500 a 

Mechanical 


recely 


J Per 
Penna 
Lomi 


tained from local secretaries of the Civil Service 


sion and postmasters. 


Overseas Requests for Trade Literature. 


Catalogues are requested for the United States « 
at Berne, Switzerland. They ny also be sent to the Sw 
Bourse of Commerce, Berne. Catalogues in Frenc! 
German are preferred, but those in English may be 

\ special catalogue section has been established at Cai 


to receive catalogues and price lists of American 


interested in foreign trade. 


Relation of Poor Packing to Cancellations. 


the 
brought 


familiar 
out. An 


\ new 
packing 


angle to 
has been 


subjects of poor 
Australian 


cancellations are eagerly s 
bad order due to defective pa 
has a valid reason for cancell 


excuses for 
arrive in 
feels he 


ing prices 
When 


the importer 


goods 


Co- Genraties “Office at Norfolk. 


office of the Bureau of Domest 
has been established with the 


\ co operative 
Foreign Commerce 


Maritime Exchange, Norfolk, Va. It is in charg: 
IK. Thompson, formerly of the Oid Dominion ] 
a member of a family of seafaring men, 


Bigger Parcels in Mail to France. 


The maximum weight limit on parcel post packas 
France has been increased from eleven pounds (five kilo 
to twenty-two pounds (ten kilos). It applies 
ments to and from continental France, Corsica, Alger 
Tunis, French Morocco and Monaco. 


Felt on Commerce Association Board. 





The annual election of the Chicago Association of ( 
merce was held recently. Dorr E. Felt, president 
Felt & Tarrant Manufacturing Company, was sel 
a member of the board of directors 








pape! Fy 
ports ol Jat 


Application blanks and detailed information can be ob- 


10, 


24, 


stationers’ sup 
Commer < 


and Domesti 


ar 
ed 


ii 


arsenal, Me 


Examina 


th 


Egypt, by the ministry of finance. The files will b: Y 
to the general public. Catalogues should be address: 
to The Controller, Bureau of Commerce and Indust: 12 
Sharia Fahmi (Bab-el-Luq), Cairo, Egypt. 

Charles H. Albrecht, consul at Reval, Esthoni S 


tion to Commerce Reports indicates that in a time of fall 
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‘Old Town 


Standards Assure 
Satisfactory Quality 


whatever the requirements 


for service or cost. The 
basic materials are selected 
as the result of extended 
experience in the develop- 
ment and manufacture of 
Typewriter Ribbons and 
Carbon Papers under our 
: formula. 


Old Town Carbon Paper 
is made in twelve brands 
pen and pencil, in various weights, 





for typewriter, 
finishes, in the usual colors. 


Old Town Typewriter Ribbons are marketed un- 


der two brands and each is inked for light, me- 
dium or heavy duty. 

Performance and permanence guaranteed> Our 
Brands are packed in handsome lithographed boxes. 


Manufacturers of Carbon Paper and Typewriter Ribbons, 
Old Town and “Crowfoot” brands. 


Old Town 
Ribbon & Carbon Co. 


245-47-49 dais Street 
— YORK CITY, U. S. A, YA ee, | ' 
“ SQUALL 











“Met-Con’ 
Portable 
Stands 


Just what you 
have been 
waiting for 





One of the most handy of all office and shop appli- 
ances. Can be used for Typewriter stand, Compto- 
meter, Cash register, Autographic register, Filing stand 
and in fact for innumerable office and factory uses. 


Construction: All metal base mounted on roller bear- 
ing casters with |” quartered oak top 16” square. 
TO DEALERS: 

Add - 8 fast 


and discount 


selling article to yourline. Quantity prices 
n application. Good deliveries. 


Retail price $16.50 ea. f. o. b. Dayton, Ohio 


The Metallic Construction Co. 


DAYTON, OHIO 























SIT DOWN -- 





Consider your decision 


dur 
fae tion 


omfort Widney profits 
pe doe a 10° 
Seatpads 


but 


inket-order proposition of the 
If you’ll let us explain it 

££ us your name and addres 
wisl ) had written sooner 


VWuch better 


THE WIDNEY COMPANY 
310A South Jefferson Street 
CHICAGO 


wwwwwwwa 


Ss 


ghest merit 
by givir 


than later. 








ee 


With Your Next Order 
for 


TYPE, TOOLS, 
PLATENS, PARTS 
and SUPPLIES 


include a few sets of our 


TYPEWRITER 
CUSHION KEYS 


Constantly in demand 


ore & Marz, 


TYPEWRITER Co 


WW 


IN 





BOSTON 
Mass., U.S. A. 


79 Queen St. 
LONDON, E. C. 
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Size 5 x11 inches 





A NEW WORK - ORGANIZER 


STYLE 800—RETAIL AT 50 CENTS 


Postage Stamp File. Label thé pockets for 
1, 2, 4, 5, 10, and other sized stamps. Can be kept 
in one pocket of the larger Work-Organizer, or 
put in the safe at night. 

Also is making a hit as a Housekeeper’s file, 
for “Grocery Bills”, “Telephone, Electric Light 
and Gas Bills”, “Clothing”, “Bills to Pay”, or any. 
other Subject Labels required by the user’s needs. 
Every house needs several of these. 

Salesmen carry it also as a pocket sample, when not 
convenient to carry the full sized office styles. It can be 
carried in the pécket or portfolio. It has a real market 
itself, in the office, for stamps, and as an article the 
office man or office woman can take home, besides help- 
ing the salesman to explain the possibilities of the larger 
Work-Organizers. 


WORK - ORGANIZER COMPANY 
725 W. Grand Blvd. DETROIT 
Lendon Address—21 Warwick Road, Wanstead E. 11, London 








Increase Your Profits 


Many of your customers are users 
of coin bags in handling returns, 
pay rolls, receipts, etc. 


Stock Bemis Coin Bags—every 
bank, factory, store, and theater 
needs them. Bemis Coin Bags 
are stoutly made, long wearing 
and accurately sized to hold 
specific amounts. 


Write for prices, catalog, and 
special information for dealers 


Bemis Bro. Bag Co. 
Cupples Station 


ST. LOUIS - MISSOURI 








WASTE 
PAPER 
BASKETS 


Wire or Tin Bottoms 
1, 2,3, 4, Sand6 
SPACE BASKETS 
BUILD-UP TRAYS 


MAIL and TAPE 
BASKETS, etc. 


Special Baskets 
ade to Order 


UNIFORM MESHES, FULL GAUGE WIRE 
ON ALL BASKETS 





PEERLESS SANITARY L 


PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd., Chicago, IIL 


Write for Catalogue O 




















Get 


a Bigger 
Percentage 
This Year 


There will be much office furniture sold this year 
. more profit for the dealer. Prompter deliveries 

and better service will give the dealer a greater oj 

portunity for business. Competition will b« 

but the man with the goods will win. 


‘Every Inch Sanitary’ Desks offer the dealer 
ubstantial construction and modern design at 
business men will be glad to pay. There is a 

tax of sales in your territory for you this 3 
for our catalog, 


Jasper Manufacturing Company 
Jasper, Indiana 




















Mayer has beet 


Avene 


1, N. Si George W. 


pure ising agel T the Steel Equipment ( orporatio He 
succeeds Frank A. Danford, who has entered the coal and 


ice business at Gloster, Ohio. 


**« * 

Avenel, N, J.—DeWitt Cowins has returned to the 
Equipment Corporation, after a prolonged 
entered the military service in 1917, and was 
fore the armistic« Mr. Cowins was given 
hospitals here, and later took vocational training 
Government auspices. 

Chicago, Ill.—Julius E. 
the Yawman and Erbe 
working the Chicag 
Cor] yration. 


Steel 

He 
wounded be- 
treatment 11 


absence 


, 
military 


under 


Rowe, who was 


Manufacturing 
oO territory for the 


formerly with 
Company, 1s now 
Whiting & Cox 


* 


Chicago, Ill—A. L. Butler, manager her: 


Erbe Manufacturing Company, is 
his business for January. It su1 


man and 
fied with 
pectat ms 


Hoehne, of the Chicago Off 


Chicago, Ill.—T! 


the Yawman and Erbe Manufacturing ( ompany, won ths 
third bar to his diamond fob in the company’s 100% Plus 
Clu ntest endir October, 1920 


Detroit, Mich. Che Detroit office of the Shaw-Wall 


Company is now located at 1135 Farmer street 

Kansas City, Mo. The Schooley Stationery Comp S 
vasket ball tear s. showing up in fine form The tea 
has eel beatin r some o? the strongest®combinati 
btice  wietintie 

Mansfield, Ohio.—The Charles Ritter Company, whos 
StOT Vas destro ( | nre in November 1S avall 
eratio1 he company occupies three floor ind 

tl Krause building on North Main street 

Miami, Fla. lr Foster & Reynolds ( ompat has 
opened a store here, devoted entirely to o‘fice eq ( 
This is the second store here, the establishment on 12th 
street carrying stationery and gifts Che headquarters of 
the company are at Washington, D. | 

Minneapolis, Minn.—\W.‘H. Randall, who has be: 
iger here for the Shaw-Walker Company, has bs 
tache o the hon fice sales department at Muskeg¢ 


Mich 


Muskegon, Mich.—W. M. Hovey, who has beet the 
purchasing department of the Shaw-Walker Company for 
I three years, is now in the sales department 


Ottawa, Ill.—Th: 
last y 


hame, E 


business of E. B. Wharton, who died 
mnducted by his widow 
B. Wharton Company. 


Pittsburgh, Penna.—Nelson 


ar, is being c under the 


McFadden, of 


the Pitts 


urgh Office Equipment Company, looks: to Muskegon, 
Mich., for more than office filing equipment He was 
t Muskegon during the 


holidays and acquired a bride 
Selanire y 
Rochester, N. Y.—H. A. Schaffert, production maz 
f th Yawman dnd 

many 
all manufacturing 
vanced to the 


Samson 


ive! 

Erbe Manufacturing Company, has 
the duties of F. G. Erbe in the supet 
operations Mr. Erbe has 
post of secretary. 


( ne 


rt ] 
aken 


been ad 


Rochester, N. Y.—On his return from an European 
trip, H. P. Rockwell, export manager of the Yawman and 
Erbe Manufacturing Company, spoke on “Conditions in 
Europe as I Saw Them” before the Rochester Ad Clul 
nd the Rochester Credit Men’s Association 

St. Louis, Mo.—F. E. Brundage won a plain fob in the 


Erbe Manufa 
the period 


and 
for 


contest cturing Com 


of the Yawman 


100% Plus Club ending Octobe 


San Francisco, Calif—The Phoenix Desk Company 


looks thoroughly spick and span, after its new painting 
nd re-decorating 
San Francisco, Calif—Sam Rucker, president of the 


Rucker-Fuller Desk Company, has been recuperating from 
a slight nervous break-down at Saint Helena, Calif 
(Continued on Page 177.) 
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VICTOR 














There is nothing 


about 
success of the 


surprising 


the 


Victor Adding Machines 


They simply have 
everything the cus- 
tomer wants —-and 
so the customer Buys. 


Pric: of listing model $135.00 


Write for our illustrated 
catalogue 


Victor Adding Machine Co. 


817-825 West Washington Blvd., CHICAGO, U. S. A. 

















VICTOR 
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Quality Insures Prestige 





Baltimore, Md.— Elliott G. Dodge, manager of the dis 
trict office of the Royal Typewriter Company, Inc., is 
said to be the champion “jiner” in the Royal organization 
He belongs to the Rotary, Kiwanis, Old Colony, Ad and 





City clubs, and is a member of the M. E. church. He is 
active in all these affiliations. Mr. Dodge found time als: 
to act as secretary of the “Boy Week Committee,” whicl 
created new standards for Baltimore’s boyhood a short 


time ago. 
Chicago, Ill.—The Smith Typew riter Sales Comp ny has 
established agencies in several Wisconsin cities 


k 


Your Name on the Box 


with the 100% quality of U. S. Typewriter 
ribbons or carbons in it insures your pres- 


tige. 


Chicago, Ill—R. H. MacKenzie, railroad specialist oi 

the Pittsburgh office of the Underwood Typewriter Com 
pany, was in Chicago late in January. 
Your name and address on the box afford 
you a means of advertising with every sale. 
The good will and prestige, as well as the 
repeat orders, go to you. 


Chicago, Ill._—W. J. Hausman, of the St. Louis office « 
the Underwood Typewriter Company, bookkeeping ma 
chine department, was a Chicago visitor in January 

x * * 
Chicago, Ill—F. A. Robinson, in charge of exchange 


We make typewriter ribbons and carbons machines in the New York office of the Underwood Type 


that satisfy the user—a weight and grade writer Company, called at the Chicago office early in Jan 
for every purpose. Try our goods and our uary. 


oe” e e ° * * 
merchandising. Samples for testing sent 
on request. 


U. S. Typewriter Ribbon Mfg. Co. 


Sansom and 8th Sts. 


Philadelphia, Pa. 


Chicago, Ill—George Hill, manager of the supply an 
exchanged machine department of the L. C. Smith & Bros 
Typewriter Company, Syracuse, N. Y., was a Chicago vis 
itor in January. 

ie  - « 

Chicago, Ill—Emerson Eachel, vice president of the 
Underwood Computing Machine Company, visited the 
Chicago office in January while returning to New York 
from the Pacific coast. 


UOPUEOU TOUR DRED EEOTERO DRUG ORUOUUODERUUUEA ERA EOODEROEOU EERE ORE OUEGTEOOOOEAOEOOSEEOEAUOOUEOEEOEREODEEOEROOEROEEE 
TUOUEOOU EOC EOCDOCUUOOUEOUOEOGOOOOOOUOOAOOGES OOO SECCDREODEETEOUOEOUAUUEOOTOOOOEEDOEOGEOOOUEODOOOUERUDOOODOEONE 


* 


Chicago, Ill1—-Carl Marine has joined the Chicago sales 
forces of the L. C. Smith & Bros. Typewriter Company 
His position as manager of the sub-branch at South Bend, 


Ind., has been taken by J. A. Doyle. 





* K * 
IDEAL TUBULAR STANDS Chicago, IiL—W. L. Stickney has resigned as manager 
for the Remington Typewriter Company here, effective 
March 1. He becomes vice president and general sales 
manager of the American Bank Machine Company H¢ 
will continue to reside in Chicago. 
: = 


Chicago, II].—George Hossfeld spent part of January 
demonstrating speed on the typewriter at various schools 
in Chicago. The trophy which he won at the last New 
York business show was on display at the Chicago off 
of the Underwood Typewriter Company. 

. & 2 

Chicago, Ill.—Chicago friends of John M. Lund, former- 
ly manager here for the Remington Typewriter Company, 
have encouraging news from Colfax, Calif., where he has 
been taking treatments at the Colfax Hospital. Mr. Lund 
is making satisfactory improvement, and expects to leave 
the hospital in the near future. 

Cleveland, Ohio.--John A. Hammer has been promoted 
to manager of the Cleveland office of the Remington Typ: 
writer Company. He was formerly manager at Cincinnati 

Detroit, Mich—W. J. Montgomery, formerly manager 
at Indianapolis, has been given charge of the local offic 
of the Remington Typewriter Company. 

Des Moines, Ia.—The Des Moines branch of the Royal 
Typewriter Company, Inc., led the branch offices in its 
November rentals. 

Duluth, Minn.—Fred H. Riddle has joined the Royal 
Typewriter Company, Inc., here. He was formerly a 

> ; , 2 ~ #- 

Made in a wide variety of styles, for supporting practically any kind Remington rugs South bend, Ind. aye 

of office machine. A crank raises the castors off the floor, and Fort Smith, Ark.—Louis Hummer has accepted the lo 
permits the rigid legs to take the load. Mount a typewriter, a cal dealership for the L. C. Smith machine. 

duplicating machine, a roller copier, an envelope sealer, an adding 4 





machine or a card index cabinet on an Ideal Tubular Stand, and it _Fort Smith, Ark.—Leo How ard has been appointed as 
can be rolled to any position, lowered to operating pcsition and used. sistant manager for the local Remington office 
Fowler-Manson-Sherman Cycle Mfg. Co. Fort Smith, Ark.—W. H. Warden, Fort Smith manager 


for the Underwood Typewriter Company, won first prize 
in a sales contest conducted by the company for the 
month of December. 


1445-1455 W. AUSTIN AVE., CHICAGO 
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DON’T BE 
DOWNHEARTED! 


“FULTON FAULTLESS” 


Recipe for 


A BUSINESS BRACER: 


STAMP PADS 

RUBBER STAMP INKS 

DATERS AND NUMBERERS 

BUSINESS PRINTING OUTFITS 
RUBBER TYPE 
SIGN AND PRICE MARKERS 
SCHOOL CHART MARKERS 
LINEN MARKING OUTFITS 


BAR none they put the KICK 


in your Office efficiency 


Fulton Specialty Company 


E. R. UNDERWOOD, Pres. ELIZABETH, 





128-142 Fulton Street 





NEW JERSEY ‘ 

















AN EAGER PUBLIC 


awaits the 


FIRST LOS ANGELES 
BUSINESS SHOW 


April 25th to 30th 











Business conditions are exceptionally good 
in Los Angeles. The first Los Angeles 
Business Show will place the exhibitors in 
contact with a tremendous buying power. 


REMEMBER 


No other single means of sales results 


EQUALS 


actual demonstration of the product to the 
people. 


Apply immediately if you desire space 


BUSINESS EXPOSITION COMPANY 


N. W. Tupper, President W. T. Tupper, Sec’y Treas. 
314 American Bank Building, Los Angeles, Cal. 











It Removes 
Packing Marks 


Amber Glaze permanently re- 
moves packing marks, scratches, checks, 
craze and hot marks. Applied with a cloth 
pad. It enables you to sand paper a pol- 
ished, varnished surface and 
restore its original brilliancy. 


Campbell’s 


It finishes perfectly over holes 
filled with stick Shellac or Wood 
Cement without leaving laps 
when used in one spot. 


Prepared in concentrated form—to 
alco 


be wert 1 — de Bounce $ 
suffic rio fe "4, 75 


rr wood ol. 32 eee: 
hottie - 
FREE BOOKLET 
yr free booklet, “How to Repair Damage 
to Varnished Surfaces.” 


THE M. L. CAMPBELL CO. 


FINISHING PRODUCTS 
704 East 19th Street Kansas City, Mo. 





Write fe 
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Cook 
Quality Chairs 


The World’s Standard for 
Over a Quarter of a Century 


Write for Catalog 


@. A. Conk Company 


16-28 Osborne St. Cambridge 39, Mass. 




















Acquaint Yourself 


With Our Line of 


“ADVANCE” 
Filing Cases and Specialties 


In order to know what our line is order our 
sample assortment of 
good sellers specially 
selected so that you 
may have one each of 
many numbers and 
also a small stock to 
sell from. Write us 


about thisassortment. 





Catalogue sent on request 


Advance Paper Box Co. 


Manufacturers of Plain and Fancy Paper 
Boxes, Filing Cases and Stock Boxes 


2719 Franklin Ave., St. Louis, U.S.A. 


In replying kindly mention this ad. 
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Simplex Tubular Stands 


For 
Adding 


Machines 
Typewriters 


Copying 
Machines 








Billing 
Machines 
made with or 
without 


raising device 





casters are witnl 


Easy rolling 

Raising device 
casting which is raised or lowered by means of 
the lever. 


base casting. 


Send blue print 
on your eae desig 


Stand rests firmly at all times. 
plete data and we will quote 


Simplex Steel Stamping & Mfg. Co. 


1900-1928 GRAVOIS AVE. - LOUIS, MO 








operates with base 











AMan is Judged 
1 By the Card 
He hanced 












Almost any card will 
do, of course, to con- 
vey your name to the 
| man you wish to see—but 

a poor card, or one that may be 
slightly soiled, will carry with 
it a poor impression of your 
sense of fitness. 


WIGGINS 


Peerless Patent 
Book Form Cards 


give a dignity to your introduction 
that will gain an audience every time. 
First impressions are lasting. 

Send for tab of specimens and note 
the general excellence of engraving, 
and the clean-cut ap- 
pearance of these 
cards encased in 
convenient 
book form. 










The John B. Wiggins Co. 
Established 1857 
Engravers, Plate Makers, Die Embossers 


1104 So, Wabash Ave. CHICAGO 


705 Peoples Gas Bidg. 
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Indianapolis, Ind.—Archibald Jennings has been ap- 
pointed manager here for the Remington Typewriter Com 
pany. He was previously in charge of the sub-branch at 
Kalamazoo, Mich 

Jacksonville, Fla.—Sid J. 
Elliott-Fisher Company, has just returned 
over the state, and reports the best 
connection with the company. 

Memphis, Tenn.—Fred M. Echoff, manager of the L. 
Smith & Bros. Typewriter Company, is active in the Civ 
itan Club, devoted to the development of good citizenship 

New York, N. Y.—Robert Bastow, export manager for 


manager for the 


from a trip 


business since his 


Jones, state 


the Corona Typewriter Company, Inc., is touring the Con 
tinent 

New York, N. Y.—The New York office of the Royal 
[Typewriter Company, Inc., led the organization in No 


vember rentals 
“~“— 

New York, N. Y.—Alexander M. Fiske is 
American export managers who has 
to European fields He is 
Exchange, 816 Broadway. 


among the 
been giving 
with the Purvin Typewriter 


attention 


* x 


New York, N. ¥.—Gilbert White, the new manager of 


the Error-No Company (copy holders), 298 Broadway. 


was formerly manager at Rochester, N. Y., for the Royal 
lypewriter Company, Inc. 

New York, N. Y.—The Star Typewriter Company now 
occupies the entire building at 848 Broadway. The old 


location was 427 Broadway. Morris Wormser, the head 
of the business, has been in the typewriter line for fifteen 
years 

Omaha, Neb.—Division No. 2 of the Royal Typewrite: 
Company, Inc., service department contest for November 
was led by the Omaha branch. 

Philadelphia, Penna.—The district branch of the Royal 
Typewriter Company, Inc.. A. L. Dunn, manager, is now 
settled in its new ground floor store in the St. James Ho 
tel Annex, Walnut street. 

Portland, Ore.—L. D. Chaumont has 
manager here for the L. C. 
Company. 


been appointed 
Smith & Bros. Typewriter 


* 


Portland, Ore.—Frank A. Hale has been appointed man- 


ager here for the Royal Typewriter Company, Inc. He 
has been selling various other makes of machines in De 
troit, Boston and elsewhere for ten years 


1 


Portland, Ore.—C. E. F. Russ, until 
for the Royal Typewriter Company hers 
ble position at the New 


sible 
! 


recently manager 
has taken a re- 

sp York office of the company 

He has been succeeded here by F. A. Hale 

Rockford, IIl The Rockford sub-branch of the Chi 


othce of the L. C. Smith & Bros Typew riter Com 


CcCavo 


pan\ has been re ypened by W. H. Cadwell He was for 
merly an adding machine man. 

Richmond, Va—W. L. Crump, manager for the Royal 
Typewriter Company, has been given a special assign 


commission.” 
San Francisco, Calif—H. J. Hastings, 


ment, ona sort ot ‘TOVINgE 


manager of the 


San Francisco store of the Noiseless Typewriter Distrib 
uting Company is on a business trip to Los Angeles 
* 
San Francisco, Calif.— James H. Sait, manager of the 
Hammond Typewriter Company here, has returned from 


states S. E. Hall, 


be 2ood 


Angeles where, he 
hern agent, reports | 
* * 

San Francisco, Calif.—The Pacific Office Machine Com 
pany, formerly of 618 Mission street, has moved to 26 


I 


a business trip to Los 


the Sout usiness to 


First street. [he proprietors of the firm are R. M. Reid 
and W. Watt They deal in rebuilt pewriters and re 
built office appliances generally. 

* * 


San Francisco, Calif.—Details have reached this city of 
funeral of Cecil R. Clarke, formerly connected with 
the Remington here During the war, he was in 
the British aviation He had a military funeral in 


kane, six British officers being his pallbearers 
* Po 


sk 


the fun 
torce 


Spo 


San Francisco, Calif.—O. L. Gagg, formerly New York 
district manager for the Elliott-Fisher Company, has re 
turned from the Hawaiian Islands much benefited i 
health by the trip. He is now resting at Carmel-by-th« 
Sea, Monterey county, an authors’ colony, where Mr 
{ has a cottage 


(Continued on 


rARL 


Page 184.) 
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No. 1860F * le 


Harmony and Balance 


in office equipment require more than skill 
and good materials. Experienced furniture 
users order the complete equipment of one 
designer and manufacturer which assures 
the dignity and substantiability of a uniform 


concept. 
Stow & Davis 


Matched Suites 


put individuality and character to an office 
interior that is impossible to obtain where 
‘ndividual units are gathered from various 
sources. 


If you are prepared to offer quality 
furniture, write for dealer’s prospectus 


Stow & Davis Furniture Company 
Grand Rapids, Michigan 








You will be well repaid 
in extra sales if you will 
display 





It is a valuable book for 
every man with a reasonable 
income; not particularly for 


the wealthy man. Many men 
are careless about keeping a 
record of their personal af- 
fairs. My Finances makes it 
easy to do so. A few fig- 
ures and a few words of ex- 
planation in spaces provided 
for the purpose—that’s all. 

A larger size of My 
Finances has been published 
to meet many req 
wider columns end more 
writing spee, 

My Financer ‘ts already an 
established, s.eady selling 
stock item in most good sta- 
tionery stores; it is advertised; and profitable to sell. 





Quality Quality 
JF KF 
Size 6%x3%—No. 308... $3.75 $4.76 


Size $14x5%—No. 311........-- 4.75 5.75 


Both JF and KF are made with Trussell one-piece Covers} 
all leather, no lining, levant grain outside and fine grain 
inside. These covers are handsome and long lasting. 


Send for samples on a ea 


and dealers’ discount. 
ecards and mail! enclosures supplied. 


TRUSSELL MFG. CO., Publisher 
3 No. Cherry Street Poughkeepsie, N. Y. 
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McM THIN BOOK 
FOR THE POCKET 


Holds 100 Sheets of Loose Leaf Memo Paper 


The ordinary Memo holds but 50 sheets: 
this one holds 100 sheets. 


AveDeCsESeNNARiNOnNsENaE renee 


eunnreeons 


a vneennanaennnns 








‘MEMO SHEETS 
64x3% 
Fits Nos 5. 15 . 25 


MEMO SHELTS 


6% 3% 








ant FP gn 74 
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Send for discounts to the trade. 


McMillan Book Company 


509-511-513-515 E. Water St., Syracuse, N. Y., U.S.A. 
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Hanson, educational dirt 


Dictaphone Company, visited the Chicago ot rly 
February. 


Chicago, Ill.—C. P. 


, 


Chicago, Ill.—L. C. Stowell, promotion manage: the 
Dictaphone Company, visited the Chicago office in Janu- 
ary, while on a tour of the offices, 

kk * 

Chicago, Ill.—C. K. Woodbridge, general sales ize 
of the Dictaphone Company, visited the Chicago office, 
while on a trip from the Pacific Coast back to headquar 
ters at New York. 

* 

Chicago, Ill.— The Rotospeed Sales Agency las been 
opened at 108 North Dearborn street by A. F. Waltzing 
er. Mr. Waltzinger handled this proposition New Yorl 


with other office equipment articles. 

Dayton, O.—Ellsworth Paul, of 
partment of The National Cash ompany, hi 
gone to Montevideo, Uruguay, where he will work with 
Coates & Company, representatives of The N. ( 

Detroit, Mich.—The honor of “Master Salesma: yf the 
Todd Protectograph Company’s sales force went to H. B 
Cunningham, of the Detroit organization. 


the *Sales Service de 


Register ( 


Fort Smith, Ark.—S. J. Sloan and Basil Eblen, National 
Cash Register salesmen in this territory, made 200 per 
cent on their quota for 1920. 

Minneapolis, Minn.—IF. W. Reno, formerly) sales 
for the Addressograph Company, has joined the Miller 
Davis Company, handling sales of Barrett addin d cal 
culating machines. 

New York, N. Y.—Julius Menzel achieved itle, 


“Master General Sales Agent,” in the 1920 selli 
paign of the Todd Protectograph Company. 


42 


New York, N. Y.—The 2 
Asso 


street, Brooklyn, has joined the Merchants’ 


Crowell Corporatio! 


ciation 








Write for 
Wright Desks 


Desks designed for utility constitute the 
Wright Desk line. 


They are well made of excellent material 
and sell at moderate prices. 


Does your desk business need a stimulant > 


Try Wright Desks. 


Wright Desk Company 
Rockford, IIl. 





of New York. The company manufactures vistening 
machines and gummed tape and cloth. 

Pittsburgh, Penn.—W. H. Brownlee and E. C. Wiln 
of the local office of the Todd Protectograph Company 
are both happy because of the birth of sons. 

Rochester, N. Y.—The plant of the Todd Prote 
Company resumed operations Jan. 4 after the us 
tory time suspension of production. 

San Francisco, Calif.—William L. Hovis, man 
Elliott Company for this territory and Nevada, is weat 
ing a ten-year service pin, which he recently received 
from the company. He states that the outlook excel 
lent. 


ioth, 
, 

raph 
ven 


agel yr tne 


si aaa oe 

San Francisco, Calif.—J. A. Whiting, division ma 
The American Multigraph Sales Company, has just 
to large and very comfortable quarters at 937 Pacific 
building. Mr. Whiting and his staff 
adopted as their slogan: “Keep Boosting Business 


of salesme1 have 


San Francisco, Calif—A direct factory 
& E. check writer has been opened at 377 
building, under the management of G. G. Mc‘ 
has just returned from a visit to the factory. 
Combs well known in San Francisco, having 
been manager for the F. & E. Check writer here 
ent, he has thirteen salesmen working out of the San Frat 
cisco office. 


branch of the ] 


Monadnock 


Mr. 


is 


tk 


San Francisco, Calif—M. A. Towne, direct factory rep 
resentative of the Rapid Addressing Machine Co 
(Belknap System), has come to San Francisco and 
offices in the Pacific building. His territory ver 
Central and Northern California. The company is for 
merly represented here by an agent, but it was decided to 
establish direct factory representation. Mr. Towne h: 
four rooms in the Pacific building, but he is looking f 
larger quarters. He states that it took him ten days 
find a satisfactory location, owing to congesti 


San Francisco, Calif—C. K. Woodbridge, general sales 
manager of the Dictaphone, New York, N. Y., came to 
San Francisco on-Jan. 11 to meet in convention th 

(Continued on Page 178.) 
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BANDS 


RUBBER 
Extra-strong bands of 
‘ springy rubber 
TELEPHONE 
EAR CUSHION 
on the ear 
iear with Slips 


eiver Shuts 


easier 
right 
out 


shuts sound 


DAVOL 


Lora Chicago 


Wherever business S 
“picking-up”—Marsh Hy. 
gienic Finger Pads are 
sold and used. 
Indispensable to. office- 
workers. Prevent errors 
in handling tickets and 
money. Protect _fingers 
in typing and filing. Pre- 
serve office records spot- 
less. Do away with the 
verm-laden sponge. 

To show ’em is to sell 
‘em. The only nationally- 
advertised device “nomen oF 
of its kind. 


RUBBER COMPANY 
Established 1874 

Executive Offices and Factory, 
Boston 


PROVIDENCE, R. I 





inger 


Pad 


Write for price-list 





San Francisc< 














Your Stockroom Is Here 


Adding Machine Rolls 
Carbon Copy Binders 
Carbon Papers 
Clipboards 
Counter Books 
Figuring Tabs 
impression Books 
Juvurnals 
Metal File Boxes 
Vaper Clips and Fasteners 
Paper Fasteners 
Braes or Steel 
vapers— 
Monds 
Blotting 
Manifold 
Mimeograph 
Penmanship—Ruled 
and Unruled 
Raliroad Manilas 
Railroad Tissues 
Kaled Journal Papers 
Raled Record Papers 
Typewriter 
—Boxed 
—Wrapped 
Writings 
Perforated Memo Pads 
Raliroad Special Books 
and Papers 
Records 
Raled Papers and Boeks 
Seratch Pads 
Stamp Pads 
Stenographers Nete 
Books 
Atenotype Rolls 
Tally Books 
Train Orders 
Typewriter Ot 
Typewriter Ribben 
Vertical File Holders 
Waybill Books 
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Ghe MULTICOLOR PRESS 








Cuts Printing Bills in Half 


i! 
W 


Bill heads, statement blanks, office and record = 
forms, advertising booklets, folders, bags, catalogs, = 
and any other office or job printing. Form letters = 
—letter head, letter and signature at one impres- = 
sion, each in a different color if desired. Built for = 
office use—uses printer’s standard equipment—all = 
sizes type—flat electrotypes, half tones, ete.—Auto- = 





matic or hand feed—Speed 1,500 to 5,000 per hour. 


The LISENBY MANUFACTURING CO. 
General Sales Office, 225 N. Michigan Blvd. 
CHICAGO, ILL. 


AAMT NTTIINT 





Our line of specialties 
for Stationers represents 
many of the staples that 
enter into regular daily 
consumption in office 
and store. Note the 
list of Rockwell-Barnes 
Products and check it 
against your wants. 


Write us for quotations 
and samples. We will 
give you 


Reasonable Prices 
Excellent Workmanship 
Prompt Service 


Rockwell-Barnes Co. 


Manufacturers ef Stationers’ 
Specialties 


700 Munn Building 








The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices with full 
assurance that they will please the bookkeeper, 
and make the manager happy. The bookkeeper 
finds Tenacity Accounting Devices easy to 


handle through his day’s work. The manager 
takes satisfaction in knowing that -his books are 
in good physical shape. 

One item in the Tenacity Line is 


THE C. L. 
STEEL BACK LEDGER 





Service durability is assured by electrically welding the metal 
parts. Makes solid construction that stands up under severe 
usage. The C. L. is made in five capacities. Each is capable of 
100 per cent expansion. 

Ose our large capacity binder in connection with aledger rack and 
obtain an idea] combination for machine-posting. 

‘urn prospects into sales, and assure yourself of the supply busi- 
ness in the future. Our catalogue demonstrates Tenacity Quality. 
Write for the book. 


The TENACITY MFG. CO., Inc. 


Reading CINCINNATI, OHIO 








Chicago, Il. 
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jou re sure tobe 
right whenyou use 
QUALIFIED ADDING 
MACHINE PAPER” 





Your customers will instantly recognize the Bump 
Paper Fasteners as the ideal office device 


Pins, clips, staples or any other metal fasteners 
are unknown to the “BUMP.” They 
make their tie out of the paper itself i. 
rie Every Roll in every Both Are Profit Makers | 
case is Guaranteed The hand fastener works after the : 
to be Satisfactory manner of the ticket punch. The 
Stand machine is equipped for 
punching a single round hole, in 







addition to its regular use. 
Quick Turnover — Neat Profits 





es characterize Bump. 
Standard sizes: 50 roll and 100 roll cases Send - alin, 
Sold by good Stationers— Everywhere BUMP PAPER FASTENER COMPANY 
MANUFACTURED BY La Crosse, Wis. 
CENTRAL PAPER COMPANY SEYMOUR CONOVER, Eastern Representative 


350 Broadway, New York 





Menasha, Wisconsin 














lite 


Give a Thought 
to Pins 





Pins are so commonplace that the 
average user gives no thought to 
them, so long as they’re good. And 
there’s the point—on 


Those Good 
Crescent Pins 


Uniformly good—keen points, solid, 
with “comfortable” heads, that push 
the points through thick wads of 
paper, and “‘stay put.”” Our pride 
in making good pins is your assur- 
ance of unvarying quality. 


Bank Pins—Pyramid Pins 


UPTIS 


COPY HOLDER 
$3.00 


Your stenographer needs efficient 
w rking equipment. Burns Copy 
Book Holder will relieve eyestrain, 
prevent errors, speed up work and 
add to efficiency. It is business 
economy to invest in these at once. 
Altractive prices to the trade. 


Made by Makers of KickS) 
Telephone Bracket 


Sfmertcat Gbeclttc 





Crescent Brass & Pin Company 
Detroit, Michigan 


Western Representatives: Southern Representatives: 
BERT M. MORRIS COMPANY PHIL F. WEBSTER 
COMPANY 444 Market St., San Francisco Box 873 San Antonio, Texas 
State and 64th Sts. CHICAGO, U.S. A. 
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Berthierville, Canada—A fire loss of about $300,000 was 
recently suffered by the Dominion Blank Book Company, 
Ltd 

Boston, Mass.—Among the salesmen calling on the 


& W. 


cal trade in January were Charles K. Wadham of Z 
M rant 
a 

Boston, Mass.—The Thaddeus Davids Ink Company, 
Inc., has opened a New England office at 45 Bromfield 
street, in charge of William A. Berry. He covered this 
territory for fifteen years for the United States Playing 
Card Company 

Brooklyn, N. Y.—William C. Hubard, formerly presi 


Merriam Manufacturing Company, Durham, 
Conn., has associated himself with the M. Kamenstein 
Company, manufacturers of stationers’ hardware. 

Calexico, Calif.—The Valley Stationery Company 
been opened by Peter Pike and James Sideras. The 

managed by George W. Lummis, who came 
L os Ange’es 

Cambridge, Mass. 
The Carter’s Ink Company, 
before the new year 


dent of the 


has 
store 
here fron 


Miller, technical experi for 
submitted to an ope?tation just 


Ger rege 


Cambridge, Mass.—The Inx Folx Club of The Carter's 
Ink Company conducts a Christmas savings fund De 
positors buy 25-cent stamps and stick them on a savings 
ird, which is exchanged for a $5.00 stamp when filled 


Canandaigua, N. ¥Y.—MacFarlane & Wallace have in- 
corporated to conduct a stationery and book business 
The incorporators are W. J. and B. W. MacFarlane and 
G. H. Wallace: capital stock, $15,000 


Chicago, Ill—7The Chicago Tag Company, 1833 West 

Lake street, has incorporated with capital stock of $10,000 
+ 2 

Chicago, Ill.—W. W. 

trip into the Northwest, 

Stephen Greene 


Matthews left late in January on a 
with the greeting card line of the 
Company. 

Chicago, Ill. \ N. Forsythe, Western 
of The Howard Paper Company, Urbana, 
made a trip to Indianapolis and adjacent 

a at 


sales manager 
Ohio, recently 
points 


Chicago, [li.—Th« Arvey-Zenner Company, Inc., has 
made good progress since its recent opening. The com- 
pany wishes dire representation of desirable specialties 


Chicago manager for S. §S 
Southern 


Chicago, Ill—C. W. Wells, 
Stafford, Inc., is on an extended trip through the 


state which will keep him on the road for about two 


Gamble, stationer and bookseller, 


Chicago, Ill.—William 


Oshkosh, Wis., was in Chicago last month on a buying 
try He spent some time at the L. E. Waterman Com 
pany branch her 

x * 

Chicago, Il]]l.—An aftermath of the conference by execu 
tives of The Carter’s Ink Company at the Chicago office 
vas the presentation of a box of candy to each of the girl 
employees of the local branch 

eg 

Peace, Ill.—The account in our January issue of th 
establishment of the Office Stationery & Equipment Con 
pany was incomplete in that it did not give the entiré 


personnel of the ganization. The members of the firm 


are \. R. Skibbe, W. C. Bruner. E. Becvarik and E. Rons 


Frankford, Philadelphia, Penna.—Joseph Holmes, of 
the McCausland Stationery Company, suffered a1 ttack 
yf pneumonia in January 

Goshen Ind. he Interstate Office Supply Company 

pened here handle everything that is used in the 
modern office. 

Kansas ey Mo.—The Schooley Stationery & Printing 
Ci ny as ] ed its plant on an open shop basis 
\l ty employed. They have been requested 
to the union or give up their jobs in the § 
pl 

Newark, N J David C., Morris | ind Be i ( 
Wil r hav rrated the Economy Stationery Con 
pat ith capital tion of $50,000 
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Hano-Weinkrantz Co., Inc. 


‘‘It Pays YOU to Know US”’ 
We Have the Goods—IN STOCK 


Index Cards and Guides “Ssa'Ruiines” 


Columnar Analysis Pads " Yate.” 


Uniform R. R. Bills of Lading 


Ledger, Journal and Foolscap Paper reidea 


Quadrille andFaint Ruled PerforatedPads 


Bankers’ Tabulating Column Pads 
Inventory and Order Blanks "’?eaa.3"* 
Bond Typewriter Paper soxea 
Manilla and Onion Skin 2na‘shee 


And Lots of Other Items YOU Ne Need 


It Pays YOU to Stock Our Line 
We Deliver the Goods—AT ONCE 


Hano-Weinkrantz Co., Inc. 


133 Mulberry Street, New York City 





Kies 


es Distinctive Memo Pads 

















A private secretary and office tickler—made from 
cold rolled steel, enameled black. Note these im- 
portant features. 


Telefo 


1. A phone directory, alpha- 4. 
betically arranged, with cel- 
luloid tips, closed by an 6 
invisible spring. , 

t. Card calendar, in two colors, 
for two years. 

3. Daily memo, 


Spindle in back, to file phone 
calls. 

Pen or pencil 
quick service. 
6. Rubber feet. 
calendar pad 7. Message and memo pad. 


holder, for 


®eighs 1 ib.; 10 in. long and 4 in. wide. Packed in individual 
mailing cartons Sample sent postpaid on receipt of price, any- 
wnmere in U. S. A Prices—enamel, $5.00; nickel plate, $7.50; brass 
sate, $7.50. 


The Perfect Peerless n°") 22% 


uble—one piece of rolled stee!: pads renewed quicker than —_— 
»thers; small, neat, compact, and economically matled; cannot 

out of order; leaves finger easily—turned at a touch; less expe 
than cheap cast iron stand or frame, which is breakable; os 
calendar pads fit and work perfectly in other frames; an A-1 ad- 
vertising novelty; used year after year without breakage; complete 
n every detail—The Perfect Peerless defies improvement. 


Prices—enamel, $1.25 nickel finish, 
91.50; brass finish, $1.50 Send today for 
arnple and quantity prices for dealers 
and agents 











Telefo- Desk Company 
219 So. Dearborn St., Chicago 
The Perfect Peerless 
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Newark, N. J.—The manufacturing facilities 
eral offices of Barse & Hopkins, publishers en 
moved from New York to 21-30 Division str 
itorial and sales departments will be housed 
26th street, New York, N. Y. 

New Bedford, Mass.—Charles M. Carroll has es ished 
himself in business at 150 Page street. He was ny 
years with the F. S. Brightman Company, whol st: 
tioners here 

Newport, R. I.—Carr’s stationery and bo has 
moved to a new location 

New York, N. Y.—The Premier Stationery | pany, 


868 Sixth avenue, succeeds Dainoff & Cohe1 


New York, N. Y.—The store of S. M. M. M Ss 


West 29th street, has been extended by the ad 
thousand square feet of floor space. 


New York, N. Y.—The Atlas Ink Company is 
corporation; capital stock, $30,000; incorporators. I. ( 
Lewis, 210 West 19th street, R. L. Kelly and V. Sheare 

Philadelphia, Penna.—Office and social stationery have 
been added by the Treichler Printing House, 1614 Nort] 
13th street. 

* o 

Philadelphia, Penna.—Philip Sander has moy is st 
tionery and novelty shop at 436 Market street across the 
street to No. 435. 

‘ 
Philadelphia, Penna.—The Paper Manufacturers’ Con 


pany, Inc., has increased its facilities for th 


of adding machine rolls 

Philadelphia, Penna.—R. E. Rudd. manage: es 
the National Fiberstok Envelope Company, is in ex 
tensive tour through the South 








Philadelphia, Penna.—The Automatic Printing & Sta 
tionery Company held its annual election January 21 
Charles A. Connell was elected president, treasurer and 
general manager; Charles Hodge, secretary and assistant 
manager. 
Regina, Sask., Canada.—The Wilson Stationery Com 
SEUCUUUUUUEEEEEEREOUEUOUOUUTECORUUUUEDUOOEEESEEAGOUOU OOO SESEROEEUOEU OOO EEEEDD pany has moved to 11th avenue, adjoining the Darl lock 
= = St. Louis, Mo. The Comfort Printing & Stationery 
= ‘ Cobalt = Company held its annual dinner at the American hotel 
= n erwoo s Everlasting Ink = January 3. Bonuses for the past year’s w dis 
= Bank = tributed to the salesmen. 
= “FAMOUS FOR QUALITY” = 
= = St. Louis, Mo.—Robert D. Patterson, who w merly 
= = a resident here while manager of the stationery depart 
= = ment of the Buxton & Skinner Printing & Stationery Co! 
= = pany, is now manager of the commercial stationery, o 
= aT ° = furniture and printing department of the Blackwell, W 
= 2S = , ee ; 
= Writes a beautiful = landy Book & Stationery Company. He can 
= “17° : = McMillan Loose Leaf Book Company, Syra 
= brilliant blue,quick- = eK 
= , quic - Sacramento, Calif—Kroll & Johnson ha purchased 
= . = the stationery business of W. F. Purnell. Thi 
= , y = ; . ae 3 
= ly turning to a = ning it as the Purnell Stationery Company 
= "mane : : = the ; 
= permanent, intense = Sacramento, Calif—In the latest Califor State 
= = Budget provision has been made to finance the tru 
= black. = tion of a new State printing plant here. The allott ost 
= = is $25,000 to purchase a site and $75,000 for 
= = of the plant. The expenditures are yet to be passed \ 
i . = the legislature 
- O ie ~ = . . : , ‘ 
= Convenient pourout os San Francisco, Calif—Charles Dixon is now 
= = for the Jenkins-Hall Index Card Company H for 
= on each bottle. For = merly sales manager for the Pacific Manitoldit 300k 
= : = Company. 
= sale by all reliable = ’ 
= = San Francisco, Calif.—The traveling force of t H. S 
= stationers. = Crocker Company has been augmented by the addition o 
= S Ed. Kearney, formerly retail stationery mana tl 
= = A. Carlisle Company. 
= = x * 4 
= = San Francisco, Calif—One of the biggest catalogues 
= Stonufestuent be = ever issued on the Pacific Coast is now in the proof-read 
= = ers’ hands. It is the 1921 catalogue of the A. Carlisl 
= John Underwood & 4 Oo. = Company, all the printing and illustrating bei I 
= = the firm 
= New York = ss 
= Costan Tae owas = San Francisco, Calif—Reid & Giimartin have opened a 
= = display of the products of the National Papeterie Com 
= (Continued on Page 180.) 
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IMPERIAL 
STATIONERY RACKS 


Quartered Oak and Mahogany 
Three Styles With and Without Cover 


vl > fee if 





We also make a Desk Drawer Stationery 
Rack—No. 34. Outside dimensions 21?” 
deep, 94” wide, 33” high. Send for our 
new illustrated 64 page catalog. It’s 
full of quick, profitable sellers. 


Imperial Methods Co. 


312 W. Madison St. Chicago 





Western Desks 


A line of desks which fits present day condi- 

tions. In line with the new meaning for the 

dollar, the medium price for high grade work 

in Western desks is appreciated. 

A catalog with present day prices 
awaits your inquiry 

Line shown 3d Floor Manufacturers’ Bldg., GRAND 

Rapips.—Also 1718 Washington Ave., St. Louis 


Western Furniture Company 
Blair Ave. and Palm St. 


St. Louis, Mo. 

















Stop That Waste! 
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("GET IN{ (Gumus) }4°CIRCLE 
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Fim te 
of CARRIB USERS 


Carbon paper is more than a mere repro- 
duction sheet 


IT IS A FIXED EXPENSE 


You quickly reduce this expense when using 


Carrib Brand 
Carbon Papers 


Clean, clear, color-ful copies—maximum of wear. 


A PAPER FOR EVERY PURPOSE 


Shipped direct from our factory—at a substantial 
saving. Samples and prices — request. Multi- 
graph and atch Ribbons that satisfy the most 
critical. 


Immediate delivery—any quantity. 


Carrib Mfg. Corporation 
46 Stone St., ROCHESTER, N. Y. 
**Carrib means quality’’ 


Nerthwestern Branch: Pittsburgh Branch: Philadelphia Branch: 
490 Flint Street, Ferguson Building, 1212-1214 Filbert St., 
Philadelphia, Penna. 


Portland, Oregon. Pittsburgh, Pa. 














Ghe RUSH *~j "RASER ae 
De Luxe 
is the begt ink and typewriter eraser. It is a delight 
to any good bookkeeper or stenographer. The Rush 
Eraser promotes neatness, and cuts the time 
for correcting errors. 
Used just like a pencil—a stroke and the error is 
instantly and completely removed—a single stroke, 
and 10,000 tiny paper shavings curl off for this flex- 
ible diamond brush has over 10,000 diamond pointe 
Sells at Sight—Made in 14k gold plated. Sample pre- 
paid, insured for 60c, money order or stamps. 


Rush Eraser Company 
820% Rush Building Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
Blikman & Sartorius, Amsterdam, and Sourabaia, Java 


Australian and New Zealand Re tatives: F. R. Barlow & Sons, 
328 Flinders Street, Melbourne 
oe aI 




















172 OFFICE APPLIANCES Februa 








HIGH QUALITY 


Rebuilt WALES Adding || WHEN YOU THINK OF PASTE— 


e 4 4 Fy . ° ° 
and Listing Machines - you think of a semi-solid substance 
Available at prices representing a considerable saving. : that 1 1S somewhat sticky. 

Our proposition will appeal to the office machinery dealer. : 


WHEN YOU THINK OF GLUE— 
you think of a liquid that is “‘sticki- 
ness personified. 


GLUEY PASTE 


is a substance having the consistency 
of ordinary paste, yet with the ten- 
acity of glue. Itis the“‘last word” in 
adhesives, being particularly well 
adapted for school and office use. 


In pint and quart sizes, the containers 
are either tin or glass, as you specify, and 
Se ee eae sell at $2.75 and $4.50 the dozen, respec- 
rourh and tebailt tively. Gallons come in stone jars at 


Wales No. 14. i $13.20 the dozen. 


Write for prices. 






We have a special 


DISCOUNT TO THE TRADE 


Cc. H. KORB The COMMERCIAL PASTE COMPANY 


ee a eee oo A 504-20 Buttles Avenue COLUMBUS, OHIO 


























ULTIMATE 
Ribbons and Carbons 


As the name implies Ultimate Rib- 
bons and Carbons represent the very 
highest possible product in their 
field. If you want to practically 
eliminate complaints in this line 
Ultimate brands will do it. 


BUSINESS. 





A N08 FEBRUARY. 1919. 





RIBBONE CARBON 
PRODUCTS? CO. 
NEW YORK 
. A Great Campaign to Push American Office Appliances in India 
“INDIAN BUSINESS” is a magazine that is read throughout every office 
inIndia. A great campaign is about to be started to popularize Ame ric an 
Labor Saving Devices by publishing aspecial Office Appliance number about 
September or October next. This will be in conjunction with the opening 


: ofaa Exhibition of Labor Saving Machines. American manufacturers can 

] on r on ro uc $ 0. € full particulars of the scheme from The British and Colonial Press, 140 
orth Dearborn Street, Chicago, or from the Editor of ‘“‘Office Appliances.” 

We want photographs from every manufacturer for illustrating a special 


Manufacturers of article dealing with thissubject. Photographsshould be forwarded to The 
British and Colontei Press. The future for this business in India, Burma 


ULTIMATE and AEROPLANE Brands and Ceylon is tremandous and “BUSINESS” is out to secur re the business 
s com- 


ae yes. fe ~~ ed Bole Repre E won noma) 4 ree ee 

i nt tat Ma an e 
35 Warren Street NEW YORK fen foe Thomas’ *tegister ole Representatives in indls urma a y- 
T. H. CAMPBELL- HOWES PUB. CO., 167-8 Grand Hotel Bidg., CALCUTTA 


— 
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HOUSE ORGANS 








Manufacturers’ House Organs. 
January issue of Monroe Results was devoted to 
uses of the Monroe Adding and Calculating Machine in 
nsurance work 


ae 


g topic of income tax is an important ar 


ticle in the February issues of Business, “How Will You 


Have Your Tax?” 


The absorbin 


The White & Wykoff Manufacturing Company, Hol 
voke, Mass., issues the Viewpoint, planned to assist 
dealers in their sales 

* 

Checkwriter Manufacturers, Inc., 111 Nassau street, New 
York, N. Y., publishes a monthly bulletin for the sales 
force, called Check-Writer-Chatter 


* u aa 
Che Christmas number of Results ran an illustrated de 
scription of the factory of the Monroe Calculating Ma 
chine Company, by Howard Tilson 
* 
\n impressive iew of the model plant of the Steel 


Equipment Corporation at Avenel, N. J., made a two-page 
spread in the Christmas issue of the Security Salesmar 
ee 

The December issue of The Wales Visible discussed 
the subject of tips from the viewpoint of the service man 
wh sees opportul ities tor sales as he works out 11 the 

* 
sers’ News ro! January devoted a page to telling how 

e navy used the Addressograph to collect $107,000,000 
subscribed by navy men to the Government loans during 
th war 

* 

Business for January based an article, “Selling the Hab 
it of Paying,” on a plan developed by the Minneapolis 
R Credit Association to encourage consumers to keep 

redit g od 
ist Around the Corner from Santy’s House,” is the 
Printed Proof, of the Barrett Adding Machine Com 
designated a view of the store of S. Garmann Clau 
sen, Tromsoe, Norway 
[he Booster, of The Toledo Metal Furniture Company, 


ombined the November and December issues. “The New 
and the Old,” was a resume and a prophecy with an opti- 


mistic view of the current year in business 
* 
‘he Bircher Company, Inc., Rochester, N. Y., has re- 
sumed the publication of its house organ, Lightning It 
semi-monthly for the sales department. It strikes an 
inspirational tone, supported by concrete selling helps 
4c * * 
[he January issue of The “Y and E” Idea has a con 
ution by Ladson Butler, manager of the educational 
department, on the way to figure the letter capacity of a 
espondence file cabinet. The plan works out an hon- 
est result 
[he January issue of Demonstration contained a con- 
bution by Mr. Land, manager at Jacksonville, Fla., for 
the L. C. Smith & Bros. Typewriter Company He told 
slides were prepared for the screen in bulletining ele 
returns in that city. 
a ae 


he Inside of the Case, published by the Dennison Man 
ufacturing Company, illustrates some effective window 
backgrounds. These were designed for jewelers, but 
ould make splendid accessories for stationers’ window 
displays devoted to small items 
k * * 
The January issue of the Skyscraper showed the factory 
group of the Shaw-Walker Company at Muskegon, indi 
‘ating the growth of the plant year by year. Beginning 
with the original building in 1901, additions were made 
in 1903, 1906, 1910, 1913, 1919 and 1920. 








“Strength without bulk” is the secret of the 
success of Dexter’s Star Manifold Linen. It 
saves postage; makes compact, convenient 
files, and it wears indefinitely, always retain- 
ing its crispness and firm, smooth writing 
surface 

Designed for correspondence, manifold copies, 
rders, and instructions of all kinds that are to be 
duplicated. Made in 7 distinct colors and white. 


Send for Samples 


C. H. DEXTER & SONS, Inc. 


Windsor Locks Connecticut 
a enesendnll 




















INDEX SHEETS COMPLETE 


Punched to Fit Any Binder on the Market 





All standard sizes of Index 
Sheets carried in stock— 
from te smallest memo 
index to the largest size in 
use. 


Index tabs in celluloid 
leather and canvas. In A 
to Z, 26 to 200 subdivi- 
sions; numerical. monthly, 
geographical and billing 
machine tats. 


Also sold in “Patent-Cut” 
strips, not attached to 
sheets, in any quantity and 
style for all requirements. 


Index shields, cloth rein- 
forcings, law, name and 
number labels. Also labels 
for your special and stock 
binders. 


Anything complicated in 
the Index Line ? 


“Let George Do It’ 


We are making up a new catalogue and if you would like a copy 
it’s yours for the asking. 


G. J. AIGNER & CO. 


Index Dept. O. 
521-523 West Monroe St. CHICAGO, ILL. 
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The Sundstrand Keyboard notes that whe 
noised about that a service man was needed fo 


vana branch, there was a stampede for the job 


Visible is the official organ ol the 1 
It finds optimistic ang] 


The Wales 
der of Gloom Dispellers. 








A Remarkable Automatic Copyholder 
IT CAN BE USED: 


On either side of the typewriter or in back 

With all makes of machines including the Elliott-Fisher 

In copying from bound books 

With copy 8 inches wide—and up to 12 inches in one model 


IT WORKS: 

From the keyboard of the typewriter 

According to all standard spacings 

For small or variable line spacing 

The price is only one of its advantages. 
As a dealer who recognizes exceptional 
opportunities you will do well to see 
whether your territory is still open. 


DROP-A-LINE SALES CO. 
313A E. 53rd Street Chicaco, W., U.S. A. 





dustrial and business fields all over the country 


The January issue of The Hand Clasp was 
the production personnel of the Plimpton divisio 
United States Envelope Company, Hartford, Cor 











ployees who participate in the company’s Christmas 





Rebuilt Multigraphs at '/, Cost 


Rebuilt-Like-New Guaranteed Two Years Real Bargains 








$520 Number Four - $250 


(new) (rebuilt) 
Includes the $500 current, No. 4 
Model and $20 Stand. Complete 
type equipment (brand néw), 2 
segments,tools, supplies, ribbons. 





$865 Complete Unit - $405 


(new) (rebuilt) 
Includes the $520 No.4 outfit. 
and in addition the Automatic 
Feed, Power Drive (right motor 
for your current) and Printing 
Attachment. 





Guarantee 


Our Multigraphs guaranteed to produce finest quality 
work or money refunded. Guarantee to renew free 
any part that wears or breaks within 2 years (only ex- 
ception natural wear on type.) 


Rebuilt Multigraph Exchange 


33 So. Broad St., PHILADELPHIA 





ings fund 


Bedford, O 
Grew Pig.” : 
(Continued on Page 184.) 








Che January issue of Dixon’s Graphite note: 
come ofa speed contest for stenographers, held by I 
celsior, one of the leading daily newspapers of Me 
City, Mexico 

* 

The January issue of Art Metal Service announces 
in the company’s new account contest B. S. Erichso: 
on the number of new customers, and F. J. Owens 
volume of new business. 

The January issue of Security Salesman made a 
trated feature of the store of The W. D. Campbell ¢ 
pany, Washington, D. C. The company is in clos« 
with Government business. 

Aiter a temporary suspension, Pull-Together, oi 
ton, Crane & Pike Company, has resumed. It will 
bi-monthly hereafter. The January-February issue 
trated a number of striking window displays availab 
the company’s dealers. 

x 

The Christmas issue of the Corona Bulletin narrate: 
actor’s scheme to prevent his Corona from being st 
Two machines had been “lifted” and in desperatio1 
covered the case of his third machine with corn pl 
stickers. The camouflage is successful. 

” 

Carter's Ink Horn is now a 7x10 publication, 
duced size making a more convenient page to hand 
cover of the January issue showed one of the Chri 
checks issued by “The Inx Folx Club” to Carter’s 


Ko 


t 


D 


al 


The cover of the January National, issued by th 
tional Blank Book Company, depicted a charming 
standing in a waste basket, captioned “The New Y« 
Here.” The young chap seemed to realize his respo 
bilities, but a look of determination in his eves said 
make good 

The lead article in the January number oi The 
roughs Clearing House was, “A Few Tricks of the 
er’s Trade,” by George H. King, examiner of questi 
hand-writing, Denver National Bank, Denver, Colo 
tographic reproductions of forgeries involving the u 
typewriters and a check writer are included 

Dealers’ House Organs. 

The Globe-Gazette Printing Company, Wahpet 
D., issues a quarterly called The Service Bulletin 

The Corey & McKenzie Company, Omaha, Nel 
lishes a house organ called The Men of the Mail 

Benj. D. Benson & Sons, 11 Cliff street, New Yo 
Y., has initiated a new house organ, called Sixty 

* x 

The Kilham Stationery & Printing Company, Port 

Ore., has issued the first number of the Kilham Kro1 
* 

\ clever argument for the use of good printing is 
in the January issue of Boyer Office Tips under the 
ing, “Impressions Count.” 

te * 

\ Message from Boise for January printed a retr 
and a look into the future that bespoke a confidence | 
on good merchandising and fair treatment. 

k * * 

The center spread of the Hub Guide Post for Janu 

was devoted to the plant of The Taylor Chair Com 
The article is captioned, “Little Firms 








February, 192 OFFIC! 








APPLIANCES 175 





SEALOGRAPH 


The Sealer That Assures and 


Secures Results 






Sealograph 


Model A 


Sealograph does the 


Operator feeds envelopes. 
rest. 


Anyone can operate the Sealograph without pre- 
vious experience. 


THE MODERN ENVELOPE SEALER. 
Hand power—Electric—Automatic feed Electric. 


BRASS gears, metal moistening disc, two sets 


sealing rolls, SECURE SEALING. 
WRITE FOR “DEMONSTRATION.” 


Sealograph Company 


1700 Brooklyn Ave. Kansas City, Mo. 
































Good, Unoccupied 
Territory still available for 
Live Agents to sell the 


BABY THALES 


with automatic shift 
Weight 8 Ibs. 


This is a genuine opportunity for capable sales- 
men to establish themselves in a remunerative 
business. 


DEALERS—A full line of calculating machines, 
all makes, rebuilt or in the rough, ready for 
shipment. Write for confidential price-list today. 


Adding Machine Corporation 


323 So. La Salle Street 
Chicago, III. 














Typewriter Supplies Men 
Who Stock and Feature 


XTRAGOOD 
SUMMIT 
APEX 


Brands Typewriter Ribbons and 
Carbon Paper know that users 
appreciate their quality. Dealers 
wh» do not know these brands are 
now face to face with Oppor-unity. 


Write for samples today— 
a test will prove 
their excellence. 


Union Ribbonand Carbon Co. 


MAIN OFFICE and FACTORY 
PHILADELPHIA, PA 


Front and Laurel Streets 








Sentinel Check Writer 


So absolute is the protection of the New 
Rotary Motion, Springless Action Sentinel 
Check Writer, that the FIDELITY AND 
CASUALTY COMPANY gives free to 
every purchaser a $10,000.00 Insurance 
Policy guaranteeing against AMOUNT 
LINE ALTERATION, PAYEE NAME, 
DATE or NUMBER CHANGE. Here 
is combined, absolute protection with 
mechanical perfection. 


Hall-Welter Company 
Rochester, N. Y., U. S. A. 


Our Sales Manager has a oaluable contract for specially 
men of proven ability. Write him. 
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Cutters a 


For cutting Paper, Card 
Board, Veneer, Cloth, 





























Rubber and Thin Leather 

etc., to a thickness up to =, 

3 inches. Witha “aal Li a7 | 
Golding Cutter 3 | 

—Zip it is done in an in- A . ad AP | 

stant and the edge is . ORDER < | 


clean and straight. 


The Pearl Cutter 


Made of iron with steel knives. Very durable— 
easy to operate. Sizes 


are varied, 13 in. up to Every one having personal finances is in need of th¢ 
42 inches. HALLOMAX POCKET RECORDER. Housewives, 
These cutters in large as well as doctors, lawyers, salesmen and met 
chants, appreciate this handy little device, the price 


of which is within reach of all............. $1.00 


HALLOMAX PAPER comes in strips, a dozen to 


use by printers, multi- 
graph users, bankers 
and offices of all kinds. 


the box, each box costing... 2.2.6 .ccccccccss. $ 
We make also a line of . ; : — 
Power Cutters. Small Table There’s a discount of 40% to the trade 
4 Order now and equip yourself to sell 


Card Cutters, Printing 
Presses, Tableting Presses 
and Printers’ Tools 


this self-advertiser and trade builder. 


For $10 net, we will send one dozen of each prepaid 
to any part of the U. S. A. 





Dealers Wanted 
Golding Mfg. Co. Send in your order now. 
Franklin, Mass. The Golding Cutter HALLOMAX CO., Inc. ae Sees eee 























| — er 


THE ONLY ADJUSTABLE 
POST BINDER 
ON THE MARKET 


Here’s a simple device that enables the office 
boy to bind into book form “in a jiffy” any kind 
of loose leaf records. 


The “F-B” Loose Leaf Holder 


Crane Ladies’ Stationery 


Sold by all Stationers and Booksellers 


These goods are suited to the tastes 
of the most select trade. Their mer- 
its are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes 
a regular customer. 


Presented in the following 

Styles and qualities: 
SUPERFINE QUALITY: In Light Blue 
Boxes, containing 4% ream of Note paper 
each, and in separate boxes 4% thousand 
Envelopes corresponding. 
EXTRA SUPERFINE QUALITY: In 
Lavender Colored Boxes, containing % 
ream of Extra Fine Paper each; in like 
boxes are Envelopes to match. 
Our papers are supplied in a 
Bordered Goods and other 
specialties by EATON, 
CRANE & PIKE CO., Pitts- 
field, Mass., and 225 Fifth 
Ave., New York. whose 


boxes bear the word 
“CRANES” containing our 














Pat. May 13, 1913 


is adjustable to any distances between funch 
holes and to any size of paper. 
Advantages acknowledged in numerous testimonials. 
The retail price is $3.50 a dozen with liberal 
discounts to dealers. 





All ohie stationery can be re- This trade mark F. B. MANUFACTURING CO. 
lied on as represented every box 1228 Intervale Avenue NEW YORK, N. Y. 








MANUFACTURED BY 


Z. & W. M. CRANE wisss’ 


(Chicago Office, Frank Z. Woods, M¢r., 180 No. Market St.) 
LULLED 


UTUUDCLCRARGDOEGAURUDERUDGGGGERRDRORURNGGORRACRGGRERGRRQLUDOROGURGUGGOCUEROQERUUGQERRESURRGRERQGRGROGGEQERRGQEED 
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Boston, Mass.—The Walker-Ratcliff Company, manu 
facturers of loose leaf devices and manifolding books, has 
added again to its mechanical equipment 

Chicago, Ill—The Tatum line of loose leaf devices has 
been taken o1 wy W W. Matthew Be 


* 
Chicago, Ill.—R. B. Wilson, who journeyed to Chicago 
to attend a meeting of the Wilson-Jones Loose-Leaf Com 


pany, returned to Los Angeles late in January 
Chicago, Ill. Charles R. Fargo, vice president; H H 
purlock. 


Spurlo district sales manager; Frank Gibbs, distric 


t 
| t 
salesman of the Wilson-Jones Loose-Leaf Company, left 
Jan. 28 to attend the dinner of the Twin Cities Stationers’ 


Association at St. Paul, Minn 


Chicago, Ill—An athletic field is being planned by the 
Wilson-Jones Loose-Leaf Company, adjoining the fac 
tory While proposed for the benefit of employees, the 
field is to be open to the athletic enthusiasts in the Chi 
cago stationery field, and available to the young folks of 
the neighborhood during factory working hours, when 
the Wilson-Jones workers are engaged indoors? 

Havana, Cuba—B. Schumsky, tormerly with the New 
York office of the Wilson-Jones Loose-Leaf Company, is 
now at Cuba 23 He is acting as manufacturers’ agent 
and importer 

Los Angeles, Calif—Robert Hare, who has been with 
The Heinn Company at Chicago, is now at 2210 Fifth 
avenue, Los Ange les 

(Furniture—Continued from Page 161.) 

San Francisco, Calif—N. E. Gillard has closed the office 
of his West Coast Filing Supply Company, which was in 
the Sheldon building, and has ‘gone to Los Angeles where 
he is now connected with the Los Angeles Desk Com- 

* » 


oo 
pany. 
San Francisco, Calif.—Karl Raentsch has secured the 
agency, for central and northern California of the output 


1 


of the Wheeler Index Card Company, of Los Angeles 
He has opened offices in the Humboldt Bank building 
is Oe. ae 
San Francisco, Calif—P. W. Green, formerly of Kil 
ham’s Stationery House, Portland, Ore., has been made 
manager of the San Francisco branch of the Pacific Desk 
Company, and assumed his new duties at the beginning 
of the year. The former name of this firm was the Cali- 
rornia Desk Company 
x 
San Francisco, Calif—hKarl Raentsch has just returned 
from the East, where he spent two weeks at the different 
plants of the Barshal Company in Ohio, Kentucky and In 


diana He was appointed Pacific coast manager for the 
firm, handling their entire line of vault equipment, bronze 
and grille work, et: His offices are in the Humbolt Bank 


hiildit 
Ould 


San Francisco, Calif. a. a Freese, a traveler for the 
Yawman and Erbe Manufacturing Company, met with an 


accident while at Winemucca, Nevada The hotel bus in 
which he was traveling was struck by a heavy touring 
cal Mr. Freese was thrown through the wind shield, cut 


on the head, and given a severe shock. Complete recov 
ery is expected at an early date 
. . 


San Francisco, Calif—F. W Wentworth & Co., who 


specialize in attractive window displays, have in their win- 
dow on Market street a neat bungalow, built entirely of 
filing cards. It is designed to draw attention to the fact 
that the firm can supply filing cards of many. sizes and 
olors [he display includes samples of paper in the 
aking, both wood pulp and rags, from a section of a 
tree and rags, to the finished product. Dyes are includes 
in this display 

Seattle, Wash. H. C. Ristine, local manager for The 
Safe-Cabinet Company, visited the factory at Marietta, 
Oh 


Toronto, Ontario, Canada—A convention will be held 
by the Office Specialties Company early in February. Ses 


sions will be held here and at Newmarket, a nearby city 
The ompany is Canadian distributor for the Yawman & 
Erbe Manufacturing Company. 











Visualize Your 
Operations With 


Brude Maps, Tacks 
and Maprings 


hin, celluloid discs of different colors 
‘ES slipped over map tacks keep you informed 
of all the facts about each town. Inval- 
uable for collections, selling campaigns, 
health surveys, prospect, dealer and job- 
ber locations, following of salesmen, re- 
sults of their calls, location of competitors, etc. 


Send $1 for Special Assortment 


of BRUDE MAPRINGS, map tacks and other 
map marking devices as illustrated. Suggests 
everything you need to work with. Pin a dollar 
bill to this ad with your address on the margin 
and mail! it teday. Or, send 50c in postage for 
our JUNIOR ASSORTMENT, consisting of 
15 colors standard map tacks and trial 
supply 100 BRUDE MAPRINGS, 3 colors. 
Get “Mapwise Methods’, a little House 
Organ of service, free. 
Retailers will find either assortment a big 
\ sales help and counter display feature. 
We also furnish, free with orders, a 
specially designed display carton in 
which to handle BRUDE MAP- 
RINGS, for use on counter or shelf. 
Write for details of our proposition. 


‘ .Brude Mapring Company. 






























yee ——— Virginia Minnesota 






































No. 1—Buoy Ink 3” Round DEFIANCE MOISTENER 
No, 2—Buoy Ink 3” Square Pr. One in a box. Made of 
No. 3—Buoy Ink 3” Square Cut White and Opal Glass 





DESK MEMORANDUM TABLET 


Defiance Manufacturing Company 


384 Broadway, New York 
Manufacturers of STATIONERY SPECIALTIES 
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PENS AND PENCILS 


- — - — — 








Boston, Mass.—The Crocker Pen Company 


“GRAND RAPIDS QUALITY” 
OFFICE CHAIRS 


The same class of sar ay 
skilled workers that 


Boston, Mass.—Thomas S. McCrae called o 


make the famous and New Engiand trade in the interests of the A 

: . = Lead Pencil Company in January. 
Grand Rapids _fur- * * * 

. : —— Boston, Mass.—W. J. Chaplin, representing th: E 
niture build these Waterman Company, made an extended trip in J ¥ 


chairs For design which took in Philadelphia, Baltimore, Washingt nd 
= : other points. 


workmanship and 


x k 





Boston, Mass.—W. E. Cushion, president and 


No. 327% —— e ; . ; 
finish you cannot of the Moore Pen Company, made an extended trip to the 
> ape ee : = West coast in January. He was accompanied part of the 
find chairs that will way by Otis R. Smith, manager of sales. 
give VC yu better Ssat- Brooklyn, N. Y.—The Benevolent Society of tine | I 
Pes Waterman Company will hold a dance April 7 at Prospect 
istaction. Hall, 261 Prospect avenue, Brooklyn. An attendance oi 

about 2,000 is expected. 
Chicago, Ill.—Ralph G. Henriques, of the Blaisdell Pen 
‘ : nae cil Company, made a trip in January through Illinois, 
Out prices and Missouri, and. Kansas. 
° ° . ok " 
illustrations will be Chicago, Ill—Charles Ward, Minneapolis representative 


the L. E. Waterman Company, was a January 











ce > Ac ol 
sent — 7 St. at the Chicago branch. He covers Minnesota and Wisco 
sin. 
No. 421% ce 
Chicago, Ill—James Watson, of the L. E. Waterman 
. ° ° Company, stopped over in Chicago last month on his way 
Grand Rapids Office Chair Co. to his ceaieaes, which includes Kansas, Oklahon and 
37-45 Prescott Street Grand Rapids, Mich. Arkansas. 
New York, N. Y.—Albert McLane has been add to 
the selling staff of the Spencerian Pen Company 
San Francisco, Calif—The Chas. R. Barry Company, 444 
Market street, has the representation of the Pencil Ex 
change, Jersey City, N. J., for the territory west of Det 
ver. 
C oO ~ t u mM e r & San Francisco, Calif.—L. A. Wagner, coast pencil man oi 
= the Joseph Dixon Crucible Company, is sending his sales 
and Office Tables torce out ror 1921 business. They will cover the West as 
far as El Paso, Tex. 
ok 


San Francisco, Calif—W. F. Cushing, president 
been siting 


CS. treasurer of the Moore Pen Company, has \ in 
the coast where, in this city, he arranged with the Car 
. S dinell- Vincent Company to act as agents for Moore’s nor 
2305 to 2315 N. Broadway leakable fountain pens, for this territory. 
k * x 


ST. LOUIS, MO. 





San Francisco, Calif—Angy B. Thomas, coast distribu 
tor of the Eberhard Faber pencils, recently recovered 
from an attack of pneumonia, which kept him fri his 
office in the Monadnock building for nine days. He is 
now at work again with all his characteristic energy 

“nee 


San Francisco, Calif—The Cardinell-Vincent Com, 
which, until recently, handled Conklin’s pens for this ter 
ritory, has now sold its agency back to the Conklin Pen 
Manufacturing Company, which has established a factory 
branch in the arcade of the Phelan building. Walter 7 
Yeazell, formerly connected with Reid & Gilmartin, is 
the head of the Conklin distribution agency for Norther 
California and the Hawaiian Islands. 





(Other Machines—Continued from Page 16¢ 

No. 1810 taphone branch sales managers. Those in attendance: 
were A. B. Church of San Francisco; J. J. Grimsey of 
Seattle; J. D. Courtwright of Portland, Ore., and W. O 





Telephone 





Stand. Quar- Ryle of Los Angeles. The new selling campaign for 1921 
tered oak. Top was outlined. The Columbia Graphophone Company, 
20x16, 114 in. the manufacturers and distributors of The Dictaphone, 


has taken a very optimistic view of the coming year 


thick, veneered : : - 
business. A most extensive selling plan has been arranged 
edge. Shipped and it is stated that present prospects indicate that th 
K. D. Price, business for 1921 will meet all expectations. The Colu 
ee $9.00 bia and The Dictaphone moved during January to a larg¢ 


new building, constructed for the organization, on 
street, near First street. 




















tt 








Heavy Manifolding 


satisfactorily performed on any Underwood 


aashiie equipped with a 


PIERCE CARBON COPY ATTACHMENT 


allows tl! iser all = advantages of a 
num be of distinct arbon cop It 

hound platen—saves energy, ribbor 
and platen. 


soft pia 
It nerease the 
th 4 rk of a 
ar on Da pe t be 
ish basis, 


charges prepaid, at prices 
00 to $7.50, I f 


depending 





territories open for é nm t 


‘Pane SALES COMPANY 
231 Fifth Ave. Pittsburgh, Pa. 


PPS 








The “SATELLITE” 


Typewriter Stand 
In Demand Wherever Typewriters Are Used 


Every business man 
who has a typewriter 
in his office is a pros- 
pective buyer of the 
“Satellite”. Every 
large corporation of- 
fers an opportunity 
for the sale of these 
stands by thedozen. 

One secret of the growing pop- 
ularity of the “Satellite” is its 




















preference by typewriter oper- Has 
ators. It saves them fatigue and Sliding 
increases their efficiency. The — 


“Satellite” can be quickly ele- 
vated or lowered, it eliminates 


vibration, has a jointless wood 
top, and can easily be moved from 
place to place on noiseless casters. 
It is all metal except the 
top and is, therefore, a 
fireproof stand. 

EASY TO SELL 
Here is a piece of office 
equipment that moves 
fast. Its outstanding fea- 
tures sell it. The price is 
reasonable and the deal- 
er’s margin of profit war- 
rants his best sales efforts. 
Write for Dealer’s Proposition. 


ADJUSTABLE TABLE COMPANY 
GRAND RAPIDS, MICHIGAN 





This is Model 2X 
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| 
FFICE DESKS & TABLES - - 


| 
i 
for years, They 
| markets 
line with 
Whatever the 
have always come 
the one essential 
They are in use in 
the country whose 
the best, 


We've made them 


been sold in buyer's 


when stood in 


people 
in their hands, 
paid, they 
front with 
satisfaction, 
ffices all over 


ers want and get 


\ ig plant efficiently operated—a 
produc’ 
in handling ship- 
nts—a high standard of workman- 
materials— 
service with which 


can build permanent business, 


output entailing steady 


ind experience 
ship and selection of 


ovide a 


hese Pp 


the opportunities for Na- 


territory. Let 


rhink of 


Desks in your 


id you our new catalog. 


National Desk Company 


HERKIMER, N. Y. 







































Cuspidor Character 


Why not? Autil- 
ity can harmon- 
contrast 
with its sur- 
roundings. It 
need not be ob- 


We 














ize or 


trusive. 
make 





Ireland & Matthews Cuspidors 
in brass and steel (olive green finish). 
There is a wide variety 
of designs for discriminat- 


ing purchasers. 





send you our book of 
Matthews Designs 


Let us 
Ireland & 


Ireland & Matthews 


DETROIT 


























180 OFFICE 








Embossing Seals and 


Seal Presses 


The Star Seal Press is one of 
the best known and most 
popular seal presses on the 
market. It is made in four 
sizes for use by corporations, 
government offices, notaries, 


ledges, etc. 


The “Aluminum” Pocket 
Seal is made particularly for 
notaries, lodge _ secretaries 
and others who want a light 
weight, handy seal that can be carried in the pocket 
or handbag. 

These seals have been established as standard for their 
particular kind of work for a long time; they are what 
the business public looks for in this line. We also have 
in steck seals for heavy duty. Description and prices 
are given in our Catalog No. 29A. Write for it. 


LOUIS MELIND CO. 


Designers and Manufacturers 


362 West Chicago Ave. - - 





CHICAGO 


We carry in 
stock acom- 
plete line of 
num bering 
machines 
and hand 


stamps. 















The EKsleeck Papers 


Are made of clean new rags (cut- 
tings from garment factories) in a 
finely equipped mill, by specialists 
who have had a long practical ex- 
perience. 


True Paper Economy Consists in 
Using the Right Papers 


Our ONION SKIN, MANIFOLD 
and THIN BOND papers are right 
for important uses in every business 
office. 


Ask Dept. O for new sample book 


ESLEECK MFG. CO. 


TURNERS FALLS, MASS. 


TOME 


TOMA 
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RIBBONS & CARBONS 


= $$$ TT 





Boston, Mass.—A. F. Sanborn called on the local trade 
during January in the interests of S. S. Stafford, In« 
Buffalo, N. Y»—The Buffalo office of the Royal Type- 


writer Company, Inc., led the organization in the total 


ribbon sales for November. It also led in ribbon coupon 
book sales. 
Chicago, Ill—John H. Klaus has joined the ribbon and 


carbon sales force of The Carter’s Ink Company 
* 


Cricago, Ill.—W. H. Cox, of the ribbon and carbon de 
partment of The Carter’s Ink Company, spent several 
weeks in Florida. 

‘ 

Chicago, Ill.—Joseph A. White, a manager for the F. S 
Webster Company, is taking an extended vacation at 
Gables Hotel, Fairford, Ala. 


Chicago, Ill—Joe Gottlieb has taken charge of the Chi 
cago office of the Columbia Ribbon & Carbon Company 
L. B. Owen, who recently went West for his health, con 
tinues to improve. 

Des Moines, Iowa.—The lowa-Frye Company, dealing 
in typewriter ribbons and carbon paper, has moved to 
215-17 Fourth street, from 200 Eighth street. 

New York, N. Y.—Conrad Elsner, of the Manufacturers’ 
Ribbon & Carbon Company, is on a trip through Mexico. 


New York, N. Y.—The New York office of the Union 
Ribbon & Carbon Company, Philadelphia, Penn., has been 
moved to 31 Park Row. G. I. Norris is in charge 

Richmond, Va.—The Richmond office of the Royal Type 
writer Company, Inc., led the national selling organiza 
tion in the volume of ribbon and coupon book sales in 
November. 

Seattle, Wash.—Trick & Murray have installed a ribbon 
and carbon department, in charge of E. J. Vine. E. D 
Read, factory representative of the Old Dutch Line, re 
cently established the new department, which distributes 
for the state of Washingon and Alaska. 

(Stationery—Continued from Page 170.) 
pany, of Springfield, Mass., which they now represent in 
this territory. Clark Crocker, son of Henry T. Crocker, 
of the H. S. Crocker Company, has joined the forces of 
Reid & Gilmartin and has gone east with W. L. Rei 
Seattle, Wash.—Pliny L. Allen, a. prominent stationer 


was elected to the state house of representatives. He has 
been a senator, as well as having served previously in th 
house. 


Vancouver, B. C.—The stationery and book business 
H. O. Litchfield, 1109 Government street, has been i: 
porated as Litchfield’s, Ltd. 

Vancouver, Wash.—The Interstate Bindery has bee 
incorporated by J. J. Kimm and Henry Rasmussen, to « 
erate a stationery and bindery business. The concern is 
located at 209 U. S. National Bank Building. 

Wilmington, Del.—The Findex Company has bee: 
corporated with capital of $450,000 to manufacture index 


ing systems; incorporators, M. L. Rogers, L. A. Irwin and 
W. G. Singer. 

Winnipeg, Man., Canada.—The Western Sales Book 
Company will take over the business of the Winnipeg 
Sales Book Company and the Western business of the | 
N. Burt Company, Toronto, and the Appleford Counter 


Check Book Company, Hamilton. 
Worcester, Mass.—The Sheppard Envelope Compa 


will manufacture envelopes and envelope machines It 
has taken over the business and equipment of the J. |] 
Sheppard Company, manufacturers of envelope ma 


National Chamber Meeting in April. 


The ninth annual meeting of the Chamber of Co1 
of the United States will be held at Atlantic Cit 


April 27-29. Washington and New Orleans were under 
consideration. The latter was eliminated becaus« 
desire to hold the meeting where executives of the Gov 
ernment could go without a long journey. Washingt 
lacks the facilities to care adequately for the extra influx 


of 3,000 or 4,000 business men who will be attracted to t 


meeting. 

















The Pa’ent 
Opening 
Does it! 






ECLIPSE PNEUMATIC INKWELLS 


Keep your ink fresh. 
Keep your fingers clean. 
Improve your pen-writing. 

Made of highest-grade materials. 

Are handsome and durable. 
Prevent wasteful evaporation 
It's a pleasure to use them. 
Have no plunger to stick and splatter 
Give just the right amount of ink each time 
Come in several varieties and _ sizes. 











Catalog free on request 











bse 3-Well set 





Ceneral Eclipse Co. 
Dept A. 

DANIELSON 
CONN. 
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advertised in 
LITERARY DIGEST, AMERICAN 
INDEPENDENT, SYSTEM, COLLIER’S 
and thru other effective channels 
Flat, 
or hip 


neat fits vest 

pocket or ladies’ 

handbag without bulging. 

Saves clothes. Keys easy on, 

easy off, easy to locate even 
in the dark. Each hook 
holds two. 


A LIVELY SELLER! 


Who ever carries keys 
needs a Key Kase 


smoc th, 


ZZ 


rtising, reacl 


thousands 


and our adve 
ing hundreds of 
of men and women pros 
pects, send them to your 


store 


RETAIL PRICES 
Real Pig Skin 
60c 
R0c 
$1.10 
Lined 
85e 
1.10 


1.25 


Goat Morocco 


Genuine Seal 
(Gold Plated Hooks) 
4. Hooks . $1.70 
6 Hooks 2.30 
8 Hooks 2.65 


Le ecdccatcccaccdtuce 


Write for Dealer Offa 
L. A. W. NOVELTY Co. 
Dept. P, Springfield, Mass. 


E. Canada Agents: 
Julian Sale Leather Goeds Co., Toronto 


W. Canada Agents: 
Rowland & Campbell, Ltd., Winnipeg 


MMWR _ WV IW 
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fuLL SIZE 


“*e “Indispensable’’ 
ARGUS LINES 


PAPER FASTENERS 
PEN AND PENCIL CLASPS 
ENVELOPE MOISTENERS 

TYPEWRITER ERASERS 


your jobber for samples and discounts, ' 
or write direct. 


SMITH & CHAPECK 
202 S. State St. Chicago, Ii]. 


The Argus Manufacturing Co. 
Chicago, IIl. 





Phx ne 


































..* Find the 
Woman 
-- in the 
@ Case- 
Get the ste- 


“=> nographer—the 
typist—who ac- 


tually uses 
typewriter rib- 
bons and carbon pa- 
pers. She knows—she 


can tell you whether it 


tomer who eomplaias 15 ©asy lor mes oe please 
about tne ie car. the old man” or wheth- 
bens, Sameer oe er she has to strike let- 
col tates. sues ters over, change rib- 
the Miller Line bons often, hammer the 
Give thes to keys to get good carbon 
fair trial. We'll gam- Copies, or in other ways 
alee ot tee risk. If fix up or make up for 
you are not asked for 


the shortcomings of her 
ribbons and carbons. 


‘more of the 
experience 


be the rare exception 
The Miller-Bryant-Pierce Co. 
BRANCHES: Chicago 


231-241 S. River St., Aurora, Il. 
New York, Boston, St. 
Louis, Detroit, Milwaukee, Cleveland, Indian- 
apolis, Peoria, Denver, San Francisco, 
“"] European Headquarters: 46 Avenue de Villas, Brussels, 
(1422) Belgium. 


same’’ 
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Typewriter Ribbons 


and 


Carbon Papers 


Just as the name implies 
—really Durable! 


Clean, sharp writing rib- 
bons and carbon papers. 








Send for samples and 


compare. 











Du-Ra-Bul Carbon & Ribbon Co. 


Douglas Street and Third Avenue 
Brooklyn, New York 


















Make Quick Sales 


of reliable Salbro Self-Filling Fountain Pens by letting 
this effective three-color display easel work for you. 
Shown in your window it will bring customers in from 
the street. On the show cases it will make buyers of 
customers. 














14K gate FOUNTAIN PEN 


GUARANTEED ) FOR PERFECT SERVICE LEAKABLE 







Salbro Self-Pilling Fountain Pens are made plain, full mounted 
and richly ornamented designs. Guaranteed for Perfect Service— 
our broad policy protects the dealer and makes friends for him. 
Ask for Catalogue and profit-making prices. 


Salz Brothers 


Manufacturers of High Grade Fountain Pens 


71 West 35th Street New York City 
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Accept 
Ne 


Imitation 







Read about 
it in the 
POST 
Digest 
American 
Sunset 


Independent 
McClure’s 


and other 
National Live Notes 


Magazines Only 


ROBINSON REMINDER 


Tear Out When Attended to 


Each memo a perforated coupon which, when attended to 







is torn out, leaving Live Notes Only. No searching thru 
obsolete notes. Everything ready for instant referen 


Pocket in cover. 
Over a million in use and millions yet to be sold. Ever 


man and woman who has things to remember is a prosp¢ 
for a Reminder, and the resale of fillers is a big item in it- 
self. Rapid “turnover.’’ Good profit. Stock up now 
Size B Size A 
Reminder with extra filler 3x5 in. 31%4x7 in. 
Biack Leather .... eae $2.00 
Cross Grain Le ather. 1.75 2.75 Ask Now 
a re , S50 3.50 
2 2.75 3.75 for Your 
Genuine Morocco .. 3.00 4.00 
Imitation Leather ..... 75 1.00 
Cloth (without extra filler) .25 .50 PROFIT 
Ladies’ Shopping Reminder Size L 
With Pencil and Extra Filler 2%4x3% in. on These 
Black Leather .......... ‘ - $1.50 ° 
Retail 


Patent Leather or Cross Grain : 1. 75 
Cc 


Morocco, Cowhide or India Calf.. 25 

Extra Fillers:—Per dozen: Size B, 75c; Size . 

A, $1.00; Size L, 70c. Gold name on cover Prices 
notice 


25c extra. Prices changed without 


ROBINSON MFG. CO., 73 Elm Street, Westfield, Mass. 


New York City Office, 377 Broadway Phone: 1048 Franklin 
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ig YOUR STOCK OF 
~ TYPEWRITER PAPER 





























ECONOMY 


When it comes to Economy 
plus Quality 


Elsinore 


They are carried by all the 
dealers from coast to coast. 
CATALOGUE AND DISCOUNTS ON REQUEST 


Pi 1C¢ S 
Typewriter Papers 
are first choice 


leading 








MANVFACTV@ERS 


152-4-6 WOOSTER ST., NEW YORK,N.Y. 
































CATALOGUES 





Manufacturers’ Printed Matter 


| ? — | ’ 
1e Strathmore Paper Company has published hand 
1 1 ] ; + 
some portioho devoted to Alexandra Japan; Old Strat 
1 Parchment, Bay Path and Aladdin covers 
) ‘om 
fires for Typewriters” is the slogan of a folder issued 
vat . ‘ . . ° _ 
by the Perfect Specialties Company, Hornell, N. Y., fea 
turing typewriter twirlers called “Perfect Finger Grips 
x * 
The Steel Equipment Corporation, Avenel, N. J., issues 
nonthly bulletin to its dealers showing the quantities 


of Security Steel of various types on hand, ready to ship 
The American Multigraph Sales Company has circulat 

eda broadside showing how extensively a large paint man 

ifacturer mixes printer’s ink with paint and produces busi- 


ness 

* 

Revised price lists covering General Catalogues Nos 18 
20 of the Weis Manufacturing Company have been dis 
tributed. They are dated January 1. The retail selling 
list is numbered DE-121. 


\ booklet on the Lightning calculator is devoted to a 
portable device which performs addition, multiplication, 
division and subtraction. It is made by The Calculator 


Corporation, Grand Rapids, Mich 


rhe Duplico Manufacturing Company, 65 Mine street, 
New Brunswick, N. J., has published a new catalogue o! 
its lines of typewriter ribbons, carbon paper, stencil pa 
per, duplicators, and duplicator inks. 
x * x 


The Noesting Pin Ticket Company, Mount Vernon, N 
Y., has completed a new catalogue and discount sheet 
The catalogue prices are guaranteed for the first six 
months of this year. The company does not maintain a 

ailing list; dealers who desire a copy should write for it 

a * 

The Work-Organizer Company, Detroit, Mich., has dis 
tributed to dealers a cut sheet, showing the many cuts 
vailable for the use of stationers and office equipment 


stores in their advertising work. The cuts are plainly 
marked to show the kind of paper on which they will 
good results 
Price list No. 8 of the Accounting Devices Company, 
564 West Monroe street, Chicago, Ill.. covers prices of 
January 1. It shows the company’s standard loose leaf 


yutfits of various types.) machine bookkeeping devices, 
transfer binders, prong binders, sheet holders, periodical 
nd catalogue binders, index guides, stock sheets and 
arts 
* 

lhe Imperial Methods Company, 312 West Madison 
street, Chicago, Ill., has issued Catalogue No. 21 of filing 
equipment. Its sixty-four pages are copiously illustrated, 
the pictures being accompanied by complete descriptive 
matter, dimension specifications, etc. The Imperial lin: 
comprises a wide variety of wooden filing devices of sec 
tional construction, desk trays, card index cabinets, sta 
ionery racks, fiber board trays and transfers, and a com 
plete line of filing supplies. A feature is printed card in- 
dex forms for various purposes, which are carried in stock. 

Dealers’ Printed Matter. 

Norton Brothers, El Paso, Tex., use an envelope stuffer 

lich are listed the principal lines which they carry. 
* + 


Catalogue E is the latest issue of The Blade Printing & 
Paper Company, Toledo, O. It is a well-arranged book 
of about 250 pages, with cover in two colors. The book 
is carefully classified by departments, and priced through- 
out for retail trade It should be effective in increasing 


the trading radius of The Blade Printing & Paper Com 


Dat 


Let’s Go. 


School Visitor his snake of which | Sprtak 15S said to 
strike with mathematical precision 
Our Smart Pupil—Then it must be an adder!—The 


Wales Visib' 
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A good business man has 
conveniences in his of fice— 
he deserves them 


The business world emphatically welcomes 
any article of convenience that will aid the 
smooth running of its busy offices. 


THE SPERRY TELEPHONE ARM is an 
attachment for the business man’s phone, 
assuring him ready service with a phone 
that is always within reach—always out of 
the way. 
Write for the name of the nearest Sperry 
Arm dealer. Address Dept. 40. 


Kellogg Switchboard & Supply Company 
CHICAGO, ILL. 

































Quick Perforating 
\.. Means Faster 
Filing 


Shannon Perforator 
(“Style A”) Cabinet Type 


There are file clerks in your territory who are 
wasting time punching a few letters at a time 
with old and worn out perforators. 

Show them that 20 or more letters can be 
perforated with little effort with “Y and E” 
Shannon Perforators. 

The frame is cf cast steel with strong cutting 
parts. Removable base plate forms receptacle 
for punchings. 


REG. U.S. PAT. OFF 


Send for catalog and price list 


YAWMAN “0 FRBE MFc.(0. 


Filing Systern Service, Equipment and Supplies 
255 ST. PAUL ST. ROCHESTER, N. Y. 
Branches, Agents and Dealers in Principal Cities 


> BA et NE abhor Shee Sia eS OEE MET 
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As Good a Year from Now 
as Today 









THE NEMCO BASKET stands the 
ordinary knocks of every day use— 
holds its shape—won't rust. Has a 
solid steel bottom and smooth rim at 
top. Used for offices, factcries, homes 
and hospitals. 

It is the strongest, best looking, most 
satisfactory, lowest priced enameled all 
steel waste basket on the market Comes 
in three good sizes and three desirable 
colors—olive green, maroon and white. 
Send for sales proposition and circular. 


North Western Expanded Metal Co. 
983 Old Colony Building 
Chicago 
Manufacturer's Representatives 
H. E. HOOKER ERNEST WALLACE 
186 N. La Salle St. 444 Market St. 
Chicago, Illinois San Francisco, Cal. 

















| Let Your Salesmen Talk 


| QUALITY | 


ae on SSE 





| But don’t get the idea we have high priced 
furniture. That isn’t the case 
Weaim to give our customers medium priced | 
furniture but with inherent quality that 
compares favorably with the more expensive | 
merchandise. 
1 cs 
The several different designs and finishes | 
| enable us to supply all needs 


Write us, and be convinced. 


| TELL CITY DESK COMPANY | 
3 Fenn CTY, teee | 
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»bruary, 1921. 


(Typewriters—Continued from Page 165.) 


San Francisco, Calif—The Remington sales force for 
this territory has just concluded a successful series of 
meetings of salesmen in which B. Waters and other lo 
cal officials participated. The meetings were held in the 
San Francisco headquarters, on Bush street. 
a“ * * 

San Francisco, Calif.—H. A. Sparb, of the Remingtor 

typewriter force here, is preparing to get out another is 


sue of the San Francisco house organ of that firm. t 
issues at irregular intervals, but is always eagerly antici 
pated on account of its sprightly contents. Its name is 


‘The Remington Razz.” 


k * x 

San Francisco, Calif.—General Obregon, the new presi 
dent of Mexico, is a one-armed Corona user. J. R. Bier 
ma, San Francisco manager for the Corona, has sold the 
general two of the “personal writing machines.”—Edward 
Noaks, formerly with the service department of the Coro 
na, has joined the sales force 

San Francisco, Calif—J. M. Fowler and O. F. Fowler, 
well-known typewriter men of this city, have joined the 
sales organization of the Royal Typewrjter Company 
Phil Lasher, an eastern salesman, has recently joined the 
sales force of the Royal Typewriter Company here.—H. ] 
Closson, general sales manager of the Royal Typewriter 
Company, is expected to make an extended trip covering 
the Pacific coast during the latter part of January 

Seattle, Wash—J. McPeters, formerly connected with 
the European department of the Hammond Typewriter 
Company, has come here to represent the Hammond 

South Bend, Ind.—J. L. Doyle 
manager of the local branch of the L. C. 
Typewriter Company. Mr. Marine is now 
cago sales office. 

Springfield, Ill.—J. C. Hullett has joined the Springfield 
branch of the Underwood Typewriter Company, 323% 
South Fifth street. He came here from the Royal 
writer Company at Evansville, Ind. 

Stockton, Calif—W. H. 
manager of the Remington typewriter agency 
Washington, D. C.—The Washington office of the Roy 
al Typewriter Company, Inc., led Division No. 1 in the 

November service department contest. 

Woodstock, Ill—The bowling team from the Wood- 
stock Typewriter Company factory has been making some 
good records. Recently a was rolled in Chicago 
against an industrial team of that city, and the visitors 
trimmed the home team. 


succeeds Carl Marine as 
Smith & 
with the Chi- 


Bros 


T ype 


Warmsley has been appointed 
her« 


series 


(House Organs—Continued from Page 174 
“Books il d 


necessity of accurate ac 


Ward's service for January featured 
keeping,” and laid stress on the 
counting on which to base income tax reports 
Skinner & Kennedy Grasshoy 
derivation of the name 


The January issue of the 
per delved into mythology for the 


of the year’s first month \ sauce of modernity was 
served with the “old stuff,” making it more palatable 
* 

From Beyer to Buyer, issued by Ernest Beyer, Atl 
tic City, N. J., indicated that show windows have been 
engaged by several manufacturers, to be specially decorat 
ed for the October convention of the National Association 
of Stationers and Manufacturers 

Internal House Organs. 

In the January number of The Breeze, published by The 
Burrows Brothers Company, Franz House contributed 
“An Answer by a Distinction,” bearing on loos 
counting systems 

; aye 

The January Woodstock Keyboard printed an interest 

ing feature, “A Day in the Rest Room.” It divulged some 


of the small talk that goes on in the rest room a‘ the 
Woodstock Typewriter Company's factory. 


reported an exceptional re 
lost due to 


January 
time 


R. News for 
amount of 


N. C. 


duction in the accidents 


employees in the plant of The National Cash Register 
Company during 1920. The center spread illustrated sit 
uations in the home and on the street tending to acci- 


specially posed by 
Company. 


dents. The pictures were employees 


of The National Cash Register 















Milwaukee 


Chairs 


which there is a constant 
demand and of a quality 
that fully satisfies that 
demand. 


Milwaukee chairs give 
unfailing service for 


years and years, 


For the amount of money 


invested you will find 
these chairs bring, you a 


very satisfactory return 


Write for dealer’s prospectus. 


Milwaukee Chair Company 


Chicago New York 





sent 
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TRADE MARK “, REGISTERED 
MUTSCHLER BROTHERS CO NAPPAMEE.IND.. U.S 


Nationally Advertised 
and in strong demand 








ilwaukee 






This is merchandise for 














Seattle 
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REC. v.s. Par. Ore. 


Filing Supplies 


@ We announce the removal of our general office and 
factory to 


382 JEFFERSON ST., BROOKLYN, N. Y. 


@ For the convenience of our New York trade, we 
will maintain a stock and sales room at 


23 WHITE ST., NEW YORK CITY 


@ At the same time we are changing our name, 
effective January Ist, from Record Card Co. to 


% o San 
Oaigrd. Fitinc Suppty Co, 
that our name might be more effectively connected 


with our products—Oxford Filing Supplies. 


@ Our added facilities make possible an even higher 
standard of service than heretofcre. We invite your 
inquiries. 


Orord FILING SUPPLY Co, 


FORMERLY RECORD CARD CO. 
Address All Mail to Brooklyn 








CUSPIDORS 


that add beauty to this 
office need 
that endure service with 
a bright smile. In 
that you can get in your Brass 
own particular design. 
are made by ALDRICH . | 
Mfg. Co., Inc., 57 Illinois 
St., Buffalo, N. Y. Write 


“ALDRICH” 








AP-106 
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The 
Standard 


Stamp 
Affixer 


The Standard Stamp Affixer. 
Known as the simplest, light- 
est and speediest on the market. Saves 
time and money 

It is a portable safe for your postage 
stamps. 

Endorsed by thousands of well-known 


users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 





DEALERS-—We have an interesting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER Co. 
EVERETT, MASS. 





Stock and Display the 


APSCO Line 


Pencil Sharpeners 






Hand 
Eleven and 
Models Automatic 
Feed 


When you stock the entire line you 
can better serve your customers 
and thereby increase your profits. 


Complete catalogue upon request. 


Automatic Pencil Sharpener Co. 
Dept. A— 58 East Washington St. 


CHICAGO, ILL. 























Mr. Okay 
Says: 


We are now rap- 
idly getting set- 
tled in our own 
new building, 
where produc- 
tion will be 
many times 
larger and 





prompter and 
still better in 
quality. 


Our thanks are due you for being so patient 
during the past few months but believe us 
we had our own troubles in moving and 
with labor. That is all past now and the 
coming year looms bright and clear. 


It is our sincere wish that 1921 will be your 
best year in health, happiness and business. 


“O K” Paper Fasteners 
“O R” Erasers 
“O K”’ Letter Openers 


THE O.K. MANUFACTURING CO. 
OSWEGO,N.Y., U.S.A 


® 























OIL SOLUBLE PENCIL CARBON 


As clean and free from smut as our Typewriter 
Carbons. 

100 Brilliant, Clean, Clear, Perfect copies fron 
every sheet. Blue and Purple only. 


For those who want better Pencil Carbons. 


Ask for Samples. 
BETTER 


“AMPCO” Products quality. 


means 
American Manifold Products Corp’n. 
General Offices and Factory 
2900 Darwin Terrace 
Chicago, IIl. 
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ADDING MACHINES 
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Boston, Mass.—The Boston office of the Wales Adding 
Machine Company won top place in a contest held by 
the company. Sales for three months were the criterion. 

Chicago, Ill. lhe Chicago office of the Wales \dding 
Machine Company secured second place in a recent three 
months’ selling contest. 

* ok * 

Chicago, Ill.—The Victor Adding Machine Company 
has opened an office at Room 301, 128 North Wells street, 
C. E. Cheeseman is in charge. 

* * * 

Chicago, Ill.—W. F. Barklage, the new district manager 
for the Monroe Calculating Machine Company, was trans 
ferred from the New York office. 

Christiania, Norway—Hartvig Andersen, chief mecha- 
nician for Th. Bjerke Gruner, has returned from a trip 
to the United States. During his visit he studied the con- 
struction of the Monroe adding and calculating machine 
at the factory, Orange, N. J. 

Cincinnati, Ohio.—J. L. Bacon has been appointed man- 
ager of the Cincinnati office of the Monroe Calculating 
Machine Company. He had been in the New York office. 

Grand Rapids, Mich.—J. S. Rich, of the local office of 
the Burroughs Adding Machine Company, was married 
in December to Miss Imogene Ann Ellison of Detroit. 

Great Falls, Mont.—V. K. West has joined the local 
agency of the Sundstrand Adding Machine Company as 
service man. He has had experience in typewriter repair 
ing, as well as being versed in adding machine construc- 
tion 

Harrisburg, Penna.—Harry M. Boyd, a senior salesman 
in the Harrisburg agency of the Burroughs Adding Ma- 
chine Company, married Miss Martha Rush Dec. 30 at 
Lancaster, Penna. 

Havana, Cuba—C. E. Stevens, the first member of the 
Monroe Calculating Machine Company to establish an ex- 
clusive foreign office, is in the Manzana de Gomez build 
ing here. 

Kalamazoo, Mich.—F. H. Daley has been assigned to 
the local territory of the Monroe Calculating Machine 
Company. He had formerly been in the Monroe organi 
zation elsewhere, until unable to keep up active work. 

Knoxville, Tenn.—O. W. Shaeffer, of the local office of 
the Sundstrand Adding Machine Company, was winner in 
the company’s first sales contest. 

Madison, Wis.—Michael Mok has been appointed local 
representative of the Sundstrand Adding Machine Com 
pany 

Massillon, Ohio. H. G. Yocum, owner of the School & 
Office Specialty Company, has taken on the Barrett port- 
able adding machine for several nearby counties The 
agency is under the Cleveland branch. 

Montreal, Canada—The Autographic Register Systems, 
Ltd., has taken on a large Canadian territory for the Bar- 
rett Adding Machine Company. 

New York, N. Y.—Three of the older members of the 
New York office of the Monroe Calculating Machine Com- 
pany left that territory the latter part of last year for a 
manager’s position. Mr, Stevens became exclusive repre- 
sentative for the company in Cuba. J. L. Bacon took 
charge of the Monroe office in Cincinnati, and H. A. Dan- 
iels took a similar post as manager of the St. Louis office. 

* 

New York, N. Y.—W. P. Breeding, secretary of the 
Monroe Calculating Machine Company, left about the 
middle of January for a short winter vacation at Palm 
seach. Mr. Breeding was elected secretary of the Mon- 
roe Calculating Machine Company, effective Jan. 1, and 
was succeeded by Paul Welles, as treasurer of the com- 
pany. Mr. Welles has for several years been a member 
of the board of directors. 

Oklahoma City, Okla.—The Monroe Calculating Ma- 
chine Company recently opened an office at Oklahoma 
City, in charge of C. L. Garlick, with headquarters in the 
Baum building. Previous to taking up work, Mr. Gar- 
lick took a complete course at the factory of the Monroe 
Calculating Machine Company, Orange, N. J. 

Philadelphia, Penna.—The second training school has 
been opened here by the Barrett Adding Machine Com- 
pany, in charge of J. F. Loomis. The first school for 
salesmen ever opened in New York 








SPECIAL THIS MONTH 


All models L. C. Smith 
Typewriters Rough or Rebuilt 


Pre-War Prices 


We are ina position to furnish you all makes 
of machines at attractive prices for imme- 
diate delivery. Be sure to get our confi- 
dential quotations before placing your order, 


YOUNG TYPEWRITER CO. 


25 W. Lake Street CHICAGO 















The EXTENSIVE 
MOST ADVERTISING, 
PRACTICAL, VAST SALES, 
INEXPENSIVE, ATTRACTIVE 
EFFICIENT PROFITS. 
AND ALL FOR YOU 
INDISPENSABLE ON A 
TYPEWRITER MINIMUM 
ATTACHMENTS INVESTMENT 


PERFECT ROLLER-GRIPS 


THE UNIVERSAL TYPEWRITER ATTACHMENTS 


More than a “Twirler."’ A real. live, reliable, doubleflange, “non- 
skid”’ grip that you can conscientiously recommend. 





“Perfect Roller-Grips” are being adoped by leading manufacturers’ 
wholesalers and retailers as the superior attachment. 


50c on a $1.00 for you, Mr. DEALER! 


DO YOU WANT SAMPLE? 


WITHOUT COST OR OBLIGATION? 





Drop us 
you can f 
mean dollars 


i or letter for prices, terms and samples. po retayees | 
a stamp for information on a proposition that will 
O you. 






Write now! Direct to us. 


The American Roller-Grip Co. 
Hornell, N. Y., U. S. A. 
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A Self Selling Office Specialty 


The wonderful “‘Whispering Mouthpiece”’ literally sells 


on sight. It enables one to speak privately over his tel- 
ephone—is made of glass and is sanitary—easily installed. 


One of the livest office specialties offered the trade. 


This card 

p laced ona Telephone Privacy at Last! 
counter or in =r" oe 
yourshow win- © 

dowand prom- 


inently dis- 
played will -* 
earn profits alae 

you. 7 in eae 





11x14 


size 


Write us for full information and prices on 
your letterhead. 


1 (Spare | A 


ELECTRICAL SPECIALTIES 


565 W. WASHINGTON BLVD. 
CHICAGO 


Me" WHISPERING 
MOUTHPIECE 


/ Ay 











1 





JUST WHISPER Dept-H 
DONT SHOUT 
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Graphic Marking Devices 


FOR 


MAPS 
AND 


CHARTS 





Edexco Sit Map Pins 


Will aes peel or scratch. Solid 

glass heads—color runs all way 
through—steel points—sté iy where you 
put them—2 sizes—16 colors. 


DEALERS WRITE FOR SPECIAL PRICES 





Small stock will show good profits 


EDUCATIONAL EXHIBITION CO. 


222 Custom House St. Providence, R. I. 
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Philadelphia, Penna.—Dealers, agents and branches 
the Barrett Adding Machine Company are participating 
in a window display contest. which closes Feb. 22. Pho 
tographs of the displays are to be sent to the home office 
for judgment. 

Reading, Penna.—H. B. Cooper, who is now in charge for 
Monroe Adding M achine Company here, was rly 
manager at Camden, N. J 

Salt Lake City, Utah—Representation of the Barr 
portable adding machine for the state of Utah ith a 
slight reservation, has been awarded to the Deseret Book 
Company 

San Antonio, Tex.—S. G. Ellis, an inspector I 
the Burroughs Adding Machine Company, was ied 
Dec. 26 to Miss Kathleen Dorman of Oklahoma 

San Francisco, Calif.— Members of the San Frat 
fice force of The National Cash Register Company 
have been attending the convention at Dayton, O., ex 
pected back in a few days. They are C. W. Rey \ 
C. McMahon, E. N. Weston, Geo. Meyer and C. §S 
tune. 

San Francisco, Calif.— Ben E. Jordan, formerly | 
resentative of the San Francisco office of the B 
Adding Machine Company. has assumed the mana 
of the Spokane office of the company—G. W. Wil 
merly Spokane agent, has been transferred to the ma ( 
ment of the Burroughs office at Tacoma—E. S. H S 
formerly at Tacoma, has been promoted to the 
Philade!phia 

San Francisco, Calif—W. \V. Cooley, who trave 
sively for the Burroughs Adding Machine Com, LS 
just returned from a long trip and thus sums up S 
“Conditions in Los Angeles are remarkably good ( 
is an unprecedented influx of people and buildings 
ing up, regardless of costs of labor and material M 
tana and Wyoming the lack of early snows has l 
rimental effect which can only be overcome Or 
snowfall in February and March. Business in W 
ton and Oregon is in good shape, notwithstan 
‘essation of much of the lumber production and shiy I 
ing, caused by discontinuation of the demands 
the production of lumber.” 

Springfield, Ill—Cato’s Typewriter Exchang 31 
South Sixth street, is handling the Barrett portabl g 
machine 

Wilkes-Barre, Penna.—The screw machine teat 
Wales Adding Machine Company defeated the sto ym 
bowling team in a spirited game, overtopping S 
by forty-two pins. 

* 

Wilkes-Barre, Penn.—Clarity in nomenclature is id 
ed by recent changes in the titles of the Wales Adding Ma 
chine Company. H. S. MacLean is now general sales 
manager, and W. J. Ide is factory superintendent 

Windsor, Ontario, Canada—O. H. Pierce has been a; 
pointed representative here for the Monroe Calculating 
Machine Company, operating under the Toronto di 
tor. 

Business Ethics Convention Postponed. 

The organization of the Business Ethics Leagu 
America, which was to have been undertaken Febru 7 
12 at Washington, D. C., has been postponed, owing t 
the situation in Congress. After March 4 there e 
more than 125 new senators and representatives who are 
not familiar with anti-bribery legislation. The conventio1 
will be held in March or April, dependent on the date s 
for the special session of Congress 


Commerce Office at Indianapolis. 

A co-operative office of the Bureau of Foreign a 
mestic Commerce has been established at Indias 
Ind. It is located in the Indianapolis Chamber 
merce. Miss Elsie L. Green, formerly 
general manager of the Indianapolis Chamber 
merce, is foreign trade secretary in charge 
co operative office. 


assistal t 


Des Arts Salesmen Gather at Holyoke. 
ntion of the Whiting & 
Mass., early last 
from all over the 
as reported at 
country. 


The midwinter sales conve 
Corporation was held at Holyoke, 
salesmen of Des Arts stationery 
being in attendance. Conditions, 
vention, are favorable all the 


1 


over 
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PELOUZE “STANDARD” POSTAL SCALE | 


; WITH ADJUSTABLE BEAM and INTERCHANGEABLE DIAL 
wn a = - A FINE wire on the sliding poise indicates the cost 








in cents on the different classes of mail matter 


‘ pa 2 ef The beam can be instantly turned by the hand 
= Sept pecse to any angle, so that the dial can be easily read 
from any position 








In case the posta! iaws should change at any 
time, a new enameled dia! can be inserted. This 
insures a perpetual scale. Beautifully enameled 
in Gold Bronze. 


PELOUZE MANUFACTURING COMPANY 
MADE. IN, TWO SIZES 



































No. 2 “Standard.” Capacity 2 pounds 232-242 East Ohio Street CHICAGO } 
No 4 “Standard.” Capacity 4 pounds SEND FOR POSTAL SCALE CATALOG 
TRANSFER CASES 
INDEXES 
Alesse. AND FILES 
— aa > 
‘ ee ance) come a 4 
MANUFACTURED NE of aA ne, r 
non 2 Waxy, [eS 3 Bee Sar 1 
Ny Wey at ee ee ot ee “ me: 
pe F. H U NT = " exes BEEZ. <— = 
Rochester N.Y. No 20 make | Axe ic ese = 
8.495 Yy (ioe i , 
WHOLESALE ONLY eae PP 
WE OPERATE NO RETAIL STORES 






















MILLER BROS 
~~ BOWL POINTED 


at 


The Original Bowl Pointed Pens. Styles to Please All Hands 


Meriden, Conn. MILLER “BROS. 305 Broadway, N. Y. 














YILLER25RRAND 





Mr. Stationer, you will have calls for the Paramount Ink Pencil. 
Eventually ? Thoroughly reliable and unconditionally guaranteed. 





If your dealer cannot supply you, send us $1.25 for sample of slip cap, $1.50 for safety 
cap, or $2.50 for the lever self filler. Also send your Stationer’s name. 


C. E. Barrett & CO. FARRELL & HOSINGER CO. 
Rand McNally Bidg. 63-65 Irving St., Jersey City, N. J. 


Chicago, Ill. Western Union Code ‘*‘Paramount’’ 
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The “‘SIMPLEX”’ Hexagon Pencil Press 


READY FOR IMMEDIATE SHIPMEN T 
STATIONERS a 
PRINTERS Stamp Your Own Pencils 


The SIMPLEX HEXAGON PENCIL PRESS is the simplest, fastest and 
best hand machine ever built. Fully guaranteed in every respect. 





The SIMPLEX, operated by hand, heated by electricity, equipped wit! 
automatic roll gold feeder and quick, detachable chase, will turn out fron 
five to ten gross pencils per hour at a cost of five to seven cents per gross 


The SIMPLEX quick, detachable chase adapted fer ordinary lead 
linotype, brass type or stee] dies—changeable in a few seconds. 


WRITE TODAY 


comsietinectvwoen rrciinses. THE UNITED PENCIL CO., Inc., 220 %83i2%3% 


Samples on Request. 


type 

















The Eureka Telephone 
Bracket 
Cannot Sag 







Auxiliary to the Office Man 


is the host of office utilities and conveniences which comprise 
the complete and varied line of 


POLAR SPECIALTIES 


F They add refinement, system and ease to cffice routine. They 
facilitate executive initiative. You can follow an office man in all 
his promotions from clerk to department chief, and mark each advance- 
ment with the sale of one or more Polar Specialties to lighten end 
simplify his work. They help him meet his increasd responsibilities 
The Polar Line is a necessity to the progressive dealer, as its items 
are requisite to modern office work. 

To show Polar Specialties is ‘o sell them. Get the Pclar Book. 


POLAR MANUFACTURING COMPANY 


101-7 North Marshall St. PHILADELPHIA, PA. 


Three Vital Features Are Shown 
in the Ifustration: 

(1) Swivel joint allows ‘phone to be 

swung to any position on the desk. 

(2) Hinge joint allows ‘phone to be 

raised or lowered at will of operator 














(3) Hinge joint allows ‘phone to be 
turned in any direction. 


ee is constructed on an entirely new prin- 
ciple. Sag is eliminated through the rigid 
support afforded by two metal strips sliding 
in a steel jacket. The failure of most brackets 
is the tendency to sag. All parts of the New 
Eureka Telephone Bracket are riveted and 
welded together, and finished in heavy nickel 
and japan, and the bracket will fit any desk 
telephone without adjustment. 


THE POLAR LINE: 


Felt Cushions Letter Trays Felt Discs Felt Mats Paper Wallets 


Paper Weight Blotter Display Cards Desk Reminders 
Householders’ Handy Inventory Book 
Glass Paper Weights and Trays 
Commercial Stationery Racks PE 


Paper Weight and Memo Pad 
Insurance Expiration Books 
Signature Blotter Books 
Combined Tablet Holder 
Combination Desk Trays 
Penknife and Ink Eraser 
Non-Shine Chair Pads 
Felt Typewriter Pads 
Desk Drawer Trays 
Index Card Cases 
Glass Desk Pads 











Write par paetiontene about the 
New Eureka Telephone Bracket. 


The Eureka Blotter Bath Company 
3732-34-36 S. Wallace St. - CHICAGO, U.S.A. 
































MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending te force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, ner 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 


Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and al! loose 
sheets, charts, drawings, blue prints, maps, fashion pilates, clippings, pictures, postcards, fabrics, 
in fact for any cl r in loose leaf form. 

Loose leaf sheets need not be held in expensive binders) Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts for 
catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 
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Rubber Erasers 
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Every number in our broadgauge line of 88 styles of 
‘‘World’s Quality Standard’’ Erasers is a worthy repre- 


sentative of our product. 


One stands for all 


all for one. 


Weldon Roberts Rubber Co. Newark, N.Jj. U.S.A. 











POCKET NOTARY 


CORPORATE SEALS 


4 







AUBGER STawes 


STEEL STAMPS 








Manufacture 


SEALS, 
STENCILS, 
BADGES, CEY CHECKS 


soe Fubber » Steel 
=m STAMPS, 


METAL CHECKS | 
POOKET COINS (meat 
BRASS SIGNS fsx 


BADGES STENCILS TRADE BECKS 


leer 
MEYER & WENTHE 


Aten een tonne, OIGAGO 





























LIBERTY 


POSTAL SCALES 


CONVERTED 





Now computing FOREIGN 
POSTAGE instead of 3c rates. 

Made in three sizes—1-Ib., 
2-lb., 4-lb. capacity. 

Also equipped with up-to- 
date charts, showing the 
amount of postage on all 
classes of U.S. A. mail 
matter. 


Order through your Jobber 


TRINER SCALE & MFG. CO. 
Chicago, III. 


2714 W. 2ist St. 








CO 
\ CLIMAX 
SQUARE TOP 
PAPER CLIPS 


THE BEST AND 
MOST ECONOMICAL 
PAPER FASTENER 


MADE BY 


Buffalo Automatic Mfg. Co. 


457 Washington St. BUFFALO, N, Y. 

















a = 





= nigtye ; ’ : 
Most widely distributed machines of their kind in the world. 6 Models, hand 
and electric, suitable for the largest or smallest mail. 
Standard Envelope Sealers are guaranteed to give a lifteime of good service at insignificant upkeep cost. 
Send for literature and free trial offer. 
STATIONERS AND OFFICE SPECIALTY SALESMEN—We have an interesting proposition to make you 
if we are not already represented in your district. Write for details, stating territory covered. 


The STANDARD ENVELOPE SEALER MFG. COMPANY 
EVERETT, MASS. 
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GENUINE 


Notice the small size of the lever and the neat, businesslike appear- 
ance it gives the pen. Its easy operation and positive filling action 
have made the self filler the standard fountain pen. We make a 
complete, modern line including non-leakable and standard models. 
Thirty-six years’ experience in the manufacture of fountain pens for 


D. W. BEAUMEL & CO., Inc., 


PACIFIC COAST BRANCH 
Manufacturers Sales Co. 
247 California St., San Francisco, Calif. 









THE RIVAL LEVER SELF FILLING FOUNTAIN PEN 
UP-TO-DATE 


Established 1884 





HIGH QUALITY 


the trade has developed our facilities to a high degree and we are 
especially equipped for large imprint orders. 

We also give SPECIAL ATTENTION TO THE EXPORT TRADE in 
which we have been successfully engaged for many years. Our 
export experience is a guarantee of satisfaction to dealers abroad. 


OFFICE AND FACTORY 
17-27 Vanderwater St., New York, N. Y- 


CANADIAN BRANCH 
STANDARD DISTRIBUTING CO. 
Guy Block, Montreal, Canada 
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**It rolls 
ern on”’ 


RQ- lls "em on, with ease, speed 


and surety. 
TA- kes the stamps in rolls of 
590 or 1000. 
E- tails rapidly and at a healthy 
profit. 


That’s the whole story, in brief. 


: Of course the profit to you will result only 
when you cal! for further details or a 
sample machine. 


Which one of these shall we send you ? 


The Service Machines Company 
Dept. 0, 79 Sudbury Street, 
Boston, 14, Massachusetts 








Do You Need More 
Capital? 


Our client stands ready to furnish additional cap- 
ital to manufacturers. 

Application treated confidentially. State when 
organized, capitalization, amount of stock issued, 
classes of stock, dividends paid if any. Money 
promptly available; Be explicit; save time and 
correspondence. 


Address Dept. H., care De Forest Porter Adv. 
Service, 12 Root Bldg., Buffalo, N. Y. 


sesornsenianecveneniaee 














This “Dagclip” Memo 
Just What You’ve Wanted 


Handier than a note-book, far more attractive, 
this “‘Dagclip’’ Memo keeps paper always 
clean, always in place whether there's one or 
a score sheets left, no expensive perforated, 
punched or bound fillers necessary. The 
spring holds them in place and makes refilling 
easy. It’s a case you'll be proud to carry. 
You can use it for cards, too, your own or 
\\ others you want to keep. 

? ) Fabricoid case. nickel clips,$1.75 Extra sheets 30c per M 
\ Seal grain or Morocco. . . 2.25 Name in gold . . 25c 


National advertising is creating a large demand for 


\ 
the “Dagclip’” Memo and dealers are requested to send 
Pat. Dec. 24, 1912—107929 for our liberal proposition. 


D. A. GALANTIERE & CO., 732 Federal St., Chicago 
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No. 639 1-2 


Pacific 
REID & GILMARTIN 








WIRE WASTE BASKETS 
LETTER TRAYS 





No. 1201 "% 
MIDLAND STEEL PRODUCTS COMPANY 


A\/ s- 3132-36 South Canal Street, CHICAGO 


Coast Representatives 


444 Market St., San Francisco, Cal. 


SPACE BASKETS 
PAPER CLIPS 


GEM CLIPS 


qrereniss } 


Nos, 1, 2 and 3 


“CYCLONE” 


Special Prices on 
Gem Clips 
Extra Fine Quality Guaranteed 


Write Today for Samples and Quotations 


Southern Representative 
EDWARD V. BOGART 


1218 Fourth Nat’! Bank Bldg., Atlanta, Ga. 
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The WEINMAN Patent HANDIPAD 










Nothing but 
LIVE NOTES 


before you 


sabecaueuncecenantesi 


yaeeeaseenieeannieanl 





TOT 


Rubber feet; 


spring-clamp. 


iness man. 
STATIONERS: 








Model 


W- 
W-2 Oak 
? 749 E. 42nd Street 





> 
co Toomer 
H 
» 
5 
< 
| 
| 





NEW! 


PRESENTING a new model 
HANDIPAD, 
the man who wants only the 
note feature of the device. 
Made in beautiful mahogany 
finish or genuine golden oak. 


pencil or pen. 
desk accessory for every bus- 


trade discounts and particulars. 


WEINMAN BROS., Mfrs. 





Perpetual Calendar 





designed for 


oxidized metal 
Groove for 
A handsome 


Write for liberal 


CHICAGO 





TM TIMI seseueeDesnnauussenDenssundenetecavastesrvtiseenevetetennenens 





TO ene cueseceseneusenaany 
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Classifies the incoming 
mail so that papers 
can be located at 
once. Separates 
urgent from 
routine work, and 
insures the orderly 
dispatch of the day’s 
mail. Keeps confidential 
letters under cover, and 
disappoints ‘‘snoopers.”’ 


The Elsane Work Distributor 
is made in two grades, with six 

and twelve pockets. Will not bulge 
—has plenty of expansion — pockets are reinforced at 
the hinges. Label holders are of metal, covered with 
transparent celluloid. 


SAINBERG & COMPANY, Inc. 
Houston Street NEW YORK 














ESANAY 


oe eae ore 


Work 
Distributor 


65-67 W. 
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A system for 
the beginner or 
— —-— the expert. It 
Complete L- ose- | makes your bookkeeping troublea 

Leaf Outfit easy. Sheets 5x8, rul to suit 

nearly any business. Simple loose 

leaf system. No screws to turn, no tops to vige of. 
Bound in cloth with 200 printed sheetsand index only $2.60 
prepaid. Money back if net satisfied. eee re ae 
forms sent FREE. Write today. 


A. MOHLER, MFR., Box 453, ate 
Do You Lick Stamps? 
It’s a dirty job and may cause sickness. 
Use a So-Easy Moistener 







One motion over the So-Easy 
and it’s done right. Sent pre- 
paid for $1.50. Order now. 
Money back if not satisfied. 


A. Mohler, Mfr. 
Box 453 Chicago, Ill, 








SIGN PRINTING OUTFITS 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE 244¢:4:3""s.3iseet 


CHICAGO ILLINOIS 





“BUCKEYE 
STATE” 
FILE Made in Letter and Cap Sizes. 


Distinctive in appearance with paneled 
drawer fronts and long side panels. Reoller- 
bearing hardwood slides assure quiet, easy 
operation and great durability. The fol- 
lower blocks are positive. Characterized 
by a dull rubbed varnish finish. 


Write for Descriptive Matter and Prices 


THE MANUAL ARTS 


FURNITURE COMPANY 
2211-17 Eastern Avenue, Cincinnati, Ohio 


Typewriter Tables and Desks 




















Our catalogue will 
to handle. Tell 


us 


Ink Wells 


Ash Receivers 


Novelties 





CRYSTAL CLEAR 


Among ordinary glass products the New Mar- 
tinsville line is conspicuous for the absence of 
air-bubbles, blemishes and imperfections. 

In fact, flaws are almost impossible after the 
article has passed through the rigid examination 
and test imposed upon each finished piece. 
Every item leaving our factory must uphold the 
New Martinsville standard of quality. Of course 
the dealer is the beneficiary of such a policy for 
it all makes for repeat orders. 


show you a profitable 


New Martinsville Glass Mfe. Co. 
New Martinsville, W. Va. 





Sponge Cups 


to send you a ps 


Pin Trays 


Novelties 
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Quick Work and Secure 


Acorn-Thexton — 
Sealers increase 


the efficiency of mailing routine 
in every modern office or mailing 
room. Four attractive models 
for every purpose, 

Ne. 2 hand . $38.50 


No. 3 motor ‘ . $66.00 
No. 4 motor . ; 3 . $82.50 
No. 5 motor driven (DC or AC, 
cap. 8,000 to 10,000 an hr. 
counter records output—checks 
postage, with an _ attractive 
stand, complete for . $98.50 


Investigate our ofeh Rim Yau can sell them 


ACORN BRASS MFG. CO. 


478 8S. Clinton St., Chicago, Ml. 









SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 





















None Genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 


FREE Samples Sent on Request 
Disccunts to Dealers. 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 








“ONE ON EVERY DESK” 


Eveready Paper Fasteners 
are rapidly replacing pins, 
clips and old style stapling 
machines, Representative 
Business Houses and In- 
dustrial Establishments in 
all parts of the world, after 
careful tests, have added 
MODEL D an “Eveready” to the equip- 


ment of every desk where 
a stapling machine is re- 
quired. 


PAPER FASTENER 


EVEREADY MFG. CO. OF BOSTON, BOSTON, MASS. 


NO DESK COMPLETE WITHOUT AN EVEREADY 








TYPEWRITERS 


We Have a Large Stock of All Make 
Machines At Reasonable Prices in 


Rough and Rebuilt 


Send for Special Price List Immediately 


Morse Typewriter Ex. Co. 
319 Canal Street 
Cable **Morsetypco”’ New York City 











NEW MODEL 


BRISTOW 
RADIAL DISTRIBUTOR 


CLEARS THE DESK OF 
BASKETS AND TRAYS. Desk 
space occupied:—12x 6} inches, 
one-third less than occupied by 
a single desk tray. Maximum 
number of compartments: — 4. 
Compartments:—14 inches wide 
at base, flaring at top to allow 
ease of access. 


This Model is constructed Model 4 - - Price $5.00 
on the same lines as our 

larger Models and is built with the same high standards in 
mind. The few compartments make it of use to clerks as well 
as executives, so everyone in an office needs one and is, there- 
fore, a good prospect. The result is many and large sales 





This Model and larger sizes illustrated in our circular which will be sent upon request’ 
STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 











IF YOU SELL 


CARBON PAPER 


AND 


TYPEWRITER RIBBONS 


Send us your name and address and 
we will see that you get acquainted 
with an up-to-date line of a quality and 
price that will interest you. 


PHILLIPS RIBBON & CARBON CO. 


Rochester, N. Y. 











SHEAR FERS 


EN PENCIL 


Read the Profit Tips Page that ap- 
pears each month in this publica- 
tion. It’s chock full of sales ideas 
that will help you increase profits. 


W.A. SHEAFFER PEN CO.., Fort Madison, Iowa 


New York Chicago Kansas City Denver San Francisco 


















Don’t Miss Any of the MOORE 
PUSH-PIN Business This Spring 


In every part of the country the demand for our products 
has wonderfully increased this year. With better facilities 
improved machinery and augmented forces, we now fill 


all orders promptly. 
PUSH-PINS 


M PUSH-LESS HANGERS 
oor PUSH-THUMBTACKS 
PUSH-MAPTACKS 
Devices for Hanging up Things Vits>:: [ 

One of our improved Counter Displays will attract trade to your 
store and sell itself many times over without effort on your part, 
WRITE AT ONCE FOR DEALERS’ DISCOUNTS AND GET YOUR 
SHARE OF THIS BIG SPRING BUSINESS 

MOORE PUSH-PIN CO. 


33-2 Berkley Street Philadelphia, Pa. 
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Panama /’2? 
Improved Eye Shade Fama 





Protects your eyes from those side lights. 


Made in Transparent and Opaque green 
celluloid. 


Sold by every leading Stationery store 


Manufactured by 


Chicago Eye Shield Co. 


2300 Warren Ave. CHICAGO, ILL. 


“EERE cen: 


PUTT 


cPP he 
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Drawing Inks, Sincte and Colors 
Eternal Writing t nk 
Engrossing Ink 

Taurine Muct! 

Photo Mounter Paste 

Drawing Board and Library 

Office Paste Mucilage 

Liquid Paste 

Vegetable Giue, etc., ete. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits, 
Consumers, emancipate yourselves from the use of 
corrosive and ill-smelling inks and adhesives and 
% adopt the Higgins’ Inks and Adhesives. They will 
fe bea revelation to you. 
We protect the trade by referring 
all orders and inquiries thereto, 


CHAS. M. HIGGINS & CO., Qigingtor, ane 2°anutacturer 


Refined Inkr and Adhesives 
Main Office and Factory, Brooklyn, N. Y., U.S A, New York-Chicage-Lenden 


























Adding Machine 
Paper 


and other small roll specialties. All goods guaranteed. 
Write for prices giving specifications. 


ANCHOR PAPER SPECIALTY CO. 


921-927 E. Ave. Kalamazoo, Mich. 























Pe CARBON & 
‘., PAPER: 
»- 6 
Standard Carbon & Ribbon Co. 
© ‘“Newromnuy 4% 


& 
¢° TYPEWRITER 
& RIBBONS 











THE STANDARD 
POST OFFICE SCALE 


SYMBOLIZES SPEED 


Dial and platform conveniently 
in front of operator. Indicator 
does not oscillate. 

96,000 Triner All-Steel Parcel 
Post Scales used by 
Government. 


Write for Booklet No. & 


Triner Sales Co. 


190 N. State St. 
CHICAGO, ILL. 







vee ne tementer ins ome 











KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 
The quality of this inkis 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 
Samples and Prices Sent on Request. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - NEW YORK 





























Y PEWRITERS 


ALL MAKES 
EXPORT DOMESTIC 
Selected. Complete in parts. 


Guaranteed in working order. 


ROUGH 
Rejapanned. Renickeled. All 


REBUILT worn parts replaced with new 


ones. First class workmanship and service. 


PRICE In keeping with quality. 


GUARANTEE TYPEWRITER Co.., Inc. 
39 South 10th Street 
PHILADELPHIA, PENNA., U.S.A. 

Cable Code: BOYERTYPE, A. B. C., 5th Edition 




















PLATENS 


FOR PARTICULAR PEOPLE 


A new process of grinding insures accurate 
measurement the entire length of the platen. The 
recovered article is just as fine as any customer 
can desire. There is nothing better on the market. 


IMMEDIATE Ccmbined with our accuracy, we have 
t ERVICE speed. Goods are returned the same day 
received. Send for price list. 


THE PLATEN SHOP 
34 Glenwood Road SOMERVILLE 45, MASS.‘ 
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Opens Like a Book 





The Elsane Glass Desk Pad is a most convenient aid to the office 
worker. The plate, heavy %” glass with polished edges, is supported 
on a semi-flexible green felt base the metal corners of which hold it 
easily in place—Positively no sticking nor binding. It opens and 
closes like a book. Three sizes: 18x24, 20x34, 24x36. 

Send us a sample order or write for circular. 


SAINBERG & CO., Inc., 65-67 W. Housten St., NEW YORK 


TYPEWRITER MEN 


Investigate 





“Noiseless Automatics”’ 


If you are looking for a meritorious article appealing to every ty e- 


* writer user. Quick turnovers, repeat orders and hea thy ovetia s char 


acterize ‘‘ Noiseless Automatics”. 





Use one of your letterheads to request details of this high class 
proposition. 


SPEED KEY MFG. CO., Inc. 


Sole Manufacturers 
21 Columbus Place BROOKLYN, N. Y. 








Every Typewriter Dealer 


fs earnestly urged to learn just what our service means to 
his business. Our representatives are constantly combing 
the country for used machines to supply dealers. 


We furnish “select rough” typewriters which can be put in 
salable condition with very little adjusting, or which may 
be used for rentals without adjustments. 


We also supply guaranteed “rebuilt” machines—the kind 
that look like new and ACT like new. 


a “ You can depend upon UTECO typewriters for 
satisfaction and UTECO prices for big profits. 
E g Every time! Send for price list. 


UNITED TYPEWRITER EXCHANGE CO. 


(Wholesalers) 
Swen of Quaity 137 High St., Boston, Mass. 





ADDING MACHINES 


ALL MAKES 
Burroughs—W ales—Daltons 


CALCULATING MACHINES 


Comptometers—Burroughs 


BOUGHT — SOLD — REBUILT 
ALL MACHINES GUARANTEED ONE YEAR 


Wholesale — Retail 
NEW ENGLAND ADDING MACHINE CO. 
7 Water Street BOSTON, MASS. 











LONG SERVICE WITHOUT COST 


No supplies needed, and practically no repairs 


REYNOLDS ENVELOPE SEALER 
Thousands of users have testified to the reliability of the 
REYNOLDS 












years. 


Simple 





Reyrsolds Envelope Sealer Co. 


111 N. Market Street, Ci. cago Seal 


Sure to 


during the 
past nine 


of the first 
machines are 
still. in use. 
What it has 
done for 
others it 
will do 
for YOU. 








NON-SLIP RULER 


Efficient Work Accurate Results J | 

The ruler is made from flexible z (WON SLIP) ' 
steel accurately graduated, hav- FLEXIBLE STEEL RULE 
ing a Red corrugated rub- —_ iy 
ber base, prevents slip- 
ping, which is so LS. ores 


j 


essential to the 4 a ad 
user. lawAN 

The combination (\ ) Se: Catalog and Price List 
of steel and rubber \ mailed on request. 


used in our Non- 

Slip ruler makes our product unusually attractive and 
graduated to English and Metric standards, it is modern 
in every respect. The rubber is undercut which elim- 
inates possibility of inky fingers and blurred lines. 


National Rule Company, Rochester, N. Y. U. S. A. 

















ANALYSIS PAPER 


Buff and White—Four Grades— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 


Send for price list and samples 


L. H. BIGLOW & COMPANY, Inc. 
24 BEAVER STREET NEW YORK 








The Automatic Telephone 
Book Holder 


SOLVES THE PROBLEM 


We have a proposition of inter- 
est to all stationers and office 
supply houses. 

Write today 


MACDONALD-JENSEN MANUFACTURING CO. 
300 Douglass St. Brooklyn, N. Y. 
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Here is a Good Leader 


for your leather goods line. 
It is a sterling value, whose 


worth appreciates in service. 
The Handy Portfolio 
is made of genuine cowhide leather, 
designed for convenience and cal- 
culated to give enduring service 


Send for booklet on Handy Portfol 


The 
Cleveland Leather Goods Co. 


26-28 Noble Court, N. W. 
Cleveland, Ohio, U.S. A. 











WASTED MINUTES 


are like dead trees. They bear no fruit, so 


io 








Send for Some why pay for them? Learn just how, when, 
cost and where your help waste them, by using 
icket 

and received THE AUTOMATIC 
om pieté 

date. Arered TIME STAMP 


e oe to record exactly the time used by 
Finished ¢@ch worker on all jobs from start 
Shipped © finish. Have a permanent, accu- 

rate record of the time —— are 
placed, filled, shipped. Discover your pro fit-pay- 

ing employes; weed out those you lose mone 4. 

The Automatic Time Stamp enables you to 

Has been in use many years. Absolutely reliable, 

accurate, custproof. Our Wiustrated folder 

gives all details. Write today for copy. 


The Automatic Time Stamp Co. 


159 Congress St., Boston, Mass. 
“Originators of the Art of Printing Time Automaticaily” 


























Made of cut glass for two wells like illustrati for one, 
two inkwells and pin cup, or double desk quipment. 
Rectangular, octagon and oval shapes. 
Every stationer should have a stock of these useful and 
beautiful articles. Write for full particulars. 


Knickerbocker Inkstand Co., Inc. 
Lyndhurst, N. J. 





. Engraving and 
Emeraline Bases for Inkstands Please Your Embossiig 
Customers from Steel Dies 

thei Orders for and Copper 


















Engraved and Embossed 


STATIONERY 
233 ANNOUNCEMENTS 
North INVITATIONS 
Wells St. PROGRAMS—CARDS 


CHICAGO 


Stauder 
Engraving Co. 


Because We Give You 
Correct and Perfect Work 
Intelligent and 


PROMPT SERVICE 


(1346) 

















CardIndex Cabinets 


With latest improved inde- 
structible steel, follow 
block, on flat rod. Will not 
tear cards. Sizes 1 to 
6 drawers for 3x5, 4x6 
and 5x8 cards. Wood- 
en frames covered 
with black cloth. 


L. Hoffman 


45 Lafayette Street 
New York City 


Established 1888 





EXTRA DOLLARS 
ei aes ee Se 


tine duplicators +? all makes. 


The Heyer Duplicates Company 


Hektographs, 


eato: and Soopties, also 
2 ce with Hektograph carbon eae 


tograph typewriter 
bons at lowest prices. 








Write for literature. Domestic and 
foreign inquiries given prompt at- 
tention. 


The Heyer Duplicator Co. 
160 N. Wells St., Chicago, Ii. 














TYPEWRITERS 


‘‘Smithtype Rebuilts”’ 


The highest development of typewriter re-construction 
QUOTATIONS GN REQUEST 


TYPEWRITER COVERS 


‘‘Smithtype Leatherette Covers’’ 
What (‘‘Finest cover I ever saw—send me 100 additional.” 
per ae “Best value I ever saw—make rubber covers look like joke.”’ 
“Sample better than expected—quote us on 5000 and how 
say:— soon we could expect deliveries. 
Send 60c for sample—Spectal quotation on quantity orders 


SMITH TYPEWRITER SALES CO. 


(SUCCESSORS TO HARRY A. SMITH) 


218 N. Wells St. CHICAGO, ILL. 




















Nothing will 


hold your cus- 
tomers like good 


merchandise. 
Carry ‘“Staco” 


Desk Pads— 
each one is 
guaranteed. 


Sixty-one numbers in three sizes. Write today for price list. 


STATIONERS SPECIALTY CORPORATION 
25 BEEKMAN STREET 
NEW YORK 
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f? “BETTER VALUES” 
Assure you MR. DEALER 
| he Good Will 

o whom you cate 


‘*FEL-PRO”’ Felt ( 
Specialties in your 
means satisfied custom: 


LET US GET ACQUAINTED 


THE LINE OF 
‘‘BETTER VALUES”’ 


Write for our 1921 Folder and Prices 


FELT PRODUCTS MANUFACTURING CO. 


AveD) SEA 
CHAIR 
CUSHIONS 
TYPEWRITER 
CUSHIO!1 
DE SK PROTE« 
PADS 


PADS 














TRADE MARK 


PERFECTION 


REG. U. 8. PATENT OFFICE 
The largest and most complete assortment 


of DESK MEMO. RECORD CALENDARS made 


This line is superior in quality 
and covers everything that is 
practical in such devices. 
PERFECTION stands are made of 
Cast Iron, Wood and Steel. Cat- 
alogue and descriptive matter fur- 
nished upon application. 

The date leaves are printed in 
both ENGLISH and SPANISH. 


HALE SPECIALTY CO.., Inc. 


This form illustrates No. 30 
Sole Manufacturers 


3 Forms of bases 128 N. JEFFERSON ST., 


3 Sizes . 4 
Many finishes CHICAGO, ILL. 





2419 W. 14th St. Chicago, Illinois 
Set De 








OFFICE FURNITURE PADS 


Flat Top 
Desk Pads 
Made to Shape 

Size. 
66x38x28 $12.50 each 
60x36x28 $10.75 each 
50x34x28 $9.00 each 


FURNITURE VAN PADS 





\ a , $4 each 
Size < 52.68 $3 each 
( 36x68. $2 each 


A. L. REACH TEXTILE Co. 
19.21-23 West 18th Street, New York City 











SHOWING MECHANISM 


THE FREE HAND BINDER 


iS THE MOST EFFICIENT 


BINDER, SHEET-HOLDER OR CLIP 


BECAUSE 

IT HOLDS PAPER SECURELY WITHOUT PUNCHING 

IT IS OPERATED WITH ONE HAND 

IT IS MADE IN A VARIETY OF SIZES 
ITS DURABILITY IS PERMANENTLY GUARANTEED 
FREE HAND BINDER CoO., Inc. 
227 PEARL STREET NEW YORK 
SEND FOR DESCRIPTIVE CIRCULAR 











| Automatic CoinWrappers 


MADE FROM 
‘STEEL-STRONG” KRAFT 


Wrap ail coins Ic to $1—-save time 
prevent errors—stop waste —very 
ecure. 


RED WINDOWS 
GIVE EASY VISIBILITY 
Every bank finds this the hest wrap- 
per to furnish coin depositc-s. Used by 
thousands of leading bonks and com- 
merciel houses 


SAMPLES FREE 


SOLD BY LEADING STATIONERS 
The C. L. Downey Companv 


941-943 Clark St. Cincinnati, O. 











IMPROVED TRIANGLE ciip 


SECURELY 


22.1917. 


HOLDS PAPERS 


PAT. MAY 





Only after trying this new paper clip can you appreciat« 
its superiority. It is so easy to slip on, and it holds the 


papers, etc., absolutely firm. The patented crimp does the 
work. It will be worth your while to send for samples and 
prices 
If your stationer does not carry them, write us direct, 
PEET BROS. 


G18-20 Cherry St. Philadelphia, Pa. 











al 
os 
c 


1 HUNT'S No. 24 Sones Pen 


Famous for its Round Point, its Large Ink-holding 


* Capacity, its Durability, its Grace and Beauty, its 


Fine Pomt and Easy Action. 
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Graffco Tabs are Tip-Top Tabs 





Their construction is remarkably effective for practical 
use, good looks, and durability [heir body is of rust- 
proof rolled Bessemer Steel. Their faces are clearly and 





attractively printed (plain if preferred Washa le cel 

luloid windows keep them sanitary and new-looking. 

Graffco Tabs fasten easily and securely on to book leaves, 
project well out so their letters can be seen at once, and make page finding a 
matter of an instant. Plain styles take either pen or pencil 


Buy them at your Stationer’s or Write Us 


GEORGE B. GRAFF CO. 
Mfrs. Time-Saving Office Devices 
18 Beacon St., Somerville, Boston 42, Mass. 














Sell More Waste Baskets 


to more customers. That creates more 
satisfaction than to sell frequently toa 
few, who must replace frail baskets that 
do not last. 


Daisy Baskets 


are sturdy, of sufficient capacity and 
lastlong. Madeofcoppered wire witha 
solid bottom. This construction assures 
strength and prevents fine trash from 
falling to the floor. 





Write for particulars. 


The Massillon Wire Basket Company 
Massillon, Ohio 
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GUMMED TAPE £2%%3ra 


for The Stationer 
and Blank Book Maker 


PLAIN OR PRINTED—VARIED COLORS. 


THE GUMMED PRODUCTS CO. 
4204-6 W. Lake Street CHICAGO, TLL. 


SEALING MACHINES $ MODELS 

















-_ 





oe 


SOL ga 
pommrmeweee THE SLICKEST PEN EVER MADE Moma 
herdoaregy GL VCINVM | 
PENS 
Samples and Catalogue to Dealers 
The Turner & Harrison Pen Mfg. Co. 's¢- 


Falcon Pen Works «+ Philadelphia, Pa. 
Established 1876 
heme THE ENGLISH SILVER-ALLOY LINE == 


“TURNER & 
HARRISON _ 


~ 
) 
~ 











IMPRINT PENS 
For THe TRADE 





THe Factory 
OF Quatity 














and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading indu: ‘ements made to secure business. 
Over 30 years’ active practice. Experienced, personal, 
conscientious service. Write for terms. Book free. 


Specialty—Typewriting and Adding Machines. Address 


E. G. SIGGERS 


Suite 33 N. U. Building 
Washington, D.C 

















TYPEWRITERS 


rough or rebuilt, of all makes, are ready for ship- 
ment to our customers, 
both in the United States 
and abroud. We have a 
large stock on hand for 
immediate needs. 


Our quality is first, our prices 
are right. 


Dealers abroad should send for 
our Export price list 932. 








REGISTERED 


National Typewriter Exchange Co. 
Cable Address, NATYPEXC 110 Broad St., Beston, Mass, U.S. A, 





| esicindeisuias 








The “SCATTERGOOD” 
Mucilage Pot 


a Ev Can be used with any liquid adhesive. 

















i. It is made with a purpose; to insure 
‘ 1 non-evaporation, cleanliness, conven- 
\ ience and economy. We aiso manu- 


facture moisteners and ink wells made 
on the same principles. 


Write for particulars, prices and dealers discounts 


H. W. SCATTERGOOD CO. 


1722-28 W. Venango St. Philadelphia, Pa. 




















DESK PADS 


All sizes All styles 
Flexible and stiff with leather and 
metal corners. 

Also Stationery Specialties. 

A trial order is more satisfactory 
than description. 


L. HOFFMAN 
45 Lafayette Street - 
New York City 
Established - - 1888 
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Write for Our New 
Catalog ana Price List 


Especially attractive discounts are offered at this 
time which will probably be withdrawn in a short 
time. We guarantee that no further reduction in 
price will be made for the first half of the 
year 1921. 


The new catalog will be sent the trade on request 


only. 


Noesting Pin Ticket Co., Inc. 
MOUNT VERNON, N. Y. 
Paper Clips, Pin Tickets, Thumb Tacks 


PHON-ARM 


Telephone Holders 
“*Gravity’’ Type—-‘‘Flex’”’ Type 





For Any Desk 
Dealers Write 
NB roar wy THE CLEVELAND PHON-ARM CO 
<4np pro 1265-1267 West 2nd St., Cleveland Ohio 








Typewriter Ribbons and Carbon Paper 
For the Typewriter, Adding Machines, 
Time Clocks. Put up for the trade. 
Ofgcial and Empire Brands, er in plain bexes with imprint if desired 
SNELLING & SON “°""RGoKLYN. N.Y 


Exclusive Territory Rights Not Entertained 











OFFICE PUNCHES 
Deuble Hole Binder Punch Ne. 32 
Eyelet Punch Ne. 3 
Cutter er Knife Punch Ne. 12 

Price $2.50 
Unusual Dealer’s Profit 
RIVET-O MFG. CO. 
Dept. P ORANGE, MASS. 








Sell Diamond Point Pens 


Five year guarantee and over five mil- 
lion in daily use. Catalog on request. 


New Diamond Point Pen Co., Inc. 
Manufacturers of “* Diamond Point Pens’’ and “‘Auto Sharp Pencils” 
135 Lafayette Street - - New York City 











ZELLERS-STEVENS 
126 Liberty Street INCORPORATED New York, U.S. A. 
Cable Address: Zellsteven, New York Depository: Atlantic National Bank 


Foreign Trade Representatives for Manu- 
factures of Office Equipment and Supplies 


Importers, Exporters and Specialists in Office Equipment 
Also act as Purchasing Agentsf or Dealers Abroad 
Quotations cheerfully furnished on any goods obtainable. Correspondence Invited 


WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs, 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest dealers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. rite Today and Save Money. 


Chicago Safe & Merchandise Co. Gita For Nos 








FEATHERWEIGHT EYESHADE 
The shade that takes your eye 
Light Weigh Rati, A, H a 
yzienic. 
Healthful. No metal or elastic and to press or 
bind the bead Opeque for artificial light. Trans- 
parent for natural light. Lies flat when not in 


eto in the pocket. Visor wider 
than other 1 e@ recommend the opaque for 
those wearing glasses. 


The Featherweight Eyeshade Co., Merchantville, N. J. 

















YPEWRITER RIBBONS 


CARBON PAPER——— 


made in our own well-equipped plant. We 
produce a line of ribbons and carbons on Apter Bros, Mfg. Co. 
which dealers can make handsome profits. 552 W. Harrison St 


Let us lay our proposition before you. CHICAGO, ILL 














The “‘Anco” Pen and Pencil Clip 


Clips are now supplied, } 
gross mounted on display 
card, 9 large pen, 9 medium 
pen and 18 pencil. Display 
card has folding easel back 
for standing on show case 
and is packed in box to pro- 
tect it in stock. 

High quality—iow price. Made in one piece of spring steel, ball point, heavily 
nickeled ‘and highly polished. Write for prices 


The Ansonia Novelty Oo., Ansoma, Conn. 





DIC TAPAVNE 


‘The Shortest Route to The Mail-Chute’’ 








OLSEN DESKS 


Roll Tops Flat Tops Standing Desks 
Office Tables Typewriter Cabinets 


O. C. S. OLSEN COMPANY 


2527 Moffat Street, CHICAGO 











Representatives Wanted 


Would you consider exclusive agency on com- 
plete line of leather goods? Progressive dealers 
and live salesmen will find. the solution to 
recent business depression in our liberal distrib- 
utors offer. Address CZ-10 care Office Appliances, Chicago 


GOLD PEN S-+Ali Shapes and Styles 


Imprint ~ 2 Prompt 
Work a =a Sy 6 eee Repair 
i Service 








All makes Gold, Pountain, Stylographic Pens. Pencil Cases perfg~dly 
repaired and returned day received. Satisfaction guaran‘ 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 














CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Very Light in Weight 
Mere Bands in a Pound — Less Cost — More Durable 


| to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 51 E. 8th Street NEW YORK CITY 
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FOR RUBBER STAMPS 


SAVE MONEY by requesting our prices 


Quality Stamp Co., Manufacturers 


East Liverpool, Ohio 
ATTRACTIVE PROPOSITION TO DEALERS 





Carbon Paper and Typewriter Ribbons 


“Irco”’ and “Peacock Silk” Brands 
WE ARE DISTRIBUTORS 
DEALERS—Write for attractive proposition 


MeFarling Sales Co. Terre Haute, Ind. 











DEALERS & SALESMEN 


Nielson’s typewriter cushion foot 
is the finest on the market. This 
shock absorber really cuts out 
noise and increases speed 
operator. We make “Stayon” 
rubber platen twirlers, typewriter 
felt pads end pneumatic type- 
writer speed keys. 


NIELSON SUPPLY CO. 
810 First Nat. Bank Bidg., Chicago 





| Gold Pens for Fountain Pens 


. Repairs on Gold Pens and Fountain 


Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt.,New York 
Manufacturers of Fine Geld Pens Established 1884 








BARKER-PAGE COMPANY 


678 Massachusetts Ave., Cambridge, Mass. 


TYPEWRITERS 


Wholesale and Retail a 
Rebuilding and Supplies 





»\ STEEL FURNITURE 


Sheet Metal Specialties 
“STEEL AGE” noe and Bathroom 


2 Corry- lenetalll Mig. Cerperation 


Corry, Pennsylvania 











Either Agency or Price Protection Proposition 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 


727 South Dearborn Street, CHICAGO 


New York, Los Angeles 














New Orleans, 


The — Line 
Waterman's {dea)Fountain Pen 


Self-Filling, Safety and Regular Types. 


L. E. Waterman Company, 191 Broadway, New York 
Boston Chicago San Franciseo Montreal 





GrE Meus J 
edding 
Gis 


conan, 
JING: —~y Business 


Cards, Steel Die Business 
and Social Stationery. High grade 
stock and work. Buy direct trom makers. 
Samples and prices gladly furnished. State kind 
orsamplesdesired. The American Embossing Co., Buffalo, N.Y. 





Morton’s Odorless Typewriter Oil 
IN USE EVERYWHERE 






The world’s best lubricant for Type- : 
writers, Adding Machines and all delicate machinery. 
Chemically pure. gumless and colorless. 


Write today for free sample and prices 
MORTON MFG. CO. 
LOUISVILLE, KY., U.S.A. 


Export orders given careful attention 





Retails 
35¢ 
Each 

The only brush that will clean al! parts of machines. Small end Cee 


large end cleans in between keys, under carriage, the type rods, and all 
get-at place.. Total length 14 inches. All bristles. 


Adopted by Busines» and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfr. of Wire Twisted Brushes, 7 DOMINICK ST., NEW YORK 














HEADQUARTERS FOR ALL STANDARD MAKES OF 


CHECK WRITERS 


NEW AND REBUILT 
Send for Catalogue and Discounts to the Trade 


CHECK WRITER MFRS., Inc. 


Suite 46 111 Nassau Street, New York, N. Y. 








ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to com 
tain 250 linear feet. Edges free from lint or dust. 
Stock white wove, hard-sized Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices, giving detailed specifications. 


GEORGE mar PAPER CO., Manufacturers 
FALO, N. Y. 















_ Cash Paid 


We buy job lots, close-outs, discontinued stock, 
etc., of all kinds. No quantity toolarge. Quick cash 
for bargains. Send samples or full particulars. 


A. H. KRAUS 
407-409 Chestnut St., Milwaukee, Wis. 

















SPEED Writer 
Positive CHECK Protection 


Models adapted to Regular Commercial, 
Dividend, Pay Roll & Special Requirements 


Dealers: // 
DerrANce CHECK WRITER Corp. Rochester, N.Y. 
SUMPOIMUITH AUN UA LAAN RLNAALLLLLLL 


CHANDLER SERVICE CORPORATION 


UNIVERSAL 





‘rite for our agency proposition 











PRODUCTS 


BROOKLYN 
STEEL OFFICE EQUIPMENT 
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“The Ajax Eyelet Fastener” 
A Necessity for Every Office 


SAVES TIME 
CREATES EFFICIENCY 
ASSURES SECURITY © 


Handles Three 
Sizes of Ajax 
Eyelets with- 
out any Ad- 
justment 


Use AJAX 


Eyelets 
They Are Rust-Proof 


Order eyelets by num- 
ber: No. 1 long; No. 2, 
medium; No. 3, short. 
Packed 5600 to a box 
(10 boxes to a carton). 


The AJAX is auto- 

matic—always ready 

_—= 5 wae No. 3 for immediate use. 
Long Med. Short With ome stroke of the 
lever it punches the hole, inserts and clinches the 
eyelets in one operation. It binds securely all cor- 
respondence, legal records, estimates, plans, agree- 
ments, etc. 











“SAMSON PUNCHES” 

















“SAMSON “SAMSON 

No. 1 HAND EYELET 

PUNCH” TOOL” 
Handles 7 sizes of A Combination 
punches and dies Punch and Eyelet 
1/16 to 1/4 inch in Set. 


diameter, easily in- 
terchanged. 

Will punch thru 
14 inch of paper 
or cardboard or thru 
soft metal up to 20 
gauge. 





Paper or Leather. 


WRITE FOR CATALOGUE AND PRICE LIST AT ONCE 


MACHINE APPLIANCE CORP., 351-353 Jay Street, 


Only device on the 
market that has the 
patent spring collet 
feature for holding 
the eyelet in place. 


Strong and Hand- 
somely Nickeled 





BROOKLYN, N. Y. 





























Typewriter Platens 
Parts—Tools 
Supplies 





Announcing 
Amplified Service 


That better platen service may be yours, please 
note below the Ames branch most easily 
reached and address your wants there. A new 
double wheeled platen grinding machine has 
been installed and you will find the one 
addressed fully prepared to render complete, 
prompt service and to uphold the Ames stand 
ard of quality. 


Catalogue can now be supplied 


AMES SUPPLY COMPANY 


607 South Dearborn Street 


507 Mission Street, 65 Moorgate Street, 
San Francisco, Cal. London, E. C., Eng. 
59 Lispenard Street, 305 George Street, c 
New York, N. Y. Sydney, Australia 


50 O'Reilly Street, 
Havana, Cuba 

l-a De Capuchinas, 32, 
Mexico, D. F., Mexico 


1627 Champa Street, 
Denver, Colorado 


812 Main Street, 
Houston, Texas 























—~ 
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O.K. Even Print Device ‘*: Multigraph 


Every Letter an Original 


OU invested your money in the Multigraph to attain results in 
your advertising—do you realize that the heavy short line re- 
duces those results? 


Your prospect knows that with actual typewritten letters the 
“Dear Sir’ and “Yours truly” are not heavier than the body of the 
letter. To keep him from throwing your letters in the waste-basket, 
you possibly tried filing down the type to lighten the impression, and 
spoiled whole fonts of type so that many characters failed to print up 
on subsequent letters. Why take a chance on this when you can 
remedy the whole matter with the 


O.K. Even Print Device 


SEND FOR SAMPLES OF WORK 


O. K. MULTIGRAPHING CO., Lincoln Bldg., Philadelphia, Pa. 


SE 





MASTER GRADE 


Remanufactured Typewriters 


Any Quantity Immediate Delivery 





Underwoods our Speciality 


Our factory facilities make it possible for us to offer 

y . . . P _ 
prompt and efficient service to dealers who require 
quantity shipments at regular intervals. 


WHOLESALE TYPEWRITER CO., Inc. 


326-330 Broadway New York City, U. S. A. 
Cable “‘Saletype”’ 
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For constant service—“falcon” clip-boards 


“falcon” clip boards are built to withstand 
hard knocks.. They survive careless handling 
that would destroy most clip boards. Recom- 
mend “falcon” to your customers; they'll be 
satisfied. The service they give makes them 
popular in every market. 


Made in three sizes of light and dark striped 
wood, equipped with regular or ‘‘stay-open”’ 
clip attachments. 


Letter or invoice files constructed to fit any 
arch. Made of light and dark striped wood 
after style of clip board. 





AMERICAN MANUFACTURING CONCERN 


FALCONER (near Jamestown), N. Y., U. S. A. 


ESTABLISHED 1807 














Impressions 


A Magazine for Progressive People 


HERE is no magazine in the world just like Impressions. It treats business as the most 
fb antortet thing in material life and shows in a fascinating manner how easy it is to get pleas- 

ure and a living atthesametime. There are no technical articlesinImpressions. The great 
subject of business is handled in a way which provides inspiration for all, whatever their profession 
or trade or calling. Impressions stands for better business and better living in the highest sense 
of the term. It is the monthly mentor of our biggest business men, and in its own circle, carries 
an influence more powerful than outsiders can understand. It is 
edited by G. E. Whicehouse, who, in a remarkably short time, has 
earned for himself an international reputation for being the most 
interesting, yet fearless, writer on business subjects. He writes a 
large part of the magazine each month; says what he thinks, and Two Dollars 
thinks so nearly right that big men believe in him and applaud his 
views. Impressions is a big magazine, 11x9} in., with 96 A Year 
pages, full of sound editorials and high grade advertising. If you 
believe in progress, you will like this magazine, though you may Send a two dollar bill 
not agree with everything it prints. —you will get it back 
right away if the first 


Impressions Publishing Co., Ltd. |} sumberfaistosatsy. 


36 King St., Covent Garden, London, W. C. 2., England 
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Quality Plus 


The general dependability of MURPHY 
office chairs is a feature not to be over- 
looked. The beauty of design, sturdy 
construction and durable finish help to 
make this line a favorite with the dealer 
and consumer alike. 


There is a use for MURPHY CHAIRS 
in every office. Here is one of the many 
patterns ready to ship. It is made of se- 
lected white Oak and finished to match 
all light finished office furniture. We 
have the arm stationary chair and arm- 
less swivel chair to match. 


J\urphy Gair @mpany 


Incorporated 
Owensboro, Kentucky 


No. 8261 sire cratep 

















Are You Giving Him His 
Money’s Worth? 


The business man today is looking for real value. Every 
time he places an order, quality in relation to costs is given 
careful consideration. The dealer who would compete suc- 
cessfully with others in his desk sales must give the cus- 
tomer his money’s worth. That is where 


The “2 in 1” Clemco 


comes in and stands the test. On comparative merit this 
recognized leader in office desks wins in a big way. Its built- 
in quality and utility for both clerical and typewriter uses 
give it a decided advantage which becomes the advantage 
of the dealer handling the line. 

If you are not a “Clemco” dealer do not overlook this 
advantage any longer. There is profit in it for both you and 
your customers in your locality and if you don’t hook up 
now, some competitor will have the advantage which should 
be yours. 






The Clemetsen Company 


3401-61 West Division Street 
CHICAGO, ILL. 














Operator bringing machine into position. Note 
that desk top is unbroken and undisturbed. 


An inquiry on your letterhead will bring 
a copy of the Clemco Catalog. 


The “2 in 1 Clemco” is a representative of 
our complete line of office desks and tables. 
Each member of the line represents the high- 
est quality necessary to the efficient conduct 
of modern business. Our general catalog, 
once in your hands, will become a daily ref- 
erence book. 








THE CLEMET 
CLEMe SEN CO 
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Real Service in Filing Supplies 


Not only the durability that assures future orders from the pleased 
customer, but quick shipment of your orders. We ship. 


Goodline ‘Metal Tip” Guides 


in from one to ten days from the receipt of your order: 


Goodline service to users is based on our reinforced metal tip. 
There is strength where needed. The extra metal below the printed 
tab does the work. CGoodline “Metal Tip’ Guides outlast any 
other pressboard guide on the market. No other guide is like it. 
Goodline “Metal Tip’’ Guides withstand hard usage, and do not 


become dog-eared. 


The tips cannot tear off. We japan the metal after forming, 
thus providing a continuous, firm coating, which will not flake off, or rub off, as 
may happen if the sheets are coated before forming. Goodline ‘Metal Tip”’ 


Guides do not rust. 
For prices and full information address 


Goodline Manufacturing Company, Kent, Ohio 


New York Office: 368 Broadway 























Mr. Dealer— 


Here is a desk with which you can build up good 
business rapidly. Its important features commend 
it to the user. Wherever this desk has been intro- 
duced its reputation is enviable. The sample 
shown in the illustration is just one member of the 
Excello line of office desks with which we are building up 
a rapidly growing list of satisfied customers. Let us sug- 
gest that you send us a sample order for a few Excello 
desks to get acquainted with this money-making line. 


EXCELLO DESKS 


‘Made to Excel’’ 


No better medium priced desks are on the 


market. The high grade finish is a distinctive Our catalogue is yours for the asking. It will be 
feature. Made in both oak and mahogany. mailed just as soon as we receive your request. 
Medium Price Excellent Quality | High Grade Finish 


EXCELLO PRODUCTS CORPORATION 


Office Desks Exclusively 
4820 W. 16th Street (30 minutes from downtown Chicago) Cicero, Illinois 
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Carbon 
Papers 


‘| ypewniter 
Ribbons 


EALERS are solicited to 
write for our proposition 
for exclusive territory or 
special imprint arrangement. 


y= experience of 

25 years has 

taught us what is best HOME OF 
adapted to every pur- 

pose. 


THE BUCKEYE RIBBON & CARBON CO. 


FACTORY AND EXECUTIVE OFFICES 


1466-68 EAST 55th STREET CLEVELAND, OHIO 


PRODUCTS 








—for all Loose Leaf Binding 






LooseLeat 


evices 


[' is dificult to identify Proudfit binders by 
casual inspection, because they have the 
appearance of bound books. It is easy to 
identify Proudfits by greater serviceability, 
: ag because they provide quickest and easiest 
Transparent Leaf Body, show- leaf insertion and removal, and because they 


ing Preaien Teet beds lecmes can accommodate from | to 1,000 sheets without adjustment. 





Proudfits have no rings or posts to distort their covers or scratch office furniture. They present 
a fiat writing surface at all times and require less than one-half of the sheet edge for binding. 
They hold the sheets along the entire binding edge and prevent tearing; are adaptable for all loose 
leaf binding purposes; and are used to preserve the appearance as well as usefulness of printed or 
written loose leaf matter that must be kept constantly up-to-date, such as salesmen’s port- 
folios, price lists, catalogues, photos, biue-prints, ledgers, accounting books, city, county or 
state records 

Proudfit Loose Leaf Binders are sold direct or through . factory 

branches in all large cities—they are supplied in a wide variety 

of sizes in four standard lines as well as made to specifications. 


Proudfit Loose Leaf Co. 
Grand Rapids -— 
Michigan 















Proudfit Catalogue Binder 
and Salesman’s Portfolio 
com bined 









Provdfit Loose Leaf 
and Catalog Binder 


Transparent Leaf Body, showing Proudfit mechanism unlocked. 


Blue-Print 
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The file that 


decreases costs 


and increases profits 


THIS TRADE MARK 








IS SYMBOLICAL OF A HIGHLY DEVELOPED ORGANIZATION 
OF BRAINS, SKILL AND EQUIPMENT ALL CONCENTRATED 
UPON DOING ONE THING A LITTLE BETTER THAN OTHERS. 


“AURORA” products have always maintained a high ideal. They have 
constantly striven for greater standards of performance and higher 
efficiency. That this ideal has been maintained is attested by the pres- 
tige enjoye by the “AURORA” cabinets among the discriminating 
buyers of Steel Filing Cabinets. 


“It’s a better file if made by” 


AURORA METAL CABINET WORKS 


AURORA, ILLINOIS, U. S. A. 























Specialize 
in Specialty Furniture 


Your field is wide, the profits good, 
the investment small. A representative 
showing can be placed in your furni- 
ture display, without taking up excess 
space. The different items will be 
seen when folks are in the mood to buy 
furniture. 








THE 


FURNAS 
LINE 


comprises office furniture accessory to 
desks, tables, chairs, files and settees. 
Furnas Equipment sells readily when 
the major furniture for the office is 
being selected. 


Let us send you the Furnas Catalogue, so you can 
see the entire line at one sitting. 








Furnas 
Office Furniture Company 
Indianapolis, Ind. 











THE 
FURNAS 
LINE 





Accounting Machine Desks 
Stationery Cabinets 
Telephone Tables 
Umbrella Stands 
Waste Baskets 
Wardrobes 
Costumers 
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cv s) are to perform; our workmen are 
ae governed by high standards; the 
finish is worked up to maintain 
good appearance to the limit of 
select materials skilfully applied. 





Your file of catalogues is incom- 

Imperial Desks in Busy Offices plete without the fue as aaa 

facilitates the correct arrangement : perial Desks. Send us your 
. ain Office and Factory: 

of furniture and speed up desk  Fierida and Deven st. @ddress. 


Evansville, Ind. 


Imperial Desk Company 


Export Department: 
25 Whitehall Street 


routine. They embody MUMETOUS New York, U.S. A. 


conveniences that conduce to the 
comfort of the desk worker. 


Imperial Desks are built for per- 
manence. |The materials are care- we 
fully selected for the service they 




















THE CLIMAX LINE DATER and pclma RANE PLATE BATER A SERIES of CLIMAXES 
NAME PLATE DATER can also be fur- : The Greatest TIME SAVERS on the MARKET 


nished with Wheels for all languages. These Mechines ore ALL MEEAL (wth the ex- 
THE TRAUT & HINE M’FG CO. also 


sions, They are self-inking, dust and rust 

P . proof, absolutely accurate, 

make thumb tacks, pencil clips and the oe exoeptional ‘aprearancs omen an nee me 
“ ” ; chines do entically e game work and 

well-known Kon Kave Kut Pencil just as satisfactory a manner as the highest 

priced. Our guarantee is given with 


machine. Prompt deliveries. 


Sharpener. 


CLIMAX NUMBERING MACHINE CLIMAX LINE DATER 
Patented. other Patents Pending other Patents 





Our proposition for 





Six Wheels 

I to 999,999 dealers and agents in 
Three all countries of the 
ee A world is an attractive 
Repeat, NSWERED one. Write for our 
Duplicate. JUL 1520 illustrated catalog. 





— aa Facsimile of J/mprint - oo 


THE TRAUT & HINE M’F’G. CO. 
1 UNION SQUARE, NEW YORK CITY, U.S. A. 


123456 FACTORY, NEW BRITAN, CONN., U.S. A. ult 1520 | 





Focsimile of buprint Expert Department fer Earape and the British Empire, 9 and 10 Cheapside, Londen, E. C. 
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Because of the bag erience and Knowledge Gained in 
ears of Honest Effort 


aden 


MEANS 





Parchment Deed 
Permanent Record 
Credential Bond 
Bankers Linen 
Linen Vellum 
Manuscript Covers 





a. + 

in Typewriter Papers 
Southworth Typewriter Papers are Business Builders for the Progressive Stationer because 
of their Exceptional Value and Uniform Quality. 
Meeting every Business and Professional Demand, Personal Preference, and Price Require- 
ment, they are the logical Typewriter Papers for you to make your Leading Line. 


Get Samples and Prices Today 


SOUTHWORTH COMPANY 


The Oldest Manufacturers of Typewriter Papers in the World 
Mittineague, Massachusetts 


San Francisco Office—444 Market Street 


=i HAUAIITANULLUH SULANAULIUOEUIH IALUNUAUGGAUAUGTGOULHVOLLVALLHNEE TUUULLUULUAII 


M. 99 To us M, B. ™ pan for “MON BUREAU” 
¢ To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable medium for you if you want to 
sell your goods in France. And why should you not? Don’t you know that 
American goods and especially Office furniture and 
modern office appliances are very popular and 
much needed there? 

M. B. claims to be the most valuable <dvertising medium 
in France as far as business circles are concerned. This is 
a very logical and simple proposition; M. B. has been the 
first publication to advocate modern business methods in 
France. So it’s no wonder if it is read practically by 
every progressive firm in the country. Not only is it 
read, but it is carefully kept for reference and this 
accounts for the wonderful selling power of its publicity. 
MON BUREAU is particularly fitted to render you 
signal services if you wish to extend your trade on the 
Continent of Europe, in France, Belgium, Switzerland, 
Spain, Italy and Rumania. 


Ask for a free copy. It is very likely to mean a most profitable 
turn in your affairs. 


“The Advertising Manager I MON BUREAU *5xe.05S8eixci™ 
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ELDorADO > 


| che master drawing pencil” 
es 


Made in 17 leads— 
one for every need 


















S it not a fact that the 
| good opinion held by your 
customers on Eldorado 
pencil reflects credit upon you 
as a merchant just the samé 
as it reflects credit upon us as 
manufacturers? 


or preference. 










JOSEPH DIXON CRUCIBLE CO. 
Pencitz Derr. 98 J, Jersey Crry, N. J. 


Canadian Distributors 
A. R. MacDougall & Co., Ltd., Toronto 
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FAULTLESS Flexi-Post ‘2ws. 


‘“‘The Binder That Grows with the Business’’ Best Binder 





Exclusive link post construction. There is always a two-inch expan- 
sion permitting easy manipulation of sheets. Positive locking feature. 


= Write for Catalog “W” 


STATIONERS LOOSE LEAF CO., New York, Milwaukee, Chicago 


ne 


ll 





dagen Linn Post With Secrions. Aoveo 
For INCREASING 


\J CAPACITY 


Mecnanism Case Into 
Wuicn Linx Posts Are 
Drawn To Compress 
Sweets Ano Lock 


Tue Binoer 






HA 









Bacn Flap 
Supine Into TopCover 
Wuen Binver Is CLosep 


ee 


Frexiece Linn Post CURRENT LEDGER 


For Expansion Without Aooen SECTIONS 
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Every Depa rtment 
of Every Business 


Standard B. & P. , 
Transfer and Post | 
Binders 


A COMPLETE assortment for every want— » 24 


for the office, shop, sales, shipping and 





























BANNER i a STANDARD 
Heavy, double thread, rece: ving departments, and everv other Heavy, double thread, 
light olive-colored Z 7 light olive-colored, 
army duck. Red department. Each embodies the character army duck. Red 


fabrihide corners. 








and quality for which B. & P. products have 

been famous for over eighty years. , 
Virtually every concern in the United ye 4 — oe 

States uses binders or transfers. You can f 


build a big business—a profitable one— 
with this satisfactory assortment. 
A good stock is essential. Virtually all 


numbers now on hand. Order, or write for } aes 
further details, today. L 
ee ——————— id 


BoorumM & PEASE COMPANY 
New York 





| 
‘ 

















EMPIRE 
AUTOLOCK 
Heavy, double thread, 
light olive-colored 
army duck. Black 
leather corners. 


THREADED 

TOP POST 

Full heavy weight, 

light-colored army 

duck. Ideal for 
hard use. 











MAJESTIC 
Heavy, red, cross- 
grain cowhide back 
and corners. Cordu- 
roy sides. 







PROGRESS 
Black, levant 
grain fabrihide 
back and corners. 
Corduroy sides. 
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LOLOTOLOAGION 


are properly combined. in 


The Masters’ 
ine 


The splendid variety offered in Taylor Chairs 
makes this line the logical choice of dealers 
who realize the extreme desirability of a com- 
bination of quality and economy. 


NOU 


| 


——————————— 


Note the rich, 
massive elegance 
of the numbers 


here pictured. The Masters’ Line is sufficient in itself to 


meet any and all competition. 


et 


DOOOUUPOOUOUUUUTU 


This particular 
number offers a 
big variety of 
combinations. 


The low end affords the practical economy de- 
manded by so many—and from the low end on 
up through to the top, every number is de- 
signed to make a special appeal which cannot 
be satisfied by any other one make on the 
market today. 


Itcomes in three 


; = 
woods—choice There’s plenty of business to be had = 

- for those who ¢o afterit. Dealers who he 
of four styles in sell The Masters’ Line are best equip- — 
seats—and ma y Some territory is still a - he 





















able; why not write for our newest 
catalog and our dealer’s proposition. 


be had plain or 
paneled. | 








OOt 


OTOROLGIOTO 


om The Taylor Chair Company 
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Bedford, Ohio 
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“The Typewriter that can’t be matched” 


Brings efficiency in business. 

Speed to the operator. 

Makes ‘l ypewriting a pleasure. 

At home and in business. 

Half the cost of ordinary office machine. 
Incorporates every essential feature 

In any machine at any price. 


Weighs | 1-3/4 pounds. 
Universal keyboard. 
Ruling device. 
Tabulator 

Back Spacer. 

Marginal release. 

No paper fingers. 

90 characters. 


Ball bearing shift-carriage action. 
Especially equipped for foreign languages. 


Let us send you booklet describing the ‘Molle’. One 
of our representatives would be glad to call upon you. 


MOLLE TYPEWRITER COMPANY 


OSHKOSH, WIS., U.S. A. 
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HE TERM ‘‘double desk’’is 

generally used to designate 
a desk with two ‘‘front sides’’ 
one person to sit on each side. 
Inkstand sets for use on such 
desks must, therefore, also face 
both ways. 


USTOMERS so often order 
double desk’ inkstand 

sets from us when they really 
want single desk sets with two 
inkstands, that we make this 
explanation in the interests of 
better understanding all around. 
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rhe English language is not al 
ways exact in its way of saying 
things. A “double desk set” of 
inkstands is one built to be used 
by two persons, on a double desk 
The “double” has nothing to do 
with the inkstands, but only with 
the base, which is built with two 
. “front sides”, so to speak, 

Stere >» ah Inkestend Get for < fe \nd here is an Inkstand Set—a 
“yingle” desk, for one person to use \ “double desk set” may have one ngle set for a “double” desk tue 


: two persons to use, 

inkstand, or two. But in 

either event, the base is <~ 

made to + 
face two 

ways, with 









y pen grooves 
arranged 
for the use 


And here is an Inkstand Set—incor ot two persons sitting on 

rectly referred to louble desk . ; . \nd here is an Inkstand Set—a 

inkstand set’—f , single’ desk opposite sides of the desk. iouble set—for a “double” desk— 
for one person t fo two persons to use, 


“Double desk set” may mean one inkstand, or it may mean two. “Double desk set” should be specified 
only when a set is wanted that faces two ways, with extra pen grooves for two persons to use, whether 
it carries one inkstand or two. 


Sengbusch Self-Closing Inkstand Co., 400 Stroh Bidg. Milwaukee, Wis. 
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Of Especial Interest to Office Equipment Dealers 






\\ 


WN 


T 






\\ NWN 
Better * kkee 






UL Lf, 





// Ni N N SS 
- YAWN: 
Wi ok 


ping Equipment 


2 
a 
S 


yy BY, 
tf i} / /, 


i 
diff] 
hf 
VL LL // 

Vf / 

Y f/ 

/ 

/ 



















The line that sells on merit alone 


{ The X-Ray Line embraces everything re- 
quired in the modern accounting system. 


{] It is a line that is backed up by years of ex- 
perience in the development, manufacture 
and installation of bookkeeping equipment 
for bank and commercial use. 


{ The X-Ray Line has kept step with prog- 
ress, and each and every item in the line is in 
keeping with modern methods of accounting. 


] Unique devices predominate. Equipment 
originated and developed to meet the many 
requirements of every business, and built for 
practical use. 


{ Prominent in the X-Ray Line are the 
ADJUSTO Tray-Binder and the X-RAY 
Ledger Binder—equipment that is used in 
Government Offices, and in thousands of 
banks and commercial houses in connection 
with the bookkeeping machine. 


| Loose-Leaf Binders of every description 
are included. Steel Back Binders to hold 
from 200 sheets to 1000 sheets. Sectional 
Post Binders of the keyless type, and binders 
that lock with key. Spring Back Binders 
to hold a few sheets—Transfer and Storage 
Binders of many kinds. 


{] Special items in the line include the X-RAY 
Posting Cabinet for the convenient and safe 
handling of checks and deposit slips in post- 
ing, and the Safeguard Speed Sorter for 
sorting checks and deposit slips as received 
by the teller. 


] Everything required for the successful 
handling of accounts and business records is 
included in the X-RAY Line Better Book- 
keeping Equipment. 

{{ A splendid opportunity is offered Dealers in 
Office Equipment—a co-operative selling 
proposition that enables the dealer to give 
his customer the best possible service. The 
knowledge we have gained by years of ex- 
perience is at your command. 


DEALERS CATALOG NOW READY—SEND FOR YOUR COPY 


[JEFEBURE [EDGER [OMPANY 


ACCOUNTING 


EQUIPMENT 


OUTFITTERS 


General Offices and Factory, CEDAR RAPIDS, IOWA, U. S. A. 
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Important 


Announcement 


G pay 1921 descriptive catalog of 
Davids’ Quality Products---Stand- 


ard of America---will be ready to be 
sent out to the trade shortly. There 


will be no change in our prices for Ink, Mucilage 
and Paste. However, there is a reduction in our Sealing 


Wax prices. 








America’s Oldest Ink and 


Adhesive Manufacturers 








Thaddeus Davids Ink Co., Inc. 


NEW YORK CHICAGO BOSTON 
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Ready for Delivery 


The Original TIM 
Calculating Machine 





Representatives 
now wanted for 
Canada and Cuba 
and the principal! 
cities of the United 
States. 


NEW YORK BRANCH 
327 Broadway 


The Tim Calculating machine has an enviable rep- 
utation and is in big demand. Delivery, of course, has 
been interrupted for a time, but now Tim machines di- 
rect from the factory are again available for immediate 
delivery in any part of the United States. The new 
machines are exactly the same as those upon which the 
Tim’s reputation was established—the same high class 
workmanship and materials and manufactured by the 
same concern. 

The Tim is famous for its speed and accuracy. The 
set up is rapid with immediate check. Both sets of dials 
in the carriage are cleared instantly. The operating 
crank turns without resistance and only in one direc- 
tion for all operations. The excellence of the work- 
manship makes the operation noiseless. 

Full descriptive catalogue will be sent prospective users on 
request and machines forwarded for examination and approval 
if desired. 


The TIMES-INTO Co. 


TRADE MARK) 
SOLE AGENTS NORTH AMERICA 


General Offices 


5 North Wabash Avenue, Chicago 
PITTSBURGH BRANCH 
803 Penn Bldg. 


NOTE—We can offer American dealers, and for export, a few high class Rebuilt 
Tim machines, which we have replaced with new equipment. Write for particulars. 
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»- Ihe superior wearing qualities of jk 
Fiberstok Envelopes make them {[f% 

ready sellers in every oceiiey. Sa 

Fiberstok, uniform in strength, thick- (a 

ness, color, offers an unequalled variety [PF 

of devices for every requirement of {fe 

mailing, filing or carrying.’ “be 

It will pay you to know how Fiberstok will attract desirable [Kam 


business to your store—how it will please the most particular of 
your trade—how it will bring steadily increasing profits to you. 


RATAN 










- Fiberstok | 
F PWerSLOIN | 
= Flat and Expanding Envelopes, Folders, 2 
p File Pockets, Files and Other Specialties jg 
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429-447 Moyer Street Philadelphia, Pa. 


21 Park Row, New York, N. Y. Merchants Laclede Bldg., St. Louis, Mo. 
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These machines embody the latest ideas in 
Adding Machine and Typewriter Construction 


They are designed and built to do the most work with the least effort on the part of the operator. 


Note carefully the following superior features of the Federal Adding and Listing Machine. 


Total Wheels and Printed Items in plain sight. Correction, Repeat, Non-Add, Non-Print, Total and Sub- 
Total Keys all on the keyboard within most convenient reach. Flexible Keyboard. Total and Sub-Total 
keys can be used as General Correction keys. Only one stroke of handle is necessary to take Totals and 
Sub-Totals. Short and easy handle to pull. All parts quickly accessible and interchangeable. 


Manufactured by Colt’s Patent Fire Arms Manufacturing Company, of Hartford, Conn., under patents of 
The Federal Adding Machine Corporation. 


The Federal Typewriter is unequalled for speed and convenience of operation. Seven different sizes of 
carriages, up to 27 inches in width, instantly interchangeable. Has exceptional manifolding capabilities. Feed 
Pressure equalized. Tabulating and Margin Release Keys and Bichrome Ribbon Shift on keyboard. Paper 
Feed and Back Space Levers close to keyboard. Interchangeable Platens. Ribbon spools are instantly re- 
movable and interchangeable. Rapid carriage escapement, and many other desirable features. European 
Languages. 


We have some desirable territories still open and will be pleased to consider applications from firms or indi- 
viduals who have the qualifications to act as exclusive dealers in their respective markets. 


FFEDERAL ADDING j\gACHINE CORPORATION 


251 FOURTH AVENUE, NEW YORK CITY, U.S. A. 
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Dip, Apply, Rub-off 
DONE! 








Every Typist Wants 
, —_- This Newest Stafford Product 


TYPENE Cleans Type Instantly 
without Soiling Hands or Clothes 


[t is so clean—so simple to use. Dip—apply—rub off and the job 
is done. Clean, shining typewriter type and no time lost. No 
spattering brush, no dirty hands; no ruined clothes. 

TYPENE found a big market ready and waiting. Typists were tired of 
soiling their hands and spattering indelible ink over their dainty blouses. 
No wonder they have welcomed this clean and simple way. 


Stafford’s 
a TYPENE 


You can sell TYPENE to every customer for typewriter supplies. Every 
time you sell a ribbon—every time you sell carbon paper—sell TYPENE. 


Be the first man in your locality to handle TYPENE. This business that 
formerly went to the Druggist now is yours. Attract new customers by 
THE NON-SPATTET : our colored window cards, furnished free. 


TYPE CLEANER WW 
NO G8USH NHL TTT 
REQYU REO | | 

vi 

TYPEWR 











Write today for a sample carton including non-inflammable liquid in the 
handy container, type swab and felt wiping cloth. It sells for fifty cents 
and sells on sight. 








—— 
| S. S. STAFFORD, Inc. 


gtr LU 603-609 Washington St., New York 
~ emaceee | Established 1858 









—— Chicago: 62 W. Kinzie Street 
Bs Oo E N E Canadian Factory: 9 Davenport Road, Toronto 


THE NoN- SPATTER 
RIBBONS “Ayewrite with CARBON to copy with 


TYPE CLEANER 
l Max, 
()| |< 











Requires No Brush 
Pc 
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URNITURE and Filing Equipment 
F in Steel at bed-rock prices NOW. 

Sound prosperity is just ahead of 
us and the demand for this class of 
equipment continues to grow. Is your 
floor display and warehouse stock 
ready to supply the demand? 


The Canton Line now, as always, pre- 
sents minimum cost for value, due to the 
combination of bulk purchasing power, 
standardized construction methods and 
low overhead costs. 

If The Canton Line is not being sold in 
your territory you will do well to write 
us and ask about the “different from 
others” feature of our Agency Agree- 
ment. 

We build both Stock and Built to Or- 
der Work. 


920 Market Avenue South 
CANTON, OHIO, U.S.A. 
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Comptometers save cost of 10 clerks 


J. T. McGee, Cost Manager of the Yawman & Erbe 
Mfg. Co., Rochester, Says : 


‘‘Our two biggest figuring jobs are Cost and 
Inventory. We extend and add all invento- 
ries on Comptometers—figure all average 
costs—all department burdens. 

‘In taking inventory last year, we made 
100,000 extensions with only one small error 
of less than a dollar—an amount immaterial 
in the final figures; and we regard the con- 
trolled-key as an important factor in this re- 
sult. 

‘“‘Two Comptometer operators handle 
85,000 requisitions, and two others easily figure 50,000 
job cards per month. Another job is our payroll Comptometer 
figured by day and piece rates on an efficiency and 
bonus plan, the tedious work of which has been greatly 
simplified and shortened by the machine. : 

“On the two big jobs—Cost and Inven- “#e “Controlled-key 
tory—Comptometers are saving the salaries of at Safeguard 
least 10 clerks.”’ 


” 


FELT & TARRANT MFG. CO., 1713-35 N. Paulina St., CHICAGO 


CONTROLLED KEY 


REG TRADE MARK 








Spelled 


DISTRIBUTERS ABROAD 


Algeria and Tunis—H. J. Kuylen, 

Boite Postale No, 3, Algiers, Algeria 
Argentine, Uruguay and Paraguay— But Pronounced 

H. E. Watkins & Co., 
alle Tucuman 773, Buenos Aires THE NEW LEADER 
Argentina. The record of the Woodstock 
ypewriter stands out conspicu- 
ously as one of the great achieve- 
ments in Typewriter history. 


‘ 
( 


Belgium—H. E. Longini, T 
31 rue des Croisades, Brussels, Belgiun 

Bolivia—Anglo American Supply Co 
Calle Lanza 2, La Paz, Bolivia 


Brazil, Denmark, Egypt, Norway, Poland, Probably no writing machine 
Russia, Siberia, Soudan and Sweden ns 


eons tints Males & Gi, O8 Sak 2th has stepped into prominence with 
Street, New York City, New York. less ado or been received with 
British South and East Africa—Parsons such universal favor as the Wood- 
& Whittemore, StOCK. 
299 Broadway, New York City, N. Y 
British East India, British West Indies 


Dutch Guiana, Palestine, Porto Rico, 
Syria and Virgin Islands- 


William Schall & Co., 45 William St 
New York City. 
Canada (N. W.)—The Lion Office Suy 
plies, Ltd., 
P. O. Box 1595, Winnipeg, Canada 
Chile—Casa Mackenzie, 


Casilla 58, Santiago de Chile 
Cuba—Gramatges, Roca & Company 
Jose A, Saco Alta 21, Santiago de Cuba 
Dominican Republic and Haiti—Julia & 
Julia, 
Santiago, Dominican Republic 
Dutch East Indies—L. Zecha, 
Soekaboemi, Batavia, Java. 





AT HOME AND ABROAD 


We want selling connections in 
every land and every place. If you 
France and Morocco—M. L. Demarest are located outside the U.S. A.., 

15 rue Drouot, Paris, France 


Ecuador—Luis Biaggi & Compan 
Casilla 818, Guayaquil, Ecuador 


1 


write to the nearest Woodstock 


Gibraltar—A. S. Marrache, distributer shown in list. Or write 


Gibraltar, Gibraltar. + 6 
lid to our home office for attractiv 
Greece Ap. Apostolides & Sor dealer’c x 
Stoa Orfanidou No. 8, Athens, Greece lealer's plan. 
Guatemala—Pan American Exporter In« WOODSTOCK TYPEWRITER COMPANY 
517 Godchaux Bldg., New Orleans, La Chicago, U. S. A. 
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Only the Comptometer h 


as 


“ADDING AND CALCULATING MACHINE 


——— - — 


in the Y. & EF. office, Rochester, N.Y. 














AROUND THE WORLD 





Hawali—Honolulu Typewriter Company, 
40 N, King Street, Honolulu, Hawaii. 


Holland—Algemeene Handel & 
I. Maatschappij, 
Oude Vest 33, Leiden, Holland. 


Indo-China—Imprimerie d’ Extreme. 
Orient, 
Paul-Bert 28, Hanoi, Indo-China. 


Italy—A. Capra & Company, 
Corso Vitt, Em 95, Palermo, Sicily. 
Japan—J, Osawa & Company, 
Sanjo Kobashi, Kyoto, Japan. 


Malta—Joseph Eminyan & Company, 
Malta, Malta. 


Mexico (N. E.)—A. E. Vidaurri Sons, 
Drawer 400, Laredo, Texas. 


Newfoundland—D. Butler, 
Renouf Bldg., St. Johns, Newfoundiand, 


New Zealand—Osmond & Cavaye, 
Safe Deposit Bidg., Auckland, New 
Zealand 
Philippine Islands—Frank & Company, 
137 Escolta, Manila, P. I. 


Portugal—Soc. Portuguesa I. & E. Ltd., 
Rua dos Douradores 83, Lisbon, 
Portugal. 


Salvador—Carlos L. Curtis, 
San Salvador, Salvador. 

Siam—Berli & Co., Ltd., 
Bankok, Siam. 


Spain—tInurrieta y Cia., 
Av. de la Libertad 27, San Sebastian, 
Spain. 
Switzerland—American Typewriter Im- 
port Co., 
Restelbergstr 6, Zurich, Switzerland, 


Turkey—Ap. Apostolides & Son, 
26 Alexiadi Han-Galata, Constantinople 


United Kingdom—The Woodstock Type- 
writer Company, Ltd., 
Newgate Street, London E. C. 1, 
England. 
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Over 


Sold 


HE Oliver was the first type- 
writer to introduce visible 
writing and visible reading. 


And since the very first model, 
the Oliver has held leadership for 
typewriter improvement. 


Never was this leadership more 
snarpiy defined than it is today. 
The Oliver present model includes 
betterments unattained in anv 
other typewriter. 


But it is interesting to note that 





A FINER TYPEWRITER AT A FAIR PRICE 


& 
B 
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in the 24 years’ progress from 
Oliver No. 1 to the Oliver of today 
there has been no departure from 
the mechanical principle which 
made the Oliver famous—namely, 
the arch-shaped type-bar, with 
natural easy downward stroke. 


This principle of construction— 
an exclusive Oliver feature—from 
the beginning—has been adhered 
to because it has never been 
equaled. 





24 years’ use proves its value 


The OLIVER Typewriter G. 


1521 Oliver Typewriter Building, Chicago, Illinois 
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